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An Infant Industry Is Growing Up 


There is material for reflection in this little incident 
that actually occurred in a retail lumber office, as related 
to the American Lumberman by an onlooker. 

Two small boys, the elder a freckle-faced, tow-headed 
urchin of eleven summers, entered, and, marching up to 
the counter, greeted the lumberman with: 

‘*Say, mister, us guys are buildin’ a couple of airplane 
models for the kids’ flyin’ contest on the Fourth of July, 
and we want to get the pieces of wood that we have writ 
down on this paper.’’ 

Glancing at the crumpled sheet tendered him by the 











The toy locomotive lies discarded at their feet 
and their attention is centered upon the tiny 
““skeeter’’ type airplanes which they are in- 
dustriously ‘‘cranking’’ preparatory to flight 











boy, the dealer scanned the list, then shook his head, and 
said to the expectant would be customers before him: 

‘‘T haven’t time to bother with anything like that. 
It’s getting to be a nuisance, the way you kids keep run- 
ning in here for scraps of wood for one thing or another. 
If it isn’t sticks for kites, it’s pieces for making bird 
houses or something else, and now it’s airplanes!’’ And 
with a snort of disgust the dealer pointed to the door and 
ejaculated, ‘‘ Now, beat it !”’ 

Crestfallen and abashed the boys passed out the door 
and up the street. A nice ending for this little story 
would be that the boys went from the office of Mr. Grouch 


Lumbermen: 


over to his competitor, and there found a man who not 
only was once a boy himself, but who realized that the 
boy of today is the man of tomorrow, and that the one 
sure way to make lifelong customers is to catch them 
young; that he went out into the shed with them, helped 
them pick out what they wanted, charging them a few 
cents just to make it a business transaction, and sent them 
on their way rejoicing. 

Strict adherence to the facts as related to us, however, 
make it necessary to end the narrative with the disappear- 
ance through the lumberman’s inhospitable door, of the 
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two disappointed boys, with his stern dictum ringing in 
their ears and in their hearts a conviction that the lum- 
berman was a ‘‘mean old erab,’’ which probably was not 
the case at all, but early impressions are lasting ; and the 
first contact of those boys with the lumber business was 
not such as to cause them in after years to seek out the 
lumber dealer if some substitute material apparently as 
suitable for their purpose was to be conveniently had. 
Just as the boys of a generation ago found their ereat- 
est delight in building and playing with miniature rail- 
Way trains, and those of the last decade or so, in doing the 
(Concluded on page 51) 


by John Rappold, a student of 
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Northwestern Bank Building, 


Our Challenge to You 


We know that you are always on the lookout for a 
source where you can buy to better advantage. 


“We can compete” is our slogan—we are determined 
not to be out-valued and we challenge you to go out and 
buy better lumber at the same price or the same lumber 
at a better price than we can offer you. 


Month after month the bulk of our lumber goes to the 
same buyers, indicating that we are delivering a high 
order of satisfaction. And no doubt this explains why 
so many sash and door, planing mill, factory, carload yard 
and industrial buyers and wholesalers are depending 
upon us regularly for their requirements. 


We make a specialty of Fir, Spruce, Hemlock and Western 
Pine factory lumber in clear and shop grades. If you buy 
this class of stock, it will pay you to get in touch with us. 











Perfect Matching 
Side and End 


An operator is shown checking a piece of 
“Everlasting” flooring. Every machine is equipped 
with three tool steel gauges to check the width, 
thickness, tongue and groove. Continuous inspect- 


ion insures exact, unvarying uniformity- 


Nichols & Cox 
Lumber Co. 


Grand Rapids, Michigan 
“Center of Fine Woodworking” 
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Exceptional 
Offering 


In Winter Sawn Hardwoods 


ASH 
2 cars of 4/4 No.1 & Btr. 
lear of 4/4 No. 2 Common. 
BASSWOOD 
10 cars of 4/4 No. 1 & No. 2 Com. 
10 cars of 4/4 No. 3 Common. 
2 cars of 6/4 No. 3 Common 
BIRCH 
2 cars of 4/4 Select & Btr. 
2 cars of 6/4 No. 1 & Btr. 
| car of 8/4 No. 1 & Btr. 
HARD MAPLE 
10 cars of 4/4 No. 1, No. 2 & 3A. 
1 car of 4/4 Straight Grained. 
10 cars of 8/4. No. 1 & Btr. 
+ cars of 8/4 No. 2 Common. 
1 car of 8/4 Straight Grained. 
SOFT MAPLE 
4 cars of 4/4 No. 2 & Btr. 
SOFT ELM 
3 cars of 4/4 No. 2 & Btr. 
% cars of 6/4 No, 2 & Btr. 
ROCK ELM 
2 cars of 4/4. Jackets. 
+ cars of 5/4 No. 2 & Btr. 
This is exceptionally fine stock, all 
winter sawn and dry. Give us a trial. 
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Instruction in the Art of Home Making 


OE dias tacucuen) THE MULTITUDE of interests, ambi- 


responsibilities of home and family life, many others have brought 
tions and distractions of modern life, real, permanent happi- 


to their homes and families enlarged capacities and higher ideals 





ness and contentment are hardly conceived of except as they 
may be realized in the home. As the home and the family are indis- 
pensable factors in perpetuating civilized society, it is of the utmost 
importance to the welfare of mankind that the home-makers of the 
country shall be capable of performing their duties under conditions 
the most complicated and exacting that ever have confronted the wife 
and mother. Ways must be found and adjustments must be made 
that shall preserve to woman the utmost possible freedom to develop 
and satisfy her normal aspirations without sacrificing her place in 
the home. 

It has been quite the fashion to charge that higher education has 
unfitted women for the more commonplace duties that ordinarily are 
performed by their sisters who have lacked similar educational op- 
portunities. If many college women have delayed or avoided the 


that have enabled them to exert profound influences in a circle much 
larger than that comprehended in their own firesides. In a very real 
sense the college may, through the educated mother, extend its in- 
fluences and enforce its ideals in communities remote from its halls 
of instruction. 

As lumbermen are primarily home and community builders, it is ap- 
propriate that the wife of a lumberman should exert her influence 
toward raising the standards of home by promoting the education of 
home-makers. It is quite in keeping also with that purpose that this 
influence should be exerted through the lady’s alma mater, which 
happens to be one of the oldest of women’s colleges. Reference is 
made here to the gift of Mrs. John W. Blodgett, of Grand Rapids, 
Mich., of $550,000 to Vassar College to establish and endow a depart- 
ment ‘of euthenics, the study of the home. Of this amount all but 
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$50,000 is to be used in constructing a building, the rest to constitute 
a fund for providing instruction. So far as known to the AMERICAN 
LUMBERMAN, this is the first chair of the kind to be established in 
any college; but whether it is so or not, it promises to become a 
tremendous influence in elevating the home life of America. 





May Enforce Maximum Wage Agreement 


HATEVER OTHER PURPOSES the majority of trade unions 
W may have, their primary purpose unquestionably is to ob- 
tain the highest wages they can compel employers in any 
given trade to pay, and their right to unite and agree in enforcing 
their demands upon employers has been generally recognized by 
the courts. A recent decision of the appellate court of Indiana has 
sustained the contention of an employers’ association that its mem- 
bers have the right to agree upon a maximum wage to be paid and 
that the association itself can recover from a member or his bonds- 
men a fine assessed in accordance with a provision of its by-laws to 
which all members assented. 

Among the exhibits offered as evidence in the case were the bond 
on which the action was based, a resolution of the association fixing 
the maximum of $1 an hour for craftsmen and 70 cents an hour for 
laborers and the contract of membership of the defendant in the 
association. It was shown in the evidence that the defendant mem- 
ber of the employers’ association had violated his agreement by 
paying $1.25 an hour for craftsmen and the association sought to 
recover $1,000 as a fine or penalty for such violation. 

Having disposed of the motions of the appellants, the court said: 
“In this State the law recognizes the right of laboring men to com- 
bine to promote their own interests and to enforce their combina- 
tion by any lawful means, even to the extent of picketing an em- 
ployer’s premises. If the employee has the right to say what wages 
he will work for, the employer should have the right to say what 
wages he will pay. If men may lawfully combine to accept a mini- 
mum wage which they fix, and may enforce that combination among 
themselves by fine, suspension or other form of discipline, employ- 
ers may likewise form a combination for any lawful purpose, in- 
cluding the fixing of a maximum wage, and enforce it by the same 
means available to employees. If labor organizations and similar 
associations do not have the right to enforce compliance and sub- 
mission to their rules, regulations and by-laws, then they would 
be powerless, and the courts have upheld such organizations so 
long as they are organized for a lawful purpose, and will aid them 
in carrying out and enforcing all contracts with reference to the 
same.” 

Declaring that the trial court did not err in admitting the ex- 
hibits in evidence, the appellate court said: “Appellants earnestly 
contend that this action can not be maintained, as the whole theory 
of the case is wrong; that the contract on which it rests is void 
as being against public policy and in restraint of trade. We do not 
think so. The evidence shows, and the court trying the case found, 
that Appellant A.ndroff violated his bond, and there is no reason 
why either he or the insurance company should be exempt from the 
penalty of the payment of the bond.” 

To the layman the decision of the Indiana court appears to be 
both sound logic and good law; for it would be hard to show that 
agreements among employees to enforce a minimum wage can rest 
on any different basis than a similar agreement among employers 
to fix and enforce a maximum wage. It is to be expected that the 
Indiana decision will be cited in similar litigation elsewhere, and 
employers will watch with interest for the views of courts in other 
States on the soundness of this decision. 





Aviation and the Lumber Industry 


EN OF VISION AND IMAGINATION are already asking 
M themselves what the development of air transportation is 
going to mean to the lumber industry. Twenty or twenty- 
five years ago no one could have foreseen the enormous consumption 
of lumber, particularly of hardwoods, that would follow in the train 
of the expanding automobile industry. Likewise, today the airplane 
industry is in its infancy, but it is a lusty youngster rapidly out- 
growing its swaddling clothes, and that it soon will reach the “long 
trousers” stage is a foregone conclusion. 

The tremendous impetus given to air navigation by the World 
War, the rise of postal and commercial aviation since that period, 
the coast-to-coast, around-the-world and polar flights that within 
the last year or two have focused public attention upon the possi- 
bilities of this new method of transportation, all point with unerring 
finger to the certainty that an immense new industry, probably 
eventually equalling, if not exceeding, the automobile industry, is 
coming into being before our eyes. In almost every great city of the 


country agitation is under way for the establishment of landing 


fields. The city of Chicago harbors an ambition to become the 
world’s greatest airport, and a project to provide the necessary 
facilities in the way of landing field and other facilities is under 
serious consideration. 

All this forecasts an increasing use, both direct and indirect, of 
lumber in connection with the airplane industry. As the industry 


develops it will call for increasing quantities of both hardwoods and ; 


softwoods, for airplane parts; construction of hangars, repair shop; * 
and housing for airport personnel; crating and boxes for shipping © 


machines etc. 

The immensely important part that aviation must inevitably play 
in the national defense, as well as economic considerations, should 
prompt lumbermen and the public generally to assist in every way 
possible the development of air transportation. 


For the manufacturer and distributer such assistance would natu- © 


rally mean observing the trend of demand for the various species 
of woods used in the fabrication of airplanes, with a view to being 
in position to supply that demand as it develops. 

For the retailer it may mean so apparently insignificant a part 
as encouraging the boys of his community to construct and fly minia- 
ture planes, cheerfully assuming the “bother” of supplying them the 
right kind of wood for building these models, and perhaps initiating 
and assisting in the staging of local contests or tournaments with 
prizes to the boys whose models fly the longest and farthest. 

It may surprise some to know that the building of such models 
and the conducting of juvenile flying tournaments is taken seri- 
ously, and encouraged in every way possible, by authorities inter- 
ested in the development of aviation, because it helps to create and 
maintain public interest in aviation and has educational value both 


for the participants and the spectators. From the ranks of the boys | 
who today are building and flying miniature airplane models, no © 
doubt will come many of the aircraft designers and builders, as well | 


as commercial, postal and military aviators and technicians of the 
future. An illustrated story beginning on front page of this issue, 
treating this phase of the subject in greater detail, will be found 
of timely interest. 


“Rebuild America” Is Next Stage 


O MUCH HAS BEEN SAID and written about the “housing 
shortage” during the years since the war ended that a con- 
siderable proportion of the public has become imbued with the 

idea that this condition was destined to continue indefinitely. Those 
most closely in touch with the building situation, however, have not 
failed to observe the increasing signs that the shortage was steadily 
being made up, and that the time was not distant when the annual 
volume of residence construction would be proportionate to the nor- 
mal current needs arising from increase in population, replace- 
ment of losses from fire, obsolescence, wear and decay. That this 
point has already been reached, at least in some cities and in some 
classes of residence construction, is becoming evident. Indeed, 
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it could hardly be otherwise in view of the tremendous residential | 


building activity of the last two years, which activity in many sec- | 


tions and localities continues with little sign of abatement. 
Generalizations are risky, because they necessarily fail to fit local 


conditions everywhere, but it doubtless is true that the postwar | 


housing shortage has been wiped out in many of the cities and towns 
of the country where it has been a stern reality to the rent payer 
for the last six or eight years. This general view of the situation is 


borne out by the sixth semiannual survey of the real estate market | 


just issued by the National Association of Real Estate Boards. The 
report, which summarizes returns from 225 cities, says in part: 


An increasing proportion of the cities represented in the 
semiannual survey report a disappearance of the building 
shortage. Likewise, an increasing number of cities report some 
overbuilding. The total number of cities reporting any over- 
building has increased from 27 to 67 since 1924. In 1923 only 
15 reported any overbuilding. The greatest increase has come 
in those reporting the overbuilding of apartments, where the 
number has increased from 6 in 1924, to 35. 

The percentage of cities reporting a shortage of single-family 
dwellings has fallen from 49 to 32, while those reporting over- 
building of single-family dwellings has risen from 10 to 20. 
The percentage reporting a shortage of apartment houses has 
fallen from 34 to 29, and those reporting a shortage of business 
structures from 26 to 25. The number reporting overbuilding 
of business structures has risen from 8 to 30. The number of 
cities reporting overbuilding on all kinds of structures has re- 
mained the same. 

None of the cities over 500,000 population report any short- 
age of apartment houses, and but two report a shortage of 
single-family dwellings. The shortage, particularly in apart- 
ments, is greatest in cities of smaller size, and is reported most 
uniformly from the southeastern section. 


The lessening and gradual elimination of the much talked of 
building shortage by no means connotes a reduction in the total 
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annual volume of construction, but simply that it will be of a differ- 
ent character. Instead of enforced building to provide indispensable 
shelter and enable people to escape the payment of exorbitant reyts 
we shall undoubtedly during the next few years see an unprece- 
dented amount of rebuilding, remodeling and replacing of existing 
structures with better ones, in line with the prosperity and con- 
stantly rising living standards of the American people. 

No less an @uthority than S. W. Straus has predicted that the 
record of $5,750;000,000 of new building in the United States in 1924 
will be increags€d to another new record of $6,000,000,000 for 1925, 
and that the $fosperity prevalent in the building industry will con- 
tinue indefinitély, accompanied by a condition of general nation-wide 
prosperity in.all affiliated industries. In an address delivered at the 
annual convention of the National Association of Real Estate 
Boards, held at Detroit last week, Mr. Straus gave his reasons for 
this optimistic forecast, saying in part: 

“America not only is developing its own types of buildings and 
improvements, but we are leading and teaching the rest of the 
world in the arts and science of building, in community planning and 
civic development. We have entered a sweeping cycle of rebuilding. 
Every city in the United States today is confronted by the fact that 


This well known authority on construction matters further said 
that even though there may remain little or no apparent housing 
shortage, the demand of Americans for modern homes, as well as 
uptodate business structures, portends the early reconstruction of 
a great majority of the buildings erected within the last twenty- 
five years. “The great building work of the present era,” said he, 
“the rebuilding of America, will go on regardless of momentary 
conditions. The ramifications of the building industry are limitless.” 

The situation as analyzed by authorities who have made a life-long 
study of the influences and currents that affect building is such as 
to inspire the utmost confidence and optimism in the minds of pro- 
ducers of, and dealers in, lumber and other building materials. Now 
that the housing shortage has been to a very large extent overcome, 
there opens before the lumber and building industries the task and 
opportunity of, as the speaker quoted puts it, “rebuilding America.” 
That means making old homes new through remodeling as well as 
actually tearing down old houses and replacing them with better 
ones. There are many thousands of old homes scattered through 
the country that are far too good to wreck, but which need to be 
modernized and put in first class condition. Therein lies a wide 
field of opportunity for the lumber and building material dealers of 


it must practically rebuild itself.” 


the country. 





Decrease in Orders and Shipments 

{Special telegram to AMERICAN LUMBERMAN] 

WASHINGTON, D. C., July 2.—Reports to the 
National Lumber Manufacturers’ Association 
for the week ended June 27 from 375 of the 
principal softwood mills of the country, as com- 
pared with 367 mills reporting for the previous 
week, indicate a decrease in new business and 
shipments. Taking the week in comparison with 
last year all three factors show a decided gain. 

The unfilled orders of 249 southern pine and 
west Coast mills at the end of last week 
amounted to 586,162,566 feet, as against 606,- 
625,480 feet for 247 mills the previous weck. 
The 134 identical southern pine mills in the 
group showed unfilled orders of 220,626,420 feet 
last week, as against 217,921,900 feet for the 
week before. For 115 west Coast mills the un- 
filled orders were 365,536,146 feet, as against 
388,703,580 feet for 113 mills a week earlier. 

Altogether the 375 comparable reporting mills 
had shipments 98 percent and orders 92 percent 
of actual production. For the southern pine 
mills these percentages were respectively 101 
and 105; and for the west Coast mills 108 and 
96. Of the comparable reporting mills 350 
(having a normal production for the week of 
218,271,059 feet) reported production 105 per- 
cent of normal, shipments 105 percent, and or- 
ders 99 percent thereof. 


The figures for last week, the week before 
and the same week last year, when 359 mills re- 
ported, follow: Production—246,431,940 feet, 
against 246,129,528 feet the week before, and 
217,512,993 feet last year. Shipments—242,- 
369,104 feet, against 247,981,639 feet the week 
before, and 201,538,954 feet last year. Orders 
— 226,526,211 feet, against 242,905,953 feet the 
week before, and 196,764,147 feet last year. 

A comparison of the lumber movement for 
the first twenty-six weeks of this year with the 
same period of 1924 follows: Production— 
6,331,745,057 feet, against 6,212,559,259 feet; 
1925 increase, 119,185,798 feet. Shipments— 
6,243,186,215 feet, against 6,120,909,459 feet; 
increase, 122,276,756 feet. Orders—6,071,209,- 
460 feet, against 5,750,425,360 feet; increase, 
320,784,100 feet. 

The mills of the California White & Sugar 
Pine Manufacturers’ Association make weekly 
reports but for a considerable period they have 
not been comparable in respect to orders with 
those of other mills. Consequently, the former 
are not represented in any of the foregoing fig- 
ures. Eight of these mills reported a cut of 
13,020,000 feet; shipments 10,287,000 feet, and 
orders, 7,254,000 feet. The reported cut rep- 


resents 31 percent of the total of the California 
pine region. As compared with the preceding 
week, from reports of the same number of mills, 
increase is shown in all three items. 


The West Coast Lumbermen’s Association 
wires that new business for the 115 mills report- 
ing for the week ended June 27 was 4 percent 
below production, and shipments were 1214 per- 
cent above new business. Of all new business 
taken during the week 40 percent was for future 
water delivery, amounting to 38,869,343 feet, 
of which 23,369,403 feet was for domestic cargo 
delivery and 15,499,940 feet export. New busi- 
ness by rail amounted to 1,792 cars. Forty-one 
percent of the week’s lumber shipments moved 
by water, amounting to 45,708,674 feet, of which 
31,045,542 feet moved coastwise and _ inter- 
coastal, and 14,663,132 feet export. Rail ship- 
ments totaled 1,976 cars, and local deliveries 
5,897,925 feet. Unshipped domestie cargo or- 
ders total 148,456,020 feet; foreign, 75,900,126 
feet, and rail trade, 4,706 cars. 

The Southern Pine Association reports that 
for the 134 mills reporting, shipments were 1.33 
percent above production, while orders were 5.35 
percent above production and 3.97 percent above 
shipments. Of the 94 mills reporting running 
time, 52 operated full time, ineluding 14 on 
overtime, 11 of the latter on double shift. 
Five mills were shut down and the rest operated 
from one to five days. Production showed a 
substantial gain; shipments were a little less 
last week as compared with the week before, 
and new business indicated a good increase. 

The Western Pine Manufacturers’ Associa- 
tion reports production and new business for 
last week somewhat below that of the preced- 
ing week, and a small increase in shipments. 

The California Redwood Association, of San 
Francisco, reports a fair increase in production, 
shipments were somewhat less, and new business 
showed a small decrease last week over the 
previous week. 

The North Carolina Pine Association reports 
substantial gains in production and shipments 
and a slight decrease in new business last week 
as compared with the week before. 

The Northern Hemlock & Hardwood Manu- 
facturers’ Association (in its softwood produc- 
tion) reports good gains in production and 
shipments, and a negligible decrease in new 
business. 

The Northern Pine Manufacturers’ Associa- 
tion reports production practically the same last 
week as for the previous week, a small increase 
in shipments, while new business fell off slightly. 


Earthquake Hits Three Concerns 


[Special telegram to AMERICAN LUMBERMAN] 
SAN FRANCISCO, CALIF., June 30.—The plants 


of three lumber firms—the Boyd Lumber Co., 
the Santa Barbara Lumber Co., and the Union 
Lumber Co., were severely damaged in the earth- 
quake which swept Santa Barbara Monday 
morning. The plants of the Boyd and Santa 
Barbara Lumber companies are declared to be 
almost a mass of ruins. The Union company’s 
plant was surrounded by a flood of gasoline 
which had leaked from demolished storage tanks 
but did not ignite. The loss is not yet deter- 
mined. 





Interstate Commerce Decisions 
[Special telegram to AMERICAN LUMBERMAN] 
WASHINGTON, D. C., July 2.—Division 4 of 

the Interstate Commerce Commission in a deci- 
sion in Docket No. 15,834—Memphis Freight 
Bureau for Cole Manufacturing Co. vs. Chicago 
& Kastern Illinois Railway Co. et al.—finds that 
the rates charged on 41 carloads of doors 
shipped from Pacific coast points to Memphis 
in 1921 and 1922 were not unreasonable or in 
violation of sections 2 and 3 of the Interstate 
Commerce Act. Complaint is dismissed. 

In a decision in Docket No. 14,078—Chat- 
tanooga Manufacturing Co. vs. Alabama Great 
Southern Railroad Co.—Division 1 finds that the 
rate charged on 73 carloads of box shook 
shipped from Chattanooga to Laredo, Tex., for 
export was unreasonable. Awards reparation 
and directs the carriers to establish for the fu- 
ture a rate on box shook between these points 
not in excess of the rate contemporaneously 
maintained on lumber. Complainant paid a 
rate of 68.6 cents on the shipments involved in 
this proceeding, which Division 1 finds was un- 
reasonable to the extent that it exceeds 59 cents. 
The exact amount of refund will be determined 
in accordance with Rule 5. 


(sae eaeaaeaaaan: 


Southern Pine Mill Prices 


[Special telegram to AMERICAN LUMBERMAN] 

WASHINGTON, D. C., July 2.—Following are 
f. o. b. mill prices June 25 to 27, of a varying 
number of southern pine mills, being weighted 
averages of reported actual sales at latest avail- 
able dates: 


Sap Flooring Common Boards, S2S 

Edge grain— or S4S 
1x3” B&better...$77.71 > ae i See $45.00 

Flat grain— BES NGS. cuccs Shee 
1x4” B&better.... 43.30 tS” NG Biseces Bee 
1x4” No. 2 com.. 28.10 ERAS ING) Bacdacce 50.00 
1x6” No. 2 com.. 19.49 EMEA" Nae Bocuse 23.38 
1x6” No. 3 com.. 16.21 5 

i , ; Longleaf Timbers, S4S, 

Dimension, 2x4” 16’ 20’ and Under 
INGOEE WN oecuaxecs *$29.08 8” and under....$25.75 
oo a eee *24.05 Ba ccadanc daseewe *42.00 


* Figures for June 1 to 27. 
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Residence Construction for Five Years 

Have you any figures on file in your office show- 
ing either the number of small dwellings built each 
year in the last five years, or the estimated amount 
in money of small dwellings built each year for 
the past five years ?—-INQUIRY No. 1,553. 

[The foregoing inquiry comes from the mid- 
west representative of a large western lumber 
manufacturer. No figures are available that 
correspond precisely with the needs of this in- 
quirer. However, figures compiled by the Gov- 
ernment show the number of buildings and the 
cost of construction in selected groups of cities 
for various years. As these statistics were com- 
piled at different times, the cities included in 
the groups are not identical in all the years. 
However, the following table has been made up 
as embodying the latest and most reliable in- 
formation of this kind that is now accessible. 

It will be noted that the number of cities in- 
cluded in the report during the last five years 


tion with this inquiry is whether the wood should 
be kiln dried before being used. The inquiry 
is published in order that readers may have an 
opportunity to give additional information for 
the benefit of this inquirer, whose name will be 
supplied on request.—EbITor. | 


Equipment of Lumber Terminals 

Will you please send us any information that 
you may have concerning the design and equipment 
of a modern lumber port terminal. If it is neces- 
sary to send us several magazines which contain 
this information, we shall be glad to have you 
do so.—INQuIRY No. 1,551. 

[In response to this inquiry which comes from 
the South, references have been given to a num- 
ber of articles that have appeared in the AMER- 
ICAN LUMBERMAN from time to time. In addi- 
tion reference has been made to Mac Elwee’s 
book ‘‘Ports and Terminal Facilities,’’ which 
is supplied by the AMERICAN LUMBERMAN at 





Publisher of Molding Calculator 


We are in need of a book that shows the list 
prices of the various standard moldings and that 
itemizes different discounts on the list prices. In 
other words, should we have a molding whose size 
is 1x2 with a list price of $2, we would like to 
have a tabulation of all the discounts to figure a 
net price. We have advice that there is such a 
book entitled ‘‘Parker’s Molding Book.’ Do you 
know of such a publication, or where it can be ob- 
tained? We would very much appreciate this 
information.—INQuIRY No. 1,550. 

{In the AMERICAN LUMBERMAN’S reference 
library there is a single copy of ‘‘ Parker’s 
Molding Caleulator,’’ which was copyrighted in 
1910 and published in 1911. The author was 
L. D. Parker, and his address was given as Chi- 
cago, with no street number. This inquiry is 
published to bring it to the attention of readers 
able to give the name of the present pub- 
lisher and his address so that other copies of 
































have inereased annually, and therefore these sta- the publisher’s price, $3 postpaid.—Eprror. ] the book may be obtained.—EbITonr. | 
—196 Cities——,__— : —————258 Identical Cities r 269 Cities———, 
i = 1921 : 1922 1923 ———1924 
No. of No. of No. of No. of No. of 
Bldgs. Cost Bldgs. Cost Bldgs. Cost Bldgs. Cost Bldgs. Cost 
One-family houses ...........0206+ 68,637 $296,124,6653 131,148 $§$ 21,505,345 179,522 $760,832,067 207,971 $871,704,763 214,213 $925,226,344 
Two-family houses ................ 5,402 40.154.387 16,917 114,682/111 36,229 ‘(240'326/016 44.968 361,977,990 43,899 365,702,811 
One-family or two-family, with store (846 884,641 3.444 32,913,669 4,984 46,075,505 4,204 42/005,497 4,901 48,947,222 
Multi-family apartments ........... 1,496 66,294,369 4.901 206,674,611 9,564 432,246,428 12,838 548,992,657 13,091 559,623,244 
Multi-family apartments with store.. 239 3,739,780 570 13,987,679 1,074 33,094,295 1,258 50,315,146 1,426 54,807,743 
GOING. 5 Seip posse oo sgad.a cod n ds seo 101 23,830,906 96 39,476,010 151 74,279,241 229 103,783,617 331 91,200,790 
ESOUGINE DOUBLED 2.60 ces es seca ce ee 38 1,229,275 26 474,809 69 1,421,500 44 678,280 135 1,214,800 
PES. 2.5.59 55.4-b oak SOO OSs. oS CRS 54 3,874,575 132 7,638,505 146 24,077,869 123 21,528,950 156 25,740,437 
Totals .....0..0.0ce cecveeceees 76,813  $444,102,546 157,234 $937,352,739 231,739 $1,612,352,921 271,627 $2,000,986,900 278,152 $2,072,463,391 
tisties on construction are increasingly valuable 
as the years pass. This information is espe- 
cially interesting to lumbermen for the reason 1873 NEWS AND VIEWS OF 1925 


that the tables include the types of strueture in 
which lumber is more largely used, perhaps, than 
any other classification.—EDpITor. | 


Ornaments for Cabinet Work 

Can you give us the names of companies who 
make wood ornaments of all kinds to go on furni 
ture, cabinet work ete., such as wreaths for drawer 
fronts, embossed images for fireplace mantel work 
ete. +—INQuIRY No. 1,544. 

[In response to this inquiry, which comes 
from « Michigan lumberman, have been given 
the names of a number of coneerns listed as 
manufacturers of ornaments. The name of the 
inquirer will be supplied to interested readers 
on request.—EDpITOoR. | 


Would Cut Small Dimension 


IT am a manufacturer of hardwood lumber and 
ship to the market the No. 1 common and better, 
and have left on my hands the No. 2 and No. 3 
common which I would like to manufacture into 
something that somebody wants. I should like to 
find parties interested that would like their stock 
built up for them. Can you give me some informa- 
tion in regard to broom handles? I can make them 
if I can find a market for them.—INQuIry No. 
1,555. 

[This inquiry comes from Vermont and it is 
published with the hope that it may come to the 
attention of persons interested in buying the 
material that the inquirer offers. The name of 
the inquirer will be supplied on request.— 
EDITOR. | 


Wood for Tobacco Curing Room 

Kindly let us know what is the best wood for 
constructing a room that is to be used in curing 
tobacco. In this room the temperature is main- 
tained at about 150 degrees while the curing is 
going on, and the humidity is rather high. A 
wood is wanted that will not give off odors and 
that does not swell and shrink with the varying 
degrees of moisture.—INQuIRY No. 1,552. 

[There are of course a number of woods both 
hard and soft that would likely come within the 
specifications laid down by this inquirer, which is 
an engineering concern of the central West. It 
is believed that northern pine, western white 
pine or Idaho pine, or spruce, would meet the 
requirements. A question raised also in connec- 
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Henry W. Sage, of the firm 
H. W. Sage & Co., Wenona, 
Mich., holds $40,000 worth of 
paper, which in consequence 
of the failure of the recent 
lumber combination in New 
York, has gone to protest, but 


Sage considers his securities 
good. 
os 8 #* 
The value of a grove of 
chestnut timber in the very 


near future may be easily fig- 
ured up, when we remember 
that we have now 60,000 miles 
of railroad, each one of which 
needs 2,500 ties. The total is 
150,000,000. Every five years 
each tie must be renewed. It 
takes ten years to grow a 
chestnut tree large enough to 
make a tie. Thus as 30,000,- 
000 ties are needed each year 
and one acre of land will pro- 
duce but 800 ties in ten years, 
it is evident that 375,000 
acres must be planted to sup- 
ply ties for railroads now in 
existence alone. 


& e 2 
The last of the Hayden logs 


on Dead River, Me., was 
rolled in Friday the 1 6th—two 
and a quarter millions. It was 
a dangerous place to work 
and the men were glad when 
they saw the last of it. It has 
been the scene of a series of 
accidents. Some 22 years ago 
Hayden was killed — there; 
afterwards, Hunnewell was 


drowned there; and a- little 
more than a week ago, O’Don- 
nel was caught by the rolling 
logs and killed; and a few days 
after, Frank Davis, of Solon, 
head man on the landing, had 
his leg broken. 
* 8 & 

Cause of strike among 
negro laborers in Jacksonville, 
Fla., sawmills as reported by 
correspondent. ‘The laborers 
employed at these mills have 
seen fit to deprive themselves 
of employment on the ground 
that ten hours a day was 
enough for any laboring man, 
and having arrived at this de- 
cision they refused to labor 
any more unless they could 
have their own way in the 


matter.” 
s 8 


T. M. Avery, of Chicago, a 
very large lumber dealer, is 
reported to have said in ref- 
erence to the late lumber fail- 
ure, that if “the pool has to 
throw two or three hundred 
million feet upon the Eastern 
market it will create a panic 
there, and check shipments to 
the East from Canada and 
Saginaw Bay. The eastern 
buyers have run up prices 
until in fact no lumber from 
either region comes to Chi- 
cago. While what grades here 


as Saginaw lumber has been 
selling today at $5, $10 and 
$35 at Saginaw, the eastern 
men have paid $10, $13.50 





and $36; and the freight from 
Saginaw to Chicago is $3.50 
a thousand feet. The pool will 
hardly be in a condition to 
buy, and this lumber trade 
will probably be diverted to 
Chicago. 
» © 

A schooner, intended for 
the lumber trade, with a ca- 
pacity of 60,000 feet is to be 
launched at Coos, Ore., on the 
4th of July. 


* * * 


At Portsmouth, Mich., John 
McGraw & Co. are building 
one of the largest sawmills in 
the world. Their old mill was 
destroyed last fall by fire, the 
loss being over $400,000. 
When completed the new mill 
without doubt will be the best 
and most extensive in exist- 
ence. There are two large 
circular saws each capable of 
sawing 60,000 feet a day. 
There is to be one gang of 
forty saws and numerous other 
small saws. The investment is 
large but it is expected to be 
remunerative. 

s 8 @ 


The saw works of E. C. 
Atkins & Co., Indianapolis, 
Ind., give employment to 60 
men. They also manufacture 
the celebrated patent cross cut 
saw handle, for which they are 
filling an order for 150,000 


pairs, turning out 1,000 pairs 





a day. 
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Southern Pine Is Advancing 


Southern pine appears to have passed its low 
point. During the week ended June 26 ship- 
ments and accepted orders again exceeded pro- 
duction, though the output had increased as 
more mills went on full time, encouraged by 
the strengthening of prices. The week ended, 
therefore, with stocks still further reduced, 
and repairs around the Fourth will cause some 
curtailment. Buyers, nevertheless, have not 
departed from their policy of purchasing hand- 
to-mouth, for industrial consumers and retail- 
ers a9 a whole are working on much smaller 
stocks and continue to depend on quick ship- 
ment. As well as advantages, that policy has 
disadvantages, which they now face, as ex- 
panding consumption quickly brings a direct 
eall on the mills that they find increasing dif- 
ficulty in meeting. Requests for quick ship- 
ment are more numerous and more urgent. 

The change in the relation of demand to 
supply has of course brought firmer prices. 
The more urgent orders calling for scarce 
items are the first to be affected, and these 
have been booked at higher figures, while spe- 
cial cutting and No. 1 dimension have both 
moved upward. Dry stocks of all kinds are 
low, and many items are in very poor supply. 
In view of the market trend, mills are not 
eager to book ahead except at advanced prices. 
Small mill items have shared in the improve- 
ment, the producers demanding 50 cents to $1 
more. There has been an increase also in 
export schedules. 

The disappearance of weakness and soft 
spots from the market is caleulated to cause 
a change in the attitude of buyers, who nat- 
urally were reluctant to buy for future needs 
until convinced that the bottom had been 
reached. Middlewestern yards are taking 
more pine, and demand from the southern 
States is expanding, while the overseas move- 
ment is well sustained. 


Southern Hardwoods Strengthening 


There can be no doubt that southern hard- 
woods have reached a much better trading posi- 
tion in the last few weeks, for stocks have been 
reduced while demand has increased. The mar- 
ket for these woods has suffered during the 
first half of the year because caution dominated 
general industry and found expression in a pol- 
icy of buying close to current needs, which it 
was enabled to follow because of quicker trans- 
portation, while the mills found that a favor- 
able winter had stimulated log output and they 
faced the necessity of manufacturing the logs 
and increasing their lumber stocks. he result 
has been price depression, despite total sales 
having been very large. 

Mill stocks are lower and approach the normal 
mark; that a few more weeks of present de- 
mand will bring them to that point is the opin- 
ion of those in close touch with the market. 
In addition, there has been some curtailment 
in production. Log offerings are much reduced, 
because low realizations make cutting them 
unprofitable. 

Demand has been well sustained, and it is 
claimed that the weaker holders, those willing 
to accept low offers, are now pretty well booked 
ahead. The second half of the year will prob- 
ably be the best for sales. The furniture shows 
are just being held, and orders to provide for 
new styles must soon follow. The automotive 
industry has been working down its stocks of 
hardwood, and larger placements are expected 
after mid-year inventories, especially in view 
of the encouraging outlook for crop returns, as 
almost half the nation’s cars are in rural owner- 
ship, and this proportion is increasing. De- 
mand for trim and flooring will expand as the 
house finishing period comes, current call for 
oak flooring being gratifying. Although oak 
flooring mills had four and a half million feet 
less manufactured product on hand in mid-June 


last year than they had this year, the 1924 
stocks were only 75 percent sold, but this year 
accepted orders amount to 102 percent of the 
stocks, while during the week ended June 13 
orders totaled 9 percent more than the output. 
The overseas movement of hardwoods in the 
first half of June was practically as large as in 
the record breaking months—April and May. 
Prices have scarcely had time to show much 





Statistics on production, orders and 
shipments appear on page 48 





benefit from the improved conditions, though 
red gum shows more strength, but there is every 
indication of an advance. 


Northern Hardwood Prospects Good 


The report of the Northern Hemlock & Hard- 
wood Manufacturers’ Association for June 1 
shows that while hardwood production for the 
previous twelve months had been 86 percent 
of that for the corresponding period of 1923- 
1924, shipments had been only 73 percent of 
those for the same period. Total stocks had 
increased about sixteen million feet during May, 
but about three million feet more was covered 
by orders, while of course the proportion of dry 
was much greater. 

Shipments in recent weeks have been increas- 
ing, and a large expansion in the demand is ex- 
pected after Aug. 1, in accord with the experi- 
ence in other years. In 1924, shipments about 





Retail Stocks Lower 


Reporting on May sales by retail lumber 
yards in the ninth Federal Reserve District, 
the Federal Reserve Bank of Minneapolis, 
which compiles reports from twenty-three lum- 
ber companies operating almost seven hun- 
dred yards, figures from Minneapolis-St. Paul 
being excluded so as to show the situation in 
rural districts, states that: 


Sales measured in dollars, covering lumber 
as well as other items, were 36 percent larger 
in May than in the same month last year. 


Lumber sales, measured in board feet, were 
63 percent greater than a year ago. 


The companies carried stocks 3 percent 
smaller than a year ago at the end of May. 


As compared with April, the sales of these 
lumber companies were 16 percent greater in 
dollar value, and 19 percent greater in board 
feet. 


Stocks of lumber as compared with April 
were reduced 2 percent. 
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offset the cut beginning in mid-July, exceeded 
it in August, while in September the weekly 
average of shipments was about a million feet 
ahead of the output, and in October shipments 
were about three times the output. 

Demand is generally conceded to have picked 
up recently, though not yet enough to help 
prices, and in fact in Michigan hardwoods there 
were slight declines recorded during the week, 
affecting hard maple in 12/4 to 16/4 No. 1 
and better and No. 3 soft elm. The automobile 
plants are completing their inventories and it is 
believed that more extensive purchases by them 
are in prospect. The furniture makers are now 





at their shows in Chicago and Grand Rapids, 
and heavier hardwood buying may be expected 
to follow determination of styles to be produced. 
There is good city retail demand, and inquiry 
from the country districts is more lively than 
recently. 


Western Pines Demand Good 


For this time of year, demand for western 
pines is considered good, for recently it has 
shown a considerable improvement, thirty-three 
identical mills reporting that during the week 
ended June 20 they had received orders for 
18.68 percent more than in the preceding week. 
Current consumption in the Atlantic coast 
group of States, which took over 25 percent of 
the total output in 1924 is very encouraging. 
There has also been a pick-up in demand from 
the central States—and it will be remembered 
that Minnesota, Iowa, Michigan, Wisconsin and 
Illinois took about 37 percent of the 1924 pro- 
duction. Montana took about 7 percent of the 
1924 cut, and prospects there are good, because 
the farmers are expected to be much more 
prosperous as a result of this year’s crop. These 
three territories altogether take about 70 per- 
cent of the cut. 

The outlook for production is rather uncer- 
tain. The wet spell has passed and recent 
weather has favored drying, but advices indi- 
cate that the heat wave which has affected all 
centers of fir production has also reached the 
Inland Empire. Its first result is to speed up 
air seasoning, but it brings the menace of for- 
est fires that may make necessary at least the 
abandonment of logging. 

Producers look forward to a brisk fall trade, 
and have put their stocks in good shape to meet 
it. The buyers have kept their holdings low, 
and there is practically no lumber in transit, 
so that enlarged consumption during fall will 
immediately find its reflection in mill order 
files. Competition so far this year has been 
rather keen and prices have suffered, but they 
will undoubtedly share in the present advancing 
tendency of the whole lumber market. 

Redwood orders from overseas buyers showed 
a remarkable pick-up in recent weeks. While 
the May weekly totals averaged about a quarter 
million feet, in the first two weeks in June the 
foreign orders ran to a million and a quarter, 
and for the week ended June 20 they totaled 
over two million feet. It is believed there will 
be a healthy expansion in foreign sales as Aus- 
tralia enters its buying period. Both the local 
California and the eastern demand are well sus- 
tained. 


Extreme Heat Closes Fir Camps 


The most striking development of the week 
in fir territory was the coming of a heat wave 
that has elosed down practically every camp in 
the region. Many of the rail loggers in Wash- 
ington had already shut down because of the 
recent advance in log rates, and most of those 
that supply tidewater plants with waterborne 
logs had stopped cutting because of low prices 
realized. Stocks of logs in the water have been 
rather heavy, but it is pointed out that they 
have been well picked over and that there is a 
shortage of better qualities. Hot weather and 
dry winds have greatly increased the fire hazard, 
and prevention of a conflagration will occupy 
most of the attention of timber owners. On the 
Canadian side, some heavy fire losses have oc- 
curred. 

Mill output, it appears, will not be curtailed 
to the extent it was recently expected to be, be- 
cause recent output has been well taken care of 
by orders, and also because of grave problems 
that such a policy entails. It involves severe 
hardships on employees and families that depend 
on lumber operations, disruption of large or- 
ganizations which would be difficult to rebuild 
into their present efficiency and it has no effect 
in reducing financial overhead, while it might 


(Concluded on page 88) 
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generation of people living in a home, but in the instance illustrated 
herewith remodeling was a part of the original plan of the home 
builder. Because of financial limitations and an aversion to going into 
debt, the young couple deemed it safer and surer to build and pay as 
they went; so the plain, substantial little cottage here shown was built 
as the nucleus for a more commodious home later, and all the future ad- 
ditions were planned before the first nail was driven. 
When the time for development came one of the most important parts 
was added as a lean-to at the rear of the main structure (this does not 
show in the illustration), providing sufficient space for two bedrooms, 


Tl the majority of cases remodeling comes to the second or third 








together with two good-sized clothes closets and a small bathroom. 

The original structure contained but two rooms, a big bedroom across 
the front and a combined kitchen and dining room across the rear. The 
bedroom became the parlor for the enlarged home and the entrance end 
of the living room was partitioned off into a little entryway opening into 
both the kitchen and parlor, and the small corner to the right of the 
entry provided space for the pantry opening into the kitchen. A neat 
little screened porch was built over the entrance, and a big roomy sun 
parlor was added on the front of the house adjoining the parlor. Double 
French doors opening from the parlor to the sun porch contributed added 
roominess and imparted beauty to the interior arrangement of the home. 





Cut out in outline this part, which shows the improvements described above, 
lay it on the large picture, moving it about until in position, and observe the effeci 
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New Edition Is Warmly Received 


The interest which lumbermen feel in the 
remodeling campaign inaugurated by the 
AMERICAN LUMBERMAN is shown by the very 
enthusiastic reception accorded Volume II of 
‘‘Old Homes Made New,’’ containing twelve 
additional examples of remodeling, which is now 
ready for distribution. Lumbermen who failed 
to secure Volume [ will be glad to know that 
Volumes I and II bound together in one cover 
ean now be obtained, while a good supply of 
Volume II bound separately is also available 
for those who desire only the new issue. Copies 
of Volume I, singly, also are still to be had. 
The price for either Volume I or Volume II 
separately is 50 cents a copy, and for the two 
volumes bound together, $1 a copy, delivered. 

Following are a few of the many letters 
received from lumbermen expressing their 
sentiments with regard to the new edition 
of ‘‘Old Homes Made New’?’: 


TACOMA, WASH.—The copy of new edition 
of “Old Homes Made New” has just come 
to hand and I congratulate you on the good 
work that this idea has produced.—A. H. 
LANDRAM, sales manager St. Paul & Tacoma 
Lumber Co. 








PORTLAND, ORE.—Volume II of “Old 
Homes Made New” has been received, and 
I am glad to see that you are following up 
this idea in your usual forceful way. This 
is a fine piece of work you are doing, hav- 
ing in it great possibilities —RaALPn H. 
BURNSIDE, president Willapa Lumber Co., 
Portland, Ore. 


Port Moopy, B. C.—We acknowledge re- 
ceipt of copy of Volume II of “Old Homes 
Made New.”’ We have been very much in- 
terested in this campaign that you have 
been carrying on, and feel that it is par- 
ticularly of interest to cedar manufactur- 
ers, aS their product lends itself to remodel- 
ing such as indicated in these booklets. We 
consider this campaign one of the most con 
structive pieces of work accomplished for 
the lumber industry by any trade journal 
in recent years.—AIRD FLAVELLE, vice-presi 
dent Thurston-Flavelle Limited. 





SEATTLE, WASH.—Am glad to see from 
reading the AMERICAN LUMBERMAN from 
week to week that your ingenuity and energy 
with regard to remodeling old homes is ap- 
preciated by the trade. It certainly de- 
serves the very best support the industry is 
capable of giving.—ROBERT B. ALLEN, secre- 
tary-manager West Coast Lumbermen’s As- 
sociation. 


SCHOFIELD, WIS.—I just returned home 
and find the second edition of “Old Homes 
Made New,” and I think this is indeed a 
very clever idea. It hardly seems possible 
that with so few changes and at such low 
cost an old house can be made over to look 
so beautiful after your ideas have been 
earried out.—JoHN F. Ross, president, 
Brooks & Ross Lumber Co. 





New ORLEANS, LA.—You are certainly to 
be complimented on your campaign in connection 
with the remodeling of homes, and we are sure 
that much good has resulted from it.—H. C. 
BERCKES, secretary-manager Southern Pine Asso 
ciation. 


VANCOUVER, WASH.—I wish to acknowledge copy 
of Volume II of “Old Homes Made New.” As a 
matter of fact, this second book appeals to the 
writer more than the first one. The other two 
books which you sent us have been doing yeoman 
service and I must admit that I have been very 
much surprised with the results obtained by its use. 
We feel that your campaign is without question 
going to result in very great good for the industry. 
—S. M. Barnarp, manager S. M. Barnard Lum- 
ber Co. 





San Francisco, Cauir.—The new edition of 
“Old Homes Made New” is very attractive, as was 
the first. This campaign certainly has shown a 
very interesting development, and where we have 
shown the book, or.met people who have seen other 
copies, it has received well merited praise.—F. A. 
WARNER, vice-president Coos Bay Lumber Co. 


ScHOFIELD, W1s.—With regard to second edition 
of “Old Homes Made New” we are enclosing our 
formal order for our present requirements, and if 
any of our managers require additional copies we 


a few weeks ago. 


will see that they are supplied them, for if this 
second volume is the equal of your first attempt 
it is worth many times the outlay, and should be 
in the hands of @very building material dealer, 
eontractor and carpenter. You are certainly to 
be congratulated on starting this movement.—ART 
A. CURTIS, general manager Wisconsin Building 
Material Co. 


KANSAS City, Mo.—I am very glad indeed to 
note that your remodeling campaign is going along 
in nice shape. There is no question in my mind 
but that the two volumes of “Old Homes Made 
New” are filling a long felt want among the lum- 
bermen. It will be a pleasure to call the atten- 
tion of our members to the new edition.—B. E. 
LINE, secretary-manager Southwestern Lumber- 
men’s Association. 


MINNEAPOLIS, MINN.—Your new edition of “Old 
Homes Made New” is an elegant piece of literature. 







The Charm of Old Homes- 


Made New! 


Wouldn't vou like the “morning convenience” of a 
breakfast nook—the healthy air of a sleeping porch? 
Or the year-round comfort of a glassed-in sunroom— 
the smartness and stout protection of a new roof? 


\ll these are‘sound investments. 
lhey increase the style-value of your home. 


YOU MAY HAVE THEM NOW.-- 


AND PAY LATER 


Clip the Coupon and Mail—or Phone Main 25 


HALLACK & HOWARD 


LUMBER CO. 
DENVER _ SINCE (877 


This advertisement, which occupied newspaper space three 
columns wide and 8% inches deep, shows how a Colorado 
retail firm is pushing remodeling. The firm reports that many 
inquiries have been received since the inauguration of its 
‘* nartial investment’’ plan for remodeling was announced 
A story describing this new plan for pro- 
moting remodeling appeared on page 37 of the May 16, 1925, 


issue of the AMERICAN LUMBERMAN 


I have been watching the remodeling pictures ap- 
pearing in your weekly issues, but the book shows 
the jobs much better. I think the AMERICAN LuM- 
BERMAN is to be complimented on its enterprise in 
inaugurating a campaign of this kind, which can 
not help but redound to the benefit of the lumber 
industry, and it is gratifying to note the great 
demand for the books.—-N. A. ELLINGER, secretary 
Northern Pine Manufacturers’ Association. 


SPOKANE, WasuH.—Referring to Volume II of 
“Old Homes Made New,” we believe that this work 
you have done is of merit and should be extended 
as much as possible. While we do not do a retail 
business ourselves, of course we are greatly inter- 
ested in promoting good building.—E. A. HEDLUND, 
Iledlund Box & Lumber Co. 


Sr. Lours,:-Mo.—-You have completed a wonder 
ful piece of work in Volume I and Volume II of 
“Old Homes Made New.” In my opinion this is 
one of the most creative ideas that has ever been 
put into the hands of the retail lumberman. It 
came at an opportune time, and the lumbermen of 
America in all branches are deeply indebted to 
your good paper for this splendid piece of work.— 
Henry R. ISHERWOOD, secretary-treasurer Conca- 
tenated Order of Hoo-Hoo. 


“INVEST FIRST IN NECESSITIES—THEN SPEND ON LUXURIES” 


Retailer Opens New House to Public 


GLOUSTER, OHIO, June 29.—H. F. Kittle, vice- 
president Athens Lumber Co., of this city, re- 
cently built a beautiful residence for himself, 
and believing that one of the best ways to in- 
terest people in home building is to show them 
examples of high grade homes, and thus arouse 
the desire to own something similar, he threw 
the completed residence open to public inspee- 
tion for three days. In that time it was visited 
by a great many people, who noted the various 
desirable features with much interest. On one 
of the days more than 300 people went through 
the house. The company since has had many in- 
quiries with regard to built-in features, windows 
and doors ‘‘same as in the Kittle home.’’ 


The old Colonial fireplace came in for a great 
deal of attention. This has a wide open- 
ing, and wide stone hearth with old style 
andirons, which were loaded down with 
big logs eut from an old, dry apple tree. 
In the fireplace was installed an old 
erane and an ancient kettle used by the 
owner’s forefathers. 

The built-in features included china 
closet, kitchen cabinet, linen closet, tele- 
phone eabinet, wardrobes, ironing board, 
medicine and shaving cabinets ete. In 
the living room under the stairway was 
installed a combination built-in-desk and 
radio cabinet, the radio being wired to 
other rooms in the house. 

The house is of two full stories, con- 
taining nine rooms and bath. The ex- 
terior is painted white with green shut- 
ters, the roof is covered with composi- 
tion shingles. The style of architecture 
is early Colonial, with back porch and 
breakfast room built on in the old- 
fashioned lean-to style, the aim being to 
have everything in keeping with the old 
Colonial days. To that end windows, 
doors, trim and built-in features, so faz 
as possible, were made to harmonize, 
though of course the built-in features 
were entirely different from those of 
early days. The house is well finished 
with white oak, quarter sawed oak 
trim, and selected southern pine. 

When opened to the public the house 
was completely finished but without fur- 


ve niture, because, as Mr. Kittle remarked: 


‘We are in the home building business, 
and not in the furniture business.’’ 

The finish for this house was worked 
from one-half to three-fourths of an 
inch narrower than the company had 
been working its finish before. Since 
completing this job the firm has fur- 
nished the same trim for three other 
house jobs, and is of the opinion that 
it will later on adopt that style of trim 
as its standard. 

‘“This home has attracted mueh at- 
tention here,’’ said Mr. Kittle in a 
statement to the AMERICAN LUMBER- 
MAN, ‘‘and we feel that it has made 
business for us; which goes to show that a house 
furnished complete and ready to move into looks 
just as good to the average American as a fine 
new automobile ready to step in to. I helieve 
that the home is gaining very fast on the auto- 
mobile, and the time is not far off when more 
people will be building homes, rather than buy- 
ing automobiles first.’’ 

RICHARD G. KIMBALL, architect, says: ‘‘ Re- 
modeling is often an excellent investment even 
where not necessary from the utilization point 
of view. It is particularly true of lumber-built 
houses, which are peculiarly adaptable to alter- 
ation and are a large proportion of the houses 
available for the purpose, that selling values 
thus gained prove profitable to the owner.’’ 


‘“WE CAN GIVE no better compliment to your 
book ‘Old Homes Made New’ than by asking 
you to forward us eleven copies, for which we 
enclose $5.50. Kindly mail one copy to each 
of the following eleven yards of the Beaver 
Lumber Co. (Ltd.).’’ Thus writes the company 
named, from its main office at Medicine Hat, 
Alberta. 
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An Ex-Retailer Has Been 


QT: 


Compiling Home Plan Books for Years— 


Believes Better Construction Methods Will Aid Lumber Industry 


All lumbermen of Texas know R. M. 
Williamson, of Dallas, both because he is an 
old lumberman and still sticks to the busi- 
ness by means of his famous house plans, 
and because he is a good fellow whom every- 
body likes. “Bob,” as he is universally 
called, always shows up at the Texas con- 
vention with a flock of attractive new house 
pictures and plans, and with a flock of new 
ideas about the retail lumber business. We 
suspect that he sticks to the plan business 
because he can’t let it alone. Lumber and 
lumber service are in his blood, and he 
probably he could not get away from them 
even if he would. 

Did you ever see his plan books? The 
Realm isn’t advertising them. As a matter 
of fact, Williamson is not ready to do much 
outside of Texas yet, though that phase of 








it on a more serviceable basis and help it 
educate the public to a finer and more use- 
ful type of domestic architecture, will in 
time be of indirect benefit to him. Raise the 
general standard of retailing, he says, and 
he’ll take a chance on making his service 
essential to the trade. 


Preaches “Building for Permanence” 


Williamson seemed especially gratified 
over the movement made by the Southern 
Pine Association to put in practice the new 
system of grade-marking. This, he thinks, 
is in line with something he has been preach- 
ing for years, namely, “Building for perma- 
nence.” There is no sense or reason, he 
thinks, in houses beginning to show weak- 
ness within a few years. A frame house 
used to be considered just a frame house; 








« 





This model house was constructed in 1923 of nationally advertised products. 


The story appeared 


in the April 21, 1923, issue of the AMERICAN LUMBERMAN, page 59 


expansion probably will come in time, and 
there are few Texas dealers who are not 
already well acquainted with his books. 
They are a pleasure to look through; made 
up, as they are, of actual photographs 
together with floor plans, all reproduced by 
photographic process. Then they are bound 
in heavy grain-leather covers; books any 
dealer would be glad to show his most 
fastidious customers and which he would be 
glad to Jet represent the quality of his serv- 
ice. Williamson has been collecting these for 
years, and he carefully keeps them upto- 
date. While he does find most of his cus- 
tomers among Texans as yet, he has made 
up his plans with the whole United States 
in mind; and sooner or later he’ll be taking 
other States within his territory. But all 
this is said incidentally. He is perfectly 
capable of marketing his wares himself. 
And in fact he talks more in favor of the 
plan book in general than he does of his own 
service. He seems to have it in mind that 
anything which will improve retailing, put 


but every dealer knows there is as much 
difference between two frame houses as 
there is between two white men. A house is 
what the builder makes it; and if building 
materials are generally improved, that fact 
will rather force owners and contractors to 
study how best to use this high grade stuff. 
The old frame houses used to be built to last 
for generations, and they can still be built 
that way and should be built that way. 
There is a very real need for general educa- 
tion along the line of building for perma- 
nence, and everything that helps along in a 
sane and constructive way ought to be en- 
couraged. 

I suppose it is no secret that while manu- 
facturers believe grade-marked lumber will 
in general be a benefit to retailers, the south- 
ern pine men have had in mind aiso their 
own benefit and the logical marketing of the 
virgin timber they have left. Maybe too 
much has been said about the cutting out of 
southern forests. Lots of southern pine is 
still available, and reasonably large amounts 


will be available for all time to come. Re- 
forestation will take care of that. But no 
one can escape the fact that the virgin tim- 
ber is disappearing pretty rapidly. The sec- 
ond growth will yield a fair share of high- 
grade stuff, but it is going to be necessary 
to develop some new methods in order to 
realize the maximum of uppers from these 
second-growth trees, and these same meth- 
ods may be applied usefully in harvesting 
the remainder of the virgin crop. We are 
repeating what we hear on every hand down 
here when we say that to an increasing 
degree virgin longleaf pine is going to be a 
premium wood. We hear it said that less 
and less of this wood is going to be cut into 
2 by 4’s. Oh yes, you can still get them in 
any quantity you’re likely to need, and this 
will probably be true for some time. ~ But 
we hear it said repeatedly that grade-mark- 
ing is a preliminary step toward cutting 
virgin longleaf into uppers. 


Must Educate Building World 


This will involve cutting at the mill into 
industrial sizes. A log that would produce 
the usual percentage of No. 2 and No. 3 
dimension can be made to yield a very large 
percentage of uppers if cut into window 
trim, say, at the mill. It will yield a large 
quantity of flooring if it is end-matched with 
lengths running whatever can be cut. The 
growing scarcity of the wood must give it 
added value; and this value will certainly 
exert an irresistible pressure to make of 
every log the largest percentage of uppers 
possible. I heard a Texan say that if he 
owned a-mill with a good cut of virgin long- 
leaf behind it, he wouldn’t trade it for a 
gold mine or an oil gusher. You understand 
that all these prophesies look beyond the 
immediate present into future years. So far 
as I know there is to be no immediate change 
in the policies of the big southern mills. 
But that process of change is in the offing, 
and southern pine is fairly sure to follow in 
some degree the path marked by northern 
white pine. We may look for the time, be- 
fore the world is so very much older, when 
this quality southern pine will cease com- 
peting as it does now in the market of low 
grade material. One reason it still com- 
petes there to a certain degree is the fact 
that the building world must first be edu- 
cated to the new ideas; to mill offerings cut 
to industrial sizes and away from long 
lengths, cut to 2-foot. units. 


Careful Use Means Better Building 


Williamson believes that this change will 
have a beneficial effect upon the building 
industry. There will be a more careful use 
of materials; not only of every usable foot 
but for permanence. A person will take 
more care in seeing that his house is well 
built, that it has the necessary strength 
where needed so that there’ll be no sagging 
or opening of joints, and that it is built 
according to an artistically sound plan. It 
is as wasteful to build according to a freak 
plan as to build on a faulty foundation or 
without proper bracing. This is a part of 
the big movement of events in the lumber 
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world that is directly up to the lumber 
dealer. He has made quite a bit of progress 
in the last decade or two in perfecting the 
service he offers his customers; but he will 
need to go farther. Financing, delivering, 
offering the elements of architectural service 
are all very well; but future years are going 
to see advances made along all these lines 
and particularly along the last. If houses 
are to cost more they must be worth more, 
both in strength and durability and in the 
resale value that comes from good interior 
arrangement and from good general design. 


Suggests Color Matched Flooring 


Williamson suggested in connection with 
the end-matching of southern pine flooring 
that color matching be done also. Most high 
grade oak is of one color, but this isn’t true 
of pine. If the yellow boards were put 
together, and the white boards put in 
another pile, the result would. be beautiful 
one-tone floors. Architects have suggested 
to him that since this is not done at present, 
they are unwilling to specify pine flooring 
for a costly house. The variation in color is 
a real drawback. Some of our manufac- 
tured-shingle people are advertising the sup- 
posed beauties of mottled roofs, but William- 
son fails to see anything very attractive in 
either Joseph’s-coat roofs or floors. A color- 
matched floor, in his opinion, would have an 
appeal to the original customer and would 
add resale value to the house. 


Permanence Increases Loan Value 


One reason this astute ex-lumberman be- 
lieves that there must or should be education 
for permanence in building of wood, is the 
fact that at present the public has distorted 
ideas of the relative values of frame and of 
masonry construction. Putting more value 
into the frame house and letting the public 
know about it will have a beneficial effect 
in getting loans. Where a good frame house 
will command a loan of about 50 percent 
of what it is worth, a stucco or brick veneer 
house may get a loan up to 85 or 90 percent, 
or in some cases actually more than it cost. 
The reason is that financiers have got the 
idea that masonry construction has much 
greater lasting qualities. They are some- 
times justified in the large loans, too, be- 
cause such a house frequently has a large 
resale value. It may not be well built and 
frequently isn’t; but it looks solid and last- 
ing, and the customer takes it for its appear- 
ance. There is need of some education on 
this point, and to back up that education 
there should be a greater percent of value 
actually put into the frame building by this 
means of using good materials and using 
them properly. In practice a stucco or 
brick veneer house carries a heavy weight 
and seldom has a strong enough foundation. 
If it settles and cracks, the owner is sunk. 
There’s no such thing as an easy repair. A 
frame building is not likely to settle; but if 
it should, the owner can easily jack it up, 
put a row of shingles on top of the wall and 
still have a house. 

“Texas has done wonders in house design 
and in city building,’ Mr. Williamson said. 
“We’ve had a wonderful advantage in the 
fact that we’ve worked in a virgin field. 
Some Texas cities are old, but even they 
have had their big expansion since the ad- 
vent of the automobile, and of course many 
towns have had practically all their growth 
since motor cars have been an important 
factor in city planning. As a result we’ve 
made our towns and our homes prettier, with 
wide streets and big lots. If a man owns 
a car it doesn’t make any difference if he’s 


five or fifty blocks from his work. Some 
Texas towns haye been going on the prin- 
ciple of “More room for the children and 
less for the chickens.” In other words the 
lots are wider and not so deep. We’ve kept 
away from the abomination of the shotgun 
layout on a lot twenty-five feet wide. If you 
pull a twenty-five-foot lot out long enough 
you own as many square feet, but what a 
poor thing it is! You’re looking into your 
neighbors’ windows; you have no chance for 
a lawn, or privacy, or outlook, or ventilation. 
Certainly you have no place for a drive back 
to a garage. Such a cramped and misshapen 
piece of land is the poorest imitation of a 
home site a person can think of. It makes 
just a place to stay, and deprives the owner 
of many of the valuable things a person 
thinks of when he really hoped to have a 
home. He might as well live in a boarding 
house and be done with it. Texas has kept 
well away from that sort of thing. We've 
learned down here that some of the im- 
portant elements in the making of a home 
lie outside the house. 


Wood Shingle Stands Texas Sun 


“This southwestern country has made a 
permanent contribution to American ar- 
chitecture in the form of the Spanish house. 
Spanish architecture is, in its modified form, 





But 80 percent of the stucco houses shown 
in my books can be built just as successfully 
with wide siding. Some can’t be. They sim- 
ply call for stucco walls, and that’s all 
there is to it. You notice I have a book of 
masonry-built houses. But in the middle of 
it I’ve put four houses of the same artistic 
type that are covered with wooden siding. I 
imagine that book will sell as many wooden 
finished houses as stucco. The buyer turns 
through it looking for something to please 
him, and he comes to these four examples. 
They look just as nice—nicer to my way of 
thinking—they are of the authentic Spanish 
character, and they can be built at less cost.” 


I was much interested in one development 
shown in a Williamson plan book. This was 
a series of small houses designed to be built 
and later enlarged. Almost any frame house 
can be enlarged with more or less success if 
the right architect or builder gets hold of 
it. But Williamson’s houses allow for the 
addition in the original plans, and the roof 
lines, exterior appearance and inner ar- 
rangement are all complete, both in the 
original form and later when the expansion 
has been added. Many people of limited in- 
come want homes and are caught between 
what they can pay for and what they 
ultimately want. If they try for the latter 


at once they saddle themselves with a debt 











Here is the same house today, as spic and span as ever, and evidently the occupant takes real pride 


in it. 


just as characteristic of America as is the 
Georgian house of the eastern colonies. 
Both were importations, and both have been 
modified to suit American conditions. Some 
people think the Spanish house is suitable 
only to a hot, semi-desert country of bril- 
liant sunshine. That’s probably true of the 
pure old mission stuff built three hundred 
years ago by the Franciscans. But we’ve 
learned how to modify that original type. 
Even in southwest Texas, the home of the 
missions, we’re largely getting away from 
the flat roof. One reason for that is the 
fact that we want wood-shingle roofs down 
here. 

“The Spanish type that is proving a 
favorite down there, and a type that is suc- 
cessful and lastingly satisfactory in almost 
any part of the United States, is really Eng- 
lish with Spanish characteristics. The 
original Spanish houses were built of adobe, 
and that material is still used a little in the 
Southwest in some attractive homes. The 
natural development from adobe, to keep the 
original characteristics, was the use of 
stucco. Lots of stucco houses are still built. 


This home is an investment that has shown appreciation in value 


that will be hard to carry. But they figure, 
too, if they build what they can afford and 
later can’t add to it, they’ll be compelled to 
sell out on whatever market offers and start 
again at the ground. It is to meet their 
needs that this series has been planned. It 
is an idea that Bob is quite willing to 
share, whether you use his plans or not. 
The AMERICAN, LUMBERMAN’s remodeling 
campaign has proved the very great possi- 
bilities that lie in remodeling. Thousands of 
old houses are being made over, and hun- 
dreds of thousands of dollars’ worth of old 
structures that are unsatisfactory and prac- 
tically unusable in their present form are 
being given many years more of usefulness. 
It is only a step to apply the same idea from 
the beginning; to plan for future expansion. 
It isn’t quite the same idea, either; for re- 
modeling the old house isn’t always aimed at 
making it bigger. Frequently it is to refit 
the interior into a more convenient and at- 
tractive form. Bob’s houses are attractive 
and well designed from the beginning. But 
they do allow for expansion as more room is 
needed and more money is available. 
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News and Business Ideas for Retailers 


Firm Will Move to New Site 


CoLuMBus, Onto, June 30.—The M. J. Bergin 
Lumber Co., one of the oldest retail concerns 
in Columbus, has sold its yard and site for an 
oil station and has acquired about an acre of 
ground at Kighth and Grant avenues upon which 
a modern retail plant will be built. The com 
pany will erect an office building and four sheds 
in addition to other buildings. The move will 
be made some time late in the summer. The 
Bergin company started 40 years ago at Spring 
and Water Streets and moved to Denison and 
Spring streets about 18 years ago. The latter 
yard is the one that has been sold. When the 
company started in business there were only 
seven other retail concerns in Columbus. 


Employees Make Inspection Tour 

Hackensack, N. J., June 29.—Realizing 
the importance of having its employees thor 
oughly acquainted with the operations and meth- 
ods of the company, the Comfort Coal-Lumber 
Co. each year devotes 
the first Saturday half- 
holiday of the summer 
for a personally con- 
ducted tour of inspec- 
tion of all of its yards. 

This year the men met 
as usual at the Hacken- 
sack office, inspecting 
the lumber yard and 
coal pockets there first. 
The River Edge yard 
was the next stop, fol- 
lowed by the Oradell, 
Westwood, Park Ridge, 
Pearl River and Spring 
Valley yards in the or- 
der named. 

There were twenty- 
eight men in nine of the 
company’s automobiles, 
only two being absent, 
this being the entire 
‘‘white-collar’’ force of 
the company. This an- 
nual excursion has 
proved very successful 
in showing the salesmen 


ance between inferior cheapness and extravagant 
costliness. 

Poor quality building material is subject to such 
rapid depreciation that its use is false economy. 

On the other hand, the average homebuilder of 
modest means cannot afford to use many of the 
materials that the wealthy builder selects. 

Knowing just what to choose to get the largest 
possible value for your money is worth bags of 
dollars to you. 

Assisting you in this respect is one of the things 
we mean by “service.” Another is placing at your 
disposal, without cost, one of the most complete 
and uptodate services of plans for small homes, 
along with the personal assistance of an experi- 
enced architectural draftsman. 


Still another meaning to ‘service’ when you 
deal with Barr is the assurance of getting just 


what you specify and getting it on time. 

We are proud of our record for dependability, 
both in quality and in delivery. 

Our policy is to work wholeheartedly with the 
customer to keep down construction costs. 

Our life-time study of the lumber business has 
enabled us to learn many dollar-stretching methods 
which we are glad to share with you. 

An indication of these given in the handsome 
illustrated booklet, “Built-in Convenience,’ which 











of the different yards 
what stock is in each 
yard, its layout, and af- 
fording opportunity to 
meet the salesmen of the 
other yards. 

All the men _ wore 
white ‘‘company hats.’’ 


Baseball team of the Hartwick Lumber Co., Detroit, Mich., which is 
open for games in Detroit and suburbs. 
includes several exceptionally good players, is familiarly known as 
Hartwick’s Mule-Hiders. 
shoulders, appears the mule head trademark of the well known line of 
roofing and shingles from which the team takes its name 


This bunch of huskies, which 


On the back of each uniform, between the 





Ice cream and_ soft 
drinks were ready for all of the excursionists at 
Spring Valley, which was the last yard visited. 


How Dealer Uses ‘Prospect’? Names 


The advertising system used by a Denver 
(Colo.) company dealing in lumber and other 
building materials—the W. B. Barr Lumber 
Co.—to extract the most benefit from names 
purchased from a special prospect service is 
unusual, and successful. 

The prospect service referred to, at Denver, 
advertises a home building book, of a general 
nature, free. In effect, it exchanges an inter- 
esting and helpful booklet for the name of a 
prospective home builder. The names thus se- 
cured are sold to lumber and building material 
dealers at Denver. 

The Barr company begins at onee to work 
these names with an ‘‘inquiry-bringer’’ letter, 
accompanied by a return posteard asking for 
a booklet, ‘‘ Built-in Convenience,’’ which the 
company has for free distribution. 

The letter is a printed one, blue ink being 
used, and two sketches add to its appeal. The 
thrift angle is played up in the letter, which 
is headed, ‘‘To help you get the most for your 
money,’’ and reads: 

If you plan to build within the next year or so, 
this letter is of definite interest to you. 

It points the way to arriving at the happy bal- 


we will be glad to send you free. This booklet 
will- help in planning your new home by suggest- 
ing ways of economizing space. Return the card 
now and a copy will be mailed you with our com- 
pliments. 

There are various interesting features about 
the booklet which the Barr company sends out 
to those who fill in the posteard and send it in. 
To begin with it is a rather elaborate piece of 
literature, twenty-four pages and cover, illus- 
trated, and measures 61% inches by 4% inches. 
The title was chosen because it was believed the 
idea of special conveniences about a home was 
one of the most alluring for the prospective 
builder, especially the housewife. 

Coéperation with manufacturers whose lines 
were featured by the Barr company was another 
idea which should especially interest dealers. The 
suggestion that they take space in the booklet 
for their lines, and in return bear a portion of 
the booklet cost, was made to a number of manu- 
facturers. All of them ‘‘came in’’ on the plan. 
Two pages of copy, roughly, were allotted to 
each. The products thus featured in the litera- 
ture included paint, oak flooring, wall board, 
cement, builders’ hardware and roofing. 

Some general advertising material is included 
in the booklet, such as this, under the caption, 
““Give your carpenter good materials’’: 

You wouldn’t knowingly employ a poor carpen- 


ter to build your house; so be sure then that you 
supply a good workman with good materials. He 


ean’t build well with poor lumber. Give him our 
carefully manufactured lumbet-lumber that comes 
full length—surfaced four sides, square cut both 
ends—even width and thickness, carefully dressed 
and matched. He can do @ detter job quicker 
with good lumber. = 

We are the first lumber yard in Denver to put 
in a shed for housing 2-inch Gommon framing lum- 
ber. *e 

Also, we are the first Denver lumber dealer to 
ship in carlots of kiln dried lumber—the famous 
Long-Bell brand. This we handle in such a way 
us to protect it from the elements. 

Another thing we feature is quick delivery ser- 
vice. No delays on account of slow delivery are 
experienced where the order is placed with us. An 
extra truck is maintained especially for emergency 
delivery and our whole organization is trained to 
vive prompt action in every department. 


While this general plan of the Barr company 
has been used in connection with names sup- 
plied by a building prospect service, and was 
especially created for that purpose, there is no 
reason why it would not be applicable to lists of 
prospects obtained in any other manner. 


Increased Efficiency Is Retailers’ Goal 


NEw York, June 29.—Notable improvement 


in the appearance of retail lumber yards in ' 


Brooklyn and its environs has characterized the 
present spring and early summer season. There 
are few establishments that have not increased 
their facilities with additional yard space or 
more buildings, and in yards unable to expand 
by acquiring additional property, better facili- 
ties for piling have been put into effect. 

The improvement may have been caused by 
the fact that open spaces in Brooklyn are get- 
ting few and far between with continued active 
building operations, but it is more than likely 
that the reason is that the lumbermen them- 
selves are coming more and more to realize that 
a better looking yard means better business. 

In the Greenpoint section, particularly, the 
large yards have all been staging a clean-up, 
some have built new sheds or warehouses, a few 
have built new docks and facilities for handling 
Jumber in the yards have been much improved. 
This is not particularly true of the immense 
yard of the Cross, Austin & Ireland Co.’s plant, 
which has always been a model of efficiency, or 
of the Bossert & Sons plant, one of the most 
uptodate in the East. 

The yards in the Greenpoint section distrib- 
ute over a large area, nearly all of them have 
large fleets of motor trucks, and the section is 
one of the busiest from a lumber viewpoint to 
be found anywhere. The visitor to this lumber 
center will marvel at the vast volume of lumber 
he will see any business day. Many of the 
yards load directly from their own piers to mo- 
tor trucks, without piling. This is particularly 
true of firms that receive small cargoes of lum- 
ber by schooner. 

This has reference particularly to the New- 
town Creek section. Yards that handle great 
quantities of fir and hemlock get their stocks 
from the terminals of the big shippers and must 
of necessity haul by trucks to their yards or 
deliver direct to the consumer. On the opposite 
side of Brooklyn, in the Coney Island and 
Sheepshead Bay districts, the activity is almost 
as pronounced. 

In these localities there is a scarcity of open 
lots that provide room for lumber yards and 
most of the lumber is hauled by motor trucks, 
Most of the yards in this part of Brooklyn are 
enjoying a very active season. The yards are 
well kept and are prepared to sell in large lots 
or small. 

One of the long established yards in Brook- 
lyn that is enjoying a brisk season is that of 
Jacob Morgenthaler’s Sons, in Fourth Avenue. 
The yard is in a position where it cannot ex- 
pand east, west, north or south, but lumber is 
skilfully piled. A representative of the firm 
said that the present season would prove equal 
to any since the war period. This firm deals in 
all kinds of lumber and makes deliveries all 
over the Borough of Brooklyn by motor truck. 

The Square Lumber Co., on Neptune Avenue 
at West Twenty-first Street, reports a big in- 
crease in its business. It is preparing to make 
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improvements, but will not start in until after 
the busy summer season is over. The company 
eaters particularly to the Coney Island and 
Manhattan Beach areas and sells largely in 
small lots. 

The Coney Island Trim Co., also on Neptune 
Avenue, reports that its business has practically 
doubled in the past two years and to take care 
of the extra trade it is building an addition 
that will more than double its facilities. The 
Bath Beach Lumber Co. recently completed a 
new warehouse and its business, too, has ex- 
panded substantially. 

‘ropsey and Mitchell, whose old-line. estab- 
lishment is located on Cropsey Avenue, not far 
from the Coney Island Beach front, has ex- 
panded immensely in the past year. It has been 
unable to obtain sufficient yard space to care for 
its needs and just now surplus stock is piled in 
front yards of adjacent buildings. The firm 
is delaying improvements until it can obtain 
satisfactory yard arrangements. 


Retailer Pushes Seasonable Specialties 


DENVER, COoLo., June 30.—A seasonable spe- 
cialty for home-owners has recently been placed 
in one of the show windows of the W. B. Barr 
Lumber ‘'o., of this city. This display takes 
the form of two neatly executed flower boxes 
turned out by the firm’s millwork department. 
These boxes are sold, either put together as 
shown in the display or the lumber is cut for 
the convenience of the buyer who wishes to add 
his own ‘‘ frills’? to the work. 

In one side of the double show windows, form- 
ing the background, is the side of a house made 
of slabs, with a window, to represent a log sum- 
mer cabin, while in the other side a fancy bay 
window exemplifies the better type of city resi- 
dence. Before each of these windows is a flower 





Things Get Smoother 


Whenever BUSINESS is BUM 
| think of a TRIP that | took 
Over the English Channel 
Back in WAR DAYS. 
It seems like HALF-WAY 
Between ENGLAND and FRANCE 
There is a VERY ROUGH spot 
And MOST FOLKS get SICK 
VERY SICK 
At this SPOT, and think that 
They are GOING TO DIE. 
This is exactly what | did; 
But, 
Pretty soon THINGS got SMOOTHER 
And | got BETTER 
And then | REFLECTED. 
| REALIZED | was a FOOL 
For THINKING I was going to DIE. 
| should have KNOWN 
That THINGS would get SMOOTHER. 
They ALWAYS DO 
In LIFE and BUSINESS. 


—P. E. EBRENZ, Sales Manager Moline 
Timber Co., St. Louis, Mo. 











box of different design, showing not only the 
possibilities in kinds of boxes, but likewise how 
they add to the appearances of log cabins as 
well as city homes. 

This sideline advertising is very opportune in 


Notes From the Realm of 


A Plan for ‘Certified’? Homes 

Detroit, Micu., June 29.—A plan to further 
the building of better homes, drive out of busi- 
ness dishonest or ignorant builders, and fur- 
nish protection to home buyers was endorsed 
at the final general session of the convention of 
the National Association of Real Estate Boards 
in this city last Friday. 

This plan, as proposed in an address by Wal- 
ter Stabler, comptroller of the Metropolitan Life 
Insurance Co., provides that in every city and 
town where possible a bureau be formed to su- 
pervise the construction of dwellings and other 
buildings and to certify the quality of materials 
and workmanship. Certificates would be issued 
by the bureau to the builders of homes reaching 
approved standards as to architectural plan, 
building materials used and quality of construc- 
tion, first class dwellings being certified as 
‘Class A’? and those not quite so good as 
‘Class B.’’ Disinterested architects and en- 
gineers employed by the bureau would make the 
examinations of plans and specifications and 
later of the construction work in progress. In- 
stitutions making loans on property might 
finance such bureaus at the start, Mr. Stabler 
suggested, but ultimately they should be self- 
supporting. 

Form Company to Aid Home Builders 

WINNIPEG, MANITOBA, June 27.—A new com- 
pany has just been formed in Winnipeg, some- 
thing after the idea of the building and loan as- 
sociations which have met with such good success 
in the United States. This company has re- 
cently secured a Dominion charter and starts 
out with an authorized capital of $250,000. 
The two main ideas of the Winnipeg & Sub- 
urban Builders (Ltd.) are the admitted pos- 
sibilities from a legitimate investment point of 
view for shareholders and the unlimited field for 
constructive work in encouraging home-building 
on a much wider plane in the city and the sur- 
rounding districts. It is felt that there are 
hundreds of families and young married couples 
who would readily make a serious effort to own 
their own home, if financial assistance and 
sound business advice were available, particu- 
larly during the first few years. This line of 


investment development and construction work 
generally will form the business foundation of 
the new organization. People in a position to 
make the first payment on the purchase price of 
a home will be able through this company to ar- 
range satisfactory terms. 


SAAARLABaEABaASBi 


Tailor-Made to the Last ‘‘Stitch” 


Houston, Tex., July 1.—If it takes ‘‘seven 
tailors to make a man,’’ how many does it take 
to make a house? Answer: Just one. 

This city has a real tailor-made house, built, 
from foundation sills to chimneys, by Faust 





‘“ Tailor-made’’ house at Houston, Tex. 


Nadolny, merchant tailor, and his father-in-law, 
Emil Kolarz, 77 years old, at 625 West 25th 
Street, Houston Heights. They made even the 
door and window sash and frames by hand. 

This fact was discovered in connection with a 
garden beauty contest recently conducted by the 
Houston Chronicle. The garden in front of the 
‘‘tailor-made’’? house was one of the prize 
winners. 

Mr. Nadolny was born in Poland and came 
to Houston in 1913. In January, 1914, he 
bought a piece of prairie 125 by 132 feet, and 
with his father-in-law began planning his new 
home there. For the first few years they had only 
a vegetable garden and planted some trees. Now 
they have twenty pecan trees, some of which 
are taller than the house, besides plenty of fruit 
trees. 

It took the two men six months to complete 


this city at this time, especially since Denver 
home-owners are competing for prizes given for 
the homes which are judged the best from the 
standpoint of flowers and shrubbery, and many 
of them employ the porch and window flower 
boxes for improving the general appearance of 
their property. 


New Road to Serve White Pine Mill 


MINNEAPOLIS, MINN., July 1.—Construction 
of forty miles of railroad in the Clearwater tim- 
ber district of Idaho to serve the largest white 
pine lumber mill in the Pacific Northwest was 
announced yesterday by Charles Donnelly, presi- 
dent of the Northern Pacific Railroad, in Minne- 
apolis. 

The line will run northeast from Orofino, 
Idaho, and will be construeted by the Northern 
Pacific and the Union Pacifie railroads to serve 
the Clearwater Timber Co., a Weyerhaeuser in- 
terest, which is planning to erect a huge lumber 
mill at Lewistown, Idaho. Work on the new 
line, which is to cost $3,000,000, will begin this 
fall, according to Mr. Donnelly, who just has 
returned from an annual inspection trip along 
the line and into the district where the new 
line is to be constructed. 

Mr. Donnelly said also that the Union Pacifie 
and his railroad may construct another line from 
Bend to Klamath Falls, Ore., another heavily 
timbered district. This line would be an ex- 
tension of the Oregon trunk line, which is owned 
jointly by the two companies. 

Mr. Donnelly and Ralph Budd, president of 
the Great Northern Railroad, and other railroad 
officials who were aboard the train returning 
from the Coast, said that crop prospects were 
excellent. The agricultural outlook, they said, 
was entirely satisfactory. 


Building 


the house, from drawing the plans to laying 
the cement sidewalks and driveways. The work 
was thoroughly done and the house securely 
built. It is the pride of the neighborhood. 

‘“Tt is a tailor-made house, built by a tailor,’’ 
said Mr. Nadolny with pardonable pride. ‘‘ You 
don’t have to have a great deal of money to 
own a home. The lumber cost is not such a 
big item as people suppose. A little thought 
and a little planning count for much.’’ 


Church to Build by Aid of B & L 


PEKIN, Iuu., July 1.—Ordinarily when a 
church decides upon a new building the pro- 
cedure is to place a mortgage for all the prop- 
erty will stand, which usually marks the begin- 
ning of a long struggle on the part of the con- 
gregation to meet the interest and the payments 
on the principals A different course, however, 
is being followed by the First Baptist Church, 
of this city, which worships in an ancient edifice, 
interesting as a historical relic, but failing to 
meet the requirements of the present time. The 
records of the church show that Abraham Lin- 
coln, who, as a young circuit riding lawyer, fre- 
quently visited Pekin, contributed $10 towards 
the building of the structure. 

Recently a campaign was conducted to raise 
funds for a new building, pledges being secured 
from the membership to the amount of $30,000, 
with $8,000 additional from business men and 
friends in the city. As the membership includes 
practically no people of wealth, the raising of 
this $30,000 represents a heavy burden, and the 
building committee, appreciating the situation, 
have entered into an arrangement with two 
building and loan associations whereby the 
church subscribes to $16,000 par value of its 
stock, and the members who have made pledges 
to the building fund pay their instalments di- 
rectly to these associations over a period of 
about ten years. The building committee ex- 
pects to increase these stock certificates to $25,- 
000 in the near future. 

While this method delays the building of the 
new church for a few years, it avoids heavy in- 
terest charges, and when the church finally is 
built it can be practically paid for upon com- 
pletion. 
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Retail Yard Has Many 


Labor Saving Features 


PoRTSMOUTH, OHIO, June 29.—The H. Leet 
Lumber Co. has served this community since 
1856. One of the eompany’s old customers re- 
cently remarked that if it should build a house 
complete in its yard and send it out to be set 
on « waiting foundation, it would only repre- 
sent an advance proportionate to the service 
now given by the H. Leet Lumber Co. as com- 
pared with that rendered by dealers in the days 
when this company was founded 69 years ago by 
Horace Leet, deceased. The main office, yard, 
and planing mill has been located at Ninth and 
Washington streets for over forty years. The 
firm has been a member of the Ohio Association 
of Retail Lumber Dealers since its first year. 

Confirming the belief of the officials of the 
company that a long and successful business 
life comes only from a square deal for all, the 
company numbers among its customers some who 
have been steady buyers over half a century. 
The champion is Isauc F. Mead, now 83 years 
old, who has been a steady customer since early 
in 1867. He is now associated with his son in 
contracting and building and expects to be 
uctive many more years. 

Albert Graf, president and general manager, 
has served the firm thirty years, having begun 
as book-keeper. He is very active in civie af- 
fairs, and is viee president and a director of 
The Portsmouth American Building & Loan 
Association. Phelps C. Leet, vice president, has 
been with the firm since boyhood. There are 
men in the mill having to their credit as many 
as thirty years’ continuous service. 

In 1913 the Portsmouth plant was practically 
under flood waters. In the following year a 
storage yard was Jaid out on higher ground at 
Sciotoville, a suburb of Portsmouth. A com- 
plete line of general hardware and house fur- 
nishings has been added. This business, with 
orders for the coal department, helps take up 
the slack of winter months and results in more 
even distribution of employment. 

Following a disastrous fire at the Portsmouth 
yard on Dec. 9, 1922, an addition to the Scioto- 
ville plant was made, and W. W. Dorman, man- 
ager of the Sciotoville branch, seized the oppor- 
tunity to incorporate many time- and labor- 
saving ideas. 

With the exception of lumber, all merchan- 
dise purchased in earlots is unloaded direct 
from ear to pile, as the yard is adjacent to the 
team track for its full length on one side. Next 
to the track a number is painted on each post 
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instructions. This ar- 
rangement — practically 
eliminates demurrage 
bills. All stock is piled 


The big ‘‘keynote’’ si 


so that a weekly inventory, showing quantity of 


each item, may be taken in a few hours. 
The bearings for lumber piles along the alley 
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This portable lattice frame, placed at rear end 


of the pile, insures evenness in piling. The piler 
stands at the low, or alley, end of the pile. With 


this device lumber is neatly and evenly piled: 
by common, inexperienced labor 


The alleys are graveled, and are 
drained by tile laid parallel to the bearings. 
The piles,slope toward the 





alley, the rear ends being 
plumb and even. This per- 
mits a uniform height for 
the front bearing, which is 


trucks loaded with a ‘‘hurry-up 


gn opposite the company’s office, and one of the 
”? order 


low, permitting a man standing in the alley to 
add to or take from a pile severl layers higher 
than he could reach if the pile sloped to the rear. 
Gravity helps in loading out, as the lumber is 
pushed off the low end of the pile. 

For piling a portable lattice frame is set up, 
which brings the pile up plumb and even, the 
piler standing at the low end of the pile. All 
piles shown in accompanying photographs were 
put up by common labor, inexperienced in lum- 
ber handling, and at a very low cost per thou- 
sand feet. 

Most lumber is uneven enough in length to 
make it easy for a man to climb to the top of 
the pile without having to go to the rear, as he 
would in case the pile was even on the alley 
end. This alone is a big time-saver. The un- 
evenness is not great enough to be detrimental, 
or detract from the appearance of the piles. 

Drainage is toward the alley, where sun and 
wind operate to keep the low ends of the piles 
dry, eliminating the loss often found at the rear 
and bottom of piles draining to the back, close 
to the ground and shaded by other piles. Later 
roofs may be built over these piles, but the 
above named advantages will still be as great. 

The piles are uniformly four feet wide and 
on permanent bearings. No time is lost making 
bearings as new stock comes in. Being only 
four feet wide the piles are stuck with lath as 
required, and the oldest stock is loaded out first. 
The piles being parallel to the alley in the heavy 
timber yard, loading and unloading is facili- 
tated. 

Anothey advantage is that the piles have a 
regular layout. This makes it easy for anyone 
to locate various kinds and sizes. Surplus items, 
odd lots and short lengths are piled just inside 
the entrance, where loaders and salesmen will 
notice them and push them out. One may see 
at a glance the entire stock of a given item. 
Thus one observes which items move fast or 
slow, when to order more stock, and which 
lengths to load out on an order for footage. 

The company finds it a great saving of time 
and space to have a designated place for each 
particular size and kind of merchandise, with 
surplus bins allowed for irregularities in the 
amount on hand. This arrangement automatic- 
ally classifies and consolidates the entries of 
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This picture shows method of piling used by H. Leet Lumber Co., 
Portsmouth, Ohio. Note that the piles slope toward the alley, where 
sun and wind operate to keep the low end of the piles dry, eliminat- 
ing the loss often found at the rear and bottom of piles that drain 
to the rear, close to the ground and shaded by other piles. Notice 
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that the piles are even at the rear while the front or alley end is 


slightly uneven because of variation in lengths. The advantages of 
this method of piling are further illustrated by the smaller photo- 


graphs on next page 


Layout of the lumber piles, 
and sizes. Other practical 
detail 














which makes it easy to locate the various kinds 
advantages of this system are explained in 
im accompanying article 
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items at inventory time, resulting in a quicker 
count, and a great saving of labor in pricing, 
extending and checking. 

A high percentage of the deliveries consists of 
mixed loads. The company has evolved a type 
of delivery truck and semi-trailer which will 
satisfactorily handle a ton of coal and a load 
of set-up frames or finish lumber on one trip. 











Most lumber is uneven enough in length to make 
it easy for a man to climb to the top of the pile 
without having to go to the rear, as he would in 
case the lumber were piled evenly on the alley 
end. This is a considerable time saver, and the 
unevenness is not sufficient to detract from the 
appearance of the piles 


Such combinations as a yard of sand and a 
thousand feet of lumber, with a piece or two 
of furniture for good measure, can be handled 
on ordinary country roads. For the especially 
bad hills the same equipment with a patent 
gear shift is used. All repairs are made in the 
company’s own shop, by one man, who has 
charge of all equipment. This means that high 
priced mechanics are not required as_ truck 
drivers. For unloading cars and other short 
hauls teams are tound to be more economical. 
For two years the company has used a ecard 
system showing the age of accounts, collection 





The piles slope toward the alley, the rear ends 
being plumb and even, permitting a uniform 
height for the front bearing, which is low, so 
that a man standing in the alley can put on or 
take off several layers higher than he could reach 
if the pile sloped to the rear. Gravity helps m 
loading out, as the lumber is easily pushed off 
the low end of the pile 


calls and letters, promises to pay, rating ete. 
The result has been low outstandings, and a 
marked reduction in amounts charged off. 


To Make Pine Forest Research 


SAN FRANCISCO, CaLir., June 27.—Giving im- 
petus to the recent decision of the California 
White & Sugar Pine Manufacturers’ Associa- 
tion to begin a research into the pine forests, 
E. T. Allen, of the Western Forestry & Con- 
servation Association of Portland, Ore., has 
arrived here to begin work on a research into 
the white and sugar pine forests to investigate 
the rate of growth on pine cut-over land and 
several other reforestation plans. While here 
he will delve deeper into the question of species 
of lesser value, which has been the topic for 
numerous discussions recently. 


Wisconsin Dealers Hear About Cost System 


MILWAUKEE, WIS., June 29.—‘‘ Contractors 
are being financed by the retail lumbermen,’’ 
declared Harry Colman, cost accountant of Chi- 
cago, on a recent tour through Wisconsin. ‘‘ An 
investigation of the books of lumber firms makes 
one think that the lumber dealers are bankers. 
They are the easiest to get credit from and 
they never ask about the time of payment or set- 
tlement when selling a customer. Too many 
depend on the lien laws. Seventy-five percent 
of the concerns in the retail lumber business 
have accounts receivable which more than equal 
the inventory. What they need are standard 
terms the same as any other business.’’ 


Mr. Colman and Don 8S. Montgomery, secre- 
tary of the Wisconsin Retail Lumbermen’s As- 
sociation, toured the southern part of Wisconsin 
speaking before four clubs in as many successive 
days. They talked to the Southeastern Wiscon- 
sin Lumbermen’s Club at Milwaukee, the South 
Central Wisconsin Lumbermen’s Club at Beaver 
Dam, the Southern Wisconsin Lumbermen’s 
Club at Beloit, and the Southwestern Wiscon- 
sin Lumbermen’s Club at Platteville. The trip 
was known as a cost accounting one because 
the purpose of it was to inform the dealers 
about surveys which are being conducted in 
communities and districts, the necessity of these 
surveys, and the results accruing from them. 


According to Mr. Colman, the survey gives the 
dealers an intelligent understanding of the busi- 
ness conditions in their community and their own 
business and aids them in the plan of intelligent 
merchandising of lumber. He cited cases of lum- 
ber firms who thought they were making money yet 
in reality the analysis showed that they were pay- 
ing for being in the lumber business. Instances of 
where duplication was eliminated were also given. 
Mr. Colman told how they found out that a coal 
department did not pay and the lumber department 
did. By getting together with another firm or 
firms in the same town which did a lumber busi- 
ness on the side in addition to a coal business the 
lumber merchant quit the coal business and the 
coal man discontinued handling lumber, with the 
result that both are making more money instead of 
losing it on the sideline as they had in the past. 


Price-cutting Detrimental to Business 


Price-cutters in the lumber business were -se- 
verely criticized by Mr. Colman. 


“When a man cuts the price to get an order he 
does not realize how far-reaching is the effect,” 
said Mr. Colman. ‘He is thereby setting the mar- 
ket price in his community and depriving himself 
and other reputable firms from making a legitimate 
profit. His family is forced to go without the 
necessities of life in some cases. The customer 
does not appreciate the fact that you did not make 
a fair profit on the sale. He will call you a fool. 
He does not want to see anyone selling goods and 
paying for the privilege. And yet that is what is 
happening in the lumber business today. 

“T have found that the first bid on a contract 
for a contractor is usually a ‘feeler.. When the 
contractor threatens to shop around the first dealer 
tells him not to place his order until he sees him 
again. In the meantime he re-figures the estimates 
and cuts them down even below cost sometimes. 
He wants to increase his volume but he does not 
realize how much it costs to do this. Competitive 
business amounts to between 10 and 3314 percent 
and this demoralizes the balance of the business. 
In one community we found that the gross profits 
were cut down 2.2 percent from 1922 to 1924. 
This shows the avariciousness of the dealer trying 
to force business which isn’t there. No good busi- 
ness is conducted on price. The customer does not 
remember what price he bought for but he does re- 
member the quality and the service rendered.” 

A cost system is the only true means of knowing 
how much a dealer should sell his lumber for, ac- 
cording to Mr. Colman. He said that it is the only 
way one could learn how much profit one makes 
and which lines bring in the money and carry the 
load for the others. The cost system as outlined 
by Mr. Colman separates the items carried by the 
dealers instead of jumbling all together as most 
dealers do. “They think that a certain line is 
bringing them in a fair profit,’”’ stated Mr. Colman, 
“when in reality, as the survey as proved in many 
cases, they are losing money. Lumber is usually 
made to bear the burden of the rest of the busi- 
ness.” 


Dealers Working in Dark Without Cost System 


It is found that most dealers do not come to an 
accurate figure on the cost of sales and the cost of 
handling the lumber. The burden in one case was 
found to be 27 percent, which means that for 
every dollar of material purchased the dealer had 


to get $1.27 to pay for the actual cost before 
adding one cent for profit. It was found that the 
general mark-up was only 22.6 percent on the 
sales, which only left the dealer a net profit of 1.8 
percent. ‘One can purchase Liberty Bonds which 
will pay far more than this,’ declared Mr. Colman, 
“with no worry whatsoever. It is also found that 
some dealers are only making ‘about 4 percent on 
their investment. These iigures are startling and 
surprising but they are the facts and must be 
faced.” 

“When you lose an order because some other 
fellow has cut the price,” said Mr. Colman, “you 
at least have the satisfaction of knowing that 
when you do sell you are making a legitimate profit 
and that each order the price-cutter does take is 
bringing him closer to his doom. 

“The purpose of organizations such as these is to 
get the contact with your competitors so that each 
will understand the other and when things do 
come up you can deal frankly with the other fel- 
low and learn why such an instance occurred. 
Problems should be threshed out in these meetings 
and a plan of education worked out for the fellow 
who doesn’t come and for the buyers. And when a 
district has been surveyed each one will know how 
much it costs to actually do business and this will 
provide ammunition against the fellows who are 
always telling how low their costs are.’ 


Standardization Is Aid to Forestry 


OSHKOSH, WIs., June 29.—‘‘The refor- 
estation of Wisconsin and Michigan will be 
favorably affected by the efforts of the hemlock 
manufacturers in standardizing their product 
and marketing it under a certified brand for 
each grade.’’ That is the statement of Dr. 
Raphael Zon, director of the Lake States Forest 
Experiment Station, of St. Paul, Minn. Dr. 
Zon was in conference with lumbermen here last 
Saturday where plans are being worked out for 
a survey and report on certain phases of the 
reforestation problem. Dr. Zon said: 

Hemlock is a strategic timber tree in the Lake 
States region. I believe that on our ability to keep 
hemlock one of the preferred construction woods 
in this region, will largely depend the profitable 
handling of northern hardwoods. Hemlock is one 
of the natural products of the northern hardwood 
forests. It comes up and grows in the shade of 
such trees as birch, beech and maple. If the hard- 
woods are to be cut while hemlock has no ready 
market, hemlock left standing and exposed to sun- 
light as a general rule dies and becomes waste. 
On the other hand if all of the hemlock is utilized 
to advantage, it is possible that timber operators 
may find it profitable to leave some of the hard- 
woods standing and in this way perpetuate the 
supply of the larger size trees. Therefore, any 
efforts which the hemlock manufacturers may 
make to put up a first class branded article and 
to keep it in public favor aids the forestry move- 
ment. 


Saw Maker Announces New Contest 


FircupurG, MAss., June 29.—In accordance 
with his custom for the last three years, Alvan 
T. Simonds, president of the Simonds Saw & 
Steel Co., of this place, offered $1,500 in prizes 
in 1924 for the best essays on the subject 
‘“Sharing Our National Income.’’ This contest 
was open to all students in the high schools and 
normal schools of the United States and Canada. 
The judges were Dr. Albert Shaw, editor of the 
Review of Reviews, New York City; George W. 
Coleman, dean of Babson Institute, Wellesley 
Hills, Mass., and John G. Thompson, Fitchburg, 
Mass. Six of the nine prizes were won by stu- 
dents of the Alexander Hamilton High School of 
Commerce, Brooklyn, N. Y. This school gave 
its students a preparation for the contest prob- 
ably equalled at no other secondary school in 
the United States. For the first time one of the 
winners is a girl, a student in the Philadelphia 
High School for Girls, and California is repre- 
sented among the prize winners by two young 
men from Pasadena High School. The prizes, 
one of $500, one of $300, and seven of $100 each, 
are to be awarded in July. 


At the same time Mr. Simonds has announced 
the contest for 1925. In this contest two prizes 
are to be awarded, one of $1,000 and one of 
$500, these to be paid for the best two essays on 
the subject ‘‘ Your Prosperity and Mine.’’ This 
contest is open to all residents of the United 
States and Canada. 
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A Present for Every Baby —A Letter 


Many retail lumbermen have learned to ob- 
babies in their com- 
munities by some kind of a congratulatory let- 


serve the arrival of new 


ter to the happy parents, and most of them 
have advertised at some time or other the neces- 
sity of a real home for the children. A few 
of them have gone farther and have sent a 
small present of some kind to each new infant 
recorded in the local papers. These lumbermen 
have felt that they were doing a real service to 
the community by urging better homes, addition- 
al room, sleeping porches or other improvements 
which are especially desirable when there are 
small children and are a big asset in the wel- 
fare and health of a neighborhood. Many let- 
ters have been received by the AMERICAN LuM- 
BERMAN from retailers since the subject was 
broached a few weeks ago, telling of these ex- 
periments and of the returns in terms of gen- 
eral publicity, good will and actual business. 

One of these letters came from Roscoe C. 
Briggs, of the Briggs Lumber Co., N. Y., well 
known to readers of the AMERICAN LUMBERMAN 
as an original and successful adviser who has 
tried out many ingenious publicity schemes. He 
writes: 

‘*A few years ago a calendar was sent out by 
a cement company which showed a picture of 
a home owner putting in a cement walk and 
out near the street were two baby footprints in 
the cement. The title was ‘Footprints on the 
Sands of Time’ and it was a very attractive 
picture. We got a hundred of these calendars 
and when each birth notice was printed in the 
local paper after that we sent one of the calen- 
dars as long as they lasted with a letter congrat- 
ulating the parents and extending best wishes 
to the new youngster. We heard very little direct- 
ly from these letters, but by way of physicians 
we understand that they caused a great deal of 
comment, not only among members of the fam- 
ily but among the neighbors who came in to see 
the baby. That encouraged us to try something 
more ambitious. 

‘Last year we noticed an advertising letter 
sent out by a jewelry firm and we copied it and 
revamped jt according to lumber ideas and sent 
a little gold ring to each baby that was born in 
town. This proved even more successful and 
was the first baby letter from which we have had 
definite, concrete returns. 

‘*We believe thoroughly in teaching the chil- 
dren while young to use lumber and we also 
know that the parent heart is very responsive 
to any notice given the little ones.’’ 

Mr. Briggs’ letter is particularly interesting 
for it shows how a wide awake lumberman uses 
some of the odds and ends that come into his 
office, finding a suggestion for advertising or 
publicity stunts, or constructive merchandising 
ideas in the most unlikely places. If a jeweler 
finds that it pays to send a gold ring to every 
baby, the lumberman, who sells a product that 
is infinitely more necesary to the baby’s wel- 
fare than the baubles in the jewelry store, would 
surely gain much valuable good will thereby. 

One lumberman whose love of children has 
led him to give a great deal of his time and per- 
sonal attention to welfare work among them, 
has found incidentally that this work has be- 
come one of the best advertisements for his 
lumber business. This is J. D. Loizeaux, of the 
J. D. Loizeaux Lumber Co., of Plainfield, N. J. 
Mr. Loizeaux has also found out that the young 
folks grow up pretty fast and that it is not at 
all uncommon for a newly married pair to buy 
the lumber for their new home from the man 
who sold the lumber for the first home of their 
parents’ when they were married. Almost any 
lumberman expects to be in business twenty-five 
years, and most of them hope to pass on the 
business to a son who will conduct it for many 
years more. Then why not do a little work for 
the future among the rising generation? Mr. 
Loizeaux, in addition to his work among the 
poor children of the great city so near him, 
also does his best to interest the local children 
‘in his yard and in lumber generally. He says: 

‘“We note with much interest what you have 
to say about the lumberman’s relation to babies. 


You need not ask me whether I am interested 
in children when I tell you that a considerable 
part of my time is taken up with bringing 4,000 
youngsters out from the East Side of New York 
each summer to a fourteen-acre farm in Plain- 
field, where we give them a little recreation. We 
bring out a new lot about every ten days during 
the summer. 

““Frequently, a school in Plainfield, or sur- 
rounding towns, calls up and asks if it will be 
convenient to bring the children to visit our 
plant. We put on our very best bow, smile and 
say ‘yes, indeed, bring them along.’ An ap- 


to Every Parent 


although it is good for almost everything but 
eating. We then tell them that we have some- 
thing which was cut by our saws during the last 
day or two which they might like to sample and 
we give them each a piece of maple sugar which 
comes from our woods along the Bay of Fundy. 
The children usually go away with a broad smile. 

‘*Tt is not very long ago that a middle aged 
man and his wife came to our office with a 
young pair, their daughter and son-in-law, to 
see ahout building a house for the young couple. 
They said that we had built a house for them 
about twenty-five years ago and as everything 








How Two Babies Created a Demand for Lumber 





















































suggested chicken fence. 
would see about it later, he walked out. 


yard, and a carpenter at work there. 


wanted. 


delighted with the pen. 


guess who sold them. 


tion. If you do not believe it pays, try it. 














A few years ago, while I was working as a yard man, a man came into the yard one 
morning to buy what he called a “baby pen.” He had a little girl about a year and a half 
old and he was also caring for another little girl of about the same age whose mother was 
dead. I was green at the business, so turned the customer over to the manager, who 
This did not suit the customer very well and replying that he 


This man happened to be a neighbor of mine, and I did not like to see him leave the 
yard without getting what he wanted, but I was not in a position to say much. That day 
as I was going home to dinner, I noticed quite a pile of lumber in that same neighbor's 
Going back to the office I told the manager about it, 
but he merely grunted and replied that the fellow was crazy and didn’t know what he 


That evening my neighbor called me over to see what he had built for the kids. “What 
do you think of it? A real pen, isn’t it? What do you think it cost me?” he asked, quite 
Of course, I asked him where he got the idea, as he didn’t have 
any when he had visited our yard. He said the other lumberman, our competitor, had 
worked it out for him. Now this was a small sale, between $9 and $10, but a number of 
other baby pens just like the one designed were sold during that season, and you can 


A little later on this man remodeled his house and we did not get a chance to figure his 
bill. He was well satisfied with the place where he had bought the babies’ playground 
fence. I learned a lesson from that incident which I have not forgotten. 
comes in to my yard for anything for his children, he is given the most careful atten- 
























































When a man 





Letter from an Iowa lumber retailer. 














pointment is made and the children are shown 
every part of our lumber yard, truck repair 
shop, paint shop, sand loading equipment, 
cement and plasters, hardwood flooring, and, 
last but not least, the planing mill which usu- 
ally proves a great attraction. We try to give 
each one a sample of wood, which they take 
back to their schools, marked as to its variety 
or its use, and then before they leave us at the 
front door, we say a few words, something to the 
effect that a lumber yard may be interesting, 
but there is nothing there that can be eaten, 


had been satisfactory, they had brought in the 
young people for us to repeat the process. 
‘*Oh, yes, we are strong believers in ad- 
vertising among the children, and if you can 
give us some more constructive ideas on this 
subject we would feel very much indebted to 
you, for we are sure that it is well worth while. ’’ 
A delightful letter has been received from 
the Woodford-Wheeler Lumber Co., of Britt, 
Iowa, a company which has turned out some 
mighty attractive advertising in which original 
and pertinent poems are used. It is also after 
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all the favorable publicity it can get. Man- 
ager Estabrook is very enthusiastic, on the sub- 
ject of the relationship between babies and the 
lumber business, and is even more interested 
in the children of school age. He writes: 

‘‘We have always made it a point to meet 
the father, and if possible the mother of a new 
born baby and congratulate them personally on 
the arrival of the ‘Chief of the Ranch.’ That 
is about the least one can do and it goes a long 
ways with the proud parents. 

‘¢Personally I am more interested in boys, 
perhaps because I have two of my own. Well do 
I remember the man with a big hand who sold 
me candy when I was a boy and all the other 
merchants who noticed me when I went to town 
with father. I want to describe one or two 
instances which have happened during my career 
as a lumberman, along this line. 

‘‘A few years ago a farmer came into our 
yard for a piece of hardwood to make an evener 
from and with him was a small boy about eight 
years old. I noticed that the boy’s eye lingered 
on a pile of lath which were being used for 
piling lumber. After finishing with the father 
I asked the boy if he would like to have some 
of the lath. A smile lit up his face and he 
replied that he wanted to build a rabbit house. 
We soon fixed that young gentleman up with 
his requirements and gave him a few instruc- 
tions as to building the house. A much happier 
boy went out of the yard than came in, but 
before they went the father bought material 
for a hay rack and a few boards to fix up the 
barn. He had been putting off those purchases 
and it was only the kindness to the boy that 
brought him to the buying point at that time, 
and he remained a good customer. 

‘Frequently a man will send a boy for mate- 
rial and we always treat him just like any 
grown up customer and give him the best atten- 
tion. It is very poor business to neglect a child 
who comes into the yard or keep him waiting 
and it doesn’t take long for the parents to 
find out about it. The first thing you know 


you are wondering why Bill does not come in any 
more. 

‘¢ An impressien on a child’s mind is like good 
dye in a piece of cloth. It never fades. We 
have frequently run ads inviting parents to 
bring their children into the yard, as we are 





For the Children 


Four little children sitting 

Primly against the wall; 

“Little feet must be quiet; 

Careful! No books must fall.” 

In the flat that is just below them, 

In the one that is up above, 

Are people whose nerves are flighty— 
They've no little children to love. 


Four little weary darlings 

Who cannot play in the hall, 

Or out in the fragrant garden 
With wagons and hoop and ball. 
But daddy whispered a secret— 
The best one they'd ever heard; 
And four little faces grew radiant 
At the sound of one magic word. 


Four little children playing 

Out in the sun and the dew, 

Romping in joyous freedom 

Under the skies of blue. 

Four little happy children— 

Never a fear have they, 

That some one will fretfully chide them, 
And hinder their innocent play. 


Home, with its wondrous meaning— 
Home, with its heartfelt cheer, 

Merry with games and frolic 

All through the changing year. 
Sometimes daddy is tired— 

Toilsome and weary his days; 

But a Home of his own for the children! 
He whispers, “It pays, it pays! 


always glad to. see them and make the ac- 
quaintance of the future generation. It is also 
a good idea to make friends with the boys in 
the manual training class, meet them face to 
face and eall them by their first names. Ask 
them how the table or book case is coming on 
and help them out when you can. Boys and 
girls of today are the men and women of to- 
morrow. Lumbermen should be looking ahead 
to the future, encouraging the young people 
to use lumber, and there is no better place to 
start than among the babies in your own town.’’ 

One lumberwoman has already expressed her 
ideas on the subject in the AMERICAN LUMBER- 
MAN and from another out on the coast, comes 
a poem on home owning from the standpoint 
of the babies. Mrs. Adeline M. Conner is noted 
in lumber annals as the poetical ad writer of 
Sacramento, Calif. She was for a long time 
the advertising expert of the Sacramento Lum- 
ber Co., of which her husband, Fred E. Conner 
was the head and from which he was compelled 
to retire because of ill health. Her ads were 
quoted far and wide and she used her talent 
also in the fight against the anti-shingle propa- 
ganda in California a couple of years ago. A 
little touch of sentiment makes a lot of friends, 
believes Mrs, Conner, and the success of her 
poetical ads shows that she is right. She sends 
us a poem which was used in one of the home 
owning advertisements of the Sacramento Lum- 
ber Co. some time ago, and was accompanied by 
one of the clever ‘‘ Lumber Talks’’ which fea- 
tured those ads. The poem is printed in the 
adjoining column. 
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AN ARGUMENT for built-in kitchen work and 
efficient arrangement of the kitchen furnishings 
is to be found in the number of steps it will 
save the housewife each day. Mrs. J. H. Harris, 
a farm woman of Prince Edward County, Vir- 
ginia, estimates that she has saved 323 steps a 
day, or three miles each month, by careful at- 
tention to these details. 


Chicago Furniture Market Opens Quietly 


Chicago’s summer furniture market and na- 
tional house furnishing exposition opened here 
Monday, June 22, with buyers registering from 
nearly all sections of the country. At the close 
of the second week registration figures showed 
a lighter attendance than at the January market, 
but the total is expected to swell following the 
Fourth of July when the buyers begin to drop 
in from Grand Rapids where the furniture 
market is also in session. The market is being 
held in the new American Furniture Mart, said 
to be the world’s largest building. 

More than three hundred furniture and chair 
manufacturers are showing their respective lines 
at this market. Practically all the firms main- 
taining exhibits at the winter show are repre- 
sented and in addition some new ones have put 
in their appearance. Should the market con- 
tinue to grow as it has between the winter and 
summer shows, the management of the Mart will 
undoubtedly be compelled to go forward im- 
mediately with its announced plans of erecting 
an addition that would adequately take care of 
all manufacturers desiring to exhibit at the 
Chicago market. For the most part, the higher 
grades and better quality of furniture are being 
shown, although some are displaying cheaper 
articles in order to attract all classes of buyers 
and fill their wants. 

At the close of the first week buying had 
not been very brisk. In fact practically all 
exhibitors interviewed by a representative of 
the AMERICAN LUMBERMAN stated that buying 
had been very quiet, although there were a few 
firms which reported a fair to normal business. 
A slight improvement was noted at the open- 
ing of the second week but the general opinion 
seemed to be that there would not be many 
orders booked until after the Fourth of July. 
Exhibitors pointed out that it is the custom of 
the dealers to stop in Grand Rapids first and 
then come on to Chicago to complete their pur- 
chases. If this influx of buyers following the 
holiday develops, the tone of the market will 


undoubtedly be improved. However, some ex- 
pressed a doubt that the summer show would 
be as great a success as last year’s or develop 
a great amount of business. The general report 
of business throughout the country indicates 
that it is rather slow. 

It seems that the retail furniture dealer is 
not doing very much business either of the cash 
or time payment variety. It would hardly be 
right to say that the buying public is on a 
strike but simply that it is inclined to go ahead 
cautiously, making each expenditure an invest- 
ment and being careful not to purchase articles 
for which it does not feel a pressing need. 
There is some business coming right along but 
the retail dealer can not see enough buying 
ahead to warrant his investing heavily and 
tying up a considerable quantity of money in 
stocks. 


Cautious About Accumulating Stocks 


This condition, the exhibitors explain, has 
led the manufacturer to be extremely cautious 
about accumulating stocks of furniture or the 
making up of special suites which might be left 
on his hands at the end of the season. The 
manufacturer, they say, has a great problem 
to face in the annual changes in styles. A fine 
looking suite may be made up this season and 
prove a good seller, but the chances are that 
it would not move at all next season. Every 
new suite turned out is in a sense a gamble. 
If it sells well the manufacturer makes a nice 
profit. If it doesn’t he may find a good por- 
tion of capital tied up in a few pieces of furni- 
ture which are hard to dispose of. In tithes 
like the present, when the retail dealer is very 
cautious in his buying, the manufacturer feels 
he must be conservative also, and so where he 
would ordinarily turn out three hundred to five 
hundred suites in one style he is making one 
hundred to two hundred. 

Of course he must carry some stocks of 
manufactured goods on hand at all times to 


meet emergency demands of the retailer; he is 
forced to do this by the retailer’s present hand- 
to-mouth buying policy. Under these cirecum- 
stances he does not feel like carrying heavy 
stocks of lumber; in fact, the small manufac- 
turer with insufficient working capital finds such 
a policy impossible. He therefore pursues the 
course, which at present is causing lumbermen 
so much grief, of buying only to cover im- 
mediate needs and speculating very little on his 
lumber stocks. It is this hand-to-mouth buying 
policy together with the reduced output of furni- 
ture, that has caused the present dullness in the 
takings of this important industry. 

Manufacturers say they can buy lumber very 
nearly at their own price. Salesmen visit 
them in their offices, they state, and, instead 
of making them a price, ask for offers. Natu- 
rally they sense the weakness of the market and 
the prospect of further declines and if they 
were disposed to make a purchase hold off a 
trifle longer with expectation that the price will 
drop still lower. To a certain extent, therefore, 
the lumberman is to blame for a weak market 
and unstable prices. 

Styles of furniture have not changed mate- 
rially since the January show. Walnut con- 
tinues to be the most popular wood and shows 
no signs of falling from its enviable position. 
A tendency is noted, however, to introduce some 
small maple veneer panels, and to use maple, 
English pearwood, satin wood and tulip wood 
for decorative inlays. From the amount of 
maple shown, it would seem there will not be 
any material increase in the demand for this 
wood. One manufacturer was showing two 
suites of Cromwellian oak, an imitation walnut 
finish, but there was no evidence that oak is 
generally regaining its position of favor with 
the public. Red gum is being used quite ex- 
tensively for posts, mirror frames and in the 
cheaper grades of furniture. Drawer bottoms 
were in most cases of mahogany, with quartered 
sycamore sides. 








*Revised figures for twenty-five weeks; not included in general totals; represents about 75 percent of cut in region. 
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National Production, Shipments and Orders 
WASHINGTON, D. C., June 29.—The following statistics were compiled by the National Lumber Manufacturers’ Association: 
Softwoods: Production Shipments Orders 
Week ended: 1925, June 20; 1924, June 21— 1925 924 25 924 1925 
Bowthorn Pine ABBOCIGUOD «6555 .6:5 0.60% 0'0:6'6:5:4'0'60:0:0.0.0:09655:5:0040 040s 62,804,699 65,626,152 68,965,260 64,269,00' 341 6 
West Coast Lumbermen’s Association. .........0...2000cc cece ees 107,276,027 90,566,184 117,850,139 96. 696 008 rie'eer'ess 69,667,596 
Western Pine Manufacturers’ Association.............cceeeeeeee 39,748,000 32,344,000 31,632,000 24,521,000 35,168,000 21,775,000 
California Redwood ASSOCiAtiON......... 06 cece eee teen ee entree ees 7,807, 8,277,000 8,711,000 5,117,000 7'704, 5613-000 
North Carolina Pine Association..........ccccececcceeeceeceeeees 8,856,002 4°689,703 ,682,740 5, 287,938 7,597,878 5,588, 000 
Northern Hemlock & Hardwood Manufacturers’ Association.... 1,362,000 1,029,000 1,329,000 1,796,000 1,170,000 1'073.000 
Northern Pine Manufacturers’ Association.........c-.eeceeeseees 12,753,400 12,320,500 8,071,300 8,202,100 828,000 7,698,000 
EAE IS POI x0 5:0 9:55:65. 9598 5 494544 SeeeesE aN OTe RESES 240,607,128 214,852,539 244,241,439 204,889,046 238,630,953 208,808,528 
Twenty-five weeks: 1925, Dec. 28 to June 20; 1924, Dec. 30 to June 21— 
Southern Pine ASSOCIAtion..........ssececcsececcesescescsceees - -1,965,440,516 1,945,290,445 1,903 ,463,137 1,914,832,025 1,880,049,514 2 
West Coast Lumbermen’s Association..................csccccces 2'519,985,594 2'435,583'699 2'611,486,199 —-2525,404/436 575,248, 2320197 Otd 
Western Pine Manufacturers’ Association............0..00000005 51,942,000 773,399,000 750,429,000 733,055,000 733,826,000 "710,710,000 
California Redwood ASSOCiAatiONn........e...eeee eee ce cece etter eens 191,330,000 222,354,000 176,180,000 180,049,000 179,268,000 174,963,000 
North Carolina. Pine ABBOCIALION.. «....00ccc cc csecccsnccvcssscecs 211,458,807 196,061,713 205,380,775 196,947,144 161,020,047 165°295 049 
Northern Hemlock & Hardwood Manufacturers’ Association.... (68,176 59,819,000 625, 58,772,000 é 48,034,000 
Northern Pine Manufacturers’ Association.........+++.esseeeeeee ’ 215,671,400 208,244,800 204,766,900 192'941,000 213°371,000 
hak: Key CME sind dcncisandameniernerenvandeeKsale 5,937,787,717  5,848,179,257 5,917,808,911  5,813,826,505  5,772,119,24 21: 
*California White & ae Pine Manufacturers’ Association, on ene alien ieee iene 
Twenty-five Weeks ....ccccccccccccvccccccccnscrccssesssscces 7291 366,737,000 474,398,000 315,574,000 426,1 5$ 
Be RE BNE Tc nao cndavassccnitanesubernshcasssaeerckas 12,986,000 13,819,000 8,366,000 $825,000 70n4 000 ae yet 
Hardwoods: 
Northern Hemlock & Hdwd. Mfrs.’ Assn., twenty-five weeks... 144,395,000 119,999,000 78,843,000 79,418,000 68,659,000 73,319,000 





Hardwood Institute Past Sales Report 


MEMPHIS, TENN., June 29.—The following is a summary of Chicago/Cleveland average hard- 
wood prices obtained during the week ended June 23, as reported to the Hardwood Manufactur- 


ers’ Institute: 
































RED GUM 
quartered 
Figured dood 
Chgo Clev 
Firste & Seconds 
4/4 129,25 ... 
Plein 
Figured dood 
Firsts * 3eoonis 
4/4 108,75 ae 
quertered 
Firsts 4 Seconds 
5/8 77,50 eee 
4/4 83,00 eee 
5/4 84,75 eee 
6/4 85,25 4... 
8/4 85,00 .,, 
No.1 Com & 3els 
4/4 58,50 .,, 
5/4 63.25 4.4 
€/4 61,25 .,, 
€/4 63,25 4... 
Plein 
Firsts & 3eoonds 
3/4 72,00 .., 
4/4 82,25 .., 
5/4 89,50 .., 
6/4 90,25 .., 
8/4 100,00 ,,, 
No, 1 Com % 3els 
3/8 27,75... 
1/2 23,00 .., 
3/4 45,75 eee 
4/4 56,50 .., 
5/4 64,50 ,,, 
6/4 63,00 4... 
3/4 735,00 con 
No, 2 Common 
4/4 34,25 wow 
6/4 36.75 ... 
8/4 36,75 4.6 
SAP GUM 
Quartered 
Firsts & Segonds 
5/8 48,00 ,,, 
4/4 58,75 ... 
6/4 «6S1,78 —§ veo 
8/4 64,75 oe. 
Bo, 1 Com & Seis 
4j/4 42,25... 
5/4 45.75 4. 
6/4 50,25 .., 
8/4 45,00 ... 
Plain 


13-17" Box Boards 
4// <2, 75 


13" — «dr = 
4/4 63 
se 68,50 


1 
s/s qbibo 2:8 
s/4 98°45°118' 00 


12. 
(Continued 









































SAP GUM WHITE 0 ak POPLAR -¢ ONTD SYC AMURE 
“TONTD inset SORE Te ase 
siete Rem Pluin Plain 
Chgo Clev Chgo Clev Chgo Clev Sho Jlev 
Firsts & Seconds No, 1 Common Firsts & jJecons 
Firets & Seconds on 4/4 53,50 67,50|| 4/4 57,75 ... 
5/8 i eee || 6/4 116,26 120,04)n0, 24 Common 
3/4 46,50 .., 8/4 137,25 129,00 4/4 32,50 44,25 WiLLO 
4/4 51,50 ,,, ||12/4 178,25 ooo ll 5/4 87250 ... ae 
5/4 55,25 ,., tela aati No,2B Common Firsts & Seconds 
° om & Sels 4/4 29,00 .,, || 4/4 66,25 ... 
No, 1 Com & Seis 378 38,25 .,. sha 29,25 <° sys 66,75... 
1/e 42,25 ,,, || 5/8 47,26 52.28 |lno, 3 Common 
4/4 35,25 42, || 3/4 52,00 .,,|| 474-27, 28 MAGNOLIA 
5/4 39,50 ... 4/4 62,50 83,25 efi Aicetaleaii 
6/4 41,00 ,,, 5/4 75,25 61,00 »SH Firsts + Seconda 
No, 2 Co ot 56°75 te war dy ey os 
° mnon e ee Firste & Seo Ho, 1 Yom & Sels 
37a 21,25 ,,, [16/4 .:, 122°98|| sya 72,50, ilasa 47,25. 
4/4 25,00 26.75 4/4 91,75  ... |No. 2 Comsuon 
6/4 26,75 .., || No, 2 Commo 5/4 97,50 ., O74 29529 cK 
8/4 35,75 4... || 5/8 4... 33,75|1 ava 102250 [.° 
4/4 3,2 eos 1110/4 123,75 ... CYPYESS 
No, 3 Common Firsts & »+conds 
4/4 18,25 ,,, ||No, 3 Common No, 1 Com & Sele 4/4 78,75 64,50 
5/6 geo, 26,75]] 1/e 36:75 ... 5/4 62,25 95,00 
4/4 29,00 29,50]/ 4/4 58,25 42, 6/4 91,75 95,00 
BLACK GUM 8/ eos 24,00 i$ 61550 ss B/e “SUED cs 
6/4 6400 43, {]10/4 .., 116,00 
Plain Sound Worny 8/4 77,00 ,., |]12/4 4... 126,00 
4/4 eco 49,50 ]/10/4 92,00 ,.. 
No, 2 Common Seleots 
4/4 23,75 ... No, 2 Common 4/4 66,00 ,, 
RED OiK 4/4 34,50 42,25]| 5/4 78,00 85.06 
omme 6/4 4... 85,00 
wuar tered |No, 3 Common BYE VESTS we 
4/4 15,00 
Firsts & Seconds No, 1 Com & Sels f = — ae aes woe 
3/4 43,50 ,., || 47/4 79,50 ,., 30FT MAPLE wen : 
4/4 46,25 HRY. sii o, I Vom & Sels No, 1 Shop 
No, 1 Com & Sele a = Het 
4/4 34,50 .., Pivave & Seconds SOFT ETM a 6.6 (Ck 
= Bs 8 .25 . eee 
No, 2 Common 3/4 77275 ts “4 . —— ee aa 
3/4 20,25 ,., 4/4 88,25 100,25 0, ~ Common *** HNo, 2 Conon 
4/4 26,50 33,75 || 5/4 100,25 120,00 || 474 24.50 34,28]| 4/4 40,00 
8/4 eee 126, 2 = . ve 
ah 
WHITE 02K . Com & Sels b 321 Be ioe Foeras 
ane 3 34,75 = 
suartered 5/6 41,25 oe eee +3 
3/4 = 43,75 5 4/4 56,50 
Firsts & Seconds 4/4 59,00 68,00 5/4 56.75 se 
1/2 e eee 5/4 63,75 e De. & Com’ 4 Sele” 
5/e 90,25 3) || 6/4 69:50 ezid8 | 474 a0 zs 
4/4 130,25 ,,, S/¢ 40-75 =: - 
of Lege ece ety e ae No, 2 Common ice 
8, eee y K 
6/4 161.25 °°! ' A 
By 1 Com & Sels POPLAR CHES BUT 
2 SEL00 ma Plai 
3/4 75,25 89:80 Plain Firsts & Seconds 
4/4 85,25 96,25 |/13-17" Box Boards 4/4 110. 50 
5/4 92,25 neg |] 4/4 ne 126,00 11 5/4 72 126750 
6/4 92,25 °° 6/4 352 126.28 
rm cee Seeate Ea 136.28 
* mon 114,00 Iwo. 1 com 2 S i 
2s me 4 Ee ee. Ee toes 
4/4 65,25 eee Sound Worny C 
mn Saps eee 
ain vs swe 85,75 
ee 4 00 
Firsts & Seconds 6/4 “Saba x 
8/4 42. 107,25 











The West Coast Review 


SEATTLE, WASH., June 27.—For the week 
ended June 20, 113 mills report as follows to the 
West Coast Lumbermen’s Association: 


Production ...107,276,027 
Shipment ....117,850,139 6% above orders 
OPGSrS ..cesics 110,821,985 38% above production 
Shipments— 
Water delivery: 

AMON, 6 cw eih's 0 cess ciasiare 37,568,400 

Tg Seer ar me 17,035,443 

TOCA WCEP (46%) ociccc cs cvnsice cscs 54,603,843 
EUMIE, 2 RED REO scivs veces ce scarns ane sins 57,450,000 


Local auto and team deliveries........ 5,796,296 





Total shipments 
New business— 
Water delivery: 


dinar fala ereeptiretins 117,859,139 


TONE bei nkce pe slaw ca ens 33,844,650 

ER caer acre rece ae 14,300,989 
‘POPAt Welter CA0% )icnccciceiscrercscdes 48,145,639 
PRSNE bP OU O RINE 6500/0. 5.5)s0.8 ale ne eileen s aoe: 9 56,880,000 








Local auto and team deliveries........ 5,796,296 
Total HREW WUBINESS ..2..46.68scees 110,821,935 

Unfilled orders— 
BOQUAOBEIC CORO 6. 55550605 6650 Sibi dieses 157,639,673 
re eae rere 76,233,907 
Renee, Dee COIN o2s'e ay oeiedeasaceenns 154,830,000 
388,703,580 


+Car is figured at 30,000 feet. 





Western Pine Summary 


PORTLAND, OrE., June 27.—The Western Pine 
Manufacturers’ Association summarizes as fol- 
lows reports for the week ended June 20, from 


thirty-eight member mills: 
Percentage of 
Shi 

Production— Carsy Feet Cut ments 

NOFMOAL 2.50 ca6 33,475,008 

FS | Se re 39,748,000 
Shipments s 4,296 31,096,000 

Local deliveries... 536,000 

Total .... 31,632,000 79.58 

Orders— 

Canceled .. pig 442,000 

TOW sis ete 1,332 34,632,000 88.48 111.18 

On hand.... 3,966 103,116,000 


+Car basis is 26,000 feet. *Local sales included. 


Bookings for the week by thirty-three identical 
mills were 118.68 percent of those of previous 
week, showing an increase of 4,862,000 feet. 


North Carolina Pine 


NorFOLK, VA., June 29.—The North Carolina 
Pine Association makes the following analysis 
of figures from forty-four mills for the week 
ended June 20: 











Percentage of 
Production Ship- 


Production— Feet Normal* Actual ments 
Normal ....11,526,000 ac ei eis 
Actual ...0 8,707,627 75 ae gers 

Shipments .... 7,135,913 62 82 iain 

Orders} ...... 7,368,378 64 85 103 


*“Normal” is based on the amount of lumber 
the mills would produce in a normal working day. 

As compared with last week, there has been an 
increase in orders of 8 percent; last week there 
were reports from forty-five mills. 
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Record of Direct Sales of Douglas Fir 


SEATTLE, WasH., June 27.—Direct sales of Douglas fir from Jane 15 to 20, 





inelusive: 








—Sales Prices —-Sales—— Prices 

V. g. flooring— No Feet No. High Low Spread Drop siding, 6”— No. Feet No. High Low Spread 

EE piel e iver duseuen 12 44,000 6 $50.00 $45.00 $ 5.00 No. 2 and better ............ 130 859,000 11 $36.00 $30.00 $ 6.00 

Re eeepeeiaene tines 95 378,000 8 48.00 40.00 8.00 TRO vokin xcs ctxsnsaseceuavics 34 276,000 10 30.00 24.00 6.00 
No. ie Cavacavee a ule: sin wkracae x Ole el ate a an 30 184,000 8 32.00 23.00 9.00 Common No. 1 SIS— 

S. g. flooring— PF aisha bccbssdadcmenseds 96 688,000 8 18.50 14.50 4.00 

4” No. 2 and better ......... 39 370,000 7 29.00 25.50 3.50 Oe bors dakuckavnscsscceness 25 94,000 8 19.00 15.00 4.00 

any hy plane eae 19 65,000 6 26.00 21.00 5.00 Sitaieailiadien 

6” No. 2 scheaadicapgianaagdllaemetee - 2 ¢ 2 2a te SH TBE insceswivvncers 148 527,000 8 )=—«17.50 13.50 4.00 

HERO RONG ES See AHN cc a 8 ee ae 16’..................127 420,000 7 + « 19.50 1650 3.00 

Stepping — ° os on . ER 97 305,000 6 19.50 17.50 2.00 

No. 2 and better ............ 15 82,000 766.00 57.00 9.00 RETRO 66 101,000 7 19.50 17.00 2.50 

Finish— p ; a a a: | 56 ©: 100,000 Ss «9s 23.50 = 18.00 5.50 

B10" ve ve ener ee eeese cere ces 18 = 47,000 756.00 50.00 6.00 SU sossscneseas 26 0©=— 74,000 9 26.00) 19.00 7.00 

Casing and base ............. 23 52,000 7 64.00 55.00 9.00 iiss 

Ceiling, %x4”— ss oikikeucainancisaedeeies 36 572,000 6 4.00 3.25 iB 

.2 and better ............ 80 401,000 8 31.50 24.50 7.00 IEG 044. 55 dan sevederintered 6 315,000 2 7.00 5.7 30 

No. os 12 85,000 8 22.50 18.50 4.00 NS ci. ctcacaancaxanasns 2 15.000 1 5.00... Sax 

Sd e 
Northern Hemlock & Hardwood Data National Analysis 
OsuHKOoSH, WIs., June 29.—The Northern Hemlock & Hardwood Manufacturers’ Association WASHINGTON, D. C., June 29.—The National 


has prepared the following data as to May production and shipments, and stocks June 1: 


May, 1925, Statistics 





Unsold 
Production Shipments June 1 

Ma aia oe orar's 1,051,000 353,000 5,840,000 
Basswood 4,484,000 2,400,000 31,791,000 
1” Seen 434,000 Uae ae 
[errs 11,950,000 5,968,000 66,597,000 
NN 6 colo an 3,584,000 1,630,000 17,981,000 
Maple ..cis.. 14,052,000 9,433,000 75,465,000 
EN iaie%s nib ets 193,000 140,000 1,111,000 
i. rere 5,695,000 SO etstecans 
Total h’dwoods 41,443,000 20,884,000 198,785,000 
Hemlock, 1&2” 12,338,000 21,323,000 146,205,000 
Grand total. 53,781,000 42,207,000 ......... 
The figures for twelve months, June 1, 1924, 


the corresponding 








period of 1923-1924: 











to May 


Stock Summary, June 1 





HaRDWoOOobD— 
Unsold— : 
1) eee sere 80,077,000 
RG aed. gaia. o esate gies 118,708,000 
Total UNeeld .. . 0.66 198,785,000 
Sold, dry and green.. _ 35,936,000 
Total hardwood ........ccsecvecadhstal,ue 
HEMLOCK— 
Unsold, 1- & 2-inch— 
Do ee ae 97,599,000 
EE Sieve wads 6 een 48,606,000 
Total unsold ...... 146,205,000 
SNR ORG 6.0% das oe wa 10,622,000 
Other thicknesses ..... 3,079, 1000 


Total hemlock 


TEEee COT TC 159,906,000 


Total hardwood and hemlock.... . 394,627,000 
Comparison of 1924 and 1925 Statistics 


31, 1925, make the following percentages of 




















All hardwoods Hemlock Total all woods 
NOIR bg occ aie ee Re Ae ae a a eee 6 79 83 
ICAO, 05-8 Gd 3 cae Sos Saisie eA Omen wre ere gale tre ee 73 77 75 
Hardwood Stocks on Hand June 1, by Grades 
Sold |= —— Unsold————_- Sold ——-—-Unsold-———— 

: a, Dry & Green Dry Green Dry & Green Dry Green 
MN glacare ec sche a oy algroiaare 40,000 51,000 Rock ELtM— 
ras & Select. BUUIUR ~ e006, Wad boatas | eee were alors i |. eae 1,000 DAMME. cadmouwes 
Select & better. ........ POO wie « ckaess No. 1 & better. 107,000 C1 | Stree 
No. 1 & better. ........ 74,000 37,000 No. 1 com..... RE aeons Gas. “wd cacale etn 
No. 1 com.... ),000 pM ere wee, 2 @ 2... . GE ncetasens <snagakar 
Wo. 2 & Dette? . so... 1,392,000 2,088,000 No. 2 & better js 753,000 1,301,000 2,090,000 
No. 2 com.... 15,000 67,000 25,000 No. 5 ee 129,000 128,000 57,000 
No... So GoM. 2c... 288,000 822,000 1,229. 000 No. 3 com..... 160,000 398,000 339,000 

1,278,000 2 410,0 000 3,430,000 i 191, 000 er 8: 32,000 2,486,000 

HArD MAPLE— OaK— 

Me, Sel Ger ur,fae 130,000 517,000 434,000 Select & better. ........ 0 ee 
WUOME. aletrea dS: neue kes 433,000 153,000 No. 1 & better. 18,000 7,000 28,000 
No. 1 & bette 1,238,000 5,067,000 3,826,000 No. 2 & better. 101,000 162,000 464,000 
No. 1 cOm....+ 1,727,000 2,151,000 1443 3,000 ING BS COUR ec sgs t a cee oes 5,000 18,000 
Nos. 1 & 2 674,000 1,283,000 3,556,000 No. 3 & better. ........ 105,000 108,000 
No. 2 & better. 2,750,000 6,271,000 15,094,000 POO CON 56k oe wo 69,000 111,000 
No. 2 com...... 2,142,000 2,179,000 1,613,000 me —— ——--—----- 
INO. 2 QR UGULGEs s.-% ste ce « 263,000 175, ‘000 119,000 382,000 729,000 
No. 3 com..... 3,137,000 8,262,000 12,168,000 Bass woop— 

- ---- — i / er 66,000 339,000 537,000 
11,798,000 26, 4 26, 000 41 (462,000 PAS & Seleet.. ...i00: oO. eee 

Sort ELM— Co a rae 30,000 74,000 18,000 
|, EP ORS: reir sree Ue Select No. 1...  aicdereaan, eaemewaen 
No. 1 & better. 301,000 477,000 340,000 No. 1 & better. 2,068,000 1,834,000 2,808,000 
No. 1 -com........ 29,000 CA) ee No. 1 com.... 374,000 1,058,000 1,246,000 
No. 2 & better. 2,000,000 3,816,000 5,044,000 No. 2 & better. 917,000 4,560,000 5,694,000 
NO. 2 Com... ... 89,000 387,000 55,000 No. 2 com.... 1,189,000 2,801,000 2/697. 000 
No. 3 com..... 522,000 i 078,000 2,327,000 NO; 3 & hetter.. . 2.2.06: ii er ee 

cree ee —— No. 3 com..... 931,000 3,919,000 4,128,000 
2,941,000 5,897, 000 “4, 766, 000 —_—_—__——_ - —_—_—_—__—_— 
_ Birch— 5,631 000 14, 663 000 17,128,000 
ale, Gravavece & 467,000 932,000 1,444,000 i MAPLE 
Sd 2 ) ere 4,000 pA! i |. ee ee 72,000 120,000 
 —— 131,000 462,000 284,000 No. ”, & better. 30,000 255,000 346,000 
No. 1 & better. 1,696,000 6,974,000 9,335,000 No. 1 com..... 97,000 39,000 189,000 
No. 1 com..... 878,000 1,947,000 2,259,000 Nos. 1 & 2 Pe ne eee 12/000 14,000 
Nos. 1 & 2 com. 20,000 836,000 1,799,000 No. 2 & be tter. 458,000 2,107,000 2,307,000 
No. 2 & better 1,261, 000 3,855,000 7,268,000 a “ COM ri dias "o cisiarelavaitn 626,000 292,000 
NO. 2 Com....... 2'973, 000 3,881,000 5,116,000 NO. 3 @ better. .ccccens (SO aeGee 
No. 3 COM... ... 4,825,000 6,168,000 13,934,000 No. 3 com..... 142,000 290,000 901,000 
12,251,000 25,059,000 41,538,000 727,000 3,408,000 4,169,000 
Hemlock Stocks on Hand June 1, by Grades 
1- and 2-inch ; Other thicknesses 
Unsold, all a Se Sold, dry and green 
1x4 and wider 2x4 and wider 
ry Green ry Green 1-inch 2-inch Dry Green 
NOG ARs aveeeik 2,074,000 1,145,000 12,857,000 5,673,000 598,000 1,099,000 457,000 56,000 
Merch . 3,833,000 2,998,000 36,420,000 18,613,000 1,074,000 2,543,000 1,016,000 1,054,000 
1 a ee by 173,000 1,423,000 9,814,000 3,331,000 946,000 ,880,000 i ererrr 
a ae 3.61 8 '000 2,735,000 16,148,000 10,186,000 606,000 1,876,000 335,000 158,000 
Nos. 4 and 5 1 289, 000 613,000 9,373,000 MIME (chs aclaiecan sahglare whats. Ad eatads dares 
12,987,000 8,914,000 84,612,000 39,692,000 3 ,224,000 000 7,398,000 1,811,000 1,268,000 
Total unsold, and total sold, 1- and 2-inch 
and total other thicknesses............. 146,205,000 10,622,000 3,079,000 





Lumber Manufacturers’ Association has issued 
the following analysis for the period ended 
June 20, orders and shipments being shown as 
percentages of production: 


During During 25 
Week Ended Wks. Ended 

June 20 June 20 

No. of Ship- Or- Ship- Or- 
Associations— mills ments ders ments ders 
Southern Pine ...... 131 110 109 97 96 
WEG GOIN i ara's a eaies 113 110 103 104 102 
Western Pines ...... 38 80 88 100 98 
California Pines*.... 9 64 54 117 105 
California Redwood... 15 112 99 92 94 
N. Carolina Pine..... 43 87 86 97 76 
N. Hemlock & Hdwd.~ 13 69 81 67 56 
Northern Pine....... 9 63 61 91 84 
371f 99 97 100 97 


*Represents 26 percent of cut in region. 
+Includes hardwoods and softwoods. 
tLast week there were reports from 370 mills. 


Oak Flooring Stocks 


The Oak Flooring Manufacturers’ Associa- 
tion has prepared the following statistics as to 
stocks on hand June 13: 

















Per- 
Stockson Unfilled cent 
hand orders’ sold 
(214) 2 a eae ere 5,307,000 2,362,000 45 
BEG Oc aaacedslan ctiwaw ead 603,000 191,000 32 
WER awewhe as ac maaaes 16,867,000 33,089,000 196 
Lo | ER) gl ee 22, 777,000 35,642,000 156 
WOMEN dvedacedecctcieas 7,136,000 2,952,000 41 
OWA” gudevankaesveacwed 6,371,000 2,393,000 38 
ROCKO FE hose e bands 13,507,000 5,345,000 40 
WOME waweuaese nena os 2,768,000 1,179,0 43 
MEME? cennoueucee ceugee’ 3,225,000 2, 596, 000 = 880 
TROMMNCIR ccceacecus 5,993,000 3,775,000 63 
TEMES <xavienedsceahxe«: 1,051,000 157,000 15 
WEN cueededGacwaddw au 4,725,000 4,080,000 86 
iC | ae 5,776,000 4,237,000 73 
Grand total ........ 48,053,000 48,999,000 102 
Comparative Percentages of Stock Sold 
June 13, Mayi16, June 14, 
1925 1925 1924 
Wes ocean dadoereens 156 13 97 
OME Sas keke nceaene 40 46 34 
ME Heereaannweecxirs 63 53 48 
ME J t@adecdedewa dows 73 71 180 
102 96 75 





Southern Pine Barometer 


NEw ORLEANS, LA., June 29.—For the week 
ended June 26, Friday, one hundred thirty-four 
mills report as follows in the Southern Pine 
Association : 


Percent Percent 
of pro- of ship- 





Cars Feet duction ments 
Production .. .... Gea kwecaa acaae 
Shipments .. 3,277 68,174,708 101.33 ..... 
Orders* 
Received .. 3,407 70,879,228 105.35 103.97 
On hand end 
Ween ..<30GQU@ FZAOGIGAMO .kccs cadec 


*Orders on hand showed an increase of 1.24 
percent; one hundred thirty-one mills contributed 
to previous week’s report. 

Based on May average load, 20,804 feet. 

Of 94 mills reporting running time, 14 were 
working overtime and 38, full time, while 5 were 
Fon down and 37 were running only three to five 
ays 
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Hardwood Institute’s Stock Report 


MEMPHIS, TENN., June 29.—The Hardwood Manufacturers’ Institute has compiled from re- 
ports of 195 units the following data as to stocks June 1: 


Eastern Territory,* 5624 Units; 





Southern Territory,* 138!/, Unitst 





Total Unfilled Total Unfilled 
SPECIES Dry & Green Dry Orders Dry & Green Dry Orders 
EE 3515 duare sito ood noe S% 3,959,000 2,708,000 1,203,000 21,607,000 15,110,000 4,826,000 
BASBWOOd 2... cee rcscces 7,352,000 4,313,000 1,259,000 81,000 oy | | a ei 
PE Lbwen ine Ken vale awd 3,085,000 2,081,000 659,000 3,669,000 2,021,000 600,000 
ENE bili Wie ioe ee © es ee 898,000 417,000 153,000 4,000 LA ww eves 
i 8,000 a: ree 19,000 TE000 ©  vecmesance 
ee eee 1,076,000 843,000 UD 8 “ScboenGe mabe,  cheaiaimerns 
Butternut. <.....566 06005 276,000 Meer. xuceipJc 8 wateweeee- haste seve ree 
LER Sree ge eee are dees 153,000 3,000 70,000 17,000 ae ea bavader ener 
tees ree 359,000 203,000 125,000 17,000 T2000 © <2 cscs 
to er i 25,388,000 10,607,000 ROMERO Oi vaer are. lumemace. — mdsalenls 
to: 205,000 203,000 15,000 25,134,000 17,010,000 12,539,000 
POE ois sees sd ne ee so 9,062,000 4,094,000 747,000 65,093,000 35,662,000 6,963,000 
BEER cic wigieisier sso nip 48-64 674,000 507,000 22,000 23,401,000 16,044,000 2,747,000 
ND a 5a Dis ays oe eae wi AOS 8,989,000 5,115,000 1,989,000 232,725,000 139,400,000 54,760,000 
PE cn tcetiassos, SWE wets weenie  semamucit 929,000 463,000 &4,000 
Hard maple .... 0.00006 4,645,000 2,260,000 RIGO 8. awcoaphie. © iGtebesins,  ~eihkeblamiers 
eo rT TT eT 1,258,000 874,000 20,000 3,836,000 2,158,000 504,000 
MEG... ¢bGekttkeasoes’ stipes oxen I26.5sisibs 65,000 VN | re 
Se Ee CRE Tee 72,000 a, ae 405,000 275,000 29,000 
MOSBOUR. Ssccawcev ete 84,000 48,000 15,000 2,753,000 1,438,000 591,000 
J re reer eee rk 67,989,000 34,931,000 8,988,000 183,140,000 99,364,000 40,969,000 
PE CCS atereneneehs “Seem. —Bweisemtest eau wisace 979,000 535,000 395,000 
POPSIMON «6.20 scsecase 13,000 SDO00 x nbise'we s 34,000 22,000 6,000 
ae 37,006,000 22,388,000 5,478,000 10,597,000 6,750,000 1,348,000 
DEMEERR. castes iianess Seebiawe gilesmieid sidered 8,000 6,000 1,000 
BOLE MADIC ounces cows 730,000 oe ee 7,031,000 4,141,000 1,154,000 
BVCAMOTS. 202s wc ccrwss 188,000 143,000 30,000 7,094,000 4,517,000 1,021,000 
PMIOUE: sidinn 04 sen ones 693,000 450,000 180,000 256,000 83,000 12,000 
WIMOW 2 vccsrsvcscccess 2,000 2000) Sksweass 4,315,000 2,969,000 500,000 
Mixed hardwoods ...... 2,508,000 1,300,000 245,000 5,814,000 4,304,000 4,599,000 
176,672,000 94,150,000 24,327,000 599,023,000 352,372,000 133,648,000 
*Division between “Eastern” and “Southern” territories is a line from Chicago following the Chi- 


cago and Eastern Illinois to Evansville, Ind., thence 


following the Louisville & Nashville to New 


Orleans, La., all points west of this line being “Southern” territory. 


+Unit equivalents are: Single band, 1; with res aw, 14%; double band, 2; 


triple band, 3; circular, 4. 


with two resaws, 2%; 


Oak Flooring Statistics 


The Oak Flooring Manufacturers’ Association 
has prepared the following statistics for the 
weeks ended as shown and comparative periods: 


1925— Production Shipments Orders* 
IMO NOs 4 coebiere 9,457,000 9,504,000 10,279,000 
GUNG Bis secede 8,305,000 7,129,000 7,871,000 
~~ CONG 0% :0 17,762,000 16,633,000 18,150,000 

9. — 
dune 2 to 14... 13,954,000 14,028,000 11,431,000 


*Thirty-eight mills. tThirty-five mills. 

*Orders booked for the week ended June 13 
were 9 percent over production, and shipments 
1 percent over production. 


Percentages of Thicknesses, Week Ended June 13 


3” 34” ye” tf.” 
PYOGUCHON ..c0secess 70 21 6 3 
SHIMMCHtB «2.0.06 s0s.066 68 22 6 4 
MOBGCES: eerie o.0t5.0. 60.05 74 18 y/; z 


Of the total 8,893,000 feet booked during the 
week ended June 20, 66 percent was }#-inch; 21 
percent %-inch; 8 percent %-inch, and 5 percent 
was j-inch. L.c.l. sales in addition, it is esti- 
mated, amounted to 889,000 feet, making the grand 
total, 9,782,000 feet. 


Completing Pine Flooring Plant 


DE FUNIAK SPRINGS, FLA., June 29.—H. S. 
Needham, formerly engaged in the commission 
lumber business with headquarters in Cincinuati, 
Ohio, recently has been appointed general sales 
director of the W. B. Harbeson lumber interests, 
and M. H. Cawthorn has succeeded W. H. 
Pickard as manager of the big plant at Carra- 
belle, Fla. At the latter point an uptodate floor- 
ing plant is being completed in which will be 
manufactured high grade yellow pine flooring. 





e a e 
California Pine Sales 
San Francisco, Cauir., June 27.—For the 
period June 21 to 27, the California White & 
Sugar Pine Manufacturers’ Association reports 
sales as follows: 


California ei 3g White Fir 
“ee ee 
Nos.1&2 clr. 99,000 CAAT. o5:5:0 0008 8,000 
C select ...... 302,000 — com, & anid 
OE +++ 187,000 No. i dimen.: 102/000 
No. 3 clear.... 350,000 No. 2 dimen.. 57,000 
Inch shop .... 29,000 Suber 
No. 1 shop... - Loam Miscellaneous. 1,000 
No. 2 shop...1,8ol, . 
Panel, %” aw. 8/000 sin PP at Pines 
D&btr., std... 14,000 ag pee 17,000 
Shop, std..... 76,000 No. 2 1... 365,000 
Sugar Pine MO. 3 sesass oer 
: na 
Nos. 1 &2clr. 41,000 — : oe eyed 
C select ...... py No. 1 dimen... 58,000 
D select -..--- 65-009 No. 2 dimen.. 21,000 
Inch shop ..., 8,000 Beveled siding— 
No. 1 shop.... 551,000 B&btr. ..... 82,000 
No. 2 shop.... 367,000 er eer 
No. 3 shop.... 45,000 Do... seer eee — 
D&btr., std... 5,000 ES a iene way wis 5,000 
No. 3 clr., std. 20,000 Lath 
Shop, std...... 7,000 Mixed pine— 
; Pieces 
Douglas Fir lo. re 130,000 
eee 25,000 OEE: Sere 235,000 
Com., 5/4 & up —_ 7,000 Bo” nestecsuee 40,000 





California Redwood Data 


SAN Francisco, CALIF., June 27.—The fol- 
lowing information is summarized from the 
California Redwood Association’s report for 
the week ended June 20: 








"esac —Redwood a White- 

No. of Percent of | wood 

mills Feet production Feet 
Production ... 15 7,807,000 100.0 1,724,000 
Shipments .... 15 8,711,000 111.5 1,297,000 

Orders— 
Received ... 15 7,704,000 97.0 1,595,000 
On hand.... 14 29,315,000 6,217,000 
Detailed Redwood Distribution for Week 

Shipments Orders 
Northern California* ...... 3,496,000 3,533,000 
Southern California* ...... 1,275,000 1,183,000 
WENT 605k caine beccabuswes 32,000 50,000 
OEE ask orcs eeciwencd 1,682,000 914,000 
PRR: SisceS ew sussonsawn® 2,226,000 2,024,000 
(it | See Se mee 8,711,000 7,704,000 


*North and south of the line running through 
Bakersfield and San Luis Obispo. 

yNevada, Arizona, Oregon and Washington. 

tAll other States and Canada. 





Says Lumber Shortage Is Indicated 


KANSAS City, Mo., June 29.—After a care- 
ful study of lumber production, forest products 
loading etc., for the first twenty-three weeks of 
1925, Charles 8S. Keith, president of the Central 
Coal & Coke Co., is convinced that conditions all 
point to a real shortage of lumber before the end 
of the year. Discussing this situation he said: 


It might interest you to see how I figure what 
lumber demand has been, as compared with pur- 
chases. The total number of cars of forest prod- 
ucts loaded in the United States during the first 
twenty-three weeks this year was 1,754,221, as 
against 1,727,413 in the same period last year. 
Past experience indicates that approximately 50 
percent of forest products loadings are lumber. 
Therefore, lumber loadings this year are approxi- 
mately 13,404 cars greater than last year, or an 
increase of 1% percent. The total volume of 
contracts for construction let in the United States 
for the first five months of this year was 10 percent 
in excess of last year. Applying this 10 percent 
increase to last year’s car loadings of lumber, there 
should have been an increase in lumber loadings of 
86,370 cars. In other words, the lumber loadings 
have been 72,966 cars less than the volume of 
business indicated should have been loaded. On the 
theory that these cars averaged 24,000 feet per car 
for the entire United States, which I believe is 
within the facts as the southern pine average this 
year has been 20,882 feet a car, compared with 
20,952 feet a car last year; the average car on 
the west Coast is 27,000 feet, and the two districts 
furnish practically equal amounts, this would in- 
dicate that 1,741,184,000 feet has been consumed 
out of yard stocks, and as the car loadings this 
year have been running 70 feet a car less than 
last year, this factor means a further decrease 
in stocks of 61,397,000 feet, or a total of 1,802,- 
581,000 feet taken out of stocks this year. In 
other words, based on mill production for 1924, 
which amounted to 16,365,000,000 feet during the 
first twenty-three weeks of the year, the reduction 
in stocks has been practically equivalent to 11 
percent increase in production during this period. 
This means that consumption in the United States 
for the first twenty-three weeks of this year was 
approximately 111 percent of the production of the 
mills. This is predicated on the thought that we 
are making as much lumber this year as last, while, 
as a matter of fact, it is my opinion that produc- 
tion of lumber in the United States as a whole 
has — reduced by reason of the fact that there 
has beeh a substantial adjustment in production 
and the further reason that a considerable number 
of mills, especially in the South, have cut out or 
been burned down this year; and allowing for these 


factors, I believe that the small mill production 
has been more than offset by the production that 
has been stopped, and that 1925 will show less 
production than 1924 or 1923. 

If the same ratio between production and de- 
mand continues throughout the remainder of the 
year, production of lumber for the next twenty-nine 
weeks should amount to 21,135,000,000 feet and 
demand should exceed it 2,272,813,000 feet and 
make the total demand 23,407,813,000 feet. If it 
does, where will the extra 2,272,813,000 feet come 
from? Stocks in the yards of the retailers are 
depleted’so far now that I doubt the possibility of 
any further depletion. To my mind, the situation 
means we are headed for a strong market during 
the remainder of the year, if the manufacturers do 
not act foolishly and try to produce it all in 
twenty-four hours; and we may be able to recoup 
during the next twenty-nine weeks what we have 
lost in the first twenty-three weeks of this year. 


In further elucidation of these suggestions 
Mr. Keith has this to say: 


My thought is that in the lumber business we 
are inclined to treat production as supply. As a 
matter of fact, it is not supply. Supply consists 
of the elements of stocks principally, and produc- 
tion is merely incident to that situation, inasmuch 
as so much production goes into stocks daily and 
so many shipments go out of stocks. Demand, so 
fur as the manufacturers are concerned, is repre- 
sented by unfilled order files and not by sales. 
Sales are incident to this situation, the same as 
production is to supply. The principal trouble has 
been that we have had in this country stocks at 
the mills which were not abnormal. In fact, they 
are really less than normal, but we have had ab- 
normal stocks in the hands of the industrial con- 
sumers and the retail distributers. We have also 
had abnormal stocks in transit, due to the length 
of time necessary to movement. I think during 
the last two years we have been going through a 
process of liquidation of stocks, but I am of the 
opinion now that these stocks have been liquidated 
and that the supply has been reduced, while the 
demand continues. The relation between stocks 
and orders in the South, based on an average of 
the last ten years, is about 2,000 feet of stocks 
to 1,000 feet of unfilled orders. At the present 
time the ratio is 69 percent, instead of 100 per- 
cent, as mentioned above. My observation has 
been if a mill has an abnormal stock of 50,000,000 
feet, and has unfilled orders amounting to 25,000,- 
000 feet, it is resting easy, but if that 50,000,000 
feet of stock should be reduced to 10,000,000 feet 
and the order file should be reduced to 900,000 
feet, regardless of the fact that the stocks are 
broken and reduced, the urge of selling in order 
to keep the planing mill busy is so great that it 
will break the price. 
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An Infant Industry Is Growing Up 


(Continued. from Front Page) 


same with toy automobiles, so the youngster of 
1925 is building and flying miniature airplanes. 
Those who are informed on such matters say 
that within the last two years several thousand 
boys have engaged in the construction of min- 
jature model airplanes, and many have partici- 
pated in contests for prizes or other recognition 
awarded those whose models kept aloft the long- 
est or traversed the greatest distance. 

These tiny aircraft are made almost entirely 
of very light wood, tissue paper, a little glue, 
rubber and wire, plus juvenile ingenuity and 
intelligence. For almost every essential part 
wood of some kind is used. For propellors, the 
material is white pine, basswood or spruce. 
Rubber bands, tightly twisted, furnish the ‘‘mo- 
tors.’’ For the wings, fuselage and tail frames 
basswood, white pine and bamboo, or ‘‘ airplane 
wood’’ are used—the last being a trade name 
for two soft tropical woods that are very light 
and hold shape well, but have little tensile 
strength. One tiny plane, . weighing one- 
twentieth of a ounce, flew on an indoors course 
for one minute and five seconds. The world’s 
record flight outdoors with rubber motors is 10 
minutes 14.2 seconds, made with a ‘‘twin push 
flying stick’’ made and flown by a University 
of Michigan student. This plane weighed nearly 
six ounces. 

The care and skill displayed in making some 
of these little models are illustrated by the fact 
that many of them weigh less than an ounce, in 
fact those designed for indoor flying usually 
weigh about one-fourth of an ounce, and some- 
times only an eighth of an ounce. Some months 
ago an exhibition of indoor flying was staged 
as a feature of a boy’s program in connection 
with a luncheon of the Chicago Rotary Club, at 
which several planes flew about the room, re- 
maining in the air the greater part of a min- 
ute. The young designer of the speediest model 
of the lot was jokingly asked the ‘‘ horsepower’? 
of motor. With a grin, he replied promptly: 
‘*It’s thirty-two and one-half flypower!’’ The 
seeker for technical information ventured no 
further questions. 

“*But,’’ some may ask, ‘‘aside from keeping 
the kids amused, what does all this amount to?’’ 
Tangible results from such activities of course 
are impossible of tabulation, but it may be 
noted in passing that back in 1912 a young fel- 
low named E. M. Laird, then clerking in a Chi- 
cago bank, spent his odd moments designing and 
experimenting with tiny airplane models. Mr. 
Laird is today one of the country’s best known 
pilot-designers of commercial bi- 
planes. Another boy, whom his oe 
chums called ‘‘ Art’’ Smith, of Fort 
Wayne, Ind., about sixteen years 
ago was known to the neighbors as 
a kid who was always playing with 
rubber-motored airplanes, and who 
finally succeeded in building one 
that made 300 feet in a single 
flight. The years passed, and the 
boy who flew toy plares now is one 
of the crack aviators of the United 
States Mail Service, flying between 
Chicago and Cleveland. 

But the boys are not the only 
ones who are interested in flying. 
More and more people are taking 
to the air. Few private flyers can 
afford to pay $3,000 or more for a 
biplane for their personal use, but 
those in position to know say that 
the time is not far off when the air 
will be filled with privately owned 
flivver planes. These little craft already have 
flown 87 miles on one gallon of gasoline. They 
weigh scarcely 400 pounds and can be operated 
by ordinary civilian pilots. When the airplane 
industry hits its stride and gets into mass pro- 
duction the cost will be reduced to a point that 
will bring flying within the reach of all who 
care to undertake it. 

And, it should be noted, most of the airplane 
parts will be of wood. Just as the automobile 
industry has created an enormous outlet for 


| 
| 


type of construction. 


both hardwoods and softwoods, particularly the 
former, so the airplane industry of the future 
will mean new markets for forest products. Tak- 
ing into consideration the lumber required for 
hangars and other buildings that will be needed 
at the landing fields or airports that before 
many years will dot the country, as well as in 
the construction of factories and warehouses for 
the production and storage of airplanes; boxes 
and crating in which to ship machines and parts; 





{ seca ar 
Mechanician repairing tail skid of a mail plane 


as well as the material actually used in the ma- 
chines themselves, it will readily be seen that 
the development of this industry will mean a 
large consumption of lumber. 

In making the main portions of a modern 
airplane, ash and spruce seem to be most popu- 
lar. In the making of propellers, teak, mahog- 
any, ash, walnut, hickory and cherry are used. 
Sometimes a dozen sections are laminated with 
hot glue and the propeller shaped from the 
block thus formed. Due to the abundant knowl- 
edge about wooden propellers, their availability 
because of the war surplus, and the excessive 
cost of metal propellers, wood probably will con- 
tinue to be popular for that use. 

The United States Mail Service now has per- 
haps seventy-five airplanes in commission, but 





This closeup of an United States mail plane gives a good idea of this 
This particular plane, it will be observed, is 
equipped for winter flying, with rumners for landing on the snow 


will undoubtedly need marly more when the Kan- 
sas City and St. Louis branch is started and the 
line from Utah to Washington State is a fact. 
Many other feeder lines are contemplated for 
the near future to connect with the transcon- 
tinental system that operates daily between 
Hell Gate and the Golden Gate. 

Military aircraft in condition for flying num- 
ber less than 1,500, according to testimony giv- 
en in Washington last March. In all, it would 
seem that there are less than 2,000 usable air- 





planes in the United States—and about ten 
millions of people who would like to fly. They 
will fly as soon as they can afford it. The more 
persons who are interested the more there will 
be to help perfect the type of machine most 
easy to make and the safest to fly, and therefore 
stimulate greater consumption of lumber in this 
industry. 

An experienced sportsman, who pioneered 
through the early days of the automobile, said 
that the airplane will become popular when 
the mass of people can afford to purchase. The 
art of flying is a different art, to be sure; but 
any clean living, healthy individual of normal 
talents can learn to fly an airplane alone. There 
is airplane sense in much the same proportions 
that there is music sense, artistic sense, business 
sense, and equally as often it is absent from se- 
lected individuals. 


The one-passenger airplane will therefore be 
the first to be made and sold cheaply. At pres- 
ent most of the sky-craft business, except possi- 
bly with the Government, is a process of factory 
to consumer by the shortest route. The middle- 
men have not yet made their appearance in 
noticeable numbers, and few airmen are as yet 
business successes. 


Private aviation companies seem to be getting 
official encouragement. Legislation concerning 
aviation should be carefully watched. There is 
a definite plan, apparently, to make legal the 
seeming aircraft monopoly by means of a bill 
that for the past three Congresses has been 
known as the ‘‘ Winslow Bill.’’ This would re- 
strict the making of aircraft to a few favored 
firms and greatly limit the use of aircraft by 
all the people. 


The lumberman’s hope of greater business 
from aviation comes with the increasing num- 
ber of planes, pilots and passengers actually fly- 
ing. - 


The Retailer’s Hardest Problem 


JEFFERSON, WIS., June 29.—Asked what he 
considered the biggest problem confronting the 
retailer, N. J. Braun, president of the N. J. 
Braun Lumber Co., said: 


The big problem before the retail lumber dealer 
today as we see it, is not one single factor, but 
a combination of them that seriously affects his 
business. 

First of all comes the automobile, especialiy the 
Ford and cars that sell close to that price. The 
average young man of today instead of laying 
away a little every month so that when he wants 
to get married he will have enough 
to buy his furniture and make the 
first down-payment on a home, buys 
a Ford coupe, and after that it is 
a race between the garage and the 
bootlegger, with the lumber dealer 
and the home builder on the shelf. 


Another problem is the increased 
overhead caused by the great variety 
of all kinds of building material 
which the dealer has to carry to 
properly take care of the trade. This 
means slow turnovers and increased 
overhead. 


Slow collections and large out- 
standing book accounts are another 
item that help to increase the cost 
of doing business. Another bad item 
is the amount of free service given ; 
a great part of the service now given 
by retailers should be charged to the 
consumer. 

There seems to be a silver lining 
to the dark clouds with regard to 
big stocks necessary to carry on. 
With the new standards coming into general use, 
this problem becomes easier to solve, but collec- 
tions and the automobile are problems hard to 
solve. The public in general is buying luxuries 
in preference to necessities, and until the people 
change ideas on this important thing the automo- 
bile is going to be the retail lumberman’s keenest 
competition. 

"waaeananaa2am 

MorTorR TRUCKS are being used by thirty-three 
railroads in the United States and Canada as a 
part of their shipping service. 
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Travelog Describes Manufacture of Redwood in California 


Well, we are in ‘‘The City’’ again, and we 
have been here a week this time. On the 
-acific coast ‘‘The City’’ means San Fran- 
cisco. We are in one of the finest hostelries in 
the city that is noted for its great hotels. 
This is the Whitcomb, just opposite the Civic 
Center, with its large glassed-in roof garden, 
which looks down over the Plaza, surrounded by 
public buildings, and makes an ideal reviewing 
stand for all of the many pageants and parades 
that come out famous old Market Street, passing 
the judging stand at the Civic Center. 

We hate to leave, but we must hurry and 
finish breakfast, for we don’t want to miss the 
2 o’clock Sausalito ferry, and there is much 
to do before starting our trip over the wonder- 
ful Redwood Highway, up through the majestic 
trees of Mendocino and Humboldt counties. 

It is raining again; in fact, it has rained 
every time we start on a motor trip this spring. 
The weather man says this is the wettest May 
in fifteen years. 

We just phoned one of the old school of 
pioneer lumbermen, C. A. Smith, president of 
the Coos Bay Lumber Co., who is a real sawmill 
builder and Jumberman of wide vision, who has 
helped make history in this industry, and who 
recently returned to his home in Oakland from a 
trip to Minnesota. 

At almost the last minute we discovered one 
of the headlights is burned out, so we hurriedly 
have a new bulb put in. We lunch in the main 
dining room of the Hotel Whitcomb, and as our 
guest is one of the redwood industry’s fairest 
daughters, the wife of one of San Francisco’s 
most popular lumbermen. Then with regret 
that the end of our visit with such comfortable 
and interesting surroundings had come, we motor 
rapidly out Van Ness Avenue, arriving just 
at the right moment to board the Golden Gate 
ferry for Sausalito. Twenty-five minutes later 
we are on the north side of the bay, and a few 
minutes later reach San Rafael, with its hewn 
redwood blockhouse—as good today as the day 
it was built and a grim reminder of those 
pioneer days when a handful of white men often 
had to defend themselves against the warring 
redskin. 

We Enter a Beautiful Section 

It is a lovely, paved boulevard. Before we 
know it we have entered a country that seems 
vastly different from any of California we have 
yet viewed. As we bowl along through Petaluma 
we discover the most luxuriant growth on all 
sides, low, overhanging trees, shrubs, grass and 
plants. It does not appear that drouth has 
ever touched this land. Then we come into Santa 
Rosa, surrounded with vineyards, justly noted 
as the home of Luther Burbank, the plant wiz- 
ard. Although this is a business trip, we take 
time enough to drive around the few acres con- 
taining the garden, greenhouses and old fash- 
ioned home of the genius. There is nothing 
imposing about. it. 

A short visit to carry a message from one 
friend to another, and then upon arriving at 


‘*Pop’’ McCray’s about 6:30, we are served 
with one of his justly famed dinners. Then for 
an interesting evening with this patriarch of the 
Redwood Highway. We sat around the open 
fire with ‘‘Pop’’ and a couple of other chance 
travelers, one an idle tourist, the other a busy 
commercial traveler of the type formerly known 
as ‘fdrummer.’’ McCray’s shows on the map 
one mile north of Cloverdale. ‘‘ Pop’s’’ place is 
recommended by everyone, including ‘‘ Ask Mr. 
Foster.’’ ‘‘She’’ authoritatively marks it with- 
out hesitating. 

‘“Pop’’ has about a quarter-section, on it a 
rambling old hotel building, a shed to park 
autos in, a nice, big, modern clubhouse or dance- 








Sixteen-foot redwood cut in camp of Dolbeer & 
Carson Lumber Co. The tree sawed out 85,000 
Jeet m the mill 


hall and bathing plunge. I asked ‘‘Pop’’ if he 
homesteaded it. ‘‘Lord, No,’’ he said. ‘‘My 
father-in-law bought it in 1850. This was an 
old country when I came here sixty years ago.’’ 
‘*Pop’? is 77 years old, and a splendid figure ; 
his wife is 75 years old. Last Saturday ‘‘ Pop’’ 
had a hundred guests. ‘‘Ma’? MeCray and her 
younger sister spent Monday morning in the 
laundry and they laundered all the soiled linen. 

‘*Pop’s’’ hotel is built completely of redwood. 
The main building is only 63 years old. It has 
been on fire several times, but never burned up. 
It is apparently good for sixty years more, for 
redwood is rot resisting and a fire retardant. 


On Our Way to Scotia 


Wednesday morning we start on an easy day’s 
journey to Scotia, where The Pacifie Lumber 


Co.’s big mills are located. This is a day of 
unending wonder, as we travel practically all 
day through Mendocino and Humboldt counties. 
These two counties with Del Norte, the county 
north of them, contain nearly all of the world’s 
supply of redwood. Between times when we are 
not passing through the timber we find on all 
sides a brilliant floral display. 

Through Ukiah, Willits and Garberville we 
roll along and at Laytonville Mrs. Campbell 
feeds us one of her famous pies while her man 
fixes our tire. 

We drive through Humboldt State redwood 
park, 14 miles from Dyerville to Kettinelbe. 
For many miles we wander along the shores of 
Eel River, which adds to the beauty and va- 
riety of the scene. Just before reaching Scotia 
we come to The Pacific Lumber Co.’s redwood 
nursery, for this company, as well as the Union 
Lumber Co. and others of the large manufac- 
turers are attempting literally to do what many 
uninformed laymen have shouted or written that 
every lumberman should be forced to do; name- 
ly, plant a tree for every one he cuts. 

Reforesting, including silviculture or planting, 
seems feasible in some of the very large redwood 
holdings, provided—and this is important—that 
politicians do not make it impossible by im- 
posing heavy taxes on a slow growing crop. 
This seems true for the reason that redwoods 
grow to a commercial size in fifty or sixty years, 
which, although slow compared with most crops, 
is fast compared with other merchantable soft- 
woods. Perpetual forest operations have been 
laid out for these large redwood companies by 
David T. Mason, forest engineer of Portland, 
Ore. That doesn’t mean that it is possible for 
the small operator to do this, nor does it mean 
that similar plans could be followed in other 
species, such as pine or Douglas fir. For in- 
stance, Douglas fir will seed itself readily and 
needs no planting, but fire is a big hazard. 
Redwood sprouts from the stump and grows 
rapidly, but the stumps are too far apart. It 
does not seed rapidly enough, so trees are 
planted between the stumps. 

At Scotia we find a beautiful hotel, built 
primarify for company employees, but we are 
given a welcome and a good dinner. This hotel, 
a beautiful redwood structure, is named ‘‘ Mowa- 
toc,’’ after a famous Indian chief. Scotia is 
a company town owned in toto by The Pacific 
Lumber Co. 

‘‘The Biggest Thing in Redwood’’ 


The Pacific Lumber Co. is the biggest thing 
in redwood. It is in reality divided into two 
corporations of the same name, dividing the 
operating and selling end of the business. The 
operating end is known as The Pacific Lumber 
Co. of California, with J. H. Emmert, San Fran- 
cisco, president; H. E. Crawford, vice president ; 
Junius H. Browne, vice president; William H. 
Murphy, vice president; Dr. Fred T. Murphy, 
vice president; William Nelson, assistant sec- 
retary-treasurer; P. C. MceNevin, general sales- 
manager. The selling end of the business is 


























Entire trainload of logs from big tree shown on this page 





Unloading big logs into Dolbeer & Carson Lumber Co.’s millpond 
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Close-up of one of the big logs after being split 
with dynamite to make it small enough to handle 
in the sawmill 


known as The Pacific Lumber Co. of Illinois, 
with Junius H. Browne, president, P. C. Me- 
Nevin, vice president, W. A. Madden, secretary 
and treasurer. The resident manager for the 
company at Scotia is E. E. Yoder. 

The Pacific Lumber Co. has an annual sawmill 
capacity of 130,000,000 feet, but owing to 
market conditions this spring had two out of 
seven band mills closed down; and the big gang 
was idle also. 

Redwood in many respects is a_ specialty 
lumber. By trimming out defects there is a 
possibility of getting a great deal of clear 
lumber, although, of course, by this method there 
are large quantities of short lumber manufac- 
tured, and the industry has found many in- 
dustrial uses for short, clear redwood, because 
of the many qualities peculiar to this splendid 
wood. The Pacific Lumber Co., for example, has 
made a specialty of cutting cigar box stock, 
and it is very interesting to note that in 1922 
and 1923 that company furnished the lumber 
for about 22 per cent of all the wooden cigar 
boxes manufactured in the United States. 

Redwood lumber in this big plant is refined 
to the mth degree. At the present time the 
smallest product of the plant is spike plugs for 
railroads, %-inch square by 5 inches long, which 
are made in large quantities, and the company 
cuts material from this up to and ineluding 
large construction sizes. 

One of the things that has made its possible 
for The Pacific Lumber Co. to make many small 
sizes economically is the Lever sorting table, 
which sorts the lumber to lengths and widths 
of any size, handling this large percentage of 
short clear lumber, which finds a ready market 
for industrial uses. 

Thursday: The rain is over and this is a 
100 percent day. Down at The Pacific Lumber 
Co.’s office we find a 100 percent man. Eddie 
Yoder, resident manager, says he had advance 
information that we were coming, and gives us 
considerable of his valuable time, showing us 
around. We do not walk all over the plant. 
We take in Mill B with its four band mills, 
and we see the remilling and the remanufac- 
turing plant and the shed and yards. As said 
before, The Pacific Lumber Co. believes in re- 
fining its products and believes in conservation 
of timber. It also practices what it believes. 
The company always carries a big stock, and 
this spring has an exceptionally large one; name- 
ly, around 90,000,000 feet. 


We Visit the Eureka Mills 


Just before lunch we start for Eureka, and 
after arriving in that famous seaport, parking 
our baggage at Eureka Inn, we take the boat 
across the bay to Samoa, where the Hammond 
Lumber Co. has probably the second largest 
redwood mill in the district. Manager J. A. 
Rankin is busy, unfortunately, and as time is 
pressing us we do not see much of this opera- 
tion. This plant has a nominal capacity of 
100,000,000 feet, running two shifts, but, like 


all others at the present time, is running short 
time and short-handed this year. 

Friday mornifig we visit the fine, new plant 
of the Dolbeer & Carson Lumber Co., which has 
two band mills and a vertical resaw, giving 
it 130,000 feet in nine hours. This company is 
one of the pioneer redwood manufacturers. Mr. 
Dolbeer, former senior partner of the company, 
built the first donkey engine with side spool 
for logging, and steam logging really had its 
inception here. In this mill we note, among 
other things, that because of the immense size 
of so many of the redwood logs the sawyer 
uses a Morse code type of signals with a bell, 
instead of the usual hand signals for the 
setters. 

The old mill which was operating up until! the 
time this one was built last year, stood for 
forty-six years. It was covered with shingles 
and the company never carried any insurance 
on it. Now it is being torn down as the new 
plant has taken its place. The first mill of 
Dolbeer & Carson on this bay was built in 1863. 
It is usually considered to be a fact that Mr. 
Carson, of the original firm, sawed the first 
redwood log. This, however, was not in the 
mill just mentioned. 

In the afternoon we take a pleasant side trip 
to Crannell where we find H. W. Cole, president 
of the Little River Redwood Co., of that city, 
and also president of the Redwood Sales Co., 
San Francisco. The Redwood Sales Co., of 
which H. W. Sinnock, of San Francisco, is gen- 
eral manager, is one of the most important 
factors in the redwood industry. This company 
handles the sales of a large number of redwood 
sawmills, whose product it has _ suecessfully 
marketed for many years. The Little River 








Redwood Co., which is 
one of the mills in this 
organization, has an up- 
todate sawmill plant, 
with initial equipment 
consisting of three band mills and a resaw, giv- 
ing it a 9-hour production of 270,000 feet. 


Interesting Sidelights 


During our stay in Eureka we find many in- 
teresting sidelights in connection with these 
wonderful romantic redwood forests, containing 
as they do what has often been referred to as 
the oldest living things in the world—redwood 
trees more than a thousand years old. For ex- 
ample, one of the points of interest is the 
Stump House, made of a redwood stump and a 
section of a redwood tree. In this are to be 
found many curios and redwood burl articles, 
such as bowls and tables carved from the fa- 
mous curly redwood burl. Small redwood burls 
are very popular with travelers for, when placed 
in water they will sprout from all sides with 
redwood foliage somewhat similar to ferns and 
may be kept from one to three years with the 
green, fernlike foliage growing from all sides 
of them. 

Saturday is a good day to travel, so we 
accept a dare and the opportunity to shorten 
our trip by about three hundred miles and drive 
across the mountain, following what the natives 
call a rough, steep, crooked, mountain road, to 
Redding, our ultimate destination being West- 
wood. But that is another tale. 


A solid redwood burl 
freakishly shaped like 
a human leg 


Engineers Endorse Lumber Seendasds 


WASHINGTON, D. C., June 29.—The joint 
meeting of the timber committee of the Ameri- 
can Society for Testing Materials and the bridge 
and trestle committee of the American Rail- 
way Engineering Association, at Atlantie City 
last week, went definitely on record in support 
of American Lumber Standards. These two 
committees, more than any other two technical 
committees in the country, shape specifications 
used by the specifying consumer. Unless specifi- 
cations have the stamp of either the American 
Society for Testing Materials or the American 
Railway Engineering Association they do not 
get far with the engineering or architectural 
professions. 

The strong support therefore, that was given, 
particularly to the basie provisions for the 
grading of structural material, adopted by the 
May general conference at Washington, by these 
two committees in joint session marks a distinct 
forward step and indicates consumer apprecia- 
tion of the effort the lumber industry is mak- 
ing to provide an equalization of grading meth- 
ods for structural material. There will be a 
meeting of these two committees at Madison, 
Wis., in September. The session will extend 
over several days, probably a week, and at that 
time the detailed grading rules, which will be 
offered for adoption to the American Railway 
Engineering Association next March and to the 
American Society for Testing Materials next 
June, will be developed. 

Dudley F. Holtman, construction engineer of 





Small redwood burls which, placed in water, have sprouted 


the National Lumber Manufacturers’ Associa- 
tion, who represents the industry on both of 
these committees, considers the work that is 
now being done one of the most important 
steps that have been taken to promote the in- 
telligent and the proper use of lumber by the 
engineer and the architect. He points out that 
the surest way to hold the technical consumer 
is to keep him a satisfied consumer, and that one 
of the best ways to satisfy a consumer is to 
make it easy for him to use lumber. These 
new specifications, when adopted by the Ameri- 
can Society for Testing Materials and the 
American Railway Engineering Association, will 
do more than any other thing that has been 
done in a decade to make it easy for the specify- 
ing consumer to use lumber. 


Another Missouri Company to Build 


Kansas City, Mo., June 30.—The W. R. 
Pickering Lumber Co., now occupying the 


eleventh floor of the R. A. Long Building plans 
to erect an office building for its exclusive 
use. A 3-story building of distinctive design 
is planned, and probably will be built at Elev- 
enth and Central streets. A lease on the prop- 
erty now is being negotiated by W. A. Picker- 
ing, general manager of the company. 

Men associated with the Dierks lumber inter- 
ests recently purchased the building and lease 
at Tenth Street and Grand Avenue and will 
enlarge it to accommodate other lumber firms. 
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Significance of Decision in Association Case“ 


The trade association, has for a long time, been 
the target of attack, and the tardy justice being 
now done it is most grateful. It would not be 
fair to the Federal Department of Justice to deny 
that there were in some of the trade associations 
abuses and practices that fell under the condemna- 
tion of the law. Some of them boldly and almost 
defiantly organized and used their organizations 
to fix the prices of their products. Others, less 
boldly and less defiantly, made agreements and con- 
ventions between themselves that were intended to 
accomplish, and did accomplish, the same result. 
But, in every law, whether the outcome of usage 
and judicial decision, or of statutory enactment, 
there is a loophole for the viciously inclined, and 
even the ‘Devil can quote Scripture for his own 
purposes.” 

The error into which the Government's special 
attorneys seem to have fallen is in supposing that 
every trade association is inherently vicious and is 
engaging in vicious practices, merely because it is 
a trade association. There has been a sort of 
wholesale condemnation of all groups of business 
men who have joined together to find out by study 
and investigation something of their own indus- 
tries. It has been assumed that such combina- 
tions were for purposes hostile to the public good 
and no account was ever taken of the wholesome 
and patriotic purposes that actuated most of them. 

The Government has too often assumed that the 
mere desire for knowledge is in itself the mani- 
festation of a criminal instinct. Let me not be 
understood as criticising in censorious spirit this 
or any other department or activity of the Govern- 
ment. It is my thought that as a rule the Amer- 
ican citizen is too free in his criticisms of his 
government and of its activities. I am not blame- 
less myself, but it would be well for us perhaps 
to bear in mind that government is a human insti- 
tution and, therefore, susceptible to error. While 
this is true, it is equally true that silence about 
or ignoring completely clear errors of judgment 
and mistakes of administration is not constructive. 
Recent developments in this very field of activity 
present most persuasive proof that constructive 
criticism made in kindness and with a patriotic 
purpose is most beneficial. 

Recently the Supreme Court of the United States 
has handed down two opinions which reverse the 
drastic policies of the former time in respect of 
trade associations. Further reference to these de- 
cisions will be made later. 

In what is known as the hardwood case and also 
in the linseed oil case, the Supreme Court, basing 
its opinions upon conditions peculiar to these 
cases (and which did apparently bring them within 
the Sherman antitrust act), wrote a very sweeping 
and almost annihilating attack upon all trade as- 
sociations. It condemned practice and activities 
which might possibly have been engaged in with 
sinister purposes, but which also, with equal pos- 
sibility, might have been innocently used with 
affirmative benefit to commerce, to trade and to 
the world. 


Trade Facts Essential to Business 


We have some recollection of the hardwood case 
and of the unflagging zeal of Attorney L. C. Boyle, 
the national association’s counsel, in defending it 
in the courts. It would not be seemly for me, a 
practitioner in that court, to make any criticism 
of the most august judicial tribuyal in the world, 
but it was not very long after the publication of 
this opinion before certain departments of the Gov- 
ernment found that the wholesale condemnation of 
trade associational activities was strangling busi- 
ness, and if persisted in would produce commercial 
coma. 

The Department of Commerce, under. the leader- 
ship of its wise and fearless secretary, Mr. Hoover, 
began a campaign of education. He contended 
that fair and open competition does not mean that 
foolish rivalry which is born of ignorance of every 
condition affecting market value and prices. He 
urged that it means an emulous contest between 
men, equally conversant with the economic condi- 
tions and needs of their particular industry. It 
means a contest as to which one can produce the 
best product at the smallest cost and sell it to the 
consuming public at the lowest profit-producing 
price. He argued that this can come only as the 
result of accurate knowledge of economic condi- 
tions—that open and fair competition can never 
come out of ignorance—and that the manufacturer 
who gets no information as to his industry except 
on the inside of the four walls of his own factory 
will always remain ignorant. To this paraphrased 
summary of Mr. Hoover’s cogent reasoning, let me 





*Address by F. S. Spruill, general counsel of 
the North Carolina Pine Association, Inc., de- 
livered at the meeting at Wrightsville Beach, 
N. C., June 18, 1925. 


add the following impressive extract from the 
opinion recently handed down: ‘‘Free competition 
means a free and open market among both buyers 
and sellers for the sale and distribution of com- 
modities. Competition does not come less free 
merely because the conduct of commercial opera- 
tions becomes more intelligent through the free dis- 
tribution of knowledge of all the essential factors 
entering into the commercial transaction.”’ We re- 
call the letter of inquiry Mr. Hoover addressed to 
the then attorney general in the apparent hope for 
teamwork between the two departments, and the 
distinct discouragement of the reply. Later Mr. 
Daugherty’s resignation followed, and Mr. Stone 
came into the Department of Justice as its chief 
in his stead. 

The maple flooring association case had been 
tried and, following the precedent of the hardwood 
case, the lower court had perpetually enjoined its 
activities, and had dissolved the association. A cru- 
sade against trade associations had been planned, 
and it was purposed to attack them everywhere 
and endeavor to rout them, horse, foot, and 
dragoon, from the field of American commerce. A 
feeling of timidity in business had begun to ap- 
pear, and men everywhere were asking the cause 
of the delay in the coming of those better days 
which Mr. Coolidge’s overwhelming reélection had 
promised ang seemed to justify. Men felt that, 
if it were unlawful for them to find out and know 
the economic status and conditions of their own 
industries, then that man who ventured least on 
the commercial sea was least in danger of a ship- 
wreck. 

Legal Opinion Result of Sound Study 


I desire, here and now, out of a limited personal 
knowledge to pay tribute to the calm, able and 
thorough manner in which Mr. Stone while attor- 
ney general endeavored to possess himself of the 
facts, and to chart a policy for his department in 
respect of this important subject. On a former 
occasion, you have been told of the humble part 


decree entered in the lower court, he summarizes 
the activities (sought to be enjoined in that case) 
which the Supreme Court declares a trade asso- 
ciation may engage in, as follows: 

“We decide only that trade associations or com- 
binations of persons or corporations which openly 
and ‘fairly gather and disseminate information 
as to the cost of their product, the volume of pro- 
duction, the actual price which the product has 
brought in past transactions, stocks of merchandise 
on hand, approximate cost of transportation from 
the principal point of shipment to the points of 
consumption as did these defendants and, who, as 
they did, meet and discuss such information and 
statistics without, however, reaching or attempt- 
ing to reach any agreement or any concerted action 
with respect to prices or production or restraining 
competition, do not thereby engage in unlawful 
restraint of commerce.” 

It should be noted that these, are not all the 
activities in which this and many more trade as- 
sociations engage. These are, however, the ones 
that have been principally assailed by the attor- 
ney general’s able corps of assistants in the various 
suits brought for injunction and dissolution. These 
ure the activities that are educational in their 
nature and which deal with some of the funda- 
mental economics of the trade or industry to which 
they refer. Reliable statistics so gathered and dis- 
seminated are the only agencies that make pos- 
sible the intelligent conduct of business operations. 
Else, why the laborious gathering and dissemina- 
tion by trade journals and statistical reports the 
country over of information as to industries? Why 
the gathering and publication of statistics by the 
Government itself concerning various industries, 
products and crops? Why the vast mass of statis- 
tical information which the census bureau publishes 
(not in decades, but in monthly and daily reports) 
concerning production, crops on hand, and a thou- 
sand and one matters that come as grist from that 
great mill? Industries or associations that gather 
and publish statistics as to the amount of produc- 





SHARP PRACTICES— 





Never made much improvement in dull business. 

Cost the most when they blunt the conscience. 

Are a poor substitute for a constructive business policy. 
Are a mark of inferior management. 

May make profits but they never make permanent clients. 
Have a habit of stabbing progress to death. 

Never made a crooked deal profitable. 








your own association took in a conference the at- 
torney general had with the select committee of 
legal representatives of six leading industries of 
the country. With a largeness of vision that saw 
beyond the narrow confines of political partisan- 
ship, he came to the difficult task of finding the 
true balance between legal trade associational ac- 
tivities and the Sherman antitrust act. While he 
was yet formulating his policies and plan (in the 
meantime having suspended the indiscriminate at- 
tack theretofore proposed against trade associa- 
tions generally), he was appointed associate justice 
of the Supreme Court of the United States. He 
was assigned to write the majority opinion of the 
court in the maple flooring case, which, at the time 
of his elevation to the Supreme Court, was pend- 
ing on appeal in that court. Into that opinion 
he has written the views which are the summary 
of long, intelligent and careful study of the sub- 
ject. That opinion is the Magna Charta of those 
trade associations all over the country that have 
engaged, and purpose to continue to engage, in 
the lawful and highly necessary activities of edu- 
cating business and the public as to the economic 
status and conditions of the particular industries 
which are to be served by them. As attorney gen- 
eral, he had been in the closest contact with every 
phase of the problem. Every “pro’’ and “con” 
had been gone over by him, in consultation with 
some of the greatest jurists in the country. In 
the decision, he went beyond the strict require- 
ments of the case to lay down dicta which read 
clarity into the situation. The gathering of sta- 
tistics and their dissemination “openly and fairly” 
is not illegal. Illegality arises only when such 
statistics are illegally used. The opinion clears 
the way for trade associations “to perform such 
functions as a trade association ought to perform 
and which it is only good public policy that it 
should perform.” 

On the last page of the opinion, in overruling the 


tion in a given time by a given industry; that 
report market prices in past transactions, not only 
do not serve a sinister purpose or conspire to un- 
lawfully restrain trade; but, on the contrary, they 
serve a beneficial purpose in that the ultimate 
result of their efforts is to stabilize prices through 
a better understanding of economic laws and a 
more general ability to conform to them. It is 
well said by Justice Stone, in the course of his 
opinion, that “sellers of any commodity who guide 
the daily conduct of their business on the basis 
of market reports would hardly be deemed to be 
conspirators engaged in restraint of interstate com- 
merce.”’ 


Service of Trade Associations Better Understood 


Mr. Hoover, in his introduction to a pamphlet 
issued by the United States Department of Com- 
merce, entitled “Trade Association Activities,’’ em- 
ploys the following significant language: 

“Fundamentally it is impossible for business men 
to form these vital judgments as to their future 
course of action in the wise and safe direction of 
their activities unless they are informed as to the 
changing currents of production and consumption, 
not only in their own lines but also in other lines 
of business, which indicate broader currents of 
economic life. The only criteria are statistics, and 
if industry is to march with reasonable profits 
instead of undergoing fits of famine and feast, if 
employment is to be held constant and not sub- 
jected to vast waves of hardship, there must be 
adequate statistical service.” 

It has always been unthinkable that good men 
—men who no more purpose or intend to violate 
the law than members of the Department of Justice 
itself, but who with propriety earnestly desire to 
know the fundamental economics of the industry in 
which they are engaged—should be called con- 
spirators in restraint of trade, because they adopt 
the only practical method in the world of obtain- 
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ing first-hand knowledge of these fundamental 
economics. They become members of trade asso- 
ciations because, in their particular industry, sta- 
tistics, ie., education and knowledge, are collected, 
compiled and disseminated as to that industry 
solely by that agency. Ninety-nine times out of 
a hundred there is no purpose and intent to fix 
prices, and no actual result of that sort is ac- 
complished. ‘The members of such an association, 
knowing that ignorance can not compete with 
knowledge, desire merely to equip themselves to 
compete with their fellows honorably and fairly, 
by knowing as much about the basic economics of 
the industry as their competitors do, and by en- 
gaging in emulous rivalry with them. 


If the action of the association is intended to 
result, or if it actually does result, in arbitrarily 
lessening production or increasing prices beyond 
the level of production and prices which would 
prevail if no such concerted action were taken, 
then such association is engaged in unlawful prac- 
tices and should desist. But no just reason can 
be given why the individual member of a trade 
association should not be left free to base his in- 
dependent individual initiative and action upon any 
honorable information of the essential elements of 
his business, whether the same be obtained from 
the statistics of his trade association or from his 
own personal agents sent out to collect the data 
for him alone. It is the concerted use of in- 
formation for purposes of increased prices that 
falls under the condemnation of the law. It is 
this fundamental truth which is established by 
the court in the maple flooring case. 


Organization Aids Members in Many Ways 


It is not meet, in the limit of time allotted to 
me, that I should attempt any detailed discussion 
of the other various activities of the association. 
It has its own place in the country’s roster of 
trade associations. It is an important member of 
the more than six hundred trade associations al- 
ready functioning in the United States. It is one 
of the oldest of the family, and under its present 
progressive administration has come to be observed 
as one of the most efficient and useful. It is one 
of the few associations examined by the Federal 
Trade Commission that has received at its hands 
“a clean bill of health.” It is, in point of income 
and membership, in the sixth class; but what it 
lacks in money and numbers it makes up in quality 
and service. Almost everywhere that trade asso- 
ciations are spoken of or discussed, the North 
Carolina Pine is known, and receives favorable 
comment. It has conscientiously endeavored to 
live within the law and has not, either concertedly 
or individually, engaged in questionable practices. 
It brings to its membership, through its various 
bureaus and committees, efficient means and 
agencies for aiding that membership in many ways. 


It seeks to bring about, in the various States in 
which its members reside, greater uniformity in 
those State laws which affect the public and in- 
dustry itself. To that end, it has its legislative 
committees in every State whose duty it is to study 
proposed legislative enactments, and aid, as far 
as may be, in enacting good, and in defeating 
vicious, legislation. It has impressed upon its 
membership the absolute necessity for more ac- 
curate cost accounting and has demonstrated that 
it is a potent influence in the study of the cost of 
production within the industry. No manufacturer 
can know whether he has made or lost money by 
his product unless and until he knows what it has 
cost him to produce and market such _ product. 
One manufacturer, reading the cost sheet of some 
other manufacturer, whose identity is not dis- 
closed to him, but whose cost sheet discovers an 
aggregate cost less than the reader’s, immediately 
tries to find the leak in his own plant and sets 
out to remedy it. 


It has an inspection department thoroughly or- 
ganized and operating under a code of rules that 
are the outgrowth of many years of study by the 
association’s strongest minds. This inspection de- 
partment has come to a commanding position in 
the industry. Buyers and sellers, members and 
nonmembers alike, seek the aid of its efficient staff 
of trained men and abide by their decisions, which 
are always based upon the actual personal ex- 
amination of the shipment complained of. 

The transportation department, dealing with 
freight and traffic matters of the members, ranks 
as high as like departments of any or all of the 
best and largest associations in the country. 

And so with the insurance department, the trade 
relations committee, the arbitration committee, and 
all the various agencies for service within the 
organization. They neither can nor do restrain 


trade or commerce; but, properly functioning, they 
lessen friction and cost, and so operate to reduce, 
for the benefit of the consumer, the price of the 
product. 

There is one function of the association which is 
more sentimental than commercial, but which to 
me makes a mighty appeal. 


This association is 


pledged to the practice and maintenance of a high 
code of business ethics. It undertakes to deal with 
the business morals of its members. It would 
inculcate those high lessons of commercial culture 
and business ethics, that would abrogate litigation 
and prevent serious controversy. For a code of 
ethics, based, as its primary concept, on the 
“Golden Rule,” this association has taken its stand 
and has unanimously veted. There can be no 
higher business ideal. There can be no better rule 
of conduct. 

Just a word more. No man gets out of any 
enterprise any more than he puts into it. We 
speak of “making a profit’? on a transaction as if 
we took out of that transaction something more 
than we have put into it. This is a mere figure 
of speech. It may be that you have transmuted 
your brains and nerves, your energy and foresight, 
into money, and you mistakenly call it “profit”: 
but, if the total could be cast up at the close of 
every transaction, that which you call “profit” is 
merely the metamorphosis of one thing into an- 
other. It is too often the coinage of your blood 
and your very vital forces into money, but you 
take no account of them and spend them in royal 
prodigality. 


Ritter Mills Curtail Production 


WASHINGTON, D. C., June 29.—W. M. Ritter, 
chairman of the board of the W. M. Ritter Lum- 
ber Co., who will leave in a short time for a 
trip to Europe, expresses the belief that the 
hardwood lumber industry is definitely on the 
upgrade in respect to improvement both in de- 
mand and prices. He believes that the princi- 
pal cause for the comparatively unsatisfactory 
condition of the industry during the first six 
months of this year may be found in the unwise 


production policy that has been pursued. This 
policy he deplores as a wicked waste of one 
of the country’s most valuable resources. 
Asked as to the remedy, he said no prompt and 
effective relief overnight could be expected, but 
in his judgment the remedy lies in the intelli- 
gent action of the individual manufacturer. 
While concerted action to curtail production can 
not be taken without raising a question of 
legality, Mr. Ritter believes that both wisdom 
and patriotism require-that the individual op- 
erator shape his course intelligently with a view 
to supplying the needs of the market and to 
avoiding unnecessary waste through a cutting of 
valuable hardwood trees into lumber for which 
there is no demand. Questioned as to the policy 
pursued by his company he said it has not en- 
deavored to force upon the market more lumber 
than it could absorb, neither has it accumulated 
abnormal stocks upon its yards. Abnormal 
stocks, he said, means that much of this lumber 
would remain on the mill yards longer than it 
should before being put into the channels of 
trade and would suffier deterioration—a waste 
of natural resources—and also would involve 
guesswork in determining the sizes and thick- 
nesses that will be in demand. Abnormal pro- 
duction, Mr. Ritter believes, means a waste of 
interest on the money tied up in the manufae- 
ture of a surplus commodity. He said that for 
several months three of his company’s band 
mills have been closed down and unless condi- 
tions change, will remain closed, and should the 
demand fall off, others of the company’s mills 
will be shut down in order to maintain its pol- 
icy of avoiding overproduction. 


Company Studies Possibilities of Its Holdings 


MALVERN, ARK., June 29.—The AMERICAN 
LUMBERMAN of April 11 carried,an article which 
probably made more than one lumberman think 
seriously about the course of his company in 
connection with reforestation plans. The article 
was entitled ‘‘Some Mental Obstacles to For- 
estry,’’ and was written by Ward Shepard, of 
the United States Forest Service. The writer 
took the position strongly and with much logic 
that owners of large bodies of cut-over and 
second growth lands can not safely make an 
offhand decision as to what is their best course 
with these lands. He argued that what is 
needed is a careful study by competent foresters 
and that only on the basis of such a study can 
any large owners safely decide for or against 
a policy of reforestation. 

Some time prior to the appearance of this 
article one of the leading pine companies of 
Arkansas and the largest of the several com- 
panies located at Malvern reached the identical 
point of view proposed by Mr. Shepard. This is 
the Wisconsin & Arkansas Lumber Co., an or- 
ganization with a long record of successful 
operation in this territory. It has two large 
plants, which until about four years ago repre- 
sented separate organizations. They were then 
combined under the able management of A. B. 
Cook, treasurer of the company. Ownership 
centers in the well known lumber group of 
Wausau, Wis. Cyrus C. Yawkey is president and 
Walter Alexander, vice president. 


For a good many years the cut of the two 
mills has been from 65,000,000 to 70,000,000 feet 
a year. A very fine quality of pine was pro- 
duced. It has long been recognized in this re- 
gion that the belt of hill country just south 
of the Ozark uplift produced an extra fine 
quality of pine. That is where the company’s 
holdings are situated. 

In area the timber holdings prior to a recent 
purchase amounted to 130,000 acres. For more 
than twenty years the company has been har- 
vesting the virgin growth from this tract. A 
few years more will bring the saws to the last 
of this virgin growth. Until recently it has 
been the policy to sell cut-over lands to farmers. 
The lands did not move very fast and where 
sales were made they did not lead to the growth 
of prosperous farm communities. Given an op- 
portunity to go forward, farming did not de- 
velop. It lagged. Furthermore, lands which 





were desired were the best parcels. This tended 
to leave the remaining holdings in bad shape 
for handling. For these reasons the policy of 
selling by small tracts has been discontinued. 

Two years ago the company saw that on its 
lands first cut over an excellent stand of young 
timber had grown up and some of the trees 
had become merchantable. It sent its loggers 
over these portions again and obtained a con- 
siderable cut. It, of course, took out only the 
merchantable trees and this had the effect of a 
thinning. The remaining stand is thrifty and 
almost fully stocked. Most of the trees that 
were cut yielded two logs but some gave three 
and others only one. 


A New Point of View 


These experiences with its lands and with its 
timber led the company several months ago to 
the conclusion that it would be well to have a 
detailed study made of its holdings to give a 
basis for determining the best course to follow. 
The matter was placed in the hands of Hall, 
Kellogg & Co., whose investigation has been 
under way for four months. The land is being 
classified as to character of soil, character of 
timber growth and fire damage and risk. It has 
also been possible to make a number of exaet 
determinations of growth by reason of the sec- 
ond cut above mentioned. 

This tract lies near the center of the Arkansas 
pine belt. Since the study began adjacent lands 
lying both east and west have been absorbed 
in connection with reforestation undertakings, 
while another neighboring tract belonging to 
the Long-Bell Lumber Co. has been set aside 
by that company as a timber reserve. The 
property is in fact central in a great region 
that is rapidly going over to a reforestation 
basis with the idea of permanent operation. 

Regardless of the course that may be adopted 
for these lands, one thing is plain. Their most 
profitable future is in the direction of produc- 
ing timber rather than producing farm crops. 
They will make more money growing pine than 
they will growing cotton. In timber production 
with the necessary sawmills and accessory plants 
they will support a larger population and more 
prosperous communities than they will as low 
grade farm lands. Directly and indirectly they 
will produce more taxes for the counties and the 
State. The needful thing is to make them pro- 
duce timber as fast as possible. 
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New Wholesale Concern Organized 


SEATTLE, WASH., June 27.—The recent in- 
corporation of the Great West Lumber Co. is a 
development and an enlargement of the activi- 
ties of the Hetherington Lumber Co. The new 
company is doing a general wholesale business 
in the rail trade, not only in fir, spruce and 
cedar, but is specializing in hemlock and is pre- 
pared to supply the trade with anything in hem- 
lock kiln dried common and uppers. Hale Heth- 
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H. H. HETHERING- B. L. BURROUGHS, 
rON Seattle, Wash. ; 
Secretary-treasurer 


Seattle, Wash. : 
President 


erington, who enjoys a wide acquaintance in the 
west Coast industry, is president and manager 
of the company; and B. L. Burroughs, a recent 
arrival in Seattle, is secretary-treasurer. The 
union of interests of these two lumbermen in a 
single organization is regarded as peculiarly 
fortunate for both of them. Mr. Hetherington, 
as a former manufacturer, possesses the at- 
tribute of an intimate understanding of the 
problems of the millmen, and likewise he is 
thoroughly experienced in wholesaling. Mr. Bur- 
roughs, who formerly lived in Pendleton, Ore., 
has had more than ten years’ experience as a 
retailer, and knows the lumber business from 
that angle. The offices of the Great West Lum- 
ber Co. are at 503 White-Henry-Stuart Build- 
ing. 


Fir Market Is Firming Up 


SEATTLE, WASH., June 27.—On the eve of the 
seasonal shutdown, fir lumber and red cedar 
shingles find market conditions in better shape 
than at any time during the last few months. 
As the week closes the West Coast Lumber- 
men’s Association report shows new business to 
be well above production, and shipments to be 
substantially above orders; and with the fir 
mills fairly well satisfied with order files for 
the immediate present it is inevitable that there 
should be a rather strong undercurrent to the 
market. The fir mills will close for a week or 
two, generally beginning with the Fourth; while 
the straight shingle mills have practically all 
decided to go down for two weeks dating from 
today. In a word, things are getting to be a bit 
better. 

Wholesalers are finding it harder than ever 
to buy mixed cars, because no well assorted 
stocks are available. The orders sought to be 
placed by the average wholesaler are precisely 
the orders that the average mill does not want. 
They are described ag ‘‘department store or- 
ders,’’ being badly scrambled and hard to fill. 
The usual line yard is expecting quick shipment 
to fill in gaps. From one source the statement 
is made that there is a growing shortage of Nos. 
2 and 3 common, on which local building opera- 
tions have made a heavy inroad, leaving prac- 
tically no stock of consequence from British 
Columbia to the Oregon line. 

Some of the experts in Atlantic coast busi- 


ness now face the heart-breaking problem of 
difficult commitments for fir and high priced 





steamer space which seemingly they can not 
take care of. The mills want more money—and 
don’t care for the business anyhow. It is a 
desperate situation for some individuals. But 
it is merely another instance of history repeat- 
ing itself, for this sort of thing has already hap- 
pened many times. 

At the moment the United States tariff com- 
mission tentatively agrees to meet in Seattle 
Aug. 4, to hear arguments on proposed revisions 
in the Canadian schedules, there is a growing 
shortage of No. 1 fir throughout western Wash- 
ington. The heavy accumulation of stock in 
the water is being picked over; and something 
of the same kind is said to be happening on the 
other side of the international line—so that 
everywhere clear logs are at a premium, while 
low grade stock is dragging. This situation 
will soon begin to have a serious effect on the 
veneer plants—for ‘‘peelers’’ are hard to get 
at best, and now they are scarcer than ever. 

There is a very apparent shortage of hemlock 
lumber. 

All told, the situation seems to make for a 
firmer market. 
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Demand for Commons Exceeds Cut 


San Francisco, Cauir., June 27.—Possible 
shutting down of the mills of the Fruit Grow- 
er’s Supply Co. was intimated by Burton W. 
Adams, sales manager of the company, in a 
statement issued here yesterday. 

Inasmuch as the operation of the Fruit Grow- 
ers’ Supply Co.’s plants is primarily for production 
of lumber for citrus boxes, said Mr. Adams, and as 
we now have on hand at both plants a sufficient 
amount of lumber for several months’ operation of 
the box factories, the future operations of the saw- 
mills for this season may be influenced by the de- 
mand for upper grade stock. 

The demand for commons, according to Mr. 
Adams, seems to be greatly in excess of the 
normal cut of the company and it is doubtful 
if all orders now on hand for this grade of 
lumber can be met with the year’s cutting. 
Shipments are now behind and the stock of 
commons badly depleted. 

The intimated closing of logging operations 
of the Fruit Grower’s Supply Co. seems to be 
in line with the general feeling of the pine 
producers of the central part of the State, that 
prices should be strengthened and that the best 
and most convenient way to do this is by cur- 
tailment or the complete shutting down of some 
part of the high overhead production. The Fruit 
Growers Supply Co., one of the large factors 
in the California pine industry, is however, the 
first to voice an intimation of a complete shut- 
down of all logging and cutting operations in 
the woods. 
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Alaska Lumbermen Visit Northwest 


EveRETT, WASH., June 27.—E. B. Shields, 
president Shields-Sather Lumber & Box Co., 
Petersburg, Alaska, was in Everett Tuesday, in 
connection with the ordering of new machinery 
for his plant, which was swept by fire about 
three weeks ago. The mill proper, which had 
a daily capacity of 40,000 feet, was burned at 
a loss of about $50,000, partly insured. A stock 


‘of lumber in the yards, aggregating a million 


feet of spruce, was saved. 


SEATTLE, WASH., June 27.—Harry Gartley, 
manager Wrangell Lumber & Power Co., with 
mill at Wrangell, Alaska, was in the city Thurs- 
day, and attended the Hoo-Hoo luncheon as 
the guest of F. G. Brynelson, of the Northwest 
Spruce Co., which handles the output of the 
Wrangell plant. The mill, which cuts spruce 
exclusively, has a daily capacity of 80,000 feet 
of lumber and 6,000 boxes. Mr. Gartley says 
local business has been good, consisting largely 
of boxes for the Alaska salmon pack and giving 
the mill all that class of business it can handle 
from January to July. Clear spruce is exported 
to England, and factory stock is marketed for 
most part in eastern United States. 

Another Alaska millman who recently visited 
Seattle is Eldon J. Daly, manager Ketchikan 
Spruce Mills (Ine.), at Ketchikan. The com- 
pany,completed a new mill last spring, electrical- 
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ly operated, with all machines individually mo. 
tor-driven. The capacity of the plant is 100,. 
000 feet of lumber and 7,500 boxes a day. Mr, 
Daly reports good business for the season. 

The plant of the Juneau Lumber Mills, at 
Juneau, Alaska, Roy Rutherford, manager, has 
a daily capacity of 70,000 feet of spruce lumber, 
New installations include a burner manufac. 
tured by the Seattle Boiler Works, dry kilns 
and a box factory. Plans are being drawn for 
a reconstruction of the main mill next winter. 


Salesmen Inspect Western Pine Mills 


San FRANcIScO, CAuLir., June 27.—The sales 
force of the W. R.*Pickering Lumber Co., of 
Kansas City, accompanied py John D. Spauld- 
ing, sales manager in charge of sash, door and 
lumber sales west, arrived here early this week 
on their annual pilgrimage, departing imme- 
diately for a trip through the logging operations 
of the Standard Lumber Co., at Standard City 
and the W. R. Pickering Lumber Co.’s opera- 
tions in the Toulumne Valley. The party re- 
turned Thursday. 

While at the operations the complete journey 
of the logs from their growth to the finished 
product was studied by the salesmen. The com- 
bined mills, which are two miles apart, gave the 
salesmen a wide range of logging and lumber- 
ing under different conditions and in different 
mills. Both operations are among the largest 
of the State, the annual cut being approximately 
44,000,000 feet and the standing timber totaling, 
according to a recent cruise, approximately 7,- 
000,000,000. Other holdings of the Pickering 





Members of the W. R. Pickering sales force in 
front of giant pine in the company’s Toulumne 
Valley operations. This tree measured 12 feet 
3 inches in diameter, towering upward until its 
diameter 225 feet above ground was 2 feet 6 
inches. It is estimated that it will produce 
85,000 feet of lumber. Lower row (left to 
right): W. L. Godley, Chicago; J. E. Dia- 
mond, Cleveland; Russell Pickering, Kansas 
City. Standing (left to right): A. B. Bond, 
Minneapolis; R. Jarden, Philadelphia; R. P. 
Creson, Columbus, Ohio; T. J. Becker, Kansas 
City; J. M. Fisher, San Antonio; F. J. More, 
St. Louis, John D. Spaulding, Kansas City and 
Ben Zeiglar, grading and shipping clerk at mills 


interests here total about 2,000,000,000 feet of 
standing timber and a mill will be erected in 
1927 to begin cutting operations. 

The party disbanded here today, the sales- 
men returning to their respective territories. 
Mr. Spaulding, who is accompanied by his wife, 
will leave for Omaha and Chicago Saturday. 

CALIFORNIA stands at the top among the 
States in the relationship of passenger automo- 
biles to population with one car for every 3.38 
persons. Jowa is next with one to every 4.29; 
Oregon next with one to every 4.64; and then 
comes Nevada with one to every 4.76 individuals. 
Alabama foots the list with a ratio of 17.49. 
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Eighth Federal Reserve Report 


St. Louis, Mo., June 30.—‘ ‘The arrival of 
extremely hot weather, coupled with less selling 
pressure from the larger producers, has had a 
tendency to reduce the volume of lumber busi- 
ness, particularly in southern pine and hard- 
woods,’’ according to the report of the Federal 
Reserve Bank of St. Louis on conditions in the 
eighth Federal reserve district during the last 
month. The report continues: 

Several of the important southwestern pine man- 
ufacturing interests are pursuing a common course 
of reducing output and diverting more lumber, 
puilding up their stocks for fall trade. Hardwood 


mills continue to shut down as the end of the sea- 
son’s log supply is reached, and the financially 


Three West Coast Hardwood Concerns Amalgamated 


stronger mills are apparently adopting the policy 
of holding large amounts of dry stock for the au- 
tumn demand. Fir is in slightly stronger demand, 
but quotably unchanged. However, there is still 
more than enough lumber on the market for the 
amount of buying, though consumption is steady 
and larger in volume than usual for this time of 
year. Prices generally continue irregular and 
weak, without being lower as a whole. Due to the 
activity in building at the larger centers. retail 
yards there are doing 4 good business. Industries 
are also taking fair quantities, but their buying is 
confined to current needs. 


The report says that retailers of furniture 
continue to purchase on a hand-to-mouth basis 
and large stock orders continue scarce. Sales 
of the 23 reporting manufacturing furniture in- 
terests in the district in May were 10.2 percent 


in excess of the corresponding period in 1924, 
but 10.8 percent under the April, 1925, totals. 





Fire Destroys Mill Property 


SEATTLE, WASH., June 27.—Fire at the mill 
of the Bratnober Co., Monohan, Lake Sammam- 
ish, Friday afternoon, wiped out the mill prop- 
erty and almost completely destroyed the town. 
There was on hand a stock of 5,000,000 feet of 
lumber, of which only half a million feet was 
saved. The loss to the Bratnober Co. is approxi- 
mately $500,000; imsurance, $300,000. The 
company wilt rebuild. The property was known 
for years as the Allen & Nelson mill. 











Yards of J. E. Higgins Lumber Co., Sixth and Harrison streets, San Francisco, will continue to be general offices and home yards of new amalgamation 


SAN FRANCISCO, CALIF., June 27.—With the 
acquisition of the Cadwallader-Gibson Lumber 
Co.’s interest here, and the purchase of Edward 
F. Niehaus & Co. business, which is being liq- 
uidated by the widow of the late Mr. Niehaus, 
the J. E. Higgins Lumber Co. has taken the 
lead as the largest dealer of hardwood west of 
the Mississippi River and the largest dealer, 
wholesale and retail, in Philippine hardwoods 
in the United States, if not in the entire world. 
Fully 7,500,000 feet of hardwood lumber is in 
stock at the three yards, two of which are 
leased and being used as storage space by the 
Higgins interests. This does not include 1,500,- 
000 feet of hardwood panels and about 600,000 
feet of hardwood flooring also on hand. 

Financing of the merger and purchases is to 
be handled by the Higgins interests without 
bond issue or other arrangements, declared J. 
E. Higgins, jr., upon the purchase of the Nie- 
haus interests, the second acquisition during the 
Jast thirty days. The Higgins company, cap- 
italized at $100,000 now shows a surplus of 
$500,000° in its financial statement issued re- 
cently. 

The stocks of the Cadwallader-Gibson and the 
Niehaus yards will be sold off to some extent, 
however, declared Mr. Higgins, and eventually 
the remainder will be shifted to the new hold- 
ings of the Higgins interests recently purchased 
just across the street from the present home 
yard. This balancing of the stock will take 
about two years, according to the estimates of 
the officials. It is now scattered over three 





yards, representing an area of approximately 
150,000 square feet, which is under lease. 

In speaking of the advent of the Higgins 
interests into the Philippine hardwood industry 
Mr. Higgins said: 


Philippine hardwood is being cut from virgin 
forests; it is cheap; the labor costs but a fraction 
of what it does in the United States; and freight 
rates from the Philippine islands to San Francisco 
are but slightly more than half what they are from 
Memphis, Tenn., to San Francisco. To be exact, 
the rate on hardwoods from the islands here is $10 
a thousand and from Memphis here is $16 a thou- 
sand. 

This means that Philippine hardwoods can be 
placed here on a competitive basis with fir as trim- 
ming and are cheaper than the American hard- 
woods, while their quality and beauty are just as 
desirable. 

Bagac, which we are to carry in full and com- 
plete stocks, continued Mr. Higgins, is used for all 
purposes where strength, hardness and durability 
are the requisite qualities. It is substituted for 
ironbark, spotted gum, oak, hickory and maple. 
Bagac flooring has unusual merit, according to the 
contractors of large buildings here on the Pacific 
coast, who have been using it. It has the combina- 
tion of the hardness and durability of maple and 
the beauty of mahogany. The prices on this will 
be considerably less than on clear maple and oak. 

Our other lines, which we wil) push, will be the 
Bataan mahogany which is grown in the highlands 
of the Island of Luzon, where the Cadwallader 
mills are situated. Orion, lamio and red lauan 
will also be carried by the Higgins interests, which 
will act as the San Francisco sales representatives 
for the Cadwallader interests in the islands. 


Rapid Growth of Company 


The growth of the J. E. Higgins Lumber Co. 
has been watched with interest in lumber 


Yards of the Cadwallader-Gibson Lumber Co. recently acquired by the J. E. Higgins Lumber Co., San Francisco, Calif. 


eircles of the Pacific coast. It was this company 
which instituted the policy of hiring nothing but 
male clerks and stenographers in the office force, 
and obtaining all salesmen and officials from 
the ranks of the organization. 

Commenting on this policy Mr. Higgins said: 

We find a girl stenographer is unable, at the 
time she is needed, to step into a position where 
executive nerve and education are needed. By 
confining our office force to young men, who have 
chosen the lumber field as their life’s work, we 
have some one always ready to step forward and 
upward when the time comes that he is needed. 

‘“Speedy Service’’ has been chosen by the 
company as its business motto. In order to 
carry out this policy with the inereased holdings 
two new trucks have been added to the already 
large fleet. The yards furnish easy access to 
all stocks through fourteen alley ways and six- 
teen entrances. The yard and service depart- 
ment composed of fifty men is on the job to up- 
hold the ‘‘Speedy Service’’ adage and the office 
force of nine men and four salesmen is co- 
operating with the service department at all 
times to give the public the service which it 
desires. 

The Higgins flooring mill, at Emeryville, will 
continue to run on its present schedule of 100,- 
000 feet monthly, according to Mr. Higgins. 
Most of the flooring is now being purchased in 
the East and this mill has in the past been used 
as a sort of emergency institute for rush 
special orders. 

J. K. Higgins, jr., will remain in charge of 
the new interests. 
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Coast Plywood Men Discuss Problems 


Everett, WASH., June 27.—Definite progress 
in approval of research work, and a survey of 
the Coast veneer industry, were made in this city 
Tuesday, at the regular monthly meeting of the 
Pacific Coast Plywood Manufacturers’ Associa- 
tion. The action followed the discussion of a 
report submitted by R. L. Reedy, of the Wheeler, 
Osgood Co., Tacoma, chairman of the committee 
on trade extension and advertising, appointed 
at the April meeting in Seattle. The sessions 
were held in the new Hotel Monte Cristo. Presi- 
dent G. L. Bartells, of the Elliott Bay Mill Co., 
Seattle, occupied the chair. 

Secretary Bruce Clark, of the Walton Veneer 
Co., Everett, read a letter from Frank L. Zaug, 
of New London, Wis., president of the Plywood 
Manufacturers’ Association, directing attention 
to the proposed text book of the national or- 
ganization. ‘‘The new volume is purely edu- 
cational to the plywood industries in general,’’ 
the letter stated, ‘‘and it would seem as though 
that could be very well coupled up with the na- 
tional association’s campaign for the good of 
the industry as a whole.’’ 

While the Pacific Coast plywood manufac- 
turers were evidently favorable to the idea of 
a text book, they contented themselves with a 
discussion of the topic, and then left the entire 
subject with Melville W. Cassmore, manager of 
the association, in order to secure further in- 
formation. 

Mr. Bartells brought out the point that while 
the problems in the two branches of the industry 
are allied, the uses to which fir panels can be 
put, as contrasted with hardwood, are so entirely 
different as to render the two materials scarcely 
competitive. 


Thomas Autzen, of the Portland Manufactur- 
ing Co., Portland, thought the two associations 
might work together to secure trade extension. 

Mr. Clark contended -that if the text book 
was to be standard, ‘‘ we ought to be in it.’’ 


Discuss Fir Veneer Finishes 


Stains was a topic to which considerable at- 
tention was given during the informal refer- 
ences to plywood. It was shown that driftwood 
gray and oystershell gray had proved to be the 
best for fir, being especially suitable for the 
west Coast veneers, making them highly attrac- 
tive. As one of the speakers pointed out, there 
was ‘‘a right way and a wrong way’”’ to finish fir 
in enamel. The best results were obtained by 
giving the wood first a coat of white lead and 
oil, and then applying flat white, thereby set- 
ting the grain so that it would not rise. If the 
work were properly done, it was a comparatively 
simple matter to obtain a good job of enamel 
on select-grain fir. It was shown that if paint- 
ers would give to fir the same intelligent care as 
to other woods, there would be no trouble in 
enameling it. The recommendation was made 
that the plywood manufacturers devote especial 
attention to finishes that are peculiarly adapted 
to fir, and to press their sale. 

As to market extension, a member reminded 
his associates that the present sales unit of 
Pacific coast plywood is the truckload, the car- 
load, or the shipload. Yet if the system of 
marketing could be so refined as to place single 
pieces within easy reach of the buying public, 
as in department stores, the use of plywood 
might be broadened tremendously. ‘‘ But where 
can a single panel be bought,’’ he inquired. The 


point was still further developed that if a con- 
sumer needed only a small quantity of panels, 
he would have great difficulty in obtaining them, 
if he could do so at all. Mr. Reedy stated that 
the Wheeler, Osgood stock in Los Angeles had 
been drawn on by a customer in Pasadena, who 
had motored a considerable distance in order to 
buy a few pieces of veneer. 


Mr. Clark said there was an amazing lack of 
knowledge of Pacifie coast plywood among the 
American people. He cited an instance in which 
a contractor for several houses in an eastern 
State had been solicited to use fir panels, but 
had objected because he knew nothing about 
them. Responding to a hurry call for samples, 
the Walton Veneer Co. had placed the order. 
‘Tt amounted to only two carloads,’’ remarked 
Mr. Clark; ‘‘but it shows what may be done 
if we circulate the knowledge of the merits of 
our fir panels.’ 


Among the members taking part in the dis- 
cussions were Vice President EK. E. Westman, 
of the Washington Veneer Co., Olympia, and 
J. Lingaas, of the Portland Manufacturing Co., 
Portland. 

It was shown that the trade is tending more 
and more toward special stock in fir panels. 
This tendency, it was remarked, had been true 
in the development of the trade in fir doors, and 
it was becoming true of fir panels. 

Langford W. Smith, of the Red River Lum- 
ber Co., Westwood, Calif., commended the asso- 
ciation for its efforts to make a survey of the 
industry and to extend the uses of plywood. 

The next meeting of the association will be 
held at the Winthrop Hotel, Tacoma, July 28. 


Fir Men See Advertising as Greatest Need 


[Special telegram to AMERICAN LUMBERMAN] 

SEATTLE, WASH., June 30.—No recent meet- 
ing of the West Coast Lumbermen’s Associa- 
tion has matched that of today in the Olympic 
Hotel, either in point of representative attend- 
ance, in constructive work, in analysis and dis- 
cussion of trade conditions, or in the expression 
of hope for the immediate future. Manufac- 
turers were present in person from all parts of 
the Pacific Northwest. They adopted the re- 
port of the grading rules committee, and like- 
wise the report of the committee on a new mold- 
ing book. They endorsed an advertising com- 
paign for west Coast lumber, and authorized 
the appointment of a committee of five members 
to work out the details of such an undertaking. 
They furthermore authorized the appointment 
of a committee of five members on statistics, to 
work in connection with the legal department of 
the association in such a manner as to square 
with the Jaw in every particular and to avoid 
even a suspicion of illegality. They listened 
to timely reports as to the state of business af- 
fecting all of the outlets for fir lumber, with 
respect to business in other lines, notably 
finance, transportation, agricultural prospects, 
and building activity. And probably best and 
most humane of all, throughout a portrayal of 
a most serious crisis in the fir industry they 
emphasized a rigid insistence that the payrolls 
of the sawmills of the Pacific Northwest be kept 
going in the interest of employees, even at a 
continued loss to the millmen. 

The proceedings began on time, went forward 
with snap and precision, so that the day was 
crowded with action of value to all who at- 
tended. It was the second meeting over which 
the new president, E. D. Kingsley, has swung 
the gavel, and it realized his announced ambi- 
tion to devote his utmost energies in arousing 
interest in association work and of doing some- 
thing for the industry. Just prior to adjourn- 
ment a motion was adopted voicing a word of 
praise for President Kingsley, as well as for the 
efforts of Robert B. Allen, secretary-manager. 


Changes in Grading Rules Adopted 


Early in the morning interest centered in the 
report of the grading rules committee, of which 


the chairman is R. A. Morse, vice president and 
manager of the Longview division of the Long- 
Bell Lumber Co. Mr. Morse read the report 
and answered numerous questions. The report, 
as adopted, changes the detail of working to 
square-edged bullnosed tongue on practically all 
matched stock; it petitions the Central Commit- 
tee on Lumber Standards, in the interest of 
conservation and elimination of waste, to permit 
fir finish to be manufactured on American Lum- 
ber Standards %x3%, 544, 7%, 9%, 11%, 13, 
15, and so on. Also, taking its cue from south- 
ern pine, it includes standard byrkit lath, which 
never before has appeared in West Coast grad- 
ing rules but for which there is a growing de- 
mand; and finally it authorized minor changes 
in nine paragraphs, with a view to rendering 
them less susceptible to misinterpretation, but 
in no wise changing the grading. 


Molding Book Committee’s Report 


The report of the committee on molding book 
was presented by Roland C. Williams, Williams 
Fir Finish Co., Seattle. It provides that all 
patterns shown in the proposed new West Coast 
molding book be drawn exact size specified; 
that it include molds submitted in suggested 
draft proposed by Harry Peysant, of the Weyer- 
haeuser Timber Co., with the following changes: 
454 wide changed to 4144; 35% to 344; 2% to 
254. The new book as planned will correspond 
very closely to the old 1920 ‘‘ 8000’? series mold- 
ing book, except ‘‘We are providing for ap- 
proximately 179 patterns compared to 238 in 
the old book.’’?’ Upward of seventeen patterns 
have been eliminated from the book proposed 
May 28 and thirteen additional moldings added, 
with other slight changes in sizes and patterns 
considered desirable by the committee. 


Urges Concerted Action in Publicity Plans 


The subject of advertising was presented by 
J. D. Tennant, vice president and general man- 
ager of the manufacturing department of the 
Long-Bell Lumber Co., saying: 

Carry away this thought. Whatever action you 
take must be financed by voluntary subscription, 
separate and apart from association dues. If we 
are going to tell the story of fir lumber we must re- 


sort to the same methods as other manufacturers 
of lumber and substitutes. My judgment is that 
one of the things the matter with marketing of fir 
lumber is lack of publicity. I urge concerted ac- 
tion. We have a story to tell, and we can make it 
so attractive as to get results. I would like to 
see this association lay out a program for at least 
three years. I think as time passes we would add 
to it, rather than reduce it. 


President Kingsley stated that he was heartily 
in accord with Mr. Tennant’s ideas. He cited 
that the cut of five billion feet of fir would call 
for a payment of only 2 cents a thousand feet to 
provide a fund of $100,000 annually. 


On motion of Mr. Morse, it was ordered that 
a committee of five be appointed to devise ways 
and means of launching an advertising cam- 
paign and to report back to the next meeting 
of the association. 


Need of Change in Merchandising Methods 


Secretary-manager Allen read a report show- 
ing that the average realization for fir lumber 
had fallen 87 cents since January. He followed 
with a letter of absorbing interest, written by 
Chas. S. Keith, of the Central Coal & Coke Co., 
Kansas City, Mo., showing that while lumber 
was in as strong a position as any of the other 
large industries, there had been wrong psychol- 
ogy, and pointing out the urgent need of a 
change in merchandising, if the industry would 
avoid bankruptcy. 

Reports were read setting forth the situation 
at San Pedro for California, at New York and 
Boston for the Atlantic coast. 

J. H. Bloedel, of the Bloedel Donovan Lum- 
ber Mills, Bellingham, Wash., spoke of improv- 
ing conditions in the rail trade. 

Mr. Allen read a paragraph from a letter 
written by Elmer C. Hole, manager of the AMER- 
ICAN LUMBERMAN. 

Everett G. Griggs, of the St. Paul & Tacoma 
Lumber Co., Tacoma, Wash., urged the lumber- 
men to take care of their payrolls, warning the 
operators that unless they were so hooked up as 
to make a fair production, ‘‘we will have a 
catastrophe on this Coast.’’ 

A letter was read from Harry Kendall, sales 
manager Kirby Lumber Co., Houston, Tex. 
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At the close of the discussion the appointment 
of a statistical committee of five was authorized, 
on motion of Frank Schopflin, vice president 
Oregon-American Lumber Co., Portland, Ore. 

Among members taking part in the discus- 
sions during the session were: A. C. Dixon, 
Booth-Kelly Lumber Co., Eugene, Ore.; Ralph 
H. Burnside, Willapa Lumber Co., Portland, 
Ore.; James G. Dickson, Pacific States Lumber 
Co., Tacoma, Wash.; Tom Handforth, Lind- 


strom-Handforth Lumber Co., Tacoma, Wash.; 
J. J. Dempsey, Dempsey Lumber Co., Tacoma, 
Wash.; J. E.*Manley, Manley-Moore Lumber 
Co., Tacoma, Wash.; R. W. Hunt, Weyerhaeuser 
Timber Co., Everett, Wash.; Harry Stuchell, 
Sclipse Mill Co., Everett, Wash.; C. H. Watzek, 
Crossett-Western Lumber Co., Wauna, Ore.; W. 
A. Whitman, West Waterway Lumber Co., Seat- 
tle, Wash.; C. D. Johnson, Pacifie Spruce Cor- 
poration, Portland, Ore.; F. B. Hubbard, Cen- 


tralia, Wash.; F. C. Knapp, Peninsula Lumber 
Co., Portland, Ore.; Frank R. Titecomb, Sno- 
qualmie Falls Lumber Co., Snoqualmie Falls, 
Wash. 

The next meeting of the association will be 
held in Portland, Ore., in connection with the 
meeting of the directors of the National Lum- 
ber Manufacturers’ Association July 30 or 31. 
The annual golf tournament of the West Coast 
association will be staged at that time. 


Stress Importance of Foreign Trade to Prosperity 


SEATTLE, WASH., June 27.—‘‘ Foreign Trade 
Essential to Prosperity’’ is a theme that this 
week has been on the lips of every business 
man in the Pacific Northwest. It represents 
the underlying thought and inspiration of the 
twelfth national foreign trade convention, which 
yesterday came to a successful close after ses- 
sions continuing for three days in the Olympic 
Hotel. 

The convention, which was called by the Na- 
tional Foreign Trade Council, assembled more 
than a thousand delegates from many parts of 
the world; and in particular it brought together 
a group of men representative of lumber and its 
allied industries. 

Among them, active in the deliberations, were 
J. H. Bloedel and J. J. Donovan, of the Bloedel 
Donovan Lumber Mills; Maj. E. G. Griggs, of 
the St. Paul & Tacoma Lumber Co.; Fred C. 
Knapp, president Peninsula Lumber Co., Port- 
land; A. A. Baxter, vice president Douglas Fir 
Exploitation & Export Co.; R. W. Condon, 
Puget Mill Co.; A. G. Labbe, vice president 
and manager Willamette Iron & Steel Works, 
Portland; Manuel S. Rustia, Philippine com- 
mercial attaché, Seattle; Valentine May, Seattle, 
and others. 

The National Foreign Trade Couneil, of which 
ninety members constitute its board of directors, 
has as its chairman James A. Farrell, of the 
United States Steel Corporation, New York 
City; treasurer, Robert H. Patchin, W. R. Grace 
& Co., New York City; secretary, O. K. Davis; 
assistant secretary, Gardner I. Harding. Robert 
Dollar, of San Francisco, whose steamships 
have carried west Coast lumber to all parts of 
the globe, is a member; likewise, S. Horace 
Disston, of Henry Disston & Sons, Philadel- 
phia, whose saws are universally known. An- 
other member is Edward N. Hurley, of the 
Hurley Machine Co., Chicago, formerly of the 
Federal Trade Commission; and yet another is 
Frederick J. Koster, president of the Cali- 
fornia Barrel Co., San Francisco. Mr. Koster 
spoke at the first general session Wednesday on 
the subject, ‘‘Selling America Abroad.’’ 


The members for the State of Washington 
are William Pigott, Pacific Car & Foundry 
Co., Seattle; H. F. Alexander, Pacifie Steam- 
ship Co., Seattle; and, distinctively representing 
the logging and lumber industries, J. J. Dono- 
van, of Bellingham. Mr. Donovan, who possesses 
rare gifts as an orator and executive, presided 
over the third general session of the convention 
Friday afternoon in the Spanish ballroom of the 
hotel. 


The new Olympic proved itself to be adequate 
in requirements and admirably adapted to the 
great convention—accommodating as many as 
four group sessions concurrently. In the lobby of 
the hotel were replicas of steamships engaged 
in world trade, attracting the attention not alone 
of small boys with mechanical bent and of 
tourists intent on globe-trotting, but of super- 
minds absorbed in thoughts of far-flung com- 
mercial conquest. Also at the head of the grand 
Stairway, stretching well across the ample wall, 
was a mammoth relief map done in aluminum, 
portraying Europe, Asia, Africa, Australia and 
Hawaii in the center of the seven seas, and 
off-side, both right and left, the two Americas. 
Near one end of this resplendent unfolding in 
cartography was a display directing attention 
to ‘Tacoma, the Lumber Capital of America,’’ 
and near the other end was the envisioning of 
an old-time lumber carrier in full sail at sea, 
with the legend ‘‘ Grays Harbor—Aberdeen, Ho- 
quiam, Cosmopolis.’’ 


The West Coast Lumber Industry 


The forestry industries had their place on the 
program Friday morning in Group XI, dealing 
with ‘‘Export Problems of Northwestern Pro- 
ducers,’’ at a session in the Junior ballroom. 
The leading subject was ‘‘Lumber,’’ and the 
speaker was J. H. Bloedel, of the Bloedel Dono- 
van Lumber Mills. Mr. Bloedel brought out 
emphatically the point that there would be no 
timber famine, saying: 

From its earliest history lumber has always 
been an important industry in the United States. 
It is third in* size and importance nationally; 
locally it is easily foremost, being larger than 
all other industries combined. 

Its development has kept pace with the west- 
ward migration of the pioneers. From 1850 to 
1870 Maine produced nearly one-half the lumber 
of the nation. In 1880 the Lake States produced 
35 percent, and held the lead for twenty years. 
Then the South assumed the ascendancy. It 
reached its maximum production in 1914 with 
47 percent; and while it has since declined to 
one-third, it is still the largest producer. Now 
comes the west Coast crowding hard for suprem- 
acy. In five years it will have been attained. 

Douglas fir, one time known as Oregon pine, 
is the principal wood. It is an ideal structural 
material, combining strength, durability and 
beauty. It is grown between the Pacific Ocean 
and the summit of the Cascade Range; a strip 
100 miles wide and 1,000 miles long. The mois- 
ture laden winds from the ocean, failing to climb 
over the summit, deposit abundant rains. In 
consequence, the growth is tropically luxuriant, 
trees growing to huge size and great height. 


Responsibilities for Proper Administration 


In this area is the last great stand of virgin 
timber. It contains one-third of what is left 
of our national heritage. This is the reason why 
I say the west Coast will soon attain national 
supremacy in lumber production; but it also 
creates a responsibility for its proper adminis- 
tration, which rests not only on the lumberman, 
but must be shared by the State and the nation. 
These responsibilities may be divided as follows: 

1. Proper distribution throughout the United 
States for domestic use. 

2. Encouragement and protection in export for 
our surplus. 

3. An adequate return to the State for the tim- 
ber removed. 


The domestic distribution is so complete that 
there is not a port on either ocean, or a station 
on any railroad, which can not secure our lum- 
ber. It moves easily from the west Coast into 
the treeless prairie States by five transconti- 
nental railroads built for that purpose. It is de- 
livered at the farm 2,000 miles away at a price 
not higher than its competitors from the Lake 
States and the South, hauled less than half the 
distance. Lumber schooners carry the product 
from Puget Sound and the Columbia River to 
California at exceedingly low rates. The 
Panama Canal has brought low rates and opened 
a very large territory on the Atlantic seaboard. 
Out of a total production of 9,800,000,000 feet for 
1924, we moved 4,500,000,000 feet by water, and 
shipped 4,300,000,000 feet by rail; the latter ap- 
proximating an annual movement east of nearly 
200,000 cars. Thus the west Coast fulfills its 
responsibilities to the nation by delivering 
its product cheaply and conveniently at the door 
of the consumer. 


Webb-Pomerene Act Encouraged Fir Export 


Encouragement in the export of our product 
has been accomplished through the Webb- 
Pomerene law. Many of the large mills are lo- 
cated on tidewater, which is contrary to the 
practice in the South and elsewhere. We bring 
the timber to the mill instead of bringing the 
mill to the timber. Our harbors are deep; the 
largest ocean carriers load directly at the mill 
docks. Along the shores of the Pacific are South 
America, Australia, China, and Japan; the latter 
reputed to be as large a per capita lumber con- 
sumer as the United States. The Panama Canal 
has brought Europe thousands of miles nearer. 

3ecause of these facilities, the exporting of 
lumber had been carried on since the very be- 
ginning of the industry long before the days 
of the transcontinental railroads. But it was 
never a profitable business, because it was so 
largely controlled by foreign brokers and com- 
binations of foreign buyers. Unreasonable 
claims for off-grade were not uncommon, for 
when a cargo had arrived in a foreign port it 


was at the mercy of the buyer. These were the 
conditions when some sixty leading mills organ- 
ized the Douglas Fir Exploitation & Export Co. 
in November, 1916, in advance of and in anticipa- 
tion of the final passage of the Webb-Pomerene 
Act. The latter did not become a law until 
1918, but President Wilson recommended it as 
early as 1914. It seemed a reasonable assurance 
that it would become a law. There are now lil 
member mills with a capacity of approximately 
87 percent of west Coast export. 

The Export company becomes the exclusive 
selling agent for its members in export trade 
only, charging a small commission. To over- 
come market fluctuations in the price of lumber, 
all sales are equalized at the end of the year, 
the effect being that all members receive the 
same price. Grades are standardized. The 
elimination of the sailing ship and the substitu- 
tion of large steamship carriers brought another 
problem. Quick dispatch beyond the facilities 
of all but the large plants was demanded. The 
combine could negotiate the dispatch by loading 
at two or three member mills—manifestly an 
advantage to carrier and shipper alike. The high- 
est prewar exports for any one year were 600,- 
000,000 feet in 1913. This was more than doubled 
in ten years, the export in 1923 being 1,455,000,000 
feet. These figures are forcefully illustrative of 
the value of combination in export. 


In the intercoastal trade the favorable location 
of our mills at tidewater has enabled them to 
ship lumber by steamer via the Panama Canal 
to all the Atlantic ports. We freight 6,000 miles 
and compete with North Carolina pine in Balti- 
more, Pennsylvania hemlock in Philadelphia, and 
Maine spruce in Boston and New York. We 
must be performing a real service to the con- 
sumers, for these shipments reached the enor- 
mous total of 1,264,000,000 feet in 1924. 


Fulfilling a Duty to the State 


Our obligation remains unfulfilled if we as 
lumbermen fail to bring back to the State an 
adequate return for the timber cut. It has 
taken three centuries to grow this crop. It can 
not be replaced. More than 100,000 men labor 
in the industry for 300 days in the year, earning 
upward of $150,000,000 in wages per annum. The 
average daily wage at present is $4.95 (easy to 
remember as 5 cents less than $5) for eight 
hours. It is reasonable to estimate the average 
yearly earning of labor in the industry at $1,350. 
Before the war it was $715, based on a ten-hour 
work day. They still work ten hours in other 
lumber regions, and their wages are not com- 
parable with ours. Yet we transport our lumber 
greater distances by- thousands of miles and 
compete with them in their home markets. I 
will leave you to judge—is the industry fulfilling 
its duty to the State, at least that requiring an 
adequate return? 

Before concluding this paper let me answer a 
question which I know is uppermost in your 
minds: ‘‘How long before this timber will be 
all gone?” 

My answer is, “It will never be quite all 
gone.’’ Nature has provided natural storehouses 
in the hills and canons of the Northwest. These 
are inaccessible because of lack of transporta- 
tion and high cost. They are natural reserves 
until the more cheaply logged and accessible 
tracts are gone. Areas along the rivers were 
logged first. Then came the bench lands; and 
now the logging railroad opens up the first foot- 
hills. The price advances with advancing costs, 
and as it continues, so will the storehouse grad- 
ually yield its reserve. 

Consumption will decline with the advance of 
culture and civilization—it is the history of the 
world. The highest per capita consumption in 
the pioneer days of our most rapid national ex- 
pansion was approximately 550 feet per annum 
per inhabitant. It has declined ever since, and 
today stands at about 300 feet. In Europe the 
consumption is not over 50 feet per man. We 
will eventually, though not quite, reach that 
point. But we will have no timber famine. 
Where timber will pay the cost of growing, it 
will be commercially reforested, but it will be 
done under improved laws. Meanwhile, some 
cut-over lands are reseeding naturally and need 
only fire protection to grow a commercial crop 
in from 60 to 75 years. The mountainous areas 
of the west Coast are peculiarly adapted for this 
purpose—this is a timbered country—and I pre- 
dict that lumbering in one form or another will 
continue indefinitely. I repeat—there will be no 
timber famine. 





FACTORIES OF greater Kansas City turned out 
almost $600,000,000 worth of products during 
1923. 
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July 10—New Hampshire Lumbermen’s Association, Ho- 
tel Carpenter, Manchester, N. H. Summer meeting. 

July 15-17—Soutbern Sash, Door & Millwork Manufac- 
turers’ Association, Kenilworth Inn, Asheville, N. C. 
Summer wieeting. 

July 16-17—National-American Wholesale Lumber As- 
sociation, Seattle, Wash. Midsummer meeting. 
July 21--Alabama Sawmill Managers’ Association, Tut- 

wiler Hotel, Birmingham, Ala. Regular meeting. 

July 28—Roofer Manufucturers’ Club, Hotel Dempsey, 
Macon, Ga. 

July 28—Pacific Coast Plywood Manufacturers’ Associa- 
tion, Winthrop Hotel, Tacoma, Wash. Monthly 
meeting. 

July 290—Western Pine Manufacturers’ 
Portland, Ore. Semiannual meeting. 

July 30-31—National Lumber Manufacturers’ <Associa- 
tion, Portland, Ore. Midsummer meeting of direc- 
tors, 

July 30-31, Aug. 1—Ohio Association of Retail Lumber 
Dealers and Union Association of Lumber & Sash 
& Door Sualesmen, Cedar Point, Ohio. Joint mid- 
summer outing. 


Association, 


July 31, Aug. 1-2—Lumber Association Secretaries’ Con- 
ference, Cedar Point, Ohio. 


Aug. 6-8—Ontario Retail Lumber Dealers’ Association, 
St. Catharines, Ont. Annual outing. 


Sept. 2—Hardwood Interior Trim Manufacturers’ Asso- 
ciation, Brown Hotel, Louisville, Ky. 


Sept. 14-16—Concatenated Order of Hoo-Hoo, Spokane, 
Wash. Annual, 


Sept. 16—Plywood Manufacturers’ Association, Audi- 
torium Hotel, Chicago. Quarterly Meeting. 


Oct. 7-8—National Retail Lumber Dealers’ Association, 
Mayflower Hotel, Washington, D. C. Annual. 


Oct. 28-31—Pacific Logging Congress, Olympic Hotel, 
Seattle, Wash. Annual. 


Nov. 5-6—Northeuast Missouri Lumbermen’s Association, 
Moberly, Mo. Fall meeting. 
Nov. 12—New York State Wood Utilization Conference, 
Syracuse, N, Y. 
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Secretaries to Confer at Outing 


CEDAR PorntT, OHIO, June 29.—In connection 
with the joint annual outing of the Ohio Asso- 
ciation of Retail Lumber Dealers and the Union 
Association of Lumber & Sash & Door Salesmen, 
which is to be held here on July 80-31 and Aug. 
1, a meeting of State, regional and big city 
lumber secretaries will be held, though the latter 
will extend their meetings from July 31 to 
Aug. 2. The secretaries will confer over the 
various activities of the organizations they rep- 
resent and the National Retail Lumber Dealers’ 
Association, which is arranging for the confer- 
ence, plans to have an authoritative speaker 
address the delegates on the legal aspects of 
association work. 


Tent for Logging Congress Exhibit 

SEATTLE, WASH., June 27.—Beyond perad- 
venture, the sixteenth session of the Pacific 
Logging Congress, with its Logging Machinery, 
Equipment and Supply Exhibition, will be the 
most elaborate and the most ambitious ever 
held. The dates as announced by Archibald 
Whisnant, secretary, are Oct. 28, 29, 30 and 31. 
The place for the machinery show has been a 
tough problem, since no building large enough 
and properly located with respect to railroad 
facilities could be found in Seattle. The ques- 
tion has been settled by choosing an entire block 
on Sixth Avenue; and on that space will be 
erected a circus tent 90x230 feet, with a wing 
50x80 feet, in which to hold the interior show. 
The plan includes both an interior and an ex- 
terior show. The interior of the tent will be so 
arranged as to provide for dining service, booth 
exhibits, entertainment platforms and stands 
for smaller displays. 


The site chosen is block 274, which together 
with streets to be vacated by the city, will 
afford room for trackage needed in the ex- 
hibition of locomotives, cranes, shovels, loaders, 
skidders, trucks, logging cars and all other roll- 
ing stock. Ground space, suitable for ‘‘cater- 
pillars,’’ trucks, tractors, donkey engines, gas 
engines and other machinery requiring ample 
room will be available. 

Provision has been made for entertainment 
features each evening. On the opening night a 
25-piece brass band will render a 4-hour concert 
interspersed with dance numbers, and a 44x66- 
foot dancing platform will be open. On the 


other nights, a 9-piece jazz orchestra will fur- 


nish music. Arrangements have been made for 
a 16-girl revue in song and dance specialties 
cach evening. On Saturday night carpenters 
will transform the dancing pavilion and adjoin- 
ing aisles into a boxing arena. It is proposed 
to stage four boxing contests, with a curtain- 
raiser in which the best logger-boxer in British 
Columbia will meet the best logger-boxer in 
Washington. 

In order to assure a large attendance at the 
logging congress, Secretary Whisnant has 
worked for several months in the compilation of 
a list of firms and individuals engaged in log- 
ging in Washington, Oregon, Idaho, California, 
Montana and British Columbia. The program 
will present vital and timely subjects, and the 
prediction is made that the attendance will be 
several times Jarger than that at any previous 
session of the congress. 


'gag@@@@aaaaaae 


New Hampshire Lumbermen’s Call 
MANCHESTER, N. H., June 30.—President 
Owen Johnson, of the Johnson Lumber Co., 
Manchester, as president of the New Hampshire 
Lumbermen’s Association, has issued a call for 
u meeting of the organization to be held here 
on Friday, July 10. Several matters of im- 
portance will be considered, President Johnson 
unnounces, and he has called for a full attend- 
ance of the membership. There is to be a busi- 
ness session at 10:30 a. m. in the Hotel Car- 
penter, a luncheon at noon and a meeting in the 
afternoon open for general discussion of the 
vital problems of the local lumber industry. 
Members have been notified to have their 
stock sheets submitted as of July 1 in good 
season to permit preparation of consolidated 
stock sheets for distribution at the meeting. 
These consolidated stock sheets are to show the 
quantity of lumber on hand July 1 by kind, 
grade and size, and will be compared with the 
consolidated stock sheets issued April 1 and 
Jan. 1 this year, by the association, to show 
what has been the aggregate result of the gen- 
eral sentiment in favor of radically curtailed 
production expressed at the previous meetings. 


Wholesale Committee Confers 


NEw York, June 29.—At a meeting of the 
executive committee of the National-American 
Wholesale Lumber Association, held here June 
26, consideration was given to general associa- 
tion activities and particularly the department- 
al work of the organization. A number of new 
members were elected and applications received 
from others. Since the annual meeting in 
March 130 eases for arbitration have been han- 
dled involving $79,950, nearly double the num- 
ber and value for the corresponding month of 
1924. One hundred and seventy-seven members 
of the association have served as arbitrators 
and fifty decisions of importance were printed 
and given wide distribution. 

The committee on cost of conducting a whole- 
sale lumber business is negotiating with a na- 
tional accountant concern with a view to hav- 
ing it examine members’ bookkeeping methods 
and then recommend a cost system that can 
be made available to members at low cost. 

Announcement was made of a series of mid- 
summer Coast meetings, the first at Winnipeg, 
Man., July 9; the next at Vancouver, B. C., 
July 13, with others at Tacoma, Wash., on July 
15; Seattle, July 16-17; Portland, Ore., July 
21; and Spokane, July 23. A number of officers 
and directors of the association are planning to 
attend these meetings. 

Secretary W. W. Schupner told of his confer- 
ence recently with the roofer manufacturers 
and that arrangements are under way for the 
appointment of a joint arbitration committee 
for mutual codperation between the manufac- 
turers and the wholesalers. 

It was pointed out that some manufacturers 
are grade-marking their lumber and in addition 


stamping their names thereon, which the whole- 
salers deplore as contrary to the standardization 
program, particularly where lumber is_ sold 
through the wholesaler, and the secretary was 
instructed to investigate and determine what 
steps to take to correct the situation. 


Tri-State Managers Organized 


SHREVEPORT, LA., June 29.—Approximately 
twenty members of the recently organized Tri- 
State Mill Managers’ Association (of Texas, 
Arkansas and Louisiana) attended the initial 
meeting June 23 following organization, which 
was held in Shreveport, with E. M. Decker, of 
Farmerville, La., president, in the chair. The 
organization, which was brought into existence 
sixty days ago, will hold its next meeting at 
Monroe, thirty days hence. 

At the meeting here various matters relating 
to mill operations were discussed and plans 
mapped out for putting into effect a number of 
suggestions. The matters discussed included 
fire prevention, standardization, ‘grade-marking 
and trade-marking lumber, and the proposition 
of refinement of forest products to the point 
of complete utilization. The conservation of 
forest products, protection against waste and 
fires, and the use of safety measures to reduce 
accidents and risks as far as possible, were also 
given consideration, with fire drills and other 
things pertaining to the welware of mills and 
their employees being up for attention. 

A general exchange of ideas as to problems 
at the mills and how to remedy them was also 
on the program. 

J. P. Voss, of Dubach, La., named secretary 
at the previous meeting, was also elected treas- 
urer. 

Members of the association were guests at the 
regular weekly luncheon of the Shreveport Lum- 
bermen’s Club, and President Decker and O. G. 
Elliott, of Monroe, made short addresses. The: 
Southern Pine Association was represented by 
A. G. Hil), of New Orleans, and A. J. Peavy, 
head of the Peavy interests, was also in at- 
tendance. Others attending included E. M. 
Decker, jr., Farmerville, La.; D. Stone, Center, 
Tex.; J: 8. Marrison, Arcadia, a,; N.. W. 
Simmons, Logansport, La.; E. B. Norris, Koran, 
La.; L. C. Smith, Center, Tex.; J. C. Bonn, 
Dubach, La.; E. Smith, Monroe, La.; H. H. 
Benoit, Monroe, La.; 8S. B. Glenn, Logans- 
port, La. 


Californians Change Grading Rules 

San Francisco, Cauir., June 29.—Several 
important and far reaching grading rules have 
been adopted and become effective immediately 
by the California White & Sugar Pine Manu- 
facturer’s Association, it was announced here 
today. 

Outstanding among the new grading regula- 
tions is that affecting the thickness of 8/4 
factory lumber. It was pointed out that since 
the standardization committee had adopted 133- 
inch as the American Lumber Standard for 
8/4 and thicker factory lumber, the association 
would change existing grading regulations to 
coincide with these rules. The association’s 
standard now will be 142 ineh standard for 
8/4 factory lumber and as extra standard for 
8/4 finishing; this to become effective at once 
and the necessary changes will be made in the 
laws of the organization. 

Attention was attracted to the national dual 
standard of 33- and 4%-inch for 4/4 factory 


and the matter was referred to the grading: 


rules committee for definite and final action. 
The standard for molding was also changed. 
Under the new rules both odd- and even-foot 


lengths shall be standard. Odd lengths will be: 


bundled with the next longer foot length; for 
example, the 15- with the 16-foot; the 13- 


with the 14-foot ete., but shall be tallied as their: 
exact length. Shipments may contain not more: 


than 20 percent of lengths made under 10 feet. 
Standard lengths of siding shall be in 6-inch 
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intervals up to eight feet and in one-foot inter- 
vals above that figure. Each length must be 
pundled separately. Random length shipments 
may not contain more than 20 percent of the 
total bundle. 

There was considerable sentiment developed 
favorable to making a change in the amount of 
stain permissible in moldings. A motion was 
adopted to refer this matter to the grading rules 
committee with instructions to return recom- 
mendations as soon as convenient. 


Logging Topic at Engineers Meeting 

PORTLAND, ORE., June 27.—The lumber indus- 
try came in for important consideration at the 
regional meeting here this week of the American 
Society of Mechanical Engineers at the Port- 
Jand Hotel, attended by about two hundred, 
many of whom were from the East. 

All of the technical papers were read on the 
opening day of the convention, Monday, and 
after that the time was devoted to inspection 
of lumber operations, hydroelectric power plants 
and highways, particularly the new Mount Hood 
loop, nearly two hundred miles long, the last 
gap of which was completed just in time for 
them. This highway encircles the famous Mount 
Hood and is regarded as one of the most scenic 
highways in the world. 

A paper by Spencer Miller, chief engineer 
Lidgerwood Manufacturing Co., of New York 
City, dealt with the overhead cableway method 


million barrels of fuel oil. The intrinsic heat- 
ing value is low, and its bulk, high moisture 
content, and irregalar texture call for the solu- 
tion of difficult problems in handling, storing 
and firing, with equally important questions in 
furnace designs, draft control and cinder elim- 
ination to be solved. The present efficient types 
of furnaces used with the fuel are the result of 
a long period of evolution. 

Technical features of high-speed newsprint 
manufacture were explained by C. W. Morden, 
of West Linn, Ore., of the Crown Willamette 
Paper Co. 

The engineers were entertained royally by 
the local committee and business and industrial 
organizations. . 

weaganaaaanaaaas 

Issues Grading Rule List on Flooring 

Los ANGELES, CALIF., June 27.—The Southern 
California Hardwood Flooring Association has 
just issued a grading rule list covering the fol- 
lowing material: Maple flooring, clear white, 
clear, No. 1 and factory; beech and birch floor- 
ing, clear red, clear unselected, No. 1 and fae- 
tory; oak flooring, clear quartered, select quar- 
tered, clear plain, select plain, No. 1 common 
and No. 2 common. 

In a circular accompanying this new grading 
rue list the following comments are made by 
the association: 

Now, when some specifications call for “clear 
select oak” or “best grade of maple” or “clear No. 
1 maple” ete., there is confusion as to what grade 














Some of those in attendance at the conference of lumber and building interests to discuss stand- 
ardization and grade-marking, held at Cincinnati, Ohio, June 25, [NotTEe: A report of this con- 


ference appeared on page 65 of the June 27 


issue of the AMERICAN LUMBERMAN.—EDITOR | 





of logging, the first logging cableway, evolu- 
tion of the mechanical slackpuller and the port- 
able spar skidder and its operation. 

A paper by Charles A. Huffman, construction 
engineer of the Long-Bell Lumber Co., Long- 
view, Wash., was devoted to unique mechanical 
features of that company’s sawmill at Long- 
view. 

Joseph W. Gill, designer of the Smith & \Vat- 
son Iron Works, Portland, presented a pauper 
giving a brief historical sketch of the develop- 
ment of the steam logging engine and its use 
on the Pacific coast, and a description of the 
methods of logging in general use and the types 
of engines applied to them. He followed the 
progress from 1890 when the use of steam in 
connection with logging on the Pacific coast 
became a recognized factor, previous to which 
only makeshift machines were employed. 

The progress of logging by electricity, was 
reviewed in a paper by P. A. Wickes, chief en- 
gineer of the Willamette Iron & Steel Works, 
of Portland. 

Utilization of wood waste as fuel in steam 
power plants was extensively gone into by H. 
W. Beecher, of Seattle, Wash. The paper 
brought out that the yearly output of wood 
waste actually employed to produce power in 
the Pacific Northwest is the equivalent of about 
two million tons of good steam coal or seven 


is really wanted and the flooring contractor who 
figures the cheapest grade usually gets the job; 
but the owner may get something he did not want, 
and there is no recourse after the floor is installed, 
because a specification that embodies the name of 
two different grades can be interpreted as easily 
one way as another. 

The next thing equally as important as the cor- 
rect specified name of the grade wanted is about 
the lengths. The above mentioned grading rules 
cover this subject thoroughly as far as the flooring 
contractor is coneerned. That is, when he buys a 
carload of flooring he gets just what the manu- 
facturers’ grading rules guarantee on this particu- 
lar grade, which is an average length of 5 feet on 
clear grades down to 2% feet on No. 2 common 
oak or on factory maple. Still there are some 
specifications that say ‘flooring shall be long 
lengths, mostly 10, 12 and 14 feet.” On factory 
vrade this is ridiculous, as it would probably take 
ten carloads of flooring to pick out one full car of 
these mentioned lengths. 

When reasonable extra lengths are really de- 
sired and owners are willing to pay an additional 
charge for this, as for instance “from 4 feet and 
up,” it would be most desirable to quote on this, 
as on alternate to a bid on regular lengths. This 
would give all bidders an equal chance. As it is 
now, some of these extra length specifications are 
modified at the last moment, and the firm that dis- 
regards them in the first place is naturally the 
lowest bidder and stands the best chance to get 
the job. 

To the old proverb that “great oaks from little 
acorns grow” could be added that “little knots in 
great oaks grow,” and these knots account for the 
short lengths in oak flooring, especially as these 
must be cut out at the flooring mill. It naturally 
reduces the lengths of the finished flooring boards 


even though, as far as we know, no logs less than 
8 feet are used. The lengths, as they now run, 
will make a first class floor both for service and 
appearance when properly handled. It should be 
remembered, however, that the length average is 
higher in the better grades. 

So for best results and satisfaction, use a good 
grade of flooring, and use the correct name for 
yxrade wanted when specifying. Demand this grade 
when ordering and demand lengths guaranteed in 
that particular grade; then you will know what to 
expect and really get what you expected, conse- 
quently there will be no misunderstanding on this 
important detail. 

Grading rules on maple, beech, birch and oak 
flooring can be obtained from any of the distrib- 
uters of hardwood flooring in this territory on re- 
qe. (ssagenneaass 


Alabama Mill Managers Organized 


BIRMINGHAM, ALA., June 30.—The board of 
directors of the Alabama Sawmill Managers’ 
Association met here today at the Tutwiler Ho- 
tel to complete organization of the association 
by adopting a constitution and by-laws and 
electing a successor to F. E. Tuxworth, who was 
elected president at the meeting on May 27, but 
was unable to accept. The officers and board 
of directors of the association now are: 

President—Basil E. Kenny, W. P. Brown & 
Sons, Fayette. 

Vice president—W. M. Nichols, Pioneer Lum- 
ber Co., Elrod. 

Secretary-treasurer—John F. 
Lumber Co., Birmingham. 

Directors—H. P. Head, Kaul Lumber Co., Tus- 
caloosa; George C. Hamilton, East Alabama 
Lumber Co., Tuskegee; E. V. Nash, Kentucky 
Lumber Co., Sulligent; E. F. Allison, Allison 
wumber Co., Bellamy; J. W. Le Maistre, Jack- 
son Lumber Co., Lockhart. 

The board decided that for the present at 
least the association would hold monthly meet- 
ings on the third Tuesday of every month, the 
first meeting to be held in Birmingham on July 
21, at the Tutwiler Hotel. After getting well 
under way, it is planned to hold these monthly 
meetings at the operations of different members 
of the association. 

About twenty-five Alabama saw and planing 
mill operations have already joined the asso- 
ciation, and indications are that this number 
will be inereased to at least fifty within the 
next month or so. Every operation has from 
two to four members of its organization who 
will attend these monthly meetings, resulting 
in approximately a hundred individuals par- 
ticipating. 


Andrews, Kaul 


Cross Tie Producers to Aid Anglers 


St. Louis, Mo., June 29.—Cessation of raft- 
ing of ties in Missouri streams between April 
15 and June 1, so that bass may be safeguarded 
during their spawning season, has been pledged 
by fifteen cross tie producers operating in this 
State at the request of the Izaak Walton League. 

Harry A. Collins, secretary of the league, 
obtained the pledges, following complaints of 
anglers that thousands of fish were lost annu- 
ally because the tie rafts floating down the 
Ozark streams during the spawning season tear 
away and destroy the spawning beds. Mr. Col- 
lins said that the tie companies readily agreed 
to suspend floating of ties during the period 
suggested, and that it was apparent from the re- 
plies received that they did not realize the 
damage being: done by the rafts. 

The companies who have pledged to suspend 
the floating of ties in the spawning season are: 
Potosi Tie & Lumber Co.; Abeles & Taussig 
Lumber & Tie Co., Consumer Tie Service Co., 
Manassa Timber Co., W. J. Foye Lumber Co., 
Hussey-Hobbs Tie Co., Scott Tie Co., Western 
Tie & Timber Co., National Lumber & Creosot- 
ing Co., W. J. Delano, Hobart-Lee Tie Co., 
Long-Bell Lumber Co., Egyptian Tie & Tim- 
ber Co., Wright Tie Co., Gross & Janes, T. J. 
Moss Tie Co. 

SAAB AGLGGEEALGEG@G@G@Gs 

THROUGH THE UNANIMOUS adoption of a reso- 
lution introduced by A. H. Carmichael, a mem- 
ber of the Alabama State Board of Education, 
at its annual meeting held June 9, forestry 
was officially prescribed as a required study in 
the schools of that State. The resolution stipu- 
lated that the elements of conservation with 
special reference to forestry be included in the 
regular course of study for the elementary 
schools. 
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The top-liner contest among the many held at the lumbermen’s second annual prienie given at Fortuna Park, June 20, under the management of the 
Hoo-Hoo Club of Seattle, Wash., was baseball, four teams—the Lumber Buyers, Retailers, Manufacturers and Wholesalers—being in the field. The 
Lumber Buyers won their game with the Retailers by a score of 1 to 0 and the Manufacturers trimmed the Wholesalers by 4 to 2. Members of the 


several teams presented in the accompanying photographs are, left to right, as follows: 


Manufacturers (top row)—Alvin Schwager, George Pank- 


ratz, jr., Lee Gaynor, Harry Carney, Koland Williams, John Bonter, Dana McDuffee, J. Halladay, John Pankratz, George Davidson, H. M. Hallen- 





beck. Wholesalers (bottom row) 


John Schwager, Bill Krafve, Ralph Wegner, Carl Spence, Walt Hillman, Bul Feely, Bob Bronson, Waldo 


Hathaway, Walt Fifer, Gene Harney, Jack Colby. Lumber Buyers (top row)—-Bill Feely, Ralph Wegner, Bob Seely, Lee Gaynor, Bun Ambrose, 


Harry Carney, H. W. Patton, Bob Adair, Gene Harney. 


Retailers (bottom row)—Phil Hilditch, George Henry Cobb, Henry Mylle, Nick Brace, 


Carl Blackstock, Ben Brace, Frank Compton, Bill McLelland 


Lumbermen Seek the Great Outdoors for Recreation 


Employees Entertained on Boat Trip 


LAKE CHARLES, La., June 30.—The Kelly- 
Weber Co. entertained the employees of the al- 
lied interests on an enjoyable outing June 22. 
W. P. Weber and George M. King, with their 
families, acted as hosts and about two hundred 
people left Lake Charles at 1:30 p. m. on the 
steamer Rex for a boat trip to Grand Lake. In 
addition to the pleasures of the trip down the 
river it was possible for the party to see in the 
distance the dredges Hercules and Orleans work- 
ing on the deepwater ship channel, a project to 
which Mr. Weber has given a great deal of his 
time and attention. 

At Big Lake the party enjoyed the salt water 
bathing and were later served luncheon on the 
boat. During an intermission in the dancing 
on the return trip, W. K. Lee spoke briefly of the 
loyalty of those being entertained and expressed 
appreciation to Messrs. Weber and King for the 
delightful outing. He was answered by Arthur 
Gayle, manager of the Kelly-Weber Co., who 
spoke of the great work that had been done by 
their hosts in the upbuilding of the great enter- 
prises in this community and renewed the pledge 
of loyalty of the Weber-King companies. 

Mr. Weber responded briefly expressing his 
appreciation to his fellow workers because of 
their enthusiasm and codperation and attribut- 
ing to their loyalty the success of his various 
undertakings.. Mr. King also responded to the 
call for a speech and reiterated the statements 
previously made by Mr. Weber. 

Musie was furnished by the DeMolay band 
and a vote of thanks was given the boys for 
their assistance in making the trip a success. 


Company’s Employees Play Two Days 


TORONTO, ONT., June 29.—The annual outing 
of the head office and sales staff of the Seaman- 
Kent Co. (Ltd.), Toronto, was held on June 
26 and 27. The party motored to Meaford, 
where two enjoyable days were spent visit- 
ing the plant, fishing, basebal! and other sports. 
The company began business in 1901 and next 
year will celebrate its silver anniversary. All 
of the plants of the company are busy and busi- 
ness so far this year has shown an increase over 
the corresponding period in 1924. At Meaford 
the visitors were entertained at supper in the 
Armouries by the employees of the Meaford 
plant, and addresses were delivered by Frank 
Kent, president of the Seaman-Kent Co.; E. H. 
Stanners, sales manager; G. T. Bissell, sec- 
retary-treasurer; A. C. Gordon, former chair- 


man of the Wholesale Lumber Dealers’ Associa- 
tion; M. J. Hutchinson, Toronto; Charles F. 
Hamlyn, Toronto, and others. 


Toronto Wholesalers Picnic 


Toronto, ONT., June 29.—The annual picnic 
of the Wholesale Lumber Dealers’ Association 
was held on June 26 at the Lakeshore Golf & 
Country Club, Clarkson, Ont. There were over 
a hundred wholesalers and their lady friends 
present. Baseball, golf and clock golf were in- 
dulged in, the competition for the golf prize 
being won by A. N. Dudley, Toronto, with a net 
score of 69. Mrs. W. F. Oliver and Mrs. A. N. 
Dudley shared the prize in the clock golf tourna- 
ment. The evening concluded with a very en- 
joyable dinner, followed by a dance. The en- 
tertainment committee of the association, con- 
sisting of N. Fox, chairman, J. Wachter, Don 
Barclay, A. R. Kenny and D. 8. Johnston, 
worked hard for a month previous to the outing 
to make it a success, and their efforts were 
amply repaid, for it was one of the best ever 
held. 


“Smoky City’? Lumbermen in Outing 


PITTSBURGH, Pa., June 30.—Pittsburgh whole- 
sale and retail lumber dealers held their annual 
outing Saturday at Allegheny Turner’s Grove, 
near Perrysville, a suburb of Pittsburgh, with 
an attendance of about 250. Luncheon was 
served at noon and a chicken dinner in the eve- 
ning. 

An interesting program of sports was carried 
out. The first event was a game of rounders, 
preceding the noon luncheon. The second event 
was a five-inning baseball game for employees 
only at 1 p. m., the teams having been chosen 
on the grounds and eaptained by H. W. Hoff- 
man and Sam Coey. The third event was a 
three-inning baseball game at 2:30 p. m. be- 
tween the fat men of 200 pounds and over and 
the skinny men of 130 pounds and under. Tom 
Harrington was captain of the fat men’s team, 
and Walter Ahlers of the skinny men, who won. 
The fourth event was a lobster baseball game at 
3:15 p.m.; managers, F. R. Babcock and J. B. 
Wallace. The fifth event was the championship 
baseball game at 4 p. m. between the whole- 
salers and retailers, won by the wholesalers. 
O. W. Richardson was captain of the wholesal- 
ers and William Olisher of the retailers. 


At the dinner at 6 p. m. every member of each 
of the winning teams was presented with a pair 


of cuff links, a pin, or some other article of 
jewelry. 

The entertainment committees were: Whole- 
salers—E. H. Picket, chairman; B. W. Cross, 
R. C. Herrmann, H. W. Henninger, A. Adelman, 
E. H. Stamm; retailers—Davis Glass, chairman; 
Joseph Broido, Alex. Munn. 


(Mae ae eaaearanas 


Tenders Picnic to Employees 


St. Louis, Mo., June 29.—More than 800 
officers and employees of the Huttig Sash & 
Door Co. took part in the company’s picnic, 
which was held last Saturday at Crystal Springs 
Lake Park, Clayton and Bopp roads, in St. 
Louis County. It was an all-day affair; and 
everyone from A. J. Siegel, president of the 
company, to the humblest employee, had a 
most enjoyable time. 

The day’s outing began with a parade, which 
left the company’s plant at 1206 South Vande- 
venter Avenue, at 9:30 o’clock. This was 
headed by a decorated automobile containing 
Mr. Siegel, and Congressman Harry B. Hawes, 
of St. Louis, who was the only speaker. Next 
came a brass band, and this was followed by 
150 motor vehicles, including five buses and 
several trucks carrying the lunch baskets. 

Shortly after reaching the park, Mr. Hawes, 
who was introduced by Mr. Siegel, spoke. Mr. 
Hawes declared that as a young boy he had 
worked in a bank for Charles H. Huttig, the 
founder of the business. The speaker praised 
Mr. Huttig and his successor and the family 
spirit of the institution as follows: 


He was a great man, Huttig was. A man of 
vision, a man of heart. I have always found in 
my experience that big men are plain and simple 
men. He started in this enterprise forty years 
ago, with small capital and twenty-five employees. 
He built it up to an enormous concern, then going 
into the banking business. 

The management of this business was turned 
over to a man who had vision like Huttig had, who 
had energy like Huttig had, who had enterprise, 
and who considered men to be something more 
than mere machines. I refer to Mr. Siegel. I 
have been a friend of Al Siegel’s in social clubs. 
I have met him in foreign lands, I have played 
golf with him and I have seen him preside at a 
directors’ meeting of the big banks. He is one of 
the men who understands changing conditions in 
America. He is one of the men who realizes the 
fact that a great enterprise must be like a great 
family. There must be loyalty to the head of the 
family. There must be loyalty in the enterprise. 
There must be conviction that you are making 
something worth while. 

Mr. Siegel has created, as I understand, in the 
Huttig Sash & Door Co., a feeling that that in- 
stitution is not created alone to make money. I 
have been told that of your capital stock more 
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than $650,000 is owned by employees of the com- 
pany. I have been told that you have reorganized 
your employees’ benefit association, so that every 
man who works in this great concern may feel that 
when God calls upon him or when affliction. falls 
upon him, provision has been made by his fellow 
workmen to take care of that day that comes to 


all of them. But I understand that the family 
spirit goes farther than that. When one of the 
old traveling salesmen became too old to work, he 
was carried by the company. I have heard of the 
man who lost his sight, who was taken care of by 
your company. I heard about the ball game to 
be fought out by your factory and your warehouse. 
The factory ought to win because things start 
there, while the warehouse ought to win, be- 
eause everything that is made in the factory ulti- 
mately finds its way to the warehouse. In one of 
your contests, one of your splendid men was hurt. 
Immediately the president of your company, with 
the feeling that a man should have, with a feeling 
of genuine interest took care of him. That is the 
thought that seems to go with the Huttig Sash & 
Door Co. in all its work. 

“Satin Brand’ millwork! It means something 
smooth. It means something beautiful. Satin is 
a thing that women wore when they wanted to be 
peautiful, when they wanted to attract; and when 
they went to a ball or a wedding their dress was 
made of satin. Doubtless it is that smoothness, 
that beauty and perfection that is considered by 
the house and its brand. Everywhere I go, where 


buildings are going up, and where homes are being 
built, I find that this “Satin Brand” has this repu- 
tation. It may not cost any more, but the reputa- 
tion of this brand has preceded it. 

The baseball game between the factory and 
the warehouse was won after a keen contest 
by the factory forces by the score of 4 to 1. 
The factory team also won in the tug of war. 
Walter Kaienchi and F. W. Stewart won the 
horse shoe contests, and the corkball tourna- 
ment was won by T. A. Williams and Frank 
Crobert. Egg races and running races for the 
women and children also featured the picnic. 
An orchestra played dance musie all afternoon. 

L. E. Clark, vice president of the company, 
was chairman of the committee, in charge of the 
picnic. 


St. Louis Golfers in Monthly Tourney 


St. Louis, Mo., July 1.—Only seventeen mem- 
bers of the Lumbermen’s Golf Association took 
part in the regular monthly tournament at the 
North Hills Country Club yesterday. It was 
a blind bogey contest and three members—L. B. 


Thompson, W. P. Anderson and William Christ- 
mann—tied for first prize. C. S. Chesbro, B. H. 
Pollock and E. E. Grubb tied for low-score hon- 
ors with 91. The arrangements for the tourna- 
ment were made by R. M. Morris, a member of 
North Hills. 
Series of Get-togethers 

Detroit, MicH., June 30.—The first of a 
series of get-together meetings and golf tourna- 
ments was staged by the Detroit Retail Lumber 
Dealers’ Association on Tuesday afternoon, 
June 30, at the Detroit Golf Club. Forty-five 
lumbermen attended the informal luncheon and 
the majority participated in the golf meet. 
While the Detroit association has been fore- 
going its own golf tournaments in view of the 
senii-weekly events held under the auspices of 
the Detroit Hoo-Hoo Club it plans to conduct a 
series of gatherings during the summer months 
as a special means of cultivating a spirit of 
good fellowship among a number of retail deal- 
ers and their employees recently admitted to 
the membership of the augmented organization. 





Sixth Annual Picnic Attracts Three Thousand 


BELLINGHAM, WASH., June 27.—With the 
company’s officials taking an active part in the 
program, formally and informally, the sixth an- 
nual picnic and the third annual salmon bake 
of the employees of the Bloedel Donovan Lum- 
ber Mills was held at Birch Bay, a resort 
twenty miles from Bellingham, on Saturday, 
June 20. The affair was managed by a general 


Music by the Bellingham Junior Band, sports 
for young and old, a baby show, prizes for 
which were furnished by Vice President J. J. 
Donovan; guessing contests and dancing. 
Throughout the day President J. H. Bloedel 
and Vice President J. J. Donovan and other 
officials of the company mingled happily among 
the employees and their families, calling many 














At the traps. J. J. Donovan is aiming his gun, while J. H. Bloedel is getting ready at the loading 
stand at Mr. Donovan’s left 


committee composed of Tom Huston, chairman ; 
George Davies, Larson plant, and George Laase, 
cargo plant. They were assisted by numerous 
committees. The picnic was in every way suc- 
cessful. It was enjoyed by between 2,500 and 
3,000 persons, making the largest industrial 
picnic in northwestern Washington by a wide 
margin. 

The day was replete with interesting events. 


Picnickers in the grove at Bloedel Donovan outing, June 20, 1925 


of them by their first names, pinching the rosy 
cheeks of children and taking part in some of 
the events. Mr. Donovan proved his superiority 
at the traps by hitting three clay birds out of 
ten as compared with two each for Mr. Bloedel 
and General Superintendent John MeMahon. 
The plant scores were: Cargo, 96; Larson, 78; 
sash and door factory, 79; box factory, 56. 

It was a wonderful day for the children, for 
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(Left) J. J. Donovan speaking of his recent 
European trip. (Right) J. H. Bloedel present- 
ing honor pin to an employee 


whom a long program of sports was arranged 
and to whom were served about 6,000 ice cream 
cones. More than 2,000 pounds of salmon were 
consumed by the picnickers. 

The speakers of the day were Mr. Bloedel 
and Mr. Donovan. Mr. Bloedel had the pleasure 
of presenting honor pins to twenty-seven men 
and Mr. Donovan talked on his recent European 
trip. Honor pins, which are awarded for length 
of service and loyalty, were presented to the 
following: Ten-year employees—Adillo C. 
Adams, Clifford L. Blodgett, Henry Hendrick- 
son, Sherman Johnson, John H. Miller, John 
Nordgren, Mack Pallos, Charles Childs, Joseph 
Cooper, Alexander Dietz, Philip Hawkins, Fred 
Klippert, S. B. Tiplin, Mrs. Laura Perry 
(Seattle office), Henry Eugene Anderson, Jerry 
Douglas, Chester W. Miller, Thomas Uncheda, 
Roy Hilsinger. Fifteen-year men—Andrew W. 
Asplund, Harold L. Brown, Roderick H. Ken- 
nedy, Thomas Walton, Lars Esleby, Archie B. 
Norris, Frank J. Carpenter. 





Serving baked salmon to 3,000. Note salmon on sticks ready tq be baked 
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Recent Hoo-Hoo Happenings 


Plans for Fifth Annual Picnic 


SPOKANE, WASH., June 27.—The fifth annual 
Hoo-Hoo pienie will be held Wednesday, July 
22, either at Liberty Lake, seventeen miles east 
of Spokane, as heretofore, or possibly at Nata- 
torium Park here in Spokane. This has not been 
definitely decided yet. R. L. Bayne was named 
general picnic chairman by President J. M. 
Brown, of the Spokane Hoo-Hoo Club, at the 
regular club luncheon Friday, the other mem- 
bers of the committee being A. MacCuaig, 
D. C. Spoor, Roy Myers and President Brown. 
Mr. Spoor is to have charge of the sports. For 
the annual baseball game between the whole- 
salers and retailers, George Duffy has been 
named captain of the wholesalers again this 
year, and Gordon French is to try to lead the 
retailers to victory. Mr. Duffy will have as his 
battery the same mound and slab artists who 
won for the wholesalers last year—Ed. Ham- 
acher, of the Duffy-Hamacher Lumber Co., and 
Dick Bergdahl, of the Weyerhaeuser Sales Co. 

R. J. Knott, of Portland, Ore., traffic man- 
ager of the Western Pine Manufacturers’ As- 
sociation, was a guest at the Hoo-Hoo club 
luncheon yesterday noon. He discussed briefly 
the present railroad log rates controversy which 
is being waged in the State of Washington. 


Wins Mustache Contest 


Sr. Louis, Mo., July 1—lWLarry Oeth, of the 
Exchange Sawmills Sales Co., won first prize 
on points in the mustache contest staged by the 
St. Louis Hoo-Hoo Club which was decided at 
the club’s regular weekly meeting at the City 
Club yesterday. Harry M. Willhite, of the Will- 
hite Lumber Co., was the examiner and judge. 
There were but two other contestants, C. A. 
Neuenhahn, treasurer of the club, and Charles 
Call, seeretary. The others were compelled to 
pay $1 each into the club’s treasury. Plans 
for the ¢lub’s annual picnie at the Oakville 
Farmers’ Club July 25 were discussed. J. Carl 
Anderson, president of the club, presided. 


July Concatenations Planned 


Sr. Louis, Mo., June 30.—A class of between 
40 and 50 candidates is expected for the initia- 
tion ceremonies in connection with the State- 
wide meeting of Hoo-Hoo to be held near Mal- 
vern, Ark., on July 11. The meeting will be 
held at the site of the Hoo-Hoo Club House, the 
first in America, on Lake Catherine, midway 
between Malvern and Hot Springs. 

Other concatenations planned for July fol- 
low: July 9, Portland, Ore.; July 10, Vancouver, 
B. C.; July 10, Riverside, Calif., and dates will 
soon be announced for the following meetings: 
Toronto, Ont.; Spokane, Wash.; Eugene, Ore.; 
Pine Bluff, Ark.; Flint, Mich.; Minneapolis, 
Minn.; Atlanta, Ga.; Denton, Tex.; Boston, 
Mass.; Los Angeles, Calif. 


Discusses Staining of Cedar Shingles 


SEATTLE, WASH., June 27.—At the regular 
luncheon of the Hoo-Hoo Club of Seattle Thurs- 
day, President Alvin Schwager tried out a new 
feature by introducing J. J. Starks, of the 
Starks Manufacturing Co., for a brief talk on 
the salient points of his plant and business as 
his company was finding it. Mr. Starks ex- 
plained that his line was the staining of red 
cedar shingles in transit, and business was so 
good that he was running the plant day and 
night. He invited the members of the club to 
visit the factory, and become familiar with the 
process of staining shingles in the bundle. 

Dr. Frank L. Horsfall, well known physician 
and surgeon, addressed the club on ‘‘The Hos- 
pital Needs of Seattle, Present and Future,’’ 
showing that while the city in forty years had 
grown from 3,500 to 350,000, and trade, trans- 
portation, schools and hotel facilities had in- 
creased amazingly, ‘‘hospitalization’’ alone had 
been neglected. It was a condition, he said, 
which public-spirited citizens would soon rem- 
edy, by backing the construction of a hospital 


enterprise that would be in keeping with the 
growth of the city along other lines. 

The golf tournament under the auspices of 
the Hoo-Hoo club has reached its final stages. 
The contest has narrowed to Marfield Bolcom, 
of the Globe Export Co., and Carl Blackstock, 
of the Blackstock Lumber Co., who next week 
will play for the championship trophy offered by 
the club. 


Will Restore Forestry Building 


PORTLAND, ORE., June 27.—The famous old 
Forestry Building, erected at the time of the 
Lewis & Clark Exposition in 1905, in Portland, 
is to be restored, and its exhibits of lumber and 
forest products brought up to date, as a result 
of a campaign carried on by E. D. Kingsley, as 
Vicegerent Snark of Hoo-Hoo. The building is 
constructed of huge logs and for many years was 
a show place that few tourists missed, but in 
late years it was permitted to fall into decay, 
no appropriation having been made by the city 
or State for its upkeep. 

A ltoo-Hoo concatenation is booked for July 
9 at the Portland Hotel, when a large number of 
kittens are expected to be initiated into the 
mysteries of the order. 

Portland lumbermen are going to celebrate 
this year, as usual, with a picnic, but the date 
and place have not been fixed yet. The matter 
has been placed in the hands of the newly or- 
ganized THoo-Hoo Club. 


—$$——. 


Club Members Visit Redwoods 


San Francisco, Cauir., June 27.—Talent 
from the Kolb & Dill ‘‘Politics’?’ company 
furnished the entertainment at the regular 
semimonthly luncheon of Hoo-Hoo Club No. 9 
at the Palace Hotel Thursday. Besides this 
65 of the members at the meeting were taken 
on a trip through the Feather River canyon 
and through the redwoods on a picture journey 
furnished through the courtesy of the excursion 
promotion department of the Western Pacific 
Railway. 

H. W. Gaetjen was appointed chairman of 
the first luncheon in July and Fred Berger for 
the second. A special committee of five was 
named to provide special entertainment for the 
San Francisco delegation to the Hoo-Hoo an- 
nual to be held in Spokane, Wash., Sept. 14-16, 


Quarterly Concat of Oakland Hoo-Hoo 


SAN FRANCISCO, CAuLiIF., June 27.—The quar- 
terly concatenation of the Oakland Hoo-Hoo 
was held at the Hotel Oakland, at Oakland, last 
Saturday night, eight kittens being initiated 
with impressive ceremonies, at which Parson 
Simpkin, Chaplain of Hoo-Hoo, read the code 
of ethics. 

The concat was followed by a buffet supper 
at which eighteen entertainment features spread 
joy and welcome to the neophytes. The kittens 
included: Clement Fraser, A. S. McCurdy, M. 
A. Frertis, Ben Morrell, C. W. Lannom, H. F. 
Buckland, H. A. Symonds and H. D. Cook. 
San Francisco Hoo-Hoo Club No. 9 assisted 
in the initiation. 


Coast Millwork Men Urged to Advertise 


Paciric BEACH, WASH., June 27.—A heat 
wave which brought the hottest weather to the 
Pacific coast in the last thirty-five years was 
successfully side-stepped by members of the 
Pacific Northwest Millwork Association who as- 
sembled here yesterday afternoon in the Pacific 
Beach Hotel for the first session of their 2-day 
combined quarterly meeting and annual election. 


Forty or more manufacturers, many accom- 
panied by their wives, motored over the paved 
highways leading from the scorching cities, 
eager to avoid the heat and to combine conven- 
tion attendance with an outing at the seashore. 
When the meeting opened, at the suggestion of 
President C. E. Cowdin, of Nicolai-Neppach Co., 
Portland, Ore., who presided, each delegate 
arose and introduced himself, stating also the 
name and location of his company. 


The address of President Cowdin, which was 
also his retiring speech, since he was not a 
candidate for reélection, was replete with expres- 
sions of appreciation of the support he had re- 
ceived during his tenure of office. ‘‘It is every 
man’s duty,’’ he said, ‘‘to do all he can to 
further the industry of which he is a part. We 
can be no better than our industry; one unit 
can not prosper unless the entire industry in 
his territory prospers. The Northwest has ex- 


panded greatly since the war, and will doubtless, 


continue to grow. Production will grow with 
demand, hence we must see to it that every mill- 
work manufacturer now in our territory, or who 
will start up in our section, joins our associa- 
tion, for as we know and understand each other 
better our differences will be lessened.’’ He 
also spoke of the joint advertising done by mill- 
work manufacturers in one of the Coast cities, 
and said it should be done nationally. He urged 
every manufacturer to join the Millwork Cost 
Bureau at Chicago. In declining reélection he 
said ‘‘I am passing from eaptain to buck pri- 
vate, but I shall remain a good soldier, ready 
to obey orders and help wherever there is need 
for my services.’’ 

Secretary W. H. Borrow read his annual re- 
port which was adopted by unanimous vote. 

Elmer E. Vogue, of Pacific Door & Manufac- 
turing Co., Seattle, gave a short talk on the last 
meeting of the Millwork Cost Bureau at Chi- 
cago, which was reported in the AMERICAN LuM- 
BERMAN of April 25. 


Phil A. Warrack, of Guarantee Millwork 
(Inec.), Seattle, took as his topic ‘‘Why We 


Should Advertise, and How,’’ and told his au- 
dience that they must advertise to influence the 
buying habits of the people who could buy, or 
get along without, considerable millwork in 
their homes that the manufacturers would make 
a profit on if the home owners could be sold the 
idea of more built-in conveniences. Such ad- 
vertising, in his opinion, should be done both 
through the newspapers and by direct efforts. 

W. A. Feeley, of the Babcock-Angell Lumber 
Co., Seattle, was chosen to talk on ‘‘ Factory 
Lumber,’’ and gave a very complete dissertation 
on the subject. 

The sporting instinct of the crowd was chal- 
lenged -by the next speaker, U. J. Winkle, of 
the Eburne Sash, Door & Lumber Co., Van- 
couver, B. C., who was successful in getting the 
meeting to pass unanimously a resolution with- 
out knowing what it was, having only the word 
of the presiding officer that it would be a good 
thing for the association. It developed that 
the convention had, by this vote, pledged each 
member of the association to make regular calls, 
and otherwise keep in communication with one 
millwork firm outside the association, for the 
purpose of inducing such firm to join. Mr. 
Winkle caused merriment by his alteration of 
the historic words uttered at the signing of the 
Declaration of Independence, for, as Winkle 
had it, ‘‘United We Stick—Divided We’re 
Stuck.’” 

Saturday morning the session was started at 
9:30 by opening the question box, and having 
the written perplexities of one member solved 
by another. 

J. W. Curran, secretary of British Columbia 
Woodworkers’ Association, Vancouver, B. C., 
read a complete and understandable paper on 
‘*Cost Analysis,’’ and urged the adoption of a 
uniform expense analysis, which, he explained, 
is not a cost accounting system, but an analysis 
of costs for the purpose of knowing how much 
expense a manufacturer must figure in his es- 
timates to take care of non-productive items, 
such as ‘‘ineffective time’’—when it is esti- 
mated a job can be done in ten hours and it 
takes fifteen, there are five hours of ‘‘iheffec- 
tive time’’—wastage of material, unusual de- 
preciation of machines, and the numerous items 
which, if not included, make the difference be- 
tween what a manufacturer thought he made 
in a year and what he really made. 

The resolutions committee brought in a reso- 
lution endorsing the action of the Millwork 
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Institute of California condemning the practice 
of stock door and millwork factories of making 
radical changes not justified by actual changes 
in price of materials or labor. 

Endorsement was given to the project of a 
nation-wide association functioning after the 
manner of the Millwork Cost Bureau of Chicago. 

R. V. Mack, business manager of the Aber- 
deen World, startled the members of the asso- 
ciation by telling them of the sums spent last 
year by several national advertisers to influence 
the buyers to use their products, and urged 
his hearers to ‘‘Go thou, and do likewise.’’ 

Election of officers resulted in the following 
being chosen: 

President—Elmer E. Vogue, Seattle, Wash. 


Vice president—V. J. Winkle, Vancouver, B. C. 

Secretary-treasurer—W. H. Borrow, Seattle, 
Wash. 

Directors—H. Warnick, Tacoma, Wash.; S._ L. 
Frank, Tacoma, Wash.; F. E. Hite, Grays Harbor 
District ; C. E. Cowdin, Portland, Ore.; W. J. Lilje- 
quist, Portland, Ore.; George Brown, Everett, 
Wash.; Arthur A. Aves, Yakima, Wash.; Frank 
Acteson, Seattle, Wash. 

Tacoma was chosen as the next convention 
city, the date to be fixed by the secretary, after 
which the meeting adjourned, and its compo- 
nent parts hurried to their cars to drive up to 
lovely Lake Quinault where a picnic lunch was 
served. In the early evening they returned to 
Pacific Beach Hotel for a splendid dinner and 
evening’s entertainment at cards and dancing. 





LUMBER CLUBS 
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Illinois Club Activities 


The La Salle County Lumbermen’s Club 
will hold its annual picnic Saturday, July 18, 
at Morris, Ill. F. L. Stephen, of the Morris 
Lumber Co., is general chairman in charge of 
the affair, and is being assisted by Fred Seitz, 
president, and Hamilton Maze, both of Peru. 

The Douglas County Lumbermen’s Club will 
hold its first meeting of the new year at Hotel 
Douglas, Tuscola, on July 14. The meeting will 
open with a dinner at 6:30. Arrangements are 
in the hands of Perey Jones, of Tuscola, who 
has taken the place of C. H. Shoemaker as 
secretary. 


Salt Lake Club Elects 


Satt LAKE City, UTAH, June 29.—At the 
annual meeting of the Salt Lake Lumbermen’s 
Club, held last week, officers for the new year 
were elected as follows: 

President—H. L. Cromar. 

Vice president—John L. Miller. 

Secretary-treasurer—Ralph Cobb. 


Mr. Cromar, who was vice president of the 
club, succeeds Frank Maher, retiring president. 


Enjoy Tree Identification Contest 


New York, June 30.—More than fifty mem- 
bers of the Nylta Club on last Wednesday en- 
joyed an outing that is unique in the annals 
of the lumber industry in the East. It was a 
tree identification test conducted in a small for- 
est. The members met at One Hundred and 
Forty-ninth Street and Mott Avenue at 6 p. m., 
where they boarded two large buses and were 
driven to Bronx Parkway. 

There they were joined by Herman W. Merkel, 
the Bronx Park commissioner, who had _ pro- 
vided for special motorcycle policemen to clear 
the road for the lumbermen. Accordingly the 
buses clipped off forty miles an hour on the 
trip up-state to Scarsdale. Mr. Merkel, a 
student of trees, pointed out the varieties when 
the lumbermen were stumped and he also gave 
a continuous lecture as the party made its way 
through the woods. 

Jacob Bayer, the veteran west side lumber- 
man, perhaps proved the best student of the 
many Nylta members and surprised even Mr. 
Merkel by pointing out many unusual varieties 
of trees and mentioning them by name. Mr. 
Bayer also made a voluntary offer for some 
of the great oaks that adorned the little patch 
of forest land, but the owner refused to con 
sider .the offer. At this, Mr. Bayer replied: 
**You’re right, I wouldn’t sell either if I had 
some fine trees like these. In a part of the 
country where forests are so scaree, we should 
keep every piece of standing timber that com- 
pares with these fine old oaks.’’ 

After leaving the forest, the party drove back 
to White Plains, where dinner was served at the 
White Swan Inn. After dinner, Mr. Merkel 
gave a talk on ‘forestry and showed lantern 
slides. He so captivated the lumbermen that 
he already has been invited to deliver a lecture 
for the club in the fall. The meeting closed 
with a vote of thanks for William S. Beckley, 
who arranged for the trip. Jack Patterson, 


president of Nylta, presided at the White 
Plains dinner party. 

A committee of Nylta members will visit 
George W. Whitbread, president of the Long 
Beach Lumber Co., next week and arrange a 
date for the club’s summer outing. 


New Wisconsin Club 


APPLETON, WIs., June 29.—A new lumber- 
men’s club was born in Wisconsin last week 
with the formal organization of the Fox River 
Valley Lumbermen’s Club to consist of lum- 
bermen from the towns of Appleton, Kaukauna, 
Neenah, Menasha, Little Chute and Kimberley. 
William Fountain, of the J. Fountain Lumber 
Co., Appleton, was elected president of the new 
organization and Elmer Root, of the Standard 
Manufacturing Co., Appleton, was chosen sece- 
retary-treasurer. An executive committee was 
named and consists of the following: W. G. 
Commentz, of the Hettinger Lumber Co., Apple- 
ton; Elmer Root, the secretary-treasurer; and 
F. 8S. Durham, of the W. J. Durham Lumber 
Co., Neenah. 

The club is an outgrowth of several meetings 
which have been held the last few months at 
which the lumbermen in the Fox River Valley 
district decided to have Harry Colman, of Chi- 
cago, make a survey of the territory to learn 
what the dealers could do to stimulate business 
and tell them all about their business as it exists 
at present. Mr. Colman presented the survey 
to the members at the meeting and they were 
surprised to learn the facts as they really are. 
Steps will be taken immediately by the club to 
rectify their errors and to put their business 
on the plane where it should be. 

A trip to Kalamazoo and Lansing, Mich., is 
being arranged for the executive committee by 
Mr. Colman and it will study the operations of 
the credit bureau and the central warehouse in 
each of the two cities with a view of doing some- 
thing similar in the Fox River Valley district. 
Don S. Montgomery, secretary of the Wiscon- 
sin Retail Lumbermen’s Association, also spoke 
at the meeting. 


Two Wisconsin Clubs Elect 


MILWAUKEE, WIs., June 29.—Two Wisconsin 
lumbermen’s clubs held their election of officers 
during the last week. The South Central Wis- 
consin Lumbermen’s Club at its meeting at the 
Hotel Beaver, Beaver Dam, reélected the present 
officers, John M. Rodgers, Fox Lake, as presi- 
dent, and A. F. Roedl, of the Roedl-Jacobs 
Lumber Co., Beaver Dam, as secretary-treasurer. 

The Southern Wisconsin Lumbermen’s Club 
met at Beloit and accepted the report of the 
nominating committee. B. H. Roderick, of the 
Roderick Lumber Co., Brodhead, was eleeted 
president and E. Quaerna, of the Brittingham & 
Hixon Lumber Co., Janesville, secretary-treas- 
urer. The treasurer’s report was read at the 
meeting and showed the club’s finances to be 
in excellent condition. Miss Elizabeth Schicker, 
of the Schaller & McKay Lumber Co., Janes- 
ville, and one of the three ladies engaged in the 
retail lumber business in Wisconsin, spoke at the 
meeting as did C. C. Collins, president of the 


TENNESSEE 


TRANSIT CARS 





Quick Shipments 


of air or kiln dried Tennessee red cedar 
lumber, carlots or less, from our steam- 
heated, damp-proof Chicago ware- 
house, will save you 10 to 15 days’ time 
on delivery to your plant over mill 
shipment. 

Make us your sure source of supply 
for 1925 requirements. We will make 
you attractive prices for immediate 
shipment, or future delivery, as the 
lumber may be needed. 


Wire our expense for prices, 
any quantity, delivered anywhere 


E. BARTHOLOMEW JARDWOOD Co 








1052 Princeton Ave., CHICAGO Telephone Boulevard 0636 
7-4-25 

C B Ri h d & C Established 1847 
e e Ic ar 0. | eer Feemeotes, 
ustoms Brokers. We 

29 Broadway, NEW YORK handle all classes of 
cargo, collect invoices 

nd discount drafts. 

Ocean Freight Commercial Credits 
for Exports& Imports 

Brokers 


Special department handling export lumber shipments 








Eureka Cedar Lumber & Shingle Company 
HOQUIAM, WASH. 


Fir and Hemlock Lumber 


Service Is Our Specialty 
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Present Plant 


Perhaps a few changes in construction 
or an additional building here and 
there would enable you to manufacture 

and handle your lumber more eco- | 
nomically. 


Remodel Your | | 
| 


Our engineers will gladly advise with 
you on remodeling your present plant, 
or on building a new one. 


34 years back of our guarantee of 
satisfactory service. 


_ “THRALL&SHEA 


MECHANICAL SAWMILL ENGINEERS AND DESIGNERS » 
Lake Charles, La. | 

















C. C. Collins Lumber Co., Rhinelander, and 
former president of the Northern Hemlock & 
Hardwood Manufacturers’ Association. 

Harry Colman, of Chicago, spoke at both of 
the above meetings telling the members of the 
survey which the National retailers’ associa- 
tion is making in territories where it is re- 
quested. Don 8S. Montgomery, secretary of the 
Wisconsin Retail Lumbermen’s Association, 
made a short speech, and B. H. Wade, of the 


st 


Northern Hemlock & Hardwood Manufactur. 
ers’ Association, told of the work of that body, 

They also spoke at the meeting of the South. 
western Wisconsin Lumbermen’s Club, Platte. 
ville. After Mr. Colman’s talk on the survey, 
the members discussed the possibilities of a like 
survey in their territory and arrangements were 
made with Mr. Colman to start work on the 
project. The next meeting of the club will be 
held after the survey is made. 





NOTES FROM 


WASHINGTON. 














Make Business Good 


Get in touch with the new lumber buyers given you 
TWICE a week by Clancy’s Red Book Service, which 
also gives names of all other active lumber buying 
concerns. 

This service will at all times enable you to play safe 
in extending credit. It is recognized by lumbermen 
everywhere as being as valuable as fire insurance and 
is known as 


“The Independent Authority” 
On Lumber Credits 


Write for rates and Pamphlet No.49-S 
Even though you do not subscribe for the above ser- 
vice, we'll handle your claims. Our Collection De- 
partment is acknowledged as the best means for mar- 
ufacturing and wholesale lumbermen to collect their 
accounts. Just advise us the amount due you. We'll 
get it. 


~ LumBermen’s Crepit AssociaTIoN 
Suite 1740-68608 So. Dearborn Street 


CHICAGO, ILLINOIS 
Eastern Headquarters, 157 East 44th St., New York City 











RALPH W. FANNON 
CONSULTING ENGINEER 
GREEN BAY, WISCONSIN 


Utilization of 
Forest Wastes 


Reports 
Investigations 























3 
= Te 0 

'SSuto 4, 

*SSUC0 er. 

mM 


. Shite 
ent HI8Y 901 Lute 9 cee 











Machine Molder Practice 


A manual on molder work, the operation and 
superintendence of the molding machine. Pu 
lished by a practical woodworker who traveled 
many thousands of miles to gather the necess 
information. Bound in Red Leather. $2.50, 
postpaid. 
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Labor Endorses Hoover’s Efforts 


William Green, president of the American 
Federation of Labor, has given his endorse- 
ment to Secretary Hoover’s efforts to elimi- 
nate waste in industry and bring about the 
most efficient production possible. 

The work being accomplished through the 
division of simplified practice seems to me so 
essentially basic in an industrial program to 
eliminate waste that I am very glad to record 
my hearty approval of the procedure and method, 
said Mr. Green. As our federation does not have 
authoritative control over management policy, 
I do not feel that it would be in keeping for us 
to endorse specific findings in simplified prac- 
tices. However, aS we are an essential factor 
in production and we do purchase commodities, 
we are deeply concerned for the elimination of 
waste and for the most efficient possible produc- 
tion. I shall be very glad to authorize the inclu- 
sion of the American Federation of Labor among 
the associations accepting in principle. 

Similar endorsements have been received 
from more than a dozen labor unions in differ- 
ent crafts. 


Increased Exports to Far East 


American exports to Asia and Oceania in 
1913 aggregated $193,000,000. In 1923 they 
had jumped to $658,000,000 and in 1924 
totaled $671,000,000. This, in the opinion of 
the far eastern division, Department of Com- 
meree, warrants continued activity and inter- 
est in conditions in these markets by Amer- 
ican exporters. European countries have been 
making strenuous efforts to regain their 
former position in the Orient and Oceania 
and have made considerable headway, espe- 
cially Germany, but our position has not yet 
been seriously assailed. 


Aggregate Value of Building 


For the fiscal year ended June 30 construc- 
tion work in Washington and its environs 
aggregated $62,000,000. In 1904 the aggre- 
gate value of building here was $13,017,575, 
which ineluded $5,000,000 for the Union Sta- 
tion. In 1908 the volume was $8,711,577. In 
1916 it was $22,638,862 and in 1920 had 
jumped to $36,197,059. In 1923 the volume 
had grown to $57,638,638 and in 1924 dropped 
back to $39,403,207. 


Unit Working Stresses for Timber 


The building code committee of the Depart- 
ment of Commerce which was organized early in 
1921 in response to a generally expressed public 
demand for greater uniformity and economy in 
building code requirements, has just issued a 
tentative report of recommended unit working 
stresses for timber, steel and concrete for design 
of buildings. The building code committee com- 
prises the following: Ira H. Woolson, chair- 
man, consulting engineer, National Board of 
Fire Underwriters, New York City; E. H. 
Brown, architect, Minneapolis, Minn., secretary 
American Institute of Architects; W. K. Hatt, 
professor of civil engineering, Purdue Univer- 
sity; Albert Kahn, architect, Detroit, Mich.; 
R. P. Miller, consulting engineer, New York 
City; J. A. Newlin, in charge of section of 
timber mechanics, Forest Products Laboratory, 
Madison, Wis.; J. R. Worcester, consulting en- 
gineer, Boston, Mass.; and F. P. Cartwright, 
technical secretary. 

The tentative report consists of about seven- 
ty mimeographed pages. Part II of the report 
sets forth the recommended code requirements, 





section 2 being devoted to unit stresses of wood 
members. This part of the report is very brief, 
the appendix, or part III, occupying fully sixty 
pages, and being devoted to an elaboration of 
the recommendations with full explanations, 
Part III is designed primarily to explain the 
grounds upon which the recommendations of 
part II are based. The committee states that 
the report ‘‘is in tentative form and is being 
submitted for critical review to a number of 
those whose interest and experience qualify 
them to discuss these subjects with authority.”’ 


Ask Rehearing in Maple Flooring Case 


While Department of Justice officials who 
handled the Maple Flooring case in the Su- 
preme Court, which handed down an opinion 
favorable to honest business, have sought per- 
mission for rehearing, it is not probable the 
request will be granted. No public announce- 
ment will be made before the court recon- 
venes in the fall, It is unusual for the Su- 
preme Court to grant a rehearing on applica- 
tion of either party. It will be recalled that 
the court denied such an application filed on 
behalf of the American Column & Lumber Co, 
The Maple Flooring case was twice argued be- 
fore the court, and it would be quite remark- 
able if the justices should stand for a third 
argument, even though the second was made 
at its own request. 


Forestry in Great Britain 


The forestry commission of Great Britain 
has published details of statistics of forestry 
in the United Kingdom in ‘‘Forestry in Great 
Britain,’’? 1923. The area under forest is in- 
dicated and particulars of the annual utiliza- 
tion given. Two inquiries designed to pro- 
vide further information on the subject are 
now under way—the census of woodlands and 
the census of home-grown timber production. 
These inquiries, however, will not be com- 
pleted for a year. 


China Wood Oil Exports 


Total exports of China wood oil from Han- 
kow during May amounted to 11,066,000 
pounds, of which 9,690,000 pounds, valued 
at approximately $1,118,000, came to the 
United States. The harvest yielded in 1924 
some 75,000 tons, of which, it is estimated, 
50,000 tons will be exported this year, as com- 
pared with 40,000 tons in 1924, It is, how- 
ever, impossible to accurately forecast the 
market, as it appears to have become highly 
speculative. Deliveries are uncertain owing 
to political disturbances. Prices rise or de- 
decline on the slightest influence. Whenever 
a buyer enters the market prices go up, and 
when they go down the Chinese dealers hold 
their stocks and refuse to sell. Neither for- 
eign firms nor Chinese dealers have an ac- 
curate knowledge of the situation, as is evi- 
denced by the fact that many wood oil mer- 
chants and several of the oil hongs have gone 
bankrupt, due to misjudgment of the market. 


CRABB EALEBEBEEBAAaAS 


THE RAILROADS in 1924 expended $180,872,- 
000 for forest products, a reduction of 22 per- 
cent under the year before. Of that amount, 
$111,442,000 was spent for cross ties, 11 per- 
cent less than in 1923, while 14 percent fewer 
ties were purchased during the last year com- 
pared with the year before. 
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Georgians Discuss Freight and Inspection 


VaLposTA, GA., June 29.—The regional meet- 
ing of the Georgia-Florida Saw Mill Associa- 
tion held here at the Patterson Hotel, on June 
25, was a splendid one, with a representative 
attendance, many attending who had never 
been to the meetings before, and paying close 
attention to the discussions. 

President Arnold presided and expressed his 
appreciation of the opportunity of meeting the 
Georgia manufacturers. The first matter for 
consideration was that of standardization. 
President Arnold and Secretary Harrell ex- 
pressed their desire that the manufacturers 
throughout the Southeast take up American 
Lumber Standards, stating that these standards 
are being rapidly adopted by members of other 
associations and are meeting with favorable re- 
ception by the trade generally. A poll showed 
that only two or three of the Georgia members 
present were making their lumber according to 
American Lumber Standards, but after a very 
free discussion of the matter it is expected 
that gradually, most of them will manufacture 
according to the standards. 

Attention was called to the recent matters that 


managements; that the department could not get 
results unless it did have this codperation from 
the entire mill force. A question from the 
floor developed that it was usual to receive full 
cooperation from the larger mills, but that this 
was not always true on the part of smaller 
operations, with the result that most of the 
complaints that were investigated by the asso- 
ciation’s inspection department were on ship- 
ments from the smaller mills. 

Traffic Manager J. S. Farish gave a most 
exhaustive report of the activities of his de- 
partment, and this discussion lasted for the 
greater part of the meeting. Freight rates 
from Georgia into Florida was the main sub- 
ject discussed. 


Lumber Plays Indispensable Part 


Detroit, Micu., July 1.—Lumber is playing 
a big part in the construction of a number of 
buildings in this city by the monolithic concrete 
method, notably in the erection of a new garage 
of thirteen levels or six and one-half stories 
for the Detroit News, which is representative 
of this type of construe- 








Thousands of feet of lumber used in monolithic concrete construction of 


Detroit News garage 


had been submitted to the Central Committee 
on Lumber Standards—controversies between 
manufacturer and buyer—and in every case 
where the lumber was not manufactured accord- 
ing to American Lumber Standards the Central 
Committee has declined to express an opinion. 

In discussing fire insurance the members 
stated that they had not up to this time had 
any notice of increased rates, but that there 
had been several check-ups of different plants, 
with notices soon following that certain facilities 
should be installed in order to continue their 
present insurance rates. 

The association’s statistical information was 
discussed at length, President Arnold stressing 
the importance of this part of the work, in- 
sisting that the membership should contribute 
regularly and consistently to such reports as 
were requested by the association office. Mr. 
Arnold said that support of this kind is not only 
necessary to complete success, but that the mem- 
bers are really under obligation to keep this 
service up to standard. 

Notice was given that the association is pur- 
suing actively the matter of building codes; 
that this is being done in collaboration with the 
Nationak~Lumber Manufacturers’ Association, 
and it is hoped that within a few months the 
association will be in position to bring out and 
recommend for adoption a building code that 
will meet the approval of municipalities through- 
out the territory. 

Chief Inspector B. E. Bibby called attention 
to the different questions that came up in the 
work of the inspection department, and the 
necessity of full codperation on the part of mill 


tion and is said to be 
one of the largest build- 
ings of its kind in the 
country. At least 200,- 
000 feet of lumber, par- 
ticularly norway pine, 
fir and southern pine 
are being used by the 
contractors, the Malow- 
Barry Co., in the con- 
erete forms for this 
building which is a ramp 
garage of alternate 
levels and massive pro- 
portions, 150 by 130 
feet in size, and con- 
Sees) taining over 100,000 
=~ feet of floor space. The 
— sizes of lumber used in 
this kind of work are 

2x6, 2x8, 2x10, 2x12 and 
4x4 for the most part. 
Five - quarter Norway 





pine beams are used for 
the decking of the con- 
crete forms. 

While at least 150,000 
feet of lumber is required for the monolithic 
type of construction in a building of this size 
the additional 50,000 feet actually used for con- 
creting purposes is salvaged for future building 
operations of the same kind which are extend- 
ing to a variety of structures in Detroit, in- 
cluding bank buildings, apartment houses and 
hotels. The new News garage is located im- 
mediately adjoining the newspaper plant built 
along the same lines and said to be the most 
complete newspaper plant in the world. 


Urges Better Export Facilities 


NEW ORLEANS, LA., June 29.—Roger FE. Sim- 
mons, secretary of the American Pitch Pine 
Export Co., addressing the members of the for- 
eign trade bureau of the New Orleans Associa- 
tion of Commerce last Friday, clearly and fore- 
ibly presented the need of better lumber ex- 
port facilities at New Orleans. Local exporters 
have urged provision of these facilities for 
twenty-odd years, whenever occasion offered, but 
without much success. Mr. Simmons launches 
the new fight for them under more favorable 
conditions, in that the port authorities now have 
the water frontage along the industrial canal 
available for development, and also because the 
competition from other Gulf ports has grown 
more active. 

In his talk before the foreign trade bureau, 
Mr. Simmons suggested that a boom for the 
handling of export timbers could be provided 
at small expense, and that provision of a lum- 
ber dock to permit the assembling of solid car- 
goes would result in material economies and 








Both Sides Dry 


Simultaneously 
Flooring Does Not Cup 


This feature of our oak 
lumber drying is one of 
the advanced methods 
which account for the 
invariably mirror-smooth 
surfaces in 


® - o CAK 
SUPERISR ncn 
Americas Finest-" 

It is accomplished by cut- 
ting our flooring strips 
to the proper thickness, 
WHILE GREEN. We 
do not re-saw dry boards 
at any stage. Thus both 
sides of the strip dry equal- 
ly in the yard and in the 
kiln. There is no tendency 
for one side to dry more 
rapidly than the other. 


Complete details of this 
process and other factors 
responsible for Superior 
Brand’s actual superiority 
are interestingly set forth 
in our special book for 
dealers, which may be had 
for the asking. Write for 
your copy today, as well as 
for quotations on current 
oak flooring requirements. 


SUPERIOR OAK FLOORING 
COMPANY 


Helena . Arkansas 
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CI PITTSBURGA Co 


Babcock Lumber Co. 


PITTSBURGH, PA. 


Manufacturers and Wholesalers of 


Hardwoods 


White and Western Pine 
West Coast Products 
N. C. Pine and Yellow Pine 
Spruce and Hemlock 


Eastern Tennessee 
Kentucky and 
West Virginia 


BRANCH OFFICES; 
New York City, 43 Wall St. 
Chicago, Ill., 1216 Fisher Bldg. 
Providence, R. I., 115 Adelaide Ave. 
Philadelphia, Pa., 1629 Land Title Bldg 
Detroit, Mich., Dime Savings Bank Bldg 
Johnstown, Pa. 





FOREST LUMBER CO. 


Manufacturers and Wholesalers of 


White & Yellow Pine, Spruce 
Hemlock and Hardwoods 


SAW MILL PITTSBURGH. PA. 


Konnarock, Va. 











North Carolina Pine and 
West Virginia Hardwood 





CASING 
Kiln Dried, Well Manu- : 
factured, High Grade. BASE AND 
Capacity, 250,000 Feet MOULDINGS 
Per Day. Mixed Cars Our Specialty. 











WILLSON BROTHERS LUMBER CO. 
1530-35 Oliver Bldg., PITTSBURGH, PA. 











In San Francisco ~ 


IGHT in the heart of the new 
business center, Eighth and 
Market Streets. Accessible to 
every transportation point and 
most convenient to business and 
financial districts. 


~ HOTEL — 
WHITCOMB 


D.M-Linnard Ernest Drury 


essee anager 











Ready Reference 
Inventory Book 


This is one of the most practical inventorv books 
ever published. Thousands of copies have been sold 
and companies who have used them re-order time 
and again. 

The pages are indexed so that inventory can be 
taken quickly and accurately. The count is so 
arranged in the proper page that any errors are 
quickly checked. The book is 8%x3% inches and 
has heavy manila cover with stiff cardboard back. 


Prices quoted are POSTPAID 
1 copy, $1.50; 4 copies, $5.00; 
10 copies, $10.00 


American Lumberman 
431. So. Dearborn St., Chicago, IIl. 








stimulate the movement through this port. Un- 
der existing conditions, he pointed out, the ex- 
porter must pay switching charges ranging 
from 60 to 75 cents a thousand if his stock is 
moved from what the railroads call ‘‘non-com- 
petitive points,’’? and another 65 to 80 cents a 
thousand for handling the lumber from the 
car across the wharf into the ship, there being 
no railroad tracks on the wharf aprons permit- 
ting direct loading from car to ship. Thus the 
cost of handling lumber through New Orleans 
runs from $1 to $1.25 a thousand higher than 
at other Gulf ports—Gulfport was cited as ex- 
ample—where facilities are provided for the 
handling of export lumber. New Orleans Jeads 
other Gulf ports in volume of forest-product ex- 
ports only through pressure of sheer necessity, 
he coneluded, thanks to its numerous ship lines 
with regular sailings to all parts of the world. 
tarely does it handle solid-cargo shipments, 
these being moved from other ports. 

At the conclusion of his talk, R. K. Smith, 
in charge of the development of the industrial 
canal, replied on behalf of the dock board that 
it has given study to the needs of the export 
Jumbermen, and is prepared to supply the facili 
ties they ask for, if the Jumbermen will give 
reasonable assurance that they will be used. 


Have Thrilling Fishing Experience 


LUMBERTON, B. C., June 27.—The accompany- 
ing illustration is not an ad for ‘‘Moyie’’ 
white spruce, but is in- 
tended to show that C. 








be utilized but will also increase the variety of 
products as much as is practicable. 


The Shevlin-Hixon’s Lumberjack band won 
second place in the Merrykanna parade which 
wis a part of the Portland Rose Festival this 
year. The band was honored by being picked 
as the festival queen’s own band, played on the 
royal barge and accompanied the queen on the 
trip up the Willamette River aboard the historic 
old Oregon. 


Organizes Wholesale Hardwood Firm 


MEMPHIS, TENN., July 1—W. L. Evans, who 
for the last four years has been manager of 
the Memphis mill and yard of the Bradley Lum- 
Ler Co., and in charge of sales, today announces 
the organization of the Evans Hardwood Lumn- 
ber Co., with offices on Mallory Avenue, New 
South Memphis. He will use the offices for- 
merly occupied by the Bradiey Lumber Co., 
which has closed its Memphis office. 

Mr. Evans will be strictly a wholesaler. He 
is one of the best known young lumbermen in 
the southern hardwood field, and prior to his 
connection with the Bradley Lumber Co. was 
sales manager for the Chicago Mill & Lumber 
Co. with headquarters in Memphis and St. Louis, 
Previous to that time he was on the road as a 
salesman for the Lyon Lumber Co., of Gary- 
ville, La., with headquarters in St. Louis. 








H. Werden, president, 
and H. P. Klinestiver, 
manager, occasionally 
drop the cares incident 
to the large operation of 
the B C Spruce Mills 
(Ltd.) at Lumberton 
for a day’s fishing in the 
lakes that lie at the 
foot of the Canadian 
Rockies in that scenic 
country. 

The picture shows a 
landlocked salmon 
weighing 28°%4 pounds, 
caught by them in Pre- 
mier Lake, one of the 
most beautiful of the 
many lakes in that 
mountain region, It 
took forty-five minutes 
of continuous fighting to land this most beauti- 
ful specimen of this species. Both of the cap 
tors state it was the most thrilling incident of 
their fishing experience. 





Construction Begun on Pine Oil Plant 


BEND, OrE., June 27.—The first byproducts 
plant to be operated in western pine will be 
started by the Shevlin-Ilixon Co., at Bend, with- 
in a few months. Construction of the first unit 
of the plant las already been started, according 
to an announcement by officials of the company. 

Tufpentine and a number of other pine oils 
will be produced by the ‘‘destructive distilla- 
tion’’ process which has been perfected by Wil- 
liam K. Ljungdahl. He has been condueting 
extensive experiments with Pondosa pine for 
several years and has for some time been op- 
erating a miniature plant near his laboratory 
close to the Shevlin-Hixon Co. sawmill here. 
The plant which is being built now will be the 
first attempt to produce the pine oils on a com- 
mercial scale and will be in charge of Mr. 
Ljungdahl. 

The present plant will be merely a first unit 
and will be built so that additional units may 
be added until the plant is large enough to care 
for all of the sawmill waste from sawdust to 
edgings and slabs so that the burners will not 
be used any more. The plant will be located 
within 500 feet of the sawmill and conveyors 
will be built to transport the waste to it. 

It is planned that later units will not only 
increase the amount of waste wood whieh will 






C. H. Werden 
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and H. P. Klinestiver with big salmon 


To Develop Georgia Timber Tract 


SAVANNAH, GA., June 30.—The Twin Tree 
Lumber Co., which formerly operated a plant 
at Hopkins, Ga., recently has acquired a tract 
of 150,000,000 feet of timber at a point about 
44 miles south of Savannah. The company, 
which is a subsidiary of the Pine Plume Lumber 
Co., of Montgomery, Ala., is now constructing 
a mill at Warsaw, Ga., at which point the re- 
cently acquired timber will be manufactured, 
and hopes to have it in operation within the 
next six months. R. P. Richardson, formerly 
manager of the old plant of the company, will 
be in charge of the new operation, which will 
have an annual production of approximately 
24,000,000 feet, and the entire output will be 
sold through the Pine Plume Lumber Co., stock- 
holders of which are largely interested in the 
Twin Tree company. 

The Pine Plume Lumber Co. is an old and 
well established concern, which does a large 
volume of business in the South, North and 
Kast, and which, under the able direction of 
W. J. Yost, secretary and treasurer, has won 
an enviable reputation for fair dealing and for 
a quality product. 


WITHIN three years Crockett, Calif., will be 
beautified with the hillsides covered with se- 
quoias, according to a ‘‘city beautiful’’ plan 
recently sponsored by real estate and lumber- 
men of that city. Several of the trees are to 
be planted by the city and private organizations 
during the summer. 
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Independence 


Who reads his history as a tale 
Of something done and gone and past 
To learn its truth will surely fail, 
Will never learn a truth to last; 
But they who history behold 
As something more than something told 
Will learn from queer and quaint old rimes 
Full many a truth for their own times. 


The thing men fought at Lexington, 
The thing men met at Bunker Hill, 
Is never vanquished, never done, 
Mankind must go on fighting still. 
Yes, if the sons shall fall asleep, 
Whose sires were wont their watch to keep, 
Some tyrant king or tyrant thought 
Will rise, the thing their fathers fought. 


*T is not some legend just to read, 
Wrapt ’round with faint historic haze; 

I say we stand as much in need 
Of Washingtons in our own days 

As Washingtons were needed then. 

While greed is greed, while men are men, 
While hands would have, while heart desires, 
We must be fighters like our sires. 


We See b’ the Papers 

The Wabash is making money, and we are 
beginning to have hopes ourself. 

The United States furnishes special trains for 
its presidents, but seldom any special training. 

We see that Northwestern won the Big Ten 
intercollegiate golf championship with a score 
of 669. That score looks like one of ours. 

‘“‘Today,’’? says Banker Straus, ‘‘we think 
in billions.’’ We judge that he is at some sum- 
mer resort, and*® that the mosquitoes have ar- 
rived. 

Tom Lawson, once worth twenty million dol- 
lars, died, his sons say, without a nickel; and 
you know what that is, if you have ever wanted 
to *phone. 


b] 


The Russian soviet is said to be brewing a 
revolt in India, but that isn’t any worse for 
the country than what some fellows are trying 
to brew over here. 

The president of the Radio Corporation of 
America says that the radio outlook is better. 
Yes, a lot of the neighbors are putting theirs 
away for the summer. 

The New York Central and the Delaware & 
Hudson are fighting for control of the Lehigh 
Valley. Well, if they can’t have the Lehigh 
Valley, there’s the St. Paul. 

The value of the airplanes exported from 
France during the first three months of the year 
was 32,449,000 francs. Yes, but, ah, ha, what 
was the value of the francs? 

Still we can’t think of any better way to 
maintain the population of a country, France 
or any other, than by exporting any airplanes 
that you happen to manufacture. 

A Chicago bandit stood off 200 policemen. 
He must have felt like the husband of a woman 
who buys things on the instalment plan does 
along about the first of the month. 

You can buy a box of cigars now for the same 
price you could before the war, and everything 
is just the same except the size of the box 
and the quality and number of the cigars. 

More common laborers are leaving the United 
States than are entering it, according to sta- 
tistics. After awhile there won’t be anybody 
to do any work at all. 

A lot of people believe that we should quit 
trying to enforce the prohibition law and get 
after the burglars and murderers. In other 
words, that we should treat the symptoms in- 
stead of the disease. 

‘¢The ideal of union labor,’’ said Vice Presi- 
dent Edward J. Evans, of the International 
Brotherhood of Electrical Workers, ‘‘is that 





they shall be paid a fair wage for their work 
and shall be encouraged to provide for their 
own old age or their own insurance needs.’’ 
Everybody in England will say amen to that. 


Between Trains 

AusTIN, TEx.—On the occasion of our pre- 
vious visit here a week ago we had something 
to say, though of little importance perhaps, con- 
cerning the capitol building of Texas. We came 
back to Austin today by invitation of the Re- 
tail Merchants’ Association of Texas, in con- 
vention assembled, and had an opportunity to 
visit the capitol grounds, hardly less notable 
than the capitol itself. Its most conspicuous 
ornament is the noble Confederate monument; 
and, without going into detail, we commend it 
to the young men of America who write and 
talk. For in perhaps a hundred words an in- 
scription on this monument presents the south- 
ern viewpoint of the war between the States. 

The two finest things that have ever been 
said about that war are Lincoln’s Gettysburg 
speech, which took eight minutes to deliver, and 
the inscription on this monument, which gives 
the causes and the history of that war in a 
hundred words. 

To our, feeble perhaps, mind, the Confederacy 
made one fatal error. When we damyanks came 
down here, instead of turning the southern men 
loose on us they should have turned loose the 
southern women. Not a man would ever have 
gone back North. 

We had only one disappointment on the occa- 
sion of our second visit to Austin within a week. 
F. W. Sternenberg, president of the Chamber 
of Commerce, was holding open house at his 
lumber yard, and could not be present at the 
dinner tonight. We shall hope for better luck 
next time. 

We were reminded of another lumberman in 
another way. Across the front of the Chamber 
of Commerce appears this phrase, made famous 
by Bill Stayer, of Pittsburgh, secretary of the 
tetail Lumber Dealers’ Association of Pennsyl- 
vania. 

‘* Without vision, the people perish.’ 


WIcHITA, FALLS, TEx.—With the country 
using 25 percent more gasoline each day than 
it did a year ago, when it used plenty, one need 
hardly say that Wichita Falls is prospering. 
That women, too, can play an important part 
in doing things for the community has heen 
proved by the Musicians’ Club, which is buy- 
ing a $2,700 piano for the junior college. About 
a thousand of us gathered in the college audi- 
torium tonight and did what we could to help 
the good work along. 


The Home of the Brave 
Our fathers, back in 776, 
Gave Johnny Bull some awful licks 
And with their pistols, swords and guns 
3equeathed to us, their lucky sons, 
This glorious land of liberty, 
This nation of the, nearly, free. 


It’s free, of course, excepting for 

A thing or two, or three or more, 
Like speeders, gunmen, demagogs, 
And various kinds of highway hogs, 
And folks who think that booze is best 
And want to force it on the rest. 


One thing is sure: This may not be 
A land, exactly, of the free, 

But anyone who drives a car 

On any Sunday very far, 

Or dares to venture out at night 
With watch or diamonds in sight, 


Or takes a drink of bootleg gin, 

Or tries patent medicine, 

Has proved, although it may not be 

A land, exactly, of the free, 

That we’ve the right the flag to wave— 
That we’re a nation of the brave. 


Northern Waods 








We Can 
SHIP 


Straight Cars—™Mixed Cars or L.C. L. 
of the following woods:— 


ASH - BASSWOOD 
BIRCH-SOFT ELM 

HARD MAPLE-OAK-SPRUCE 
WISCONSIN HEMLOCK 
“Sure Fit” MAPLE AND 

BIRCH FLOORING 

WHITE CEDAR PRODUCTS 


Try 
Us 


Foster-Latimer 


MELLEN, 
WIS. 


Lumber Co. 
















Rotary Crt 


Northern 


Members of 
Veneers/ fs 





FURNITURE manufacturers and _ factory 
buyers who insist on having high quality 


veneers should send us their orders. We are 


specialists in Northern Veneers. 


We also manufacture Northern Pine, Spruce, 
Hemlock, Cedar Posts and Poles, Lath and 
Shingles, which we ship in straight cars and 
cargoes or mixed with our “‘Peerless Brand’’ 
Rock Maple, Beech or Birch Flooring. 


Get Our Prices, 


The Northwestern Cooperage 


Gladstone, Mich. & Lumber Company 
Chicago Office: 812 Monadnock Block. 


The Cleveland-Cliffs Iron Co. 


Mill Dept., MUNISING, MICH. 


Manufacturers of 


Hemlock “x, Hardwood 
Lumber, Lath and Shingles 


Northern Forest Products 

















Remember 


Mershon, Eddy, Parker Company 
SAGINAW MICHIGAN 
Specialize in Mixed Cars of WHITE PINE and 


BASSWOOD Lumber, Siding, Ceiling, Flooring, 
Sash, Doors, Blinds, Window Frames, Mouldings 
and Box Shooks from SAGINAW. 

Western White Pine and Idaho White 

Pine for direct shipment from Idaho. 











VON PLATEN -FOX COPANY 


Iron Mountain, Michigan 


Manufacturers of 17 different species 
of Northern Hardwoods 
17 











ON’T waste time figuring board and surface 
measure. Get “The umber =stimator” 
from the American Lumberman, 431 So. Dear- 
born St. Thousands in use. Postpaid £10.00. 
Send for special circular. 
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CHAVANNES LumBER Co. 


Incorporated 
LUMBER AND MILLWORK 
Knoxville, Tenn. 

May 8, 1925. 

Appalachian Flooring Co., 

City. 
Gentlemen: 
your letter of the 6th in 
‘which you request an expression from us 
as to our experience with hardwood floor- 
ing of your manufacture, 


Replying to 


It gives us pleasure to state that we 


have ehandled considerable amounts of 
both your oak and maple flooring, ever 
since you first began to manufacture 
same. The flooring has been very satis- 
factory to our trade, and we have had 
some very nice compliments on it. 


We do not hesitate to recommend floor- 
ing of your manufacture. Your service 
has been prompt and your general poli- 
cies liberal, and we hope that the pleasant 
business relations that have existed be- 
tween your company and our own may 
continue for many years to come. 


Yours very truly, 
Chavannes Lumber Co. 


A. L. Chavannes 
VP&GM 


APPALACHIAN 
FLOORING CO. 


Manufacturers of 
Oak and Maple Flooring 


KNOXVILLE, TENNESSEE 








Oak Flooring’ 


The real value of our floor- 
ing is not measured by the price 
paid for it, but rather by its 
quality, beauty, durability and 
milling. 

Knox Brand Oak Flooring 
costs no more than other Oak 
flooring of the same grades, but 
it is worth more because of its 
careful manufacture. It there- 
fore offers your customers the 
best value whether specified for 
a modest bungalow or an exclu- 
sive apartment building. 


Order a trial car or two and 
then notice how easy it is to sell 
Knox Brand Oak Flooring. 


Tennessee 


Lumber & Mfg. Co. 


KNOXVILLE, TENN. 
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Commission Suspends Schedules 


WASHINGTON, D. C., June 30.—The Interstate 
Commerce Commission has suspended from June 
30 until Oct. 28 the operation of certain schedules 
as published in Supplement No. 39 to Agent J. H. 
Glenn’s tariff I. C. C. No. A-376. These schedules 
propose to make restrictions in the available routes 
applicable in connection with carload commodity 
rates on lumber and other forest products in car- 
loads from points on the Central of Georgia Rail- 
way to destinations in Central Freight Association 
territory. The proposed changes would result in 
the cancelation of various routes via Kenova, 
W. Va., or Elkhorn City, Ky. 


Revenue Freight Loadings Fall Off 


WASHINGTON, D. C., July 1.—Loading of revenue 
freight for the week ended June 20 totaled 982,600 
cars, according to reports filed today by the car- 
riers. Compared with the corresponding week last 
year, this was an increase of 79,054 cars but a 
decrease of 22,382 cars under the corresponding 
week in 1923. The total for the week of June 20 
was a decrease of 4,596 cars under the preceding 


week, merchandise and less than carload lot 
freight, miscellaneous freight and ore being the 
only commodities to show an increase over the 


week before. 

Grain and grain products loading amounted to 
35,285 cars, a decrease of 285 cars under the week 
before and 1,161 cars below the same week last 
year. Compared with the corresponding week in 
1923, it was, however, an increase of 1,336 cars. 
In the western districts alone, grain and grain 
products loading totaled 22,534 cars, a decrease of 
462 cars under the corresponding week last year 

Coal loading totaled 153,663 cars, a decrease of 
3,896 cars under the preceding week but 12,849 
cars above the same week last year. Compared 
with the corresponding week two years ago, how- 
ever, it was a decrease of 29,739 cars. 

Forest products loading totaled 72,017 cars, 
1,488 cars below the week before but 3,845 cars 
above last year. Compared with the same week 
two years ago it was a decrease of 6,072 cars. 


Rates on Poles and Piling 


WASHINGTON, D. C., June 29.—Division 2 of the 
Interstate Commerce Commission has issued a 
Fourth Section Order denying an application filed 
by F. W. Gomph, Agent, Northern Pacific Railway, 
Spokane, Portland & Seattle Railway, Southern 
Pacific Co., Atchison, Topeka & Santa Fe Railway 
and Western Pacific Railroad, seeking authority 
to establish rates on poles and piling from Burke, 
Wallace and Mullan, Idaho, to points in California 
and Nevada, without observing the long-and-short- 
haul provision. 
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Decision in Docket No. 2,356 


WASHINGTON, D. C., June 29.—In a formal de- 
cision in Investigation and Suspension Docket No. 
2,356—Canecelation of Rates and Routes via the 
Mississippi Central—the Interstate Commerce Com- 
mission finds that the proposed tariff changes in 
rates, fares and charges over the Natchez route is- 
sued in connection with discontinuance of the Mis- 
sissippi Central’s operations and trackage arrange- 
ments between Hattiesburg, Miss., and Mobile, 
Ala., are not justified in certain respects and justi- 
fied in others. A through route and joint rates and 
divisions of joint rates on lumber and forest prod- 
ucts in carloads from certain points in Mississippi 
to Mobile over the Natchez route are prescribed in 
Dockets Nos. 16,764 and 16,774, which were com- 
bined with the investigation and suspension case. 

The opinion of the commission was handed down 
by Commissioner Meyer. Commissioners McChord, 
Eastman and McManamy dissented, but published 
no dissenting opinion. 

The commission finds that respondents have jus- 
tified the proposed schedules, except as follows: 

The Mississippi Central has failed to justify the 
reasonableness of the combination rates which 
would result from the proposed cancelation of its 
rates on lumber from points on its line to Mobile. 
It proposes a joint rate of 14 cents for the future. 
The public interest requires the publication and 
maintenance of joint rates on lumber from points 
on that line west of Hattiesburg over the Bonhomie 
& Hattiesburg Southern and the Gulf, Mobile & 
Northern to Mobile. 

We find that for the future the following rates 
will be just and reasonable on lumber in carloads 
to Mobile: From stations on the Mississippi Cen- 
tral in Mississippi, Brookhaven to Tallahala, in- 
clusive, but not including Hattiesburg, 13 cents a 
hundred pounds, and west of Brookhaven, to and 


including Natchez, 14 cents a hundred pounds. 

An order will be entered in No. 2,356 vacating as 
of Aug. 2, 1925, the orders of suspension. An 
order will be entered in Nos. 16,764 and 16,774 re- 
quiring the Mississippi Central, the Bonhomie & 
Hattiesburg Southern, and the Gulf, Mobile & 
Northern to establish on short notice, effective on 
the same date, namely, Aug. 2, 1925, and maintain 
and apply a through route and joint rates on lum- 
ber, in carloads, of 13 cents a hundred ‘pounds 
from stations on the Mississippi Central in Mis- 
sissippi. Brookhaven to Tallahala, inclusive, but 
not including Hattiesburg, and 14 cents from Sta- 
tions west of Brookhaven, to and_ including 
Natchez, to Mobile. 


Southern Hardwood Traffic Activities 


MEMPHIS, TENN., June 30.—Protest has been 
filed by the Southern Hardwood Traffic Associa- 


tion with the Southern Freight Association against 
proposed advance of 1 cent a hundred pounds in 
rates on lumber to Detroit, Mich.; Toledo, Ohio; 
Lansing, Mich.; Flint, Mich.; Jackson, Mich.,, 
and other points in that vicinity from Group 5 
points on the Yazoo & Mississippi Valley Railroad 
and the Columbus & Greenville Railroad, including 
Cary, Vicksburg, Valley Park, Burdette, Belzoni, 
Leland, and other points in Mississippi. The in- 
crease would affect a large number of hardwood 
mills throughout that territory and it is expected 
that the Southern Hardwood Traffic Association 
will put up a stiff fight to keep the rates from 
being advanced. 

teduced rates on mahogany lumber from New 
Orleans, La., has been approved by the carriers 
and the Southern Freight Association, which will 
mean a reduction of approximately 12 cents a 
hundred pounds, according to announcement of 
the Southern Hardwood Traffic Association. The 
new rates are to Brookville, Ind., 43 cents; to 
Alliance, Bryan, Canton, Defiance, Ravenna and 
Zanesville, Ohio, 46 cents. Publication will be 
made at an early date, 


To Take Over 154-Mile Railroad 


PORTLAND, ORE., June 27.—According to advices 
from Washington, D. C., the Southern Pacifie Co. 
has arranged for the purchase of the Nevada-Cali- 
fornia-Oregon railroad, operating 154 miles of nar- 
row from Lakeview, Ore., to Wendel, Ney. 
The purchase was made from Charles Moran, 
owner. The line is to be changed to standard gage. 
It is understood that the line will be connected 
with the Oregon, California & Eastern railroad, the 


gage, 


so called Strahorn line, recently placed under 
Southern Pacific control. The Strahorn line is 
under construction from Klamath Falls to Lake- 


view. 
SAEEGLGREGEZaLaA@: 


e 
Shingle Rate Increased 

SEATTLE, WASH., June 27.—The Traffic Service 
Corporation, William A. Shumm, manager, has di- 
rected attention to the discentinuance by all car- 
riers of the combination rule on Metropolis eom- 
binations to southeastern territory. The condition 
means an increase in rates on both lumber and 
shingles, amounting in the case of shingles to 3 to 
4 cents a hundred pounds. Since shingles weigh 
approximately 180 pounds a thousand, the increase 
will be from 6 to 7 cents. The territory affected 
is Alabama, Florida, Georgia, Kentucky, Missis- 
sippi, North Carolina, South Carolina and 'Tennes- 
see. As indicated in Agent S. J. Henry’s circular, 
dated June 2, it has been found necessary to pub- 
lish a higher scale of rates to those States for 
selling purposes. Mr. Shumm asserts that the re- 
fusal of the carriers to protect the lower rates ‘is 
nothing but a question of divisions, and means a 
formal complaint before the Interstate Commerce 
Commission which should definitely settle the 
status of these rates.”’ Mr. Shumm continues: 

In making shipments to the Southeast, 1t is im- 
perative that no routing other than originating 
and delivering line be shown; and notation on bill 
of lading ‘‘Protect cheapest rate, ” will tend toward 
prompt adjustment of claims ‘if ‘arriers decide 
again to protect the cheaper rates. The Interstate 
Commerce Commission and the courts have indi- 
cated that they are in accord with the cheaper 
combination rates. 

LAARASLASLALSEL EE EEF FZ) 

UNDER A REFORESTATION PLAN recently estab- 
lished in certain provinces of China, six forest 
areas have been set aside and placed under 
charge of commissioners. Labor for reforesta- 
tion will be supplied by soldiers. A nursery in 
each forest area is to be started. In the same 
district an association is being organized to 
promote farming, forestry, mining, manufacture, 
transportation and business corporations. 
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MRS. GEORGE S. LONG, wife of the vice 
president and general manager of the Weyer- 
haeuser Timber Co., died at her home at Ta- 
coma, Wash., June 22, after a long illness. Mrs. 
Long had been a resident of Tacoma for the last 
95 years and had long been identified with social 
and philanthropic work in the Pacific Northwest. 
She is mourned by a host of friends. Mrs. Long 
was a native of Indiana and married George S. 
Long in 1889. They moved to Eau Claire, Wis., 
shortly after their marriage and 10 years later 
went to the Pacific Northwest. Prior to their 
marriage she and Mr. Long were schoolmates 
at Indianapolis. Mrs. Long had been deeply in- 
terested in the development of the Frank Tobey 
Jones home at Tacoma, the creation of the 
widow of another prominent Northwest lumber- 
man. She was a charter member of the Eliza- 
beth Forey Chapter, Daughters of the American 
Revolution, and of the Indiana Pioneers’ Asso- 
ciation and a member of the Christian church. 
Besides her husband, Mrs. Long is survived by 
a son, George S. Long, Jr., two daughters, Mar- 
garet R. Long and Helen Long, a brother, 
Alfred E. Robinson, of St. Louis; three sisters, 
Mrs. Nettie Robinson, of Tacoma; Mrs. Julia 
Crane, of Detroit, and Mrs. Anna E. Stapp, of 
Dallas, Tex. The funeral was held June 24 from 
the family residence and was attended by many 
of the leading Northwest lumbermen and their 
families. 





LIEUT. EDWARD O. WHITE, head of the 
Louisiana Hardwood Sales Co., of Shreveport, 
La., and a member of the Shreveport Lumber- 
men’s Club, was killed Wednesday, June 24, in 
an aeroplane accident at Maxwell Field, Mont- 
gomery, Ala., while on special duty as instructor 
for fifteen days as a reserve officer. Lieut. 
White was 28 years old. According to reports 
received by his mother, Lieut. White and a cadet 
he was instructing were about 500 feet in the 
air when the machine nose dived to the ground. 
The student escaped but Lieut White died soon 
after the accident. Lieut. White is survived by 
his wife and three young children. He formerly 
lived in Memphis, Tenn., moving to Shreveport 
about three years ago. He was salesmanager 
for the Mansfield Hardwood Lumber Co. for 
about two years and was also connected with 
the T. C. Clanton Lumber Co. He established 
the Louisiana Hardwood Sales Co. a short time 
ago. Lieut. White was a member of the Ma- 
sonic Lodge of Memphis, of the Shreveport 
American Legion post and of Hoo-Hoo. He was 
also head of the Shreveport Air Pilots’ Associa- 
tion. Funeral services were held in Memphis. 





SAMUEL P. BEARDEN, father of R. Bruce 
Bearden, general sales manager for the Frost 
Lumber Industries (Inc.), of St. Louis, died sud- 
denly at his home in Los Angeles, Calif., where 
he had lived since his retirement from the gen- 
eral contracting business some years ago. He 
was 72 years old. R. Bruce Bearden was on a 
train bound for New York when he was in- 
formed of the death and hastened to California 
for the funeral which was held in Los Angeles. 
Samuel Bearden was born in Springfield, Mo., 
the son of Nelson Bearden, one of the pioneers 
of that section of the State. He began his busi- 
ness career with the Frisco Railroad and later 
went into general contracting at Springfield and 


then in St. Louis. He moved to Los Angeles 
in 1905. Mr. Bearden was affectionately known 


as ‘“‘Daddy” in Los Angeles, and of the more 
than fifty floral pieces placed on his grave by 
loving friends, more than forty bore the inscrip- 
tion ‘‘Daddy.’”’ Mrs. Bearden, who survives, was 
Miss Lydia McKnight, of Springfield, Mo., where 
she and Mr. Bearden were married. 





WILLIAM H. ALEXANDER, president of 
Day Bros. Lumber Co., of New Orleans, La., 
widely known timberman, planter and merchant 
residing at Bay Springs, Miss., was almost in- 
stantly killed in an automobile accident near 
Fores, Miss., on Monday morning, June 29. Mr. 
Alexander was one of the largest timber opera- 
tors in Central Mississippi. He was born in 
Jasper County, in 1866 and early entered the 
mercantile and cattle business in Smith County, 
later naturally drifting into the timber business. 
He was a man of genial disposition and had 
hosts of friends. He was a member of the Pres- 
byterian church and was active in church and 
civic affairs. A widow, one son and a daughter 
survive. Funeral services in Bay Springs on June 
30 were attended by one of the largest gather- 
ings of the kind in the history of Jasper County. 


EUGENE ALBERT HOLMES, vice president 
of the Oregon Timber & Lumber Co., of Port- 
land, Ore., died at La Grande, Ore., on June 27, 
following an illness of several months. Mr. 
Holmes was born in Walla Walla, Wash., in 
1868, his parents being pioneers in that section. 
He moved to Wallowa, in 1893, where he was 
associated with the Nibley-Mimnaugh Lumber 
Co. His business activities were transferred to 
Portland, Ore., in 1913 where he organized the 
Oregon Timber & Lumber Co. in which he was 
associated with the late James H. Mimnaugh 
and Charles H. Mimnaugh, of Portland. He is 
survived by a widow, two sons, one brother and 
a sister. 


NECROLOGICAL REC 








OTTO E. MILLER, a well known lumberman 
of northeastern Washington, died at his home 
at Boyds, in Ferry County, Thursday night, June 
19, from a blood clot on the brain after an ill- 
ness of three weeks. He was 59 years old. Mr. 
Miller was born in Carver County, Minn. He 
moved to Washington about twenty years ago 
and in partnership with Grant A. Stewart, of 
Orient, owned and operated the Rainbow Box 
& Lumber Co., of that place. He is survived by 
a widow, one son, two daughters, a brother and 
two sisters. 


LOUIS CHARLES ASTON, 43 years of age, 
and for the last 24 years connected with the 
lumber industry of the Pacific Northwest, died 
June 22 at a hospital in Tacoma, Wash. Mr. 
Aston was born at Fort Worth, Tex., and edu- 
cated in Colorado, going to the Northwest in 
1901. Several years ago he organized the firm 
of Aston & Todd, wholesale lumber dealers and 
had been active in lumber circles at Tacoma since. 
He is survived by his widow, one daughter and 
one son. Mr. Aston was a member of Hoo-Hoo 
and of the Masonic orders. 


DAVID E. CARLSON, son of Aaron Carlson, 
pioneer sash and door manufacturer of Minne- 
apolis, Minn., died as the result of carbon mon- 
oxide poisoning while at work on his car in the 
garage at his home in that city. Mr. Carlson 
was found unconscious early in the morning by 
relatives who had gone in search for him when 
he failed to return home. Efforts to revive him 
by means of a pulmotor failed. Mr. Carlson was 
unmarried. Besides his father he is survived 
by a brother and sister. | 


W. B. HOFFMAN, vice president ond treas- 
urer of R. Young Bros. Lumber Co., White 
Plains, N. Y., died at his home there after an 
illness of more than a year. Mr. Hoffman was 
a member of the Building Material Men’s Asso- 
ciation of Westchester County and served as 
vice president and committee member for that 
organization. Funeral services in White Plains 
on June 26 were attended by a large delegation 
from the association. 


FRANK TYLER, JR., at one time prominent 
in the lumber industry in western New York 
and one of the organizers of the Allegany Val- 
ley Brick Co., of Olean, N. Y., died at his home 
in Portville, N. Y., Saturday night, June 27, 
following an illness of about two years. Mr. 
Tyler was also a proprietor of a shoe store in 
Olean. He was active in Masonic circles. A 
widow, one daughter and one son survive him. 











The Epistolary “Retort Courteous” 


Lumbermen who have been annoyed by similar 
baseless importunities from overzealous rail- 
way freight agents will appreciate the follow- 
ing example of what the boys call ‘‘the snappy 
come-back.’’ No changes have been made in 
this copy of an actual letter written by the 
former head of a lumber company which went 
out of business several years ago, except to de- 
lete names and other identifying data. 

Mr. Freight Agent, 
Mr. ——————_—__,, Freight Agent, 
Railroad Co. 

Dear Sir: In your letter of the 9th you in sub- 
stance say, that you have recently written me two 
letters, on specified dates. You further state that 
not having received an answer to either, and the 
Post Office authorities not having returned same, 
you have every reason to believe that I received 
them. 

Your deductions are correct. To arrive at so 
correct a conclusion from such inadequate data 
evidences that you are possessed of a very logical 
and analytical mind. When the Railroad Co. se- 
cured your services in the freight department, the 
detective department lost a Sherlock Holmes. 

In the above mentioned letter you state that in 
1917 the Lumber Co. consigned car 
No. to at ; that by some 
mistake it was shunted to some other road and 
delivered at some other than that designated in 
the bill of lading, and when finally returned to the 
proper destination you failed to collect $116.18 
freight due from ; that you are fur- 
ther informed that the Lumber Co. has 
dissolved and been out of business for six or seven 
years, and that unless I, who was president of the 
company, remit the $116.18, it will be turned over 
to the legal department for adjustment. 

Among the great number of cars which we shipped 
while in business, I assume you are correct that 
one of them was No. ; much detail sometimes 
escapes me. Probably out of the many cars which 
we shipped I can recall the numbers of not more 
than 95 percent of them. 

My reason for not answering your two previous 
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have Red Cedar Closets” 


Mail this enclosure to prospects. 
It describes the advantages of 
“Ceda’lined” clothes 
| closets. Space is left 
| for your imprint and 
_ samples of “Ceda’ 
: line” will be sup- 

plied on request. 

















sell and install 


Now is the time to | 
“‘Ceda’line’’. | 





Mixed Car Shipments 


Order Bruce ‘“‘Ceda’line” with Bruce Oak ') 
Flooring, Southern Hardwood Products, and { 
Arkansas Short-leaf Pine. Write for delivered | 
price book. 


E. L. BRUCE CO., Memphis | 
Largest Makers of Oak Flooring in the World 


Beet awe ee eee 





& 








Hardwoods 
Plain and Quartered 


OAK Uniform Color, Soft Texture 
Poplar, Ash, Chestnut 
Hickory and Walnut 


| TIMBERS — PLANKING 








MADE RIGHT 


OAK FLOORING 





The 


Mowbray &Robinson 


Lumber Company 
CINCINNATI, OHIO 
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Were awarded highest 


honors Panama - Pacific 
international Exposition 


GRAND PRIZE 
—— 
ALSO ALASKA-YUKON PACIFIC EXPOSITION 


AND DROP FORGINGS. Daily fac- 
AXES-LOGGING TOOLS tory capacity 3500 Axes & Tools 
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When 
Competition 


Is Keen 


on flooring sales the thing 
to do is to sell Hudson 
Oak Flooring, for the best 
way we know to offset 
competition is to offer 
better values than the 
other fellow does. And in 
flooring that means sell- 
ing Hudson Brand. 


Write for samples 
and prices. 


Hudson Hardwood 
Flooring Company 


P, O. BOX 217 
MEMPHIS, TENNESSEE 


Owned by Hudson & Dugger Co. 


HUDSON ncgkinc 

















are ALWAYS IN THE 
MARKET TO BUY— 


Long and Short Leaf Sizes and 

Boards. 

Short Leaf Casing and Base. 
Also:— 


1x4 K. D. B & Better Rough. 
1x4 to 12”—6, 8 & 10’ Rough. 





Flooring, Ceiling and Siding 
Oregon & California White & Sugar Pine 








Send us your stock and price list. 


Chas. F. Felin & Co., Inc. 


Old York Road & Butler St., PHILADELPHIA, PA. 











Ours is the Trade 
Sooare1Low that Service made 


(¢{€')] B) GOODFELLOW 


LUMBER LUMBER Co. 


ALWAYS. OW Natural Bridge at Goodfellow 
ST. LOUIS, MO. 























% Corintutiarpwoon(, 


* dy CORINTH, MISS. 


OAK CAR MATERIAL 
SHORTLEAF PINE 
DIMENSION . BOARDS 













letters was that I attributed your writing to some 
phase of the moon which seems to affect certain 
individuals perculiarly ; but during the interval be- 
tween your first and last letters the moon has 
made so many changes that I probably have made 
the wrong diagnosis. Probably they were the re- 
sult of some long forgotten blow on the head. In- 
asmuch as you are so convenient to the Johns Hop- 
kins Hospital, I feel that it is due the people you 
have annoyed heretofore, those you are annoying 
now, and those you may annoy in the future, to 
go over there and have your skull examined. Pos- 
sibly there is a pressure on your brain that a slight 
operation may relieve. 

If I were so astute a reasoner as you may seem 
to be, I would have concluded that to have sent 
this car to a point other than that designated in 
the bill of lading was negligence on the part of 
the railroad; to have failed to collect the freight 
due was carelessness ; and to expect me to pay the 
freight is damn foolishness, 

You threaten in the event that I fail to send you 
a check for $116.18 to turn the matter over to the 
legal department. Exercise your choice. If your 
legal department knows enough about law to tell 
a subpoena from an attachment, they will laugh 
at you, unless they are sorry for you. However, 
the legal department of your road may have been 
selected with the same lack of discretion as was 
exercised in selecting the heads of the other de- 
partments. 

In case the legal department of the road con- 
siders this claim seriously, have him come down. 
It will be refreshing to meet a man with no knowl- 
edge of law who had enough insinuating and at- 
tractive qualities to secure a position in the legal 
department of a great corporation. 

My address is —-——--——- Street, —-———_-, Ky. 
I shall be glad to meet him, and while the in- 


gredients of Kentucky hospitality are somewhat 
scarce since the enactment of the Vulstead Law, 
still we have some left in the cellar and have not 
forgotten what is due from the Kentucky gentle. 
man to a visiting stranger, viz., a full decanter of 
“Old Crow,” crushed ice, bruised mint, cut loaf 
sugar, with silver goblet, and not forgetting to 
turn your back when he begins to pour. 

By all means, send him down. Our Federal 
judge is a fine fellow with a good funny-bone and 
he would enjoy a comic opera in his court. 

Trusting that a minor operation, or the passing 
of time, will restore you to normalcy, I remain 
Sympathetically yours, 

(Signed) 
the representative of your legal de- 
partment is dow n here, I would suggest that if the 
———— Railroad has any claims against the 
Southern Confederacy that it institute suit against 
the executor of Jefferson Davis. 
(SPER LBLALBaAAS 

Sort MAPLES, lindens, basswoods, occasional 
poplars and here and there large American elms 
have been recommended by Forester P. L. But- 
trick, of New Haven, Conn., for planting along 











the Boston Post road, from the New York State , 


line to New Haven, when the widening of this 
famous automobile highway to 36 feet has been 
completed. Tree planting is an essential fea- 


ture of any highway development, the official 
report declares, as this not only enhances real 
estate values by masking tumbledown houses, 
billboards and other unsightly views, but it 
also cuts down speeding because the automobile 
drivers unconsciously travel more siowiy among 
beautiful trees. 











All Duluth (Minn.) plants are reported operat- 
ing full time, with sufficient bookings to keep 
them going for some time. Quotations are firm. 

Minneapolis and St. Paul sash and door mills 
close the six-months period with aggregate busi- 
ness ‘recorded in excess of the corresponding pe- 
riod of 1924. Screen sash has begun to move in 
large volume. City building activities are in full 
swing and the last week brought heavy orders 
from that source. Country districts also are con- 
tributing liberally to the volume of business. Re- 
tailers, however, continue to take supplies only for 
immediate requirements. There have been no gen- 
eral changes in prices. 

Kansas City (Mo.) plants report that orders 
have been decreasing the last three weeks, and 
that the active competition for business has weak- 
ened prices considerably. 


The milis at Columbus, Ohio, have been busy 
during the last week. Building operations are still 
brisk. New work is coming in fairly well, some 
mills having business which will require capacity 
operation for the next month or six weeks. Others 
are not quite so busy, operating to 75 to 80 per- 
cent of capacity. Prices are about steady. 


Demand in the sash and door market in the 
Merrill (Wis.) section is slackening slightly. Or- 
ders for doors are still in excess of the output, 
while sash crews are catching up with the demand. 


The Baltimore (Md.) sash and door men con- 
tinue to do a volume of business which leaves 
little cause for complaint. Construction  pro- 
ceeds at a rate that promises to set new records 
for the year, and the requirements in the way of 
sash and doors are correspondingly large. There 
have been heavy receipts here of mill products, in- 
cluding fir doors and other items, but despite these 
arrivals there is no real congestion, and the 
amount of special work coming out keeps the local 
mills quite busy. 

The door and millwork trade at Buffalo, N. Y., 
is holding up well and is on about the same scale 
as a year ago, Some classes of building in the 
city have been pretty well developed, including the 
erection of apartment houses and office buildings, 
but a good many dwellings are being erected in 
the suburbs of the city. 

The sash and door outlook at Omaha, Neb., is 
reported good. Prices are firm, and collections as 
a rule are good. All local producers of sash, doors 
and millwork are operating full time, with no 
indication of any lessening in production or re- 
duction in prices, in fact, a slight upward trend 
seems to be the general condition. The excellent 
crop outlook in this territory has much to do with 
the generally optimistic feeling. 

Window glass producers report demand holding 
up exceptionally well, and shipments are said to 





compare very favorably with the corresponding 
period of recent years. 


Identifying Woodwork Products 


In line with the strong public sentiment for 
identified products, especially manifested by the 
favor with which the grade marking idea has been 
greeted, is the policy of trademarking millwork 
products, indicating quality and workmanship. 

Many people seem to be under the erroneous im- 
pression that the old time skilled craftsmanship 
in woodworking is a thing of the past; that 
modern millwork is 
“turned out by 
machinery” and 
therefore inferior 
to the handwork of 
former days. This 
is entirely errone- 
ous, because not 
only does skilled 
handicraft exist to 
as great a degree 
as ever, but it is 
supplemented by 
modern machinery 
which in many 
cases. performs 
that which would 
be impossible to accomplish by handwork alone— 
in quantity production. 

A good trademark serves two valuable purposes. 
Kirst, it informs architects, builders and contrac- 
tors as to the identity of standard products turned 
out in reliable woodwork plants. Second, it edu- 
cates the public to demand the products which it 
represents. How this educational process is carried 
out is well illustrated in the case of the Hallack 
& Howard Lumber Co., of Denver, Colo., which 
concern some time ago discarded its old trademark 
and evolved an entirely new design, which is re- 
produced herewith. This trademark is not only 
used on the products but each delivery truck bears 
the design in colors, and wherever buildings of any 
importance in which Masterbilt woodwork is used 
are being erected, the public is informed of that 
fact by large signboards bearing the design in full 
colors. 

The evolution of this design forms an interest- 
ing little story. The name of the firm, being of 
considerable length, could not readily be employed 
as a trademark in itself. There was nothing about 
it to suggest woodwork, so it had to be coupled 
with something that would call this important 
factor to mind the moment the eye beheld the de- 
sign. The question naturally arose, what really 
represents woodwork—a porch, a staircase, a room, 
a window? Perhaps nothing typifies it better than 
the entrance to a house. The entrance design 
chosen not only serves the purpose of suggesting 
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woodwork throughout the whole house, but also 
calls to mind an example of historically good wood- 
work, the home of Washington at Mount Vernon. 
The second essential for a good trademark is a 
name for the material itself. In the present de- 
sign the word “Masterbilt’”’ is used to designate the 
quality, the workmanship and the finish of the 
wood. A name such as this is easy to say and 
easy to remember. It clings to the mind and pre- 
sents a story of dignity and responsibility because 
it conveys the exact impression the company de- 
sires and the things the consumer demands. The 


words ‘‘Masterbilt Woodwork” occupy a prominent 
place in the seal, especially since they are in gold 
while the rest of the trademark is blue with white 
lettering. * 

The seal design affords opportunities not to be 


found in many other patterns. For instance, the 
location of the company, Denver, and the length of 
time it has been operating, since 1877, do not clut- 
ter up the trademark, and yet add immeasurably to 
the story contained within this small compass. 
Taking the design as a whole, there is much told 
without impairing the simplicity and effectiveness. 


New Model Vulcan Locomotive 


A new 20-ton gasoline locomotive, known as 
model HS-20, and recently finished up and shipped 
from the plant of the Vulcan Iron Works, Wilkes- 
Barre, Pa., was developed to meet the prevailing 
demand for heavier gasoline locomotives, this new 
equipment being designed and constructed very 
much along the same lines as the other heavy 
models turned out by the Vulcan concern. 

Steam locomotive practice is followed very 
closely in the chassis construction of this new 20- 
ton machine, according to the manufacturer, the 
frames being of open hearth cast steel (open bar 
type), which affords long life and accessibility to 
all underneath parts. Springs are of elliptic type 
with cross-equalizing arrangement giving three- 
point suspension. On 


standard gage track, in = -©=—— : —— 
shifting railroad cars— 


for which work this ma- 
chine is primarily adapt- 
ed—the locomotive is fur- 
nished with M.C.B. auto- 
matic couplers with 
spring buffer and draft 
rigging arrangement in 
the bumpers. This device 
takes up the shocks en- 
countered in coupling and 
relieves the strains in 
pulling and pushing the 
heavy railroad cars, there- 
by protecting the motor 
and other working parts 
of the locomotive. The 
locomotive is mounted on 
four steel-tired driving 
wheels. 

The locomotive is pow- 


ered with a_ 6-cylinder, 
125-horsepower motor. New 
The motor is a heavy 
duty industrial type with crank shafts of drop 


forged chrome nickel steel, heat-treated and accu 
rately machined as well as counter balanced, thus 
permitting the engine to run at a moderately high 
speed without undue vibration. 

A built-in governor is provided, gear driven and 
well lubricated to guard the engine against over- 
speeding and racing. There is a centrifugal type 
water pump of ample size to provide proper cool- 
ing. It also has a forced feed lubricating system 
to the main, connecting rod and cam shaft bear- 
ings. All of the oil that is not consumed is 
drained back to a pump where it is strained and 
recirculated, Proper oil pressure is maintained 
by a spring loaded pressure relief valve. 

The ignition system is of the dual type from a 
high tension magneto with impulse coupling and 
a batteny distributer with coil. Spark control of 
the two instruments is synchronized by a unique 
linkage mounted on the side of the magneto 
bracket and connected by a rod to spark control 
lever. Two spark plugs per cylinder are used ; the 
magneto being connected to the spark plug over 
the intake valve and the battery distributer to 
the spark plug over the exhaust valve. 

The motor is equipped with modern accessories, 
such as electric starter and generator, Stromberg 
carburetor, and storage battery. The locomotive 
is provided with an oversized multiple disk clutch 
rupning in a bath of oil providing for an easy and 
smooth starting of the load with very light pres- 


sure on the foot pedal, thus making pedaling very 


comfortable. The especially progressive action of 
this clutch avoids fierce engagement of sudden 


jerking and it has been conclusively proved to be 
the only one capable of long period slipping as 
part of its regular work, and at the same time 
assuring rapid radiation of heat without burning 
up the oil or buckling the plates. 

The transmission is a perfected trouble-proof 
transmission that insures efficiency by completely 
eliminating gear clashing and the difficulties that 


grow out of gear shifting. 3y using constant 
mesh gears instead of the sliding type, speed 


changes are made quicker and easier without loss 
speed 


of acceleration to the locomotive. The 





20-ton Vulcan gasoline locomotive 
changes are made by the engagement of indestruct- 


ible jaw clutches. Gears, clutches and shafts are 


chrome nickel alloy steel forgings properly heat 
treated and hardened, thereby insuring long life 


and no replacements. 

The final drive is by means of driving and 
parallel rods from cranks on the jack shaft to the 
crank pins in the driving wheels, traction being 
thus provided on all wheels. 

The air equipment is of the 
automatic brake type, complete 
pressor, distributer valve, 
cessories. The air compressor is 


straight air and 
with air com- 
reservoirs, and all ac- 
driven from a 


power take-off on the transmission and is pro- 
vided with an automatic governor throwing the 


when the pres- 
pre-determined 


air compressor out of engagement 
sure in the reservoir reaches a 
point. 

The cab on the standard gage locomotive is built 
very wide to enable the operator to take all train 
signals when handling wide box cars and other 
railroad rolling stock. All the controls inside the 
cab are conveniently located for the operator to 
manipulate without leaving his seat near the win- 
dow on right side of cab. 

The locomotive is designed for four speeds for- 
ward and four speeds reserve, geared from two to 


fifteen miles an hour, with a maximum drawbar 
pull of 12,000) pounds. The locomotive has a 
comparatively short wheelbase to negotiate rea- 


sonably sharp curves. 








A 20-ton Vulcan locomotive undergoing test on manufacturer’s tracks 









Money in “Larite’ 
for Every Dealer 


To overlook “Larite Flooring” is 

to overlook good profits you might 

be making. Scores of dealers are 
finding a goodsaleamong builders 

\ who demand economy for y, 


“Larite Flooring 


/ \ts dense grain, accurate machin- 
ing, uniform quality and depend- 
able grading make it a depend- 
able seller. Buy “Larite” in mixed 
cars with our 


Southern Pine 
YARD AND SHED STOCK 


Let us send you quotations. 


Carter- Kelley 


MANNING, [Lumber Co. 
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Ask for List of ‘‘Specials’’ 






RED SOFT 
AND ELM 
SAP GUM 
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Long and We will REDCYPRESS, 
Short Leaf . = TUPELO, 
YELLOW ~~ OAK, 


stocks balanced 


KEITH 
LUMBER CoO. 


547-551 Keith Bldg., Beaumont, Tex. 




















' Old 
Reliable 


Maple, Birch, Beech 


FLOORING 


Made from Michigan’s Finest Stumpage 


We also manufacture Maple, Beech, 
Birch, Elm and Hemlock lumber. 


Grand Rapids Trust Company 


Receiver for WILLIAM HORNER 


Plant: Perkins Building, 
Newberry, Mich. Grand Rapids, Mich. 
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| Why Should the Spirit of | 
Mortal Be Proud? | 


Some great poet asked this question. To our 
knowledge, it has not been answered yet. 
We'll now ask a few. Why should a man 
perspire freely in summer? Why should 
women wear less clothes than they now do? 
Why should a jumber buyer worry about get- 
ting lowest prices, best values, quickest de 
liveries? We furnish the answers, numbered 
for convenience: No. 1. It can’t be helped. 
No. 2. It can’t be done—not legally, anyhow. 
And No. 3. No need for worry when this con 
cern is ready with yards full of lumber ready 
to be put aint ars; the company’s re puts ation 
goes in with every stick, and prices are 
trimmed and whittled and sanded down to 
the well known fine point. 


} LET US QUOTE YOU ON 


| Genuine Louisiana Tidewater Red Cypress \ 
Cypress Window and Door Frames | 
Soft Texture Tidewater Tupelo \| 
Southern Hardwoods | 
Long and Short Leaf Yellow Pine 
Fir—Spruce—Hemlock 
Red Cedar Shingles and Siding 
Try Our “‘ LaRED’’ Brand 
of Premium Cedar Shingles _ 
“* LaRED’’ Supremes The 100% Shingles 
“* LaRED”’ Extra Clears 100% clear, 85% edge grain 
** LaRED”’ Star A Stars— Real Stars 


] 

i *e 

| Louisiana Red Cypress Company 
of New Orleans 

| Entire Fourth Floor 
| Poydras Building, 
| New Orleans, La. 


1018-19 White Bldg., | 
Seattle, Wash. 


| 
| 
tk — — a=! 
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No.1 and 2 Shortleaf 


DIMENSION 






Order any quantity 
you desire in mixed cars with 


Finish, Flooring, 
Siding and Moulding 


Write for Prices. 


Lathrop LumberCo. 


LATHROP, ALABAMA 














Cy. ad e e 
7 Ciliang Specialists 
HIGH GRADE 


36" and 4%" CEILING. 
yy" and %" BEVEL SIDING. 


STOVER LUMBER CO. | 





MOBILE, ALABAMA. : 





























i. WETUMPKA, ALABAMA 











OUTHARD LUMBER(. 


Greensboro,Al 


All Sizes Yellow Rae. 


DIMENSION 


“We Guarantee 70 to 50 % 
No.l! Common 
































INCORPORATIONS, ETC 





Business Changes 


CALIFORNIA. Modesto—Kewin Lumber Co. suc- 
ceeded by United Lumber Yards (Inc.). 

Santa Cruz—Sinkinson & Sons sold to Santa Cruz 
Lumber Co. 


COLORADO. Arriba—Jas. G. Noll Lumber Co. sold 
to Hardman Lumber Co, 
Hugo—J. L. Shanks succeeded by Hugo Lumber Co. 


GEORGIA. Atlanta—C. H. Dudley & Son succeeded 
by Dudley Lumber Co. 


IDAHO. Sandpoint—Clark N. Wallace reported to 
have sold half interest in his sawmill to F. M. Dunn, 


MICHIGAN, Muskegon—Muskegon Salvage Co. 
changing name to East Side Lumber & Muskegon Sal- 
vage Co, 

Pigeon—R. & A. Lumber Yards (Inc.) sold to Pigeon 
Lumber & Supply Co. 


MINNESOTA. semidji—Bemidji Mfg. Co. succeeded 
by Bemidji Electric & Mfg. Co. 

semidji—Smith Lumber Co. 
Lumber Co, 

Waconiua—Waconia Lumber Co. succeeded by Henry 
Simons Lumber Co. 


MISSISSIPPI. Laurel—Lindsey Lumber Co. moving 
mill to Taylorville. 
MISSOURI. West Eminence—Missouri Lumber & 


Mining Co. sold to Current River Lumber Co., which 
will remodel the plant. 


OHIO. Columbus—Buckeye Lumber Exchange moving 
to 805 High-Long Building. 

_ OREGON. Beaverton—O. B. Schieman has purchased 
interest of S. A. Schieman in lumber manufacturing firm 
of Schieman & Schieman. 

SOUTH DAKOTA. Wakonda— 
to F. M. Slagle & Co. 

TEXAS. Celeste, Cumby, Lone Oak, Merit, Quinlan 
and Sulphur Springs—Harris-Lipsitz Lumber Co. re- 
ported sold local yards to Lyon-Gray Lumber Co. 

WASHINGTON. Crocker—F. M. & R. Shingle Co. 
moving to Fairfax and changing name to Ray Shingle 


succeeded by Central 


Floete Lumber Co. sold 


0. 
Port Angeles—J. LB. Iverson sold shingle mill to W. 


IR. Cotton, 
BRITISH NORTH AMERICA 


ALBERTA. Calgary—By-Lo Lumber & Coal Co. suc- 
ceeded by Traders Lumber & Coal Co. (Ltd.). 


incorporations 


ALABAMA. Birmingham—West End Lumber Co. in- 
creasing capital to $13,000. 
_ ARKANSAS. Smackover—W. E. Clark Lumber Co., 
incorporated, 


CALIFORNIA, Los Angeles—Frank Graves Sash, 
Door & Mill Co. increasing capital to $1,500,000. 
f FLORIDA. De Land—Jacobs Lumber & Supply Co., 
incorporated; capital, $50,000, 

Jacksonville—General Lumber & Supply Co., 
rated; capital, $1,000,000. 

Winter Haven—Home Builders Supply Co., incorpo- 
rated; capital, $50,000; retail. 

Neptune—Dekle Lumber & Supply Co., incorporated; 
capital, $50,000. 

ILLINOIS. 
corporated; 

Chicago 
corporated, 

INDIANA. Berne—Berne Furniture Co. 


IOWA. Clinton—United Lumber Co., 
of incorporation for 20 years. 


LOUISIANA, Meeker—Felger Lumber Co. » incorpo- 
rated; capital, $100,000. 


_ MICHIGAN, New Buffalo—New Buffalo Lumber & 
Coal Co. increasing capital from $15,000 to $50,000. 
NEW JERSEY. West Englewood—West Englewood 
Lumber Co., incorporated; capital, $5,000. 
_ OREGON, Klamath Falls—Crater Lake Lumber Co. 
increasing capital from $100,000 to $150,000. 
Prineville—-Prineville Lumber Co. decreased capital 
to $5,000. 
TENNESSEE. Knoxville—Red Cedar Lumber Co., in- 
corporated; capital, $10,000. 
Memphis—Enterprise Lumber Co., incorporated; capi- 
tal, $15,000. 
WISCONSIN. 
rated. 


incorpo- 


Chicago—Geo, A. Hoene Lumber Co., in- 
capital, $30,000. 
Carolina Wood Products Co. of Illinois, in- 


, incorporated. 
renewed articles 


Sheboygan—Lemis Mfg. Co., inecorpo- 


New Ventures 


CALIFORNIA. 
recently began. 

National City—T. O. Tillery recently opened lumber 
yard. 

San Diego—Hoffman-Glasson Lumber Co, recently be- 
gan; retail. 

San Francisco—Bayview Hardwood Floor Co. engaged 
in business at 5277 Third St. 


FLORIDA. Jacksonville—Peninsular Lumber Co. re- 
cently began; retail. 

Jacksonville—A. S. Ginter, of Ironton, Ohio, will 
establish cigar box plant on 14th St. 

Miami—Millard Snyder, head of the McKinley Lum- 
ber Co., of Canton, Ohio, has decided to establish branch 
yard in Miami, 


Atwater—Adams Box & Lumber Co., 


ILLINOIS. Murphysboro—Swafford Lumber & Mfg. 
Co. organized; retail. 
INDIANA. New Albany—John N. Roberts & Sons 


Co., recently began; veneer mfr. 


KENTUCKY. Bardwell—Flegle Lumber Co. recently 
began; retail. 


MASSACHUSETTS. 
ber Co, recently began; commission, 


MICHIGAN. Ann Arbor—Gerstner Lumber Co., re- 
cently began; retail. 


30ston—H. M. Jameson Lum. 


Marenisco—C. 
open branch. 

MISSISSIPPI. Jackson—Marion Lumber & Mfg. Co. 
will open planing mill and wholesale lumber business, 


Hansen Lumber Co., of Bessemer, will 


MISSOURI. Martinsdale—J. W. Breen recently be- 
gan retail business. 
OHIO. Dresden—John L. Noble and son Byrl will 


open lumber yard. 


OKLAHOMA. Chandler—Charles Evans will open 
new lumber business. 
OREGON. Ashland—Ed. Heil will establish folding 


crate factory. 
Carlton—John-Clerin Co. will begin manufacture of 
barrel staves and other wood products about Sept. 1. 


TEXAS, Flagg—Panhandle Lumber Co. of Amarillo, 
will open here. 

Shamrock—White House Lumber Co., of Canadian, 
will open branch yard. 


WASHINGTON. Anacortes—Coast Lumber Yards will 

open retail business. 
3Zattle Ground—F. M. Kettenring has established 

lumber yard as Battle Ground Lumber Co. 

Spokane—Harl J. Searl Co. recently began business 
as commission lumber buyer. 

Tacoma—Donald McFaddon and Niles Howell have 
engaged in business with office in P,. S. Bank Bldg., as 
Maine Logging Co. 


New Mills and Equipment 


ARKANSAS. Heber Springs—Cleburne County Lum- 
ber Co, planning rebuilding of plant recently burned 


with loss of $10,000; owners E. H. Ewing and E, L, 
Sherlock. 

MARYLAND. Baltimore—Kimball-Tyler Cooperage 
Co. will rebuild plant recently burned with loss of 
$100,000. 

MICHIGAN. Koss—Central Lath & Lumber Co.’s 
mill, recently destroyed by fire is to be rebuilt at once; 
owned in part by Walter Nowack, Menominee, Mich. 

Thomaston—Connor Land & Lumber Co. will build 
sawmill on the Northwestern railroad north of here. 

OREGON. Buell—C. S. Harmon and Frank Downing 
have established a sawmill in the Gooseneck neighbor- 
hood, 

Marshfield—Max Cosper, Al Vilk and Ed. Lakey are 
installing a tie and bolt mill near here. 

VERMONT. Barre—Allen Lumber Co. will erect mill 
at Berlin and Main streets. 

WASHINGTON, sellingham—Puget Sound Saw Mill 
& Shingle Co. rebuilding mill which was recently burned, 





New Sheds and Yard improvements 


ARKANSAS. Little Rock—H. F. Rieff Lumber Co. 
will erect one-story store building at 1816 16th St. 

IOWA. Gray—Green Bay Lumber Co. will erect new 
building for cement department. 

KANSAS. Topeka—J. Thomas Lumber Co. will erect 
new building at 721 N. Kansas Ave. 

MARYLAND. saltimore—Baltimore Spring Bed Co. 
has let contract for four-story addition to its plant, 
28x149 ft 


MINNESOTA. T3uffalo—Central Lumber Co. will erect 


office and shed; fireproof building, 64x150 ft. will be 
erected. 
MONTANA. Lodge Grass—V. C. Johnson Lumber Co. 


erecting building for new hardware department. 
NEBRASKA. York—yYork Planing Mill will be re- 
built. 


OHIO. Dresden—John L. Noble and son will erect 
lumber shed 55x150 ft. 


TEXAS. Fort Worth—Chickasaw Lumber Co. erect- 
ing $10,000 lumber yard at 401 Missouri St. 


Casualties 


ARKANSAS. Des Arcs—Des Arcs Hoop Mill destroyed 
by fire, loss, $20,000. 

CALIFORNIA. San Francisco—Wolfe Lumber Co., 
loss by fire, $100,000. 

INDIANA. Elkhart—C. L. Monger Lumber Co., loss 
by fire in saw and planing mill at Milford; company 
will double capacity of its mill at Jones, Mich., to re- 
place burned plant. 

MICHIGAN. Detroit—Milling and woodworking plant 
of John Beyster & Sons Lumber Co. damaged by fire; 
loss, $80,000 

MINNESOTA. Minneapolis—C. W. Lundquist Sash & 
Door Co., loss by fire, $40,000; factory destroyed and 
yard badly damaged. 

MISSOURI. Kansas City—King Lumber Co., loss by 
fire, $15,000 

NEW JERSEY. Jersey City—Barnes Mfg. Co., sash 
and doors, damaged by fire which almost destroyed 
plant; loss, $100,000. 

NEW YORK. Cortland—H. F. Benton Lumber Oo., 
loss by fire, $70,000. 

OREGON. Sandy—-Saw Mill of Sandy Lumber Co. 
destroyed by fire; loss, $25,000. 

WASHINGTON. Anacortes—Three dry kilns of West- 
ern Cedar Co. destroyed by fire, loss, $15,000; will be 
rebuilt. 

Kelso—Veness Logging Co., loss by fire in Lewis 
County camp near Kelso, $20,000; logging equipment, 


piling and logs, trucks, etc., damaged. 








Wil 
E. 
mal 


Wa 
com 


tree 
chu 
mo! 


cere 
Fra 
the 
the 
Rol 
Bor 


of \ 
gal 
low 
Wi 
bri 
Mr 
Ch 
the 
Mr 
ant 
ing 
mo 


the 


in -»- iinihns hanes 6 ah Ce oS 








‘ill 
en 


ng 


of 


in, 
rill 
ed 


28S 


ng 
Or- 


ire 
ill 


ill 
sd. 


SS 


re- 
nt 
"e; 
nd 
by 


ish 
ed 


O., 


st- 
be 


vis 
ot, 





Juty 4, 1925 


AMERICAN LUMBERMAN 75 





June Weddings and Engagements 


DUNCAN-WINTERMOTE. Miss Dorothy 
Wintermote, only daughter of Mr. and Mrs. 
. V. Wintermote, of Tacoma, Wash., was 
married June 23 to Lieut. Jack Harlan Duncan, 
J. S. N., in St. Luke’s procathedral, Tacoma, 
Wash. ‘The bride is the daughter of one of Ta- 
coma’s leading lumbermen who is vice president 
of the Tidewater Mill Co. and _ secretary- 
treasurer of the Puget Sound Lumber Co. The 
church was beautifully decorated for the cere- 
mony which was read by the Very Rev. Sidney 
T, James, dean of St. Luke’s. Prior to the 
ceremony a program of organ music was given. 
Frank Paramino, of San Francisco, president of 
the Paramino Lumber Co., acted as best man, 
the ushers being Edwin V. Wintermote, Jr., 
Robert M. Jackson, Morton Booth and George 
Booth. The matron of honor was Mrs. Edwin 
V. Wintermote, Jr., formerly Miss Helen Lau, 
of Chicago, and the bridesmaids were Miss Mar- 
garet Brady and Miss Margaret Miller. Fol- 
lowing the ceremony a reception was held at the 
Wintermote family home. Receiving with the 
bridal party were Mr. and Mrs. Wintermote, 
Mrs. Frank Paramino and Mrs. Max Lau, of 
Chicago. The wedding collation was served at 
the Union Club. Lieut. Duncan is the son of 
Mr. and Mrs. W. L. Duncan, of Springfield, Mo., 
and is stationed at the Great Lakes naval train- 
ing station. He and his bride, after a week of 
motoring in British Columbia, will be at home 
at Lake Forest, Ill., near the naval station, until 
their plans are more definitely settled. 





OTT-LINXWEILER. The marriage of Elmer 
Ott, only son of Louis L. Ott, well known lum- 
berman of Jefferson City, Mo., to Miss Pauline 
Linxweiler, only daughter of Col. and Mrs. A. 
Linxweiler, of Forest Hill, Jefferson City, took 
place in that city on June 9 in the presence of 
about one hundred guests who were mostly rela- 
tives of the young couple. The wedding was a 
beautifully arranged affair and was followed by 
a buffet luncheon, after which the newlyweds 
were accompanied to the train by the entire 
party. They left for a honeymoon in Colorado, 
and upon their return will make their home in 
Forest Hill until their new home on Elmerine 
Avenue, Fairmont, is completed. Mr. Ott is 
associated with his father in the lumber busi- 
ness and is also well known in the trade. He 
and his bride were schoolmates and graduated 
together from the local schools. Mr. Ott then 
attended Westminister College at Fulton, Mo., 
and his bride is a graduate from Stephens Col- 
lege, Columbia, Mo. 

CAIN-SIMMONS. The marriage of Miss Clara 
Belle Cain, daughter of Mr. and Mrs. «, oa 
Cain, of Wyaconda, Mo., and Charles Wade 
Simmons, of Santa Fe, N. M., took place at the 
home of the bride’s parents on June 18. The 
wedding was a very pretty and impressive one, 
the decorations, of pink and white, and the 
music with the profusion of flowers making it 
an event to be remembered by those present. 
After a two-course supper was served to the 
relatives and friends the bridal party left for 
Chicago and a short wedding trip. They will 
return to Wyaconda for a few days before going 
to their new home in Santa Fe. The bride’s 
father is a member of S. Cain & Co., retail lum- 
ber dealers of Wyaconda, Mo. She is a graduate 
of Stephens College and Northwestern Univer- 
sity and for three years has been teacher and 
superintendent of schools at Argyle, Iowa. The 
groom is a graduate of Missouri University and 
of Yale and is a Government forester in New 
Mexico. 





TEBB-LINDBERG. The wedding of Gordon 
Tebb and Miss Ella Lindberg took place in Ho- 
quiam, Wash., Saturday, June 29. Mr. Tebb is 
associated with his father in the Pacific Lumber 
Agency, of Aberdeen, as assistant sales manager. 
He is a graduate of Oregon Agricultural College 
and a member of Phi Delta Theta. He enlisted 
as private ten days after war was declared in 
1917 and won his commission as lieutenant in 
the aviation corps, becoming a full-fledged flyer. 
Mr. Tebb is also captain of the coast artillery 
unit of the Washington National Guard. His 
bride is a graduate of the University of Wash- 
ington and a favorite in Hoquiam society. They 
will spend their honeymoon in British Columbia 
and will make their home in Aberdeen. 





NALTY-BRADLEY. The engagement is an- 
nounced of Miss Orris Bradley and Raymond 
Nalty, the wedding to be celebrated in the early 
fall at Hammond, La. Miss Bradley is the 
daughter of Mr. and Mrs. J. E. Bradley, her 
father being a well known lumberman of the 
Hammond section, while Mr. Nalty is the son 
of Mr. and Mrs. J. B. Nalty, of Brookhaven, 
Miss., and a member of the Hammond Lumber 
Co., in which he is associated with his brothers, 
William and Louis D. Nalty. The engagement 
was formally announced at a dance given by 
Miss Bradley’s parents at the Hammond Coun- 
try Club last week. 





DUNN-WILEY. Announcement has been 
made of the engagement of Miss Louise Wiley, 
daughter of Mr. and Mrs. Walter C. Wiley, of 
Tyler, Texas, to Peter F. Dunn, of New Orleans. 
Both are socially prominent in the South and 


Mr. Dunn is well known and popular in New 
Orleans lumber circles, having served for some 
years as secretary of the Riddock-Orleans Cy- 
press Co. The wedding will take place on 
July 28. . 





FULLERTON-LAW. Mr. and Mrs. Arthur E. 
Law, of Tacoma, Wash., have received word of 
the engagement of their granddaughter, Helen 
Elizabeth Law, to James G. Fullerton, Jr., of 
Minneapolis. Miss Law has been a frequent 
visitor in Tacoma during the last 10 years and 
has many friends in the Pacific Nor$hwest. She 
is the daughter of Dr. and Mrs. Arthur A. Law, 
of Minneapolis. Mr. and Mrs. Law, of Tacoma, 
have left for the East to visit their son at his 
Minneapolis home. 





HADDES-BUDDE. The marriage of Miss 
Vera Budde, daughter of Mr. and Mrs. T. W. 
3udde, of St. Louis,*and Russell Haddes, of 
Pittsburgh, Pa., took place at the First Congre- 
gational Church of St. Louis on June 25, Rev. 
W. C. Timmons, officiating. After a honeymoon 
spent in Canada, the young couple will reside in 
Pittsburgh. The bride’s father is president of 
the T. W. Budde Lumber Co., of St. Louis. 


BERTRAM-BALDWIN. Howard Bertram, of 
the Bertram-Wright Lumber Co., Duluth, Minn., 
and Miss Mary Baldwin, daughter of Albert 
3aldwin, a Duluth attorney, were married on 
IKriday, June 26, in that city. 





VACCARO-FRASER. Miss Frances Fraser, of 
Springfield, Mo., and Leo Vaccaro, of the Vac- 
caro-Grobmyer Co., of Forrest City, Ark., were 
married on June 24 at the home of the bride’s 
parents in Frankfort, Ind. 


TIMBER LAND SALES 


WHITESBURG, Ky., June 29.—Eastern Kentucky 
timber land deals, which have been rather slow 
of late, have picked up considerably during the 
last week, several important transactions being re- 
ported. On Mace’s Creek, in Perry County, Little 
& Chase have closed a deal on several hundred 
acres of splendid timber land the stand including 
most of the hardwoods. ‘They have announced the 
installation of sawmills and immediate develop- 
ment. On Smith Creek in Pike County, R. L. 
Smith and others purchased 500 acres and will 
begin cutting about July 15. 





MARINETTE, WIS., June 30.—An important tim- 
ber deal was closed here recently when Johnson 
Bros., of Crystal Falls, Mich., purchased eight 
“forties” of virgin timber from A. L. Flewelling, 
of Los Angeles, Calif. The timber lies about two 
miles west of Chicagoan Lake, Mich. It will be 
held by Johnson Bros. until fall when it will either 
be sold or logged. 


Recent Patents 


The following patents of interest to lumbermen re- 
cently were issued from the United States Patent Office. 
Copies may be obtained from R. E. Burnham, patent 
and trade-mark attorney, Continental Trust Building, 
Washington, D. C., at 20 cents each. State number of 
patent and name of inventor when ordering. 


1,540,801. Automatic wood turner. Walter O’Neel, 
Shelbyville, Ind. 

1,540,842. Swing saw. Howard C. Kaetker, Cincin- 
nati, Ohio. 

1,541,300. Lumber handling roller. Edward R. White 


and Michael J. Thornton, St. Paul, Minn. 

1,541,349. Method and means for drying lumber. 
Oliver P. M. Goss, Seattlee, Wash., and Ralph H. Raw- 
son, Portland, Ore. 

1,541,350. Method and means for drying lumber. 
Oliver P. M. Foss, Seattle, Wash., and Ralph H. Raw- 
son, Portland, Ore. 

1,941,728. Saw head, 

re, 


Kenney F. Miles, Portland, 


1,541,729. Drag saw. 
Ore. 

1.541,872. 30x or crate. Robert Stoddard, Chicago, 
assignor to Milk Bottle Crate Co., same place. 

1,541,927. Machine for use in making boxes. Edward 
F. Dunne, jr., Morristown, N. J., assignor to Wire- 
bounds Patents Co. 

1,542,339. Timber clamp. Patrick E. Coleman, Provi- 
dence, R. I. 

1,542,471. 

1,542,811. 
machines. 


Kenney F. Miles, Portland, 


Saw set. Edward Nuessle, Denver, Colo. 
Nail feeding mechanism for box making 
John Albrecht, Kewaunee, Wis. 


1,542,991. Portable woodworking machine, Fred 
Dornbusch, Ottawa, III. 

1,543,051. Combination saw. James H. Bloodgood, 
Tampa, Fla. 

1,543,100. Wood feathering machine. William D. 


Craig, Kansas City, Mo. 

1,543,165. Sawing machine. Clarence A. Kessler. 
Kansas City, Mo., assignor to Penrod Walnut & Veneer 
Co., same place. 

1,543,216. Setting and controlling mechinism for con- 
trolling movement of dogs on sawmill carriages. Fred- 
erick E, Martin, Weed, Calif., assignor to Martin Air 
Dog Co., San Francisco, Calif. 

1,543,217. Tapering means for sawmill carriages. 
Frederick E. Martin, Weed, Calif., assignor to Martin 
Air Dog Co., San Francisco, Calif. 
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Lath and Shingles 


For our high grade dressed stock— 
*‘Ask the Wholesaler’’ 


The Alger- Sullivan Lumber Co. 


CENTURY. FLORIDA 

















THE ACTUARY DOES A MAN’S WORK 


And does it accurately. A book to use for figuri 
moulding, lumber bills, car freights, car invoices, ya 
inventories, odd sizes, etc. Has a tabie for determining 
the list of new mouldings, a table of prices on door and 
window stock, a table of measurements on wall board 
in 32 and 48-inch harm mag —_ eo = soe 
tables. The Lumberman’s Actuary, ce postpaid, 

in leather, $8.50. AMERICAN L' MBERMAN, 431 5. 
Dearborn S8t., Chicago, Ill. 
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We Believe 


that the surest way to build 
our own business is to help 
you build yours. That’s 
why we are supplying the 
best lumber that good tim- 
ber plus good manufacture | 
can produce. 


Try some of our 
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Timbers, Lath. | 


Gilchrist- 
Fordney Co. | 


LAUREL, MISS. 
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Gulfport, Mobile and 
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Daily Capacity 
400,000 Feet 


Dantzler Allied Mills 


L.N. DANTZLER LUMBER CO. 


Moss Point, Miss. 
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May Lumber Exports and: Imports 


July 1. 
jean wood and its manufactures during May had an 
aggregate value of $13,080,875, an increase of 


WASHINGTON, D. C., -Exports of Amer- 


$900,000 over May, 1924. However, the total 
value of wood exports for the eleven months ended 
with May this year were less by $13,355,444 than 
those for the similar period ended with May, 1924. 
May, 1925, exports were also less than those for 
April by $1,500,000. 

Increases over May, 1924, in quantity of exports 
occurred in principal items as follows: Railroad 
ties, 265,033 in May, 1924, to 357,464 in May this 
year, total lumber increased from 157,769,000 feet 
to 163,027,000 feet; softwood lumber, increased 
from 124,657,000 feet to 129,405,000 feet; hard- 
wood lumber, from 33,112,000 feet to 33,622,000 
feet; southern pine Jogs and hewn and sawn tim- 
ber, from 16,912,000 feet to 18,904,000 feet ; south- 
ern pine lumber, from 56,058,000 feet to 70,147,000 
feet. 

Sawn and hewn timber and log exports of all 
classes combined decreased slightly, the figures for 
May of last year being 55,.820.000 feet and for the 
same month this year 55,239,000 feet. The loss in 
this group was mainly in Douglas fir. Other prin- 
cipal decreases were Douglas fir lumber, which 
dropped from 538,219,000 feet to 41,987,000 feet, 
and oak, which decreased from 17,481,000 feet to 
15,953,000 feet. 

May imports of wood and its manufactures in- 
creased $1,000,000 in May over April of this year, 
and were nearly a half million dollars higher than 
in May, 1925. The total value in May this year 
was $9,523,115. Imports of mahogany logs were 
4,905,000 feet. Imports of cedar logs aggregated 
1,235,000 feet. Sawn mahogany from the Philip- 
pines amounted to 3,171,000 feet, and other cabinet 
woods 642,000 feet. Mav imports of softwood 
Jumber totaled 149,006,000 feet, valued at $4,- 
250,921. 
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English Demand for Softwoods Active 


WASHINGTON, D. C., June 30.—The hardwood 
trade in Great Britain maintained its dull tone dur- 
ing the last week, while the demand for softwood 
lumber was very active, according to Acting Com- 
mercial Attaché Mitchell, London. Orders for 
hardwood slowed up chiefly through the quietness 
in cabinet-making and general furniture trades, 
and although automobile and railway carriage 
building plants are very busy they can not take up 
the slackness in other directions. Stocks are be- 
coming heavy and agents are reported to be ad- 
vising their American principals to avoid making 
consignments. American quotations are easier, but 
the inducements offered have not been sufficient to 
encourage buying on the other side. Only a few 
woods, such as ash and gum, have shown signs of 
life, while hickory, wagon oak planks and maple 
are in little demand. 

Fairly large quantities of southern pine and 
Douglas fir have arrived recently, but enough is 
moving into consumption to keep stocks from ma- 
terially increasing. The continued good weather is 
benefiting housebuilding and out-door work of all 
kinds and the softwood trade is in a better posi- 
tion than for a year past. 

Plywoods are in more active demand and dealers 
complain that only the price asked prevents much 
more American plywood, particularly Douglas fir, 
from being purchased. 


Forestry Conditions in France 


WASHINGTON, D. C., June 29.—Commercial At- 
taché Jones, Paris, reports that the annual assem- 
bly of the forest commission of France has called 
attention to the danger that conditions may arise 
which will accentuate the deforestation which 
reached a high level during the World War and has 
continued at an alarming rate since. Conditions 
in the lumber market have been such that those 
operating forests have found themselves in the 
presence of highly speculative conditions in recent 
years, Mr. Jones says. In addition, the heavy 
taxes and proposals for new fiscal measures af- 
fecting forests have brought many to the conclusion 
that an intensive exploitation of their forest re- 
sources was demanded by their personal financial 
interests. Insurance, labor costs, transportation 
charges, in fact all elements entering into the ex- 
ploitation of forests are said to be rising dispro- 
portionately, and these factors also contribute to 
unwise cuttings. ’ 

In order to encourage the maintenance and ex- 
tension of the forest areas, the forest commission 
pointed out, lighter taxes on standing timber and 


land are necessary. The experience in Sologne and 
the Landes shows that a liberal policy can be 
adopted which will encourage private owners to 
extend their holdings. In these regions thousands 
of acres of pine lands have come into existence 
because the owners felt that they could with cer- 
tainty count upon liberal treatment by the publie 
authorities which would not make their invest- 
ments unprofitable ones. In other parts of France 
the spirit of individual initiative which explains 
the growth of the pine forests in the southwest is 
not equally encouraged. Mr. Jones makes this in- 
teresting statement concerning the character of 
Irrench forests: 

“The total area of French forests is stated at 
10,000,000 hectares, of which 3,300,000 are public 
forests and 6,700,000 privately owned. Of these 
latter, about 3,000,000 hectares are divided among 
1,500,000 owners. In other words, half of the 
privately owned forests are really small groups of 
trees to the protection of which it would be im- 
possible to extend the legislative rules which can 
be applied to forests properly so called. In fact, 
the legal basis for regulating larger forests, such as 
the necessity of water control, can not be estab- 
lished in the case of the smaller areas. The rest 
of the forest areas of France constitutes the pri- 
vate forests to which the name of forests can prop- 
erly be applied ; even these areas are seldom large 
in extent. In official statistics, there are reported 
only 700 owners who own 500 hectares or more. 
Many of these larger areas are in mountain dis- 
tricts, where they are subject to the regime of for- 
est protection.” 


Softwood Imports into Australia 


[Special correspondence to AMERICAN LUMBERMAN] 

PERTH, WESTERN AUSTRALIA, May 23.—Days 
have been spent before the Tariff Board debating 
the question of duties on imported softwoods. The 
board has taken voluminous evidence in both Mel- 
bourne and Sydney. Those urging higher duties 
have covered ground referred to previously in this 
correspondence, and they have erred rather reck- 
lessly on the side of exaggeration, representing the 
position as “very grave’ and calling for instant 
remedies—stiffer gluties. Even government off- 
ficials, such as conservators of forests, are ranged 
on the side of the importunate. 

Mr. Irby, conservator of Tasmania, presented fig- 
ures relative to forestry conditions in that State, 
and called attention to the fact that there were 
at present under leases and permits 300,000 acres 
of forest lands, of which 100,000 were cut out. 
The commercial stand of timber on the balance was 
estimated at 4,000,000,000 super feet in the round. 
Assuming there was 50 percent lost in conversion, 
it gave half those figures for sawn lumber. Of 
the remainder of the timber lands of Tasmania, 
700,000 acres would cover the lot. As the bulk of 
this was unexplored, the yield per acre could be 
estimated at 10,000 feet. This gave 7,000,000,000 
feet super in the round, and half that for sawn 
lumber. 

Tasmania produces about 60,000,000 feet of 
sawn lumber a year, and the forest would, at that 
rate, last for cutting another nine years. Certain 
splendid forest areas, with fine stands of timber, 
were known to exist in inaccessible places, but the 
present cutting could not be increased without the 
risk of an early famine. Mr. Irby was desirous 
that Tasmania should grow its own softwood tim- 
ber, and said that of ordinary softwoods they could 
get four crops per century. He urged the planting 
of tens of thousands of acres a year. If adequate 
protection were granted to the industry funds 
should be made available to ensure a proper scheme 
of planting of softwoods and the proper seasoning 
of Australian hardwoods. Australia should pre- 
pare for the time when foreign countries would, 
for their own protection, stop the exportation of 
timber. 


Urges Reduction of Duties in Interest of Trade 


On the other side have ranged many important 
and qualified witnesses who have placed before the 
board much weighty evidence why the duty should 
not be interfered with. Some of these witnesses 
were not merely importers of softwoods and _ re- 
tailers through the big city yards, but were among 
the leading sawmillers of the country, operating on 
large areas and employing large numbers of men. 
Mr. Heath, director of Laxton & Sons, Sydney, said 
he spoke for fully 85 percent of the timber trade 
in that city, and not only opposed increased duties, 
but urged a reduction in the interest of trade. 
Importations would not be checked by increased 
duties, according to Mr. Heath, who stated that 
Australian timbers were not in competition with 
imported timbers, each having its own specially 
defined uses. A factor in the decreased use of 
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Australian woods was the extensive use of substi- 
tutes such as fibro cement and concrete floorings, 
and duties did not affect them. 

Mr. Corke, secretary Sydney & Suburban Timber 
Merchants’ Association, pointed out that orders 
for Australian timbers were left uncompleted for 
long periods. Sydney, he said, could sell more than 
she receives. In Sydney at present jarrah was 
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Ways to Reduce Truck Operating Cost 


“Motor Transportation” was the subject of an 
interesting talk by O. R. Cuppet, of the West Vir- 
ginia Truck Co., Clarksburg, W. Va., before a recent 
meeting of the Upper Monongahela Valley Retail 
Lumber & Builders’ Supply Dealers’ Association. 
Mr. Cuppet stressed methods for eliminating ex- 
pense to get the best possible service from truck 
equipment. “I realize that one of the main prob- 
lems confronting you retailers in connection with 
your delivery service is to find some way to reduce 
the cost of transportation,’ said Mr. Cuppet, ‘‘and 
of course you want information along that line. 
However, it is my opinion that you are not as much 
in need of knowledge as you are in need of the 
application of the knowledge you already possess.” 
Continuing, Mr. Cuppet said: 


“From personal observation and inquiry I have 
found that the average business organization knows 
less about the actual cost of truck transportation 
than any department of the business, and since it 
is freely admitted that a business which knew 
nothing of costs in general would be short lived, 
it certainly stands to reason that truck transporta- 
tion can not be entirely satisfactory unless those 
employing it keep an accurate record of the cost, 
and thereby be enabled to learn the weak spots in 
it and then strengthen them. 


“It is only by complete records that you may 
learn whether one truck operates at a lower cost 
than another, and only in this way can you learn 
whether or not some particular truck is better 
adapted to your business than any other. It is 
only in this manner that you may learn whether 
your drivers differ in their earning power for you. 
You would doubtless be surprised to learn that the 
driver you think the best one on the job is in 
reality the poorest, however accurate records may 
prove to you that one driver is delivering much 
more tonnage than the other. You may also find 
that one is covering greater mileage than another, 
so it is not unreasonable to believe that you may 
be employing drivers that are not giving you their 
best, simply because they know that your records 
do not tell you enough to turn the light on them. 





One of the fleet of four 114-ton Graham trucks operated by the Doddington 
Co., Columbus, Ohio 


Overloading Shortens Life of Truck 

“To start with, buy the right size truck. I find 
that the average buyer is too greatly influenced 
by the first cost of the truck, and this in addition 
to the unscrupulous dealer or salesman who tells 
him that a 1-ton truck will carry a 2-ton load; 
it is easy for him to buy a truck that is under 
sized for his business. The undersized truck is 
the greatest breeder of the greatest evil in truck 
transportation, overloading, and every dealer, if 
not every owner, knows that this is the greatest 
Single factor in skyrocketing transportation costs. 

“Overloading shortens the life of a truck gen- 
erally, and specific instances may be traced di- 
rectly by rechecking the repair bills and noting the 
number of wheel bearings that have been replaced, 
along With axle shafts and rear axle trouble. 

‘Now you have been told what causes your high 


+ moa so I will endeavor to show you how to reduce 
16m, 


“First of all, have your trucks inspected and 
greased regularly. Many people seem to believe 
that if their bill for grease is sufficiently high, 
that they have done their duty by their equipment, 
but this is far from true, for a pound of grease 
applied at four different times, does just four times 
the £00d of a pound applied at one time. I am 
referring of course to the bushed parts, and not 


selling at $12.50 a hundred super feet, merchanta- 
ble quality, or $30 selected quality as against $11 
and $12 seasoned New South Wales hardwoods. He 
stressed that increased duties would injure the 
building trade. He submitted that nothing what- 
ever should be altered in the tariff than perhaps 
an inerease of duty on manufactured doors and 
fruit shook. 


i - 


ie 


to differentials and transmissions. Have your 
truck thoroughly greased and tightened at frequent 
and specific intervals, and do not deviate from 
your schedule any more than you would from any 
other part of the program of your business; it 
will pay bigger dividends than any other part of 
your business, considering the capital invested. 

How to Increase Truck Operator’s Efficiency 

“Next let us consider the case of the driver. In 
my opinion you will get much better service from 
your drivers if you will keep the records suggested 
in the early part of my talk, so that the driver 
may know that he is being rated, and that he must 
take an interest in the welfare of his employer 
in order that he may rate well in comparison with 
the other drivers. 

“T know several instances where the drivers 
have been prompted to keep down expense by the 
adoption of a bonus system whereby the driver 
with the least expense, considering the tonnage 
hauled, receives a stipulated bonus each month, 
the other drivers sharing to a lesser degree, de- 
pending on the expense and tonnage. In the event 
that an old truck is being used along with newer 
ones a certain predetermined percentage is allowed 
for his handicap. 

“Now last, but no means least, d6 business with 
a reputable dealer in whom you have faith, and 
let him help you keep the upkeep down, for the 
legitimate dealer is just as eager to have his prod- 
uct give satisfactory and economical service as 
you are.” 


In Front Rank of Truck Industry 


For the first quarter of 1925 official figures from 
Detroit show that Graham Bros. rank first in the 
world in the production and sale of 114-ton trucks. 
In the 1- and 1%-ton truck fields combined they 
were surpassed in volume only by Ford. Less than 
three years ago Graham Bros. were in twentieth 
position, and now they are manufacturing trucks 
at the rate of over one hundred daily, marketing 
their entire output through Dodge Bros. dealers. 
Among the reasons given by Graham Bros. for 
this rapid advance are: Sales and service ad- 
vantage of a strong dealer organization, combined 
with the exceptional 
merit of the truck itself; 
distinet price advantage ; 
pronounced quality ad- 
vantage ; Dodge Bros. en- 
gine. 

Coincident with the an- 
nouncement of the rapid 
rise of Graham Bros. in 
the truck industry comes 
notice of a substantial re- 
duction in the prices of 
Graham Bros. trucks. 
The 1-ton chassis, which 
formerly sold at $1,175 
f.o.b. Detroit, is reduced 
to $1,095, and the 1%4- 
ton chassis, which was 
$1,375, is cut to $1,280, 
f.0o.b. Detroit. Other 
. chassis prices are reduced 
proportionately. In commenting on these reduec- 
tions, the concern states: “It has always been 
the policy of Graham Bros. to pass along to the 
consumer immediately any savings effected through 
increased production and other factory economies.”’ 

Numerous retail lumber dealers are employing 
Graham Bros. trucks to advantage, among them 
the Doddington Co., of Columbus, Ohio, which has 
in use four 1144-ton Graham trucks. “They are 
giving us excellent service,” states the Doddington 
Co., “and the up-keep is lower than we expected. 
These trucks are speedy and the most convenient 
for quick delivery. We can not recommend them 
too highly for anyone needing a truck of this 
capacity.” 


SaaBBBAAAAACE 


MOTOR VEHICLES are the chief means of trans- 
portation for radio dealers. Tabulation of replies 
from 540 dealers who responded to a mail query 
brought out the fact that virtually every merchant 
in this line uses an automobile in his business. 
The total number of cars owned by the 540 dealers 
was 698. 














RAILROAD 
MATERIAL 





Because of the superb qual- 
ity of the longleaf timber we 
are cutting, we are able to offer 
buyers unusual values in rail- 
road and car material. 


We know the requirements 
of railroad and car material 
buyers and we know how to 
deliver satisfaction. Try us. 


We also manufacture a complete 
line of yard and shed stock. 


BATSON & 
HATTEN 


LUMBER CO., Inc. 
LYMAN, MISSISSIPPI 
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Richardson-Gardiner 
Lumber Company 
Laurel, Miss. 























FRANK PAYNE | 


WHOLESALE 


LUMBER TIES TIMBERS PILING 


JACKSON, Miss. 
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HEART CUTTING EXPORT TIMBERS 


Railroad and Car Material 
Shed Stock—Boards 


Mills, 60,000 ft. Daily Capacity 


Gulf Pine Lumber Co. 


POPLARVILLE, MISS. 
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RANT 


SOUTHERN 
HARDWOODS 


Pia 


WHITE 
OAK 


RED 
OAK 


RED 
GUM 


SAP 
GUM 


BLACK 
GUM 
HICKORY 


MAGNOLIA 








offered for prompt de- 
livery. Orderin straight 
or mixed cars. 


HICKORY — OAK 
GUM 


HICKORY 
15,000’ 4/4 No. 2 Common 
15,009’ 6/4 No. | Common 
30,090’ 6/4 No. 2 Common 
15,000’ 8/4 No. | Common 
15,000’ 8/4 No. 2 Common 
30,000’ 8/4 No. 3 Common 
15,000’ 10/4 No. | Common & Btr. 
8,000’ 12/4 No. | Common & Btr. 
7,000’ 16/4 No. | Common & Btr. 


MIXED OAK 


150,000’ 4/4 No. 3 Common 
150,000’ 4/4 Sound Wormy 


PLAIN BLACK GUM 








150,000’ 4/4 FAS ‘hme 
CYPRESS 150,000" 4/4 No. 1 Common 
30,000’ 
WHITE 45,000’ 5/4 No. | Common & Sel. 
ASH 15,000’ 5/4 No. 2 Common 


Write for prices today. 


Grant Timber 
& Mfe’.Co. sorsvan 


LOUISIANA 
W.W. BEATY, Sales Manager 


sawn SHORTLEAF 


Base, Casing, Edge and Flat 
Grain Flooring, Ceiling, Partition 
Finish (all thicknesses), Mouldings 
1" and 2" Yard Stock up to 20' long 
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Also SOUTHERN HARDWOODS 


DAVIS BROS. 


LUMBER CO., Ltd. 
ANSLEY, LA. 
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Lucas E. Moore Stave Co., Inc. 


MANUFACTURERS 
EXPORT 


Band 
Sawn 


DOMESTIC 


Southern Hardwoods 


Kiln Drying a Specialty 
Sales Office: NEWORLEANS,LA. Mills at Mobile, Ala. 
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Manufacturers 


Short Leaf Pine and Hardwoods 












LOUISVILLE, KY. 


June 29.—The lumber market has rallied con- 
siderably over the month, and demand is stronger, 
but prices are practically unchanged, although 
there is not as much shading. July is expected to 
bring further increase in demand, and some im- 
provement in price, although it seems that pro- 
duction as a whole continues fairly active. There 
is a lot of talk of mills being down, but it is to be 
noted that a great many of the large mills are 
running steadily. Present demand is principally 
for gum, oak and ash, with poplar better than it 
has been, while some very fair walnut sales have 
been made. Walnut, mahogany and oak veneers are 
also active, and plywoods are holding up well. 
Quotations at Louisville, inch stocks: Quartered 
white oak, FAS, $125@140; common, $75@85; 
quartered red, $105@110; and $65@67.50; plain 
white oak, $85@100; and $60@62.50; plain red 
oak, $82@90 and $55@58. Poplar, FAS, $105@ 
110; saps and selects, $70@75; common, $50@55. 
Quartered red gum, FAS, $82, and common, $57: 
plain red, $80 and $53; quartered sap, $57 and 
$40; plain sap, $52 and $34. Walnut, FAS, $215; 
selects, $150; common, $110. Chestnut, $105 and 
$57. Cottonwood, $53.50 and $358.50. Ash, $95 
and $55. Basswood, $85 and $55. 


DETROIT, MICH. 


June 29.—With a number of automobile and 
body plants completing semi-annual inventories, 


trade factors expect the largest purchases of hard- 
woods to be made during the summer. A number 
of automotive plants have indicated the strong 
possibility of increased hardwood buying following 
inventory. Orders are said to be centered largely 
on maple, elm and gum, with ash gaining momen- 
tum. Extensive purchases in the automotive in- 
dustry may be postponed until early fall, when an 
outstanding improvement will be very much in 
evidence, 

There is more strength in softwoods as well as 
an improvement in prices. ‘Transit cars are mov- 
ing quite satisfactorily. In retail yards prices 
have fallen off to some extent, but volume of busi- 


ness is holding. Construction is strongly domi- 
nated by large buildings and single residences. 


Building of apartment houses has fallen off. 
Henry Otis, of the Detroit Lumber Co., is plan- 
ning an extended trip to the west Coast this month. 


EVANSVILLE, IND. 


June 29.—Hardwood business in southwestern 
Indiana has shown a slight improvement during 
the last week or two. A good many orders and a 
large number of inquiries came in last week, and 
many buyers want rush shipment. In many cases, 
buying is still hand to mouth, only there is more 
of it. Retail stocks, especially in rural communi- 
ties, are broken, while it is predicted that farm 
trade will soon improve. Local wood consuming 
factories continue to operate on steady time. Many 
furniture manufacturers are attending the mid- 
summer market in Chicago. Chair and desk manu- 
facturers are more optimistic. Reports from Hen- 
derson, Ky., and Tell City, Huntingburg and Jasper, 
Ind., are to the effect that plants continue to op- 
erate steadily. The veneer and plywood business 
is better thar it has been for some time. Box 
makers are in the market for considerable lumber. 
Poplar has been moving more freely, while maple, 
elm, gum, white oak, ash, hickory and cherry are 
moving fairly well. There also is a good demand 


for walnut. 
ELKINS, W. VA. 


June 27.—Within the last week or so there has 
been a slight increase in demand for certain kinds 
of hardwood, the mills getting more orders. The 
market is extremely spotty, however. VPrices re- 
main virtually unchanged. Development of a little 
better call has definitely checked any further price 
decline. The low grades have been showing more 
strength than the better. Sound wormy chestnut 
and oak are in better demand. ‘There is more call 
for flooring. Mine timber, including props and 
ties, is in better demand in West Virginia. 

The principal mill of the Pardee-Curtain Lum- 
ber Co., at Curtin, has sawed its last log and has 


been shut down permanently, completing over 
twenty-four years’ service, during which about 
500,000,000 feet was sawed. The Curtin mill 


started on Sept. 22, 1900. The company owned 
mills at Coalsiding, Hominy Falls and Deer Creek, 
but these have been out of commission for some 
time. The company cut thousands of acres on the 
water shed of Gauley River. It is not definitely 
known whether the Curtin mill will be moved to 


another location. According to general report, 
however, the Curtin interests have extensive 


holdings in Webster County, amounting to around 
25,000 acres, and acquired the West Virginia Mid- 
land narrow gage railroad a year or more ago. 


MARINETTE, WIS. 


June 29.—Thomas Atkinson, who in the early 
days was associated with the old Metropolitan 
Lumber Co., Green Bay, arrived from California 
this week to visit relatives and home friends in 
this section. He is now engaged in redwood log- 
ging in California and is interested in a Mississippi 
turpentine camp. 

J. T. Phillips, general manager Diamond Lum- 
ber Co., Green Bay, Wis., is steadily improving, 
according to reports received this week. When 
upon a business trip to the East, he was taken 
suddenly ill. 


COLUMBUS, OHIO 


June 29.—-Hardwood demand is holding up quite 
well, and a generally satisfactory business is re- 
ported. Industrial users are the best customers. 
Price cutting is somewhat widespread, especially 
on the part of smaller factors desirous of cleaning 
up dry stocks. A good many inquiries are coming 
in, and offerings are not as heavy as formerly. 
I’. B. Pryor, sales manager W. M. Ritter Lumber 
Co., reports that sales compare very favorably 
with those of the previous month. M. W. Stark, of 
the American Column & Lumber Co., reports a 
rather steady demand. 

Southern pine trade has been somewhat irregu- 
lar, although a fair business is booked. <A large 
number of transit cars are offered, and often sold 
at less than usual market figures. Dealers are 
buying to replenish, although ordering is hand to 


mouth. 
CINCINNATI, OHIO 


June 30.—Better sentiment is developing in the 
lumber markets, and prospects are that July and 
August will be livelier months than they are nor- 
mally expected to be. The buying resistance that 
has been so noticeable is losing some of its force. 
Both retailers’ and consumers’ stocks are being de- 
pleted, and many are contemplating ordering ahead. 
This attitude has already resulted in some future 
business being placed. Hardwood prices are steady, 
while in southern pine there has been some im- 
provement in the price situation. Retail business 
in the Cincinnati district is reported to be active. 

J. C. West & Co. have appointed L. V. Martin as 
an inspector at the mills located on the Cumber- 
land & Manchester railroad in southeastern Ken- 


tucky. He will make his headquarters at Barbour- 
ville. Next week he will motor from Cincinnati to 


Barbourville. 

Earl Hart has returned from a visit to the East 
in the interest of the Leland G. Banning Co. of 
which he is general manager. He spent a good 
deal of the time in New York City. 


MEMPHIS, TENN. 


June 29.—Hardwood sales and shipments con- 
tinue at a rather rapid pace despite the fact that 
this is the time for the usual summer lull. Sales 
are being made daily and shipments continue to 
surpass those of all other years on record. Prices 
are firm, with a slight tendency to advance. Stocks 
are beginning to feel the effects of the heavy de- 
mand and are not so far from normal as they were 
several weeks ago. Many mills are now down for 
repairs and summer vacations. The Valley Log 
Loading Co. reports a further scarcity of logs along 
rights-of-way. Report of two loaders now working 
were not available this evening, but will show load- 
ings of less than 250 cars, a decrease compared 
with last year. Another week or so of good de- 
mand will probably strengthen prices. Small mills 
are already beginning to report themselves sold 
up. so only larger mills continue overstocked. 

Domestic demand is featured by heavy buying 
from the building ‘trades group. This demand has 
been most unusual and bids fair to continue 
throughout summer. Building activity is causing 
demand for flooring, interior trim and other arti- 
cles, and maintains good demand for rough lumber. 
Flooring plants are exceedingly busy and are good 
buyers. Agricultural implement manufacturers are 
in the market for a good volume. There is a fair 
building demand from rural sections as well as 
from cities. The automobile demand is still hold- 
ing up. This demand has been unusually good, 
many orders being received daily. Furniture mak- 
ers are practically out of the market until after 
present shows. Overseas demand is slightly off, 


yet shipments for the first half of June were prac- 
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tically as good as in May and April, two record 
months. 

Joe S. Houston, manager Memphis office United 
States Shipping Board Fleet Corporation, has been 
appointed district freight and passenger repre- 
sentative of the Kansas City Southern railroad, 
New Orleans. He has been quite a factor in get- 
ting lumber trade for Shipping Board vessels. 

George T. Houston, of the United Timber & Lum- 
per Co., will sail for Europe on the Celtic on July 
11. Mrs. Houston will accompany him. 

Frank Bruce, secretary E. L. Bruce & Co., will 
sail for Europe on the Rotterdam on July 11. He 
expects to spend several weeks in Europe. Mrs. 
Bruce will accompany him. 

H. J. M. Jorgenson, of the Jorgensen-Bennett 
Lumber Co., will leave Saturday for an extended 
visit to Denmark and Sweden, his old home. He 
will sail direct to Oslo. 

W. H. Russe, of the Gause-Beard Plywood Co., 
has left for an extended trip in the West, to visit 
Yeliowstone Park and also Alaska. He will be 
accompanied by his son, who joined him at St. 
Louis, Mo. 

Word has been received that Wilfred Beaver, 
now with the Hughart-Carson Lumber Co., of 
Grand Rapids, Mich., is now the father of a baby 


boy. 
: MERRILL, WIS. 


June 29.—The market for hemlock is booming 
and manufacturers report that the retail trade is 
the principal purchaser. Hardwoods are not quite 
as active. Prices are steady. 

Hemlock prices are: No. 1, 2x4-inch, 12-foot, 
S1S1E, f.o.b. mill, is $30; 16-foot, $31. No. 1, 
1x6-inch, all lengths D&M is $31. No. 1, 1xs-inch, 
all lengths, plain shiplap, $33. No. 2, 1x6-inch, all 
lengths, D&M, $26; No. 2, 1x8-inch, all lengths, 
shiplap, $28. Select No. 38 strips and boards, all 
widths and lengths, $24. Lath, No. 1, are $8; No. 
2, $6.50; 32-inch, $3.50. 

Hardwood prices are: 


BIRCH 
4/4 5/4 5/4 
ROE iu elaiavelelaiats.a $110@115 $115@120 $120@125 
WOICGUS (cass oshe'eu 90@ 95 95@100 100@105 
INGOs © CONN. é 5 i'e cs 50 60 65 
No. 2 COMP. oieicees 30 40 43 
NO. S COM. 66 bce 15 20 21 
MAPLE 
WD sa Ga Ree wi RSs 75@ 78 85 85 
a or Pe 65@ 68 75 75 
IO: F COM. se cece 5O@ 52 60 60 
No, 2 COM. 06 ese 30@ 32 38@ 40 88@ 40 
No. 3 com....... 144@ 16 16@18 16@ 18 
Elm and 
4/4— soft ar Basswood Ash 
I ay 0:66 oo a 70 70 100 
BOIROUM ice e644 sre 60 60 85 
INGOs COUN. 6.6 <6 <8 45 50 60 
NO. 2 COM 64.655 26@ 28 28@ 30 35 
NO. S COM 6. 66 «0 21@ 22 22 20 


The demand for hardwoods is principally in the 
lower grades. 

The movement in pine is very satisfactory, and 
prices are fairly good. No. 3 common flooring, 
6-inch, f.o.b. mill sells at $31.50, and 8-inch No. 3 
common shiplap at $34.50, in all lengths. 


JACKSON, MISS. 


June 30.—Local hardwood lumbermen say that 
curtailed production is having its influence on the 
market, and that conditions are improving. All 
mills in this section will close down for Fourth of 
July holidays. ‘The log supply is lower than re- 
ported recently, as prices the mills are able to pay 
will not induce the farmers to leave their crops to 
get out logs. Crops are better than for ten years, 
and farmers in this section, it is expected, will do 
considerable building. 


BUFFALO, N. Y. 


June 29.—Receipts of lumber at this port have 
been small so far this season, the amount to July 
1 having been 2,248,448 feet. Not more than half 
a dozen cargoes have been received. Unless a good- 
sized movement starts before long, it is expected 
that the season will be below the average in ac- 
tivity. 

Ii. Shumway Lee, president of Mixer & Co., was 
last week elected president of the Buffalo council 
of Boy Scouts. 

A. Conger Goodyear and Charles W. Goodyear, of 
the Great Southern Lumber Co., who have been 
abroad for several weeks, sailed for home from 
Southampton on June 27 on the Berengaria. 

William W. Reilley, who is a great traveler, as 
well as being active in the wholesale lumber trade, 
sailed from New York this week for several months 
in Europe. 

C. R. Kelleran, of the Trotter-Kelleran Lumber 
Co., has returned from a trip to New York and 
Philadelphia. He was accompanied there by his 
brother, S. H. Kelleran, of Seattle, Wash., who is 
Spending some time in the East. 

Walter Laidlaw, of the R. Laidlaw Lumber Co., 


Toronto, was here last week visiting John McLeod, 
vice president of the company, and the Buffalo 
yard. a 

Millard S. Burns, of Palburn (Inc.), leaves this 
week for his camp in Upper Canada, where he 
will spend the remainder of the summer. 

Carleton W. Betts, of the Betts Lumber Co., 
spending this week looking after business in ew 
York and also visiting his family, staying at° 
Watch Hill, R. I., for the summer. 


MILWAUKEE, WIS. 


June #30.—Conditions were better in the Mil- 
waukee lumber market last week due to a heavier 
demand for construction work. Building operations 
continue to increase. There is sufficient building 
under way and in contemplation to insure activity 
for the remainder of the year. Industrial hard- 
wood sales are not being made. Prices were a trifle 
stronger. Retailers are still reluctant about car- 
rying a large stock, but day-to-day business is 
keeping volume up. One retail yard here states 
that June is its heaviest month this year. The au- 
tomobile industry is keeping one of the mills here 
working night and day. Millwork factories report 
business good, and production about normal. They 
are getting new contracts and expect to operate 
with a full force for several weeks. About 50 per- 
cent of the business of one plant is on contracts 
and the other 50 percent covers stock items which 
their customers have booked. The smaller plants 
are not benefiting by the building program as 
greatly as are the larger ones. 

Certain kinds of passenger cars are being re- 
built at the West Milwaukee car shops of the Mil- 
waukee road for the first time in the history of 
the shops here. As a result about 1,000 men have 
been added. The company plans also construction 
of 5,000 freight cars by Oct. 1. 


RHINELANDER, WIS. 


July 1.—For the last several weeks there has 
been considerable activity in good maple for the 
automobile trade, orders of considerable size havy- 
ing been placed for both 6/4 and 8/4 thicknesses. 
There has also been some buying of maple flooring 
stock. Manufacturers are holding strong on floor- 
ing stock in the belief that prices will be better 
as the season advances, the summer months usu- 
ally being somewhat slow in the maple flooring in- 
dustry. Birch seems to be moving in a fair volume, 
especially in 4/4 thickness, Nos. 1 and 2 common 
grades. 

The tourist trade in this vicinity has stimu- 
lated the moving of hemlock, a great many cot- 
tages on the nearby lakes either being under con- 
struction or plans laid for same. ‘This form of 
building is growing every year and is the means 
of moving considerable lumber in this territory. 
Manufacturers here report a good volume of busi- 
ness, shipments as the year advances exceeding 
previous months. There has been, no doubt, more 
lumber moved the first six months of the year than 
corresponding months of last year. This is espe- 
cially true of January and February. Stocks from 
last winter are now in good shipping condition 
and with orders holding up mills look for a busy 
season. 

The sawmill of the Thunder Lake Lumber Co. is 
shut down for repairs. This firm expects to re- 
sume operations about the middle of July with a 
day and night shift. 

C. E. Lovett, for twenty years a lumberman in 
this city and now residing in Detroit, Mich., is 
here for several weeks visiting friends. 


Equal Loss Where Both Are at Fault 


In a case brought up for arbitration, a committee 
of the National-American Wholesale Lumber Asso- 
ciation ‘he 1d that where the two parties to an agree- 
ment are equally at fault they should bear the loss. 
In this case it appears that on Jan. 2, 1924, the 
buyer ordered one car 1x6 No. 2 common siding, 
pattern No. 117 kiln dried, with the printed terms: 
“All yellow pine shipped on this order is to be 
graded in accordance with rules of Southern Pine 
Association.” On Jan. 4, 1924, the seller so ack- 
nowledged the order but stated in his letter: “The 
grade of drop siding shipped will be the same grade 
as we have shipped you heretofore.” 

On arrival of the car the buyer refused the stock 
on the ground that the grade was inferior to that 
previously shipped. Seller insisted on official in- 
spection on the basis of grading rules. The buyer 
refused this unless the seller would agree to have 
inspection on the basis of grade previously shipped. 
The seller claimed grading was bound to vary, 
some being good, some fair, but so long as it passed 
inspection per rules, the buyer should accept it. 
This the buyer refused, claiming that he purposely 
bought seller’s No. 2 drop siding because it was 
exceptionally good and verbally ordered it, which 
seller acknowledged. Finally the buyer submitted 


py of $212.19, which the seller refused to con- 
sider. 

The arbitration committee held that the contract 
called for stock equal in grade to stock previously 
shipped, not a low line stock which might barely 
escape rejection under official inspection on the 
basis of the grading rules. No evidence was sub- 
mitted to prove or disprove that this stock was of 
the quality contracted for, and as both parties 
were at fault in making a contract in which neither 
was in a position to satisfy a court or jury as to 
fulfillment, it was held that the loss should be 
borne equally. 


CI LOUISIANA Co 
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The Economical 
Way to Buy 


Oak Flooring is to buy it in 
mixed cars with the other 
items you need. Note below 
the items we can ship you in 
one car. Here is a real oppor- 
tunity to reduce your stock in- 
vestment and cut freight costs. 
Make up a mixed order of 














HODGE-HUNT 


Oak Flooring 


Southern Pine Lumber 
Oak and Gum Trim 
Aromatic Red Cedar 


Hodge-Hunt 


LUMBER CO., Inc. 





























Lutcher & Moore 
Cypress Lumber Co. 


LUTCHER, LA. 


Manufacturers of 


Cypress «Tupelo 


We Specialize in Tupelo 
Flooring, Trim and Moulding 

















CYPRESS 


We annually produce 40,000,000 feet of 
Louisiana Cypress 
Lumber, Lath 
and Shingles 


Also Tupelo Lumber, and have Complete 
Planing Mill Facilities. 


Dibert, Stark &Brown Cypress Co. Ltd. 


DONNER, LOUISIANA 











Manufacturers 
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| ROUGH ailiitiiass 
'/ MOULDINGS, LATH, 
SHINGLES 


P| Sales Agent for the Following Mills:— 


THE HEBARD CYPRESS COMPANY, 
Waycross, Ga. 


BIG SALKEHATCHIE CYPRESS CO. 


ad 


Varnville, S.C. 
BLACK RIVER CYPRESS CO, LYON PINE COMPANY, 
Gable, S.C. Odessa, Fa. 


BURTON - SWARTZ PINEORA MANUFACTURING 
CYPRESS CO. OF FLORIDA COMPANY, 
¥ Perry, Fla. Pineora, Ga. 
SAVANNAH RIVER LUMBER Also agents for 
COMPANY, DIBERT, STARK & BROWN 
Vele Royal Mill, Savannah, Ga. CYPRESS CO. 
Gilmania Mill, Gilmania, S.C. In territory east of Pittsburgh. 


Gulf Red Cypress Co. 


SAVANNAH, GEORGIA 













A new book by 
** The 


Lumberman 
Poet’’ 


Come 


Home 


DOUGLAS MALLOCH 





“Pack your things” and “come on 
home” to “church and Mother and 
Home and Dad, the grassy road and 
the village school.” 


Make the acquaintance of Great- 
grandfather Green, Elder Jones, 
Private Hill, Pa and Ma, The New 
Preacher, Crazy Pete and others. 


They will bring a warmth to your 
heart, a smile to your lips, perhaps a 
tear to your eyes. They will tighten 
home ties, make life worth living. 


You will want “Come on Home” 
for yourself, and to send to the ab- 
sent. Postpaid, $2. Bound in blue 
cloth, 222 pages. Address: 


American Lumberman 
431 South Dearborn Street, CHICAGO 














SEATTLE, WASH. 


June 27.—T. D. Kellogg, of the T. D. Kellogg 
Lumber & Manufacturing Co., Antigo, Wis., who is 
paying a visit to the Pacific Northwest, believes 
that business will tend to “come back” during the 
next four months. His trade is mostly in hard- 
woods, for which the demand is most active in 
February. Mr. Kellogg attended the luncheon of 
the Hoo-Hoo Club of Seattle Thursday, and spoke 
briefly in response to an introduction to the lum- 
bermen present. 

John D. Collins, president of the John D. Collins 
Lumber Co., Seattle, is making a vacation tour by 
automobile of numerous points in the Pacific North- 
west. His family accompanies him. They have 
driven to Longview, Wash., thence down the Co- 
lumbia River to Astoria, and then to Portland. 
They will traverse the Columbia Highway to the 
east side of the Cascades, and return to Seattle 
next week by way of Yakima. 

Langford W. Smith, of the sales organization in 
the plywood department of the Red River Lum- 
ber Co., Westwood, Calif., spent a few days in Se- 
attle this week. 


TACOMA, WASH. 


June 27.—Out of respect for the memory of 
IL. C. Aston, president of Aston & Todd and a 
member of the Tacoma Lumbermen’s Club, who 
died this week, the usual weekly meeting of the 
club was canceled. A delegation of the club mem- 
bers attended Mr. Aston’s funeral. 

Lumber carriers at the Tacoma docks during the 
present week included the following: Puget Sound 
Lumber Co., Arabia Maru, Japan, 300,000 feet 
(part cargo). St. Paul & Tacoma Lumber Co., 
Steel Engineer, Atlantic coast, 400,000 feet (part 
eargo) ; Arabia Maru, Japan, 400,000 feet (part 
cargo) ; Charles H. Cramp, Atlantie coast, 1,300- 
000 feet (part cargo) ; President Madison, Japan 
and China, 1,750,000 feet (part cargo), and Sierra, 
California, 200,000 feet (part cargo). Milwaukee 
dock, Arabia Maru, Japan, 200,000 feet (complet- 
ing). Diekman Lumber Co., Alabama Maru, Japan, 
300,000 feet (part cargo) ; Paul Luckenbach, At- 
lantic coast, 200,000 feet (part cargo), and Munin- 
dies, Atlantic coast, 400,000 feet (part cargo). De- 
fiance Lumber Co., Paul Luckenbach, Atlantic 
coast, 500,000 feet (part cargo), and Gisla, Aus- 
tralia, 450,000 feet (part cargo). Baker dock, 
Saginaw, California, 250,000 feet (part cargo), 
and Doylestown, California, 300,000 feet (part 
eargo). Terminal dock, Wapama, Atlantic coast, 
300,000 feet (part cargo) ; Makiki, Hawaiian Is- 
lands, 200 tons box shook and 200,000 feet lumber 
(part cargo); I’. J. Luckenbach, Atlantic coast, 
400,000 feet (part cargo) ; Charles HI. Cramp, At- 
lantic coast, 800,000 feet (part cargo) ; Hsther 
Johnson, California, 250,000 feet (part cargo), and 
Whitney Olsen, California, 250,000 feet (part 
cargo). Tidewater Mill Co., Sierra, California, 
300,000 feet (part cargo). Portacoma docks, Hall- 
gyn, Kurope, 700,000 feet (part cargo) ; Sydney 
Hauptmann, Atlantie coast, 500,000 feet (part 
cargo) ; Kinderdyk, Europe, 10,000 doors (part 
cargo) ; Indra, west coast South America, 275,000 
feet (part cargo) ; Sierra, California, 500,000 feet 
(part cargo) ; New Britain, Atlantic coast, 1,000,- 
feet (part cargo) ; Munindies, Atlantic coast, 300,- 
000 feet (part cargo) ; Taiyo Maru, Egypt, 1,750,- 
000 feet ties (part cargo), and West Jappa, west 
coast South America, 550,000 feet (part cargo). 

The hottest weather in the history of the Pa- 
cific Northwest, coupled with startlingly low hu- 
midity, has created an extremely dangerous fire 
situation in the Tacoma district. So far no serious 
fires have been reported, and State and Federal 
authorities are coUperating with the timber owners 
and loggers in an effort to take all possible pre- 
cautions against a general conflagration. New high 
temperature records were made in Tacoma Thurs- 
day when the thermometer rose to 984, the warm- 
est day on the weather bureau records for the city. 

A forest fire in the Patton Logging Co.’s timber 
near Morton called out the entire woods crew of 
the company to fight it Tuesday. The blaze is re- 
ported under control for the present, though 
weather conditions are extremely unfavorable. 

The log rate case has been ordered transferred 
to the Federal courts for a hearing, and will come 
before the district court at Tacoma, in which 
Judge Edward E. Cushman presides. The action 
was taken by Judge D. F. Wright, of Olympia, on 
the request of the railroads, who based their claim 
on a diversity of citizenship. No date has yet 
been set for the hearing. 

The local car shops of the Chicago, Milwaukee & 
St. Paul railway have received the specifications 
for construction of the 6,500 new cars ordered, of 





which 3,000 are box cars, 1,000 auto cars, 1,500 
stock cars, 500 gondolas and 500 flat cars. 

One of the giant logs handled by the Tacoma 
mills will be used by the Tacoma Elks lodge as an 
advertisement for the Lumber Capital of America 
at the annual convention of the Elks to be held 
next month at Portland. The log will be placed 
on a special float and exhibited in the parade dur- 
ing the convention. It was donated by the Cas- 
sade Timber Co. The section is 80 feet long and 
eight feet in diameter. 

Tacoma lumbermen were too busy this week act- 
ing as scorers and referees in the annual Pacific 
Northwest Golf Association meet, held at the Ta- 
coma Country & Golf Club, to take any part in the 
play. Nearly all the lumbermen golfers were 
called on to act as assistants during the tourna- 
ment, and were forced to forego taking an active 


yart. 
LOS ANGELES, CALIF. 


June 27.—While it appears that June will be 
another big month in construction activity, a large 
percentage of the permits are for Class ‘A’? and 
concrete buildings. The result has been that the 
volume of retail business in southern California for 
this month has not been such as to encourage 
yards to stock up during the vacation months. 
The inbound waterborne movement is somewhat 
lighter for the last fifteen days than for the pre 
ceding two weeks of this month. While retail 
sales have slowed up, prices on all lists are re- 
ported firm. 

The business men of southern California are 
whole heartedly contributing to a campaign to 
raise $1,000,000 for the purpose of advertising 
Los Angeles and vicinity throughout the country. 
It is expected that this publicity will bring many 
new residents as well as industries to the South- 
land. 


ABERDEEN-HOQUIAM, WASH. 


June 27.—While the projected general shutdown 
of mills on the Harbor will not take place, a num 
ber are down for repairs. The Bay City Lumber 
Co. will be down fourteen days while changes are 
being made in electrie turbines. The Hulbert Mill 
Co. was down for two weeks, but resumed opera- 
tions on June 22. Wilson Bros. Lumber Co. will go 
down for two weeks on Monday, June 29. Prac- 
tically all shingle mills in Grays Harbor will close 
for ten days from June 29. The E. C. Miller Cedar 
Co. will continue to operate, as will one of the 
mills of the Saginaw Timber Co. 

Excessive heat last week was responsible for a 
number of,fires, among them being a small one at 
the mill of the Donovan Lumber Co., a blaze at 
the mill of the Grays Harbor Shingle Co., and one 
at the Hoquiam Lumber & Shingle Co. mill. 

The Pacific Lumber Agency reports a heavy order 
file for shipment from its Sumner (Wash.) con- 
centration plant. It receives and ships from there 
two million to two and a half million feet a 
month, and this quantity will be increased as rap- 
idly as it can extend facilities. Most of the stock 
is short length; some of it is re-manufactured 
there. There is a growing demand for. short 
lengths. This concern shipped one customer more 
than a million feet of short length drop siding thus 
far this year. 

The Davenport Tebb Lumber Co., Copalis Cross- 
ing, is specializing in the production of airplane 
spruce and has orders that will keep the mill busy 
for some time. 

That more attention is given to producing qual 
ity shingles now than ever before is the opinion of 
KE. L. (Ted) Connor, manager of Grays Harbor 
Sales Corporation. He pointed out that whereas 
in times gone by quality has been sacrificed to 
quantity production, competition has now forced 
the manufacturers to make better shingles. “In 
the last two years,” Mr. Connor says, ‘‘we have 
reduced the speed of our shingle machines, and 
the sawyer who in previous years cut forty thou- 
sand shingles in eight hours, is now turning out 
ouly from twenty-five thousand to thirty thousand 
in the same time. We are giving more attention 
to saws, seeing that they are kept sharp and pro- 
duce smooth surfaced shingles, instead of the ir 
regular surface resulting from the use of a saw 
too long and run too fast. We, on the sales end 
of the business, have found that the discrimi 
nating dealers will buy such shingles readily, and 
will pay what they are worth, and our full order 
file today shows it pays to produce the better ar- 
ticle.’’ 

R. S. Fox, representative Eureka Cedar Lumber 
& Shingle Co. and other interests of Alex Polson, 
of Hoquiam, has returned from Japan, where he 
has been for over a year. In an address before 


the Rotary Club of Hoquiam, he reviewed condi- 
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tions in Japan and China, explaining their effects 
upon business in this country, especially as related 
to Grays Harbor. 

Arthur Deffebach, manager Burton Lingo Lum- 
per Co., Fort Worth, Tex., spent last week on the 
Harbor, the guest of E. L. Connor, of the Grays 
Harbor Sales Corporation, Hoquiam. 

R. D. Emerson, of the North Western Lumber 
Co. and the Aloha Lur.oer Co., and Thorpe Bab- 
cock, manager North Western Lumber Co., are 
stockholders in the newly organized Bank of Ho 
quiam. 

E. C. Miller, of the E. C. Miller Cedar Co., of 
Aberdeen, is in the East on a business trip, and 
plans to visit the principal cities. 

Neil Cooney, manager Grays Harbor Commercial 
Co., was called to Chico, Calif., last week by the 
serious illness of his sister-in-law. 

Clarence Hill, of the Bucoda Shingle Co., Bu- 
coda, Wash., in addition to selling its output, has 
taken over the sales of several small mills in that 
vicinity, and will conduct a general wholesale shin- 
gle business. 

L. A. Lamere, secretary-treasurer Olympia Shin- 
gle Co., Olympia, Wash., is now in the East on a 
combined business and vacation trip. He expects 
to visit several of the shingle consuming centers 
before returning to the Coast. 


SAN FRANCISCO, CALIF. 


o7 


June 27.—Wholesalers and manufacturers are 
both optimistic over the week’s business, which 
has shown a steady increase in volume, with prices 


Co. and president San Francisco Rotary Club, has 
left Cleveland, Ohio, where he was attending In- 
ternational Rotaspy, and is spending a month at 
Banff, Canada, before returning home. 


EVERETT, WASH. 


June 27.—Millmen report increased inquiry and 
a higher market for fir at the approach of the 
July shutdown. ‘There is a growing scarcity of 
No. 1 logs, although the lower grades are plenti- 
ful. The shingle market is apparently in good 
shape. 

Hot weather during the last few days has in- 
creased the fire hazard in the woods, so that tim- 
ber owners and loggers have redoubled their pre- 
cautions. The almost complete shutdown of the 
camps, Which have ceased operations on account of 
increased freight rates on the railroads, has les- 
sened the danger of fire from that source. 

Lumbermen will take an active part in Everett’s 
Fourth of July celebration, which this year will be 
given on a larger scale than ever before. The ar- 
rangements are being made by a general committee 
of the American Legion. 


BELLINGHAM, WASH. 


June 27.—The cargo movement at Bellingham 
and Anacortes has been more active during the last 
week than for some time. At Bellingham the fol- 
lowing vessels were loaded: Bloedel Donovan 
Lumber Mills, Orinoco, 2,500,000 feet, Atlantic 
coast; Vinita, 3,500,000 feet, Atlantic coast; Sid- 

ney Hauptmann, 450,000 
feet of lumber and lath 
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Highest honors, on votes for the best booth, was won by this model dis- 
played by the Marion County Lumber Co., of Marion, Ohio, at the Better 
The model had doll furniture 
and electric lights and had garage 


Homes Exposition recently held in that city. 


strengthening to some extent, because of curtail- 
ment of output and abandonment of work to fight 
forest fires. Redwood, pine and spruce are all 
gaining in shipments and sales. 

K. P. O., the broadcasting station of Hale Bros. 
and the Chronicle, in connection with the Cali- 
fornia White & Sugar Pine Manufacturers’ Asso- 
ciation, the Forest Service and the California De- 
velopment Association, is nightly broadcasting 
weather reports as affecting forest fire hazards 
and asking tourists and campers to use caution. 

The Waddell Lumber Co., of Alameda, has been 
sold to the Loop Lumber Co., of San Francisco. 
Two lumber schooners, the I’. S. Loop and the 
Poulsen, will be used in bringing lumber to Ala 
meda. Merrill Robinson has been made manager 
of the Oakland yard. The Waddell company was 
formed in 1918 by George B. Waddell, who died 
in December. 

The Buswell Lumber Co., of Portland, has 
opened buying offices in the First National Bank 
Building. E. W. Kent is local manager. 

C. Stowell Smith, secretary-manager California 
White & Sugar Pine Manufacturers’ Association, 
who has been ill in the Fabiola hospital, Oakland, 
for several weeks, was operated on this week. 
Physicians declare he should be able to leave the 
hospital within the next week. 

D. H. Steinmetz, general manager of western 
production, W. R. Pickering Lumber Co., is to 
leave during the coming week for a business and 
pleasure trip through Europe. 

Matt Harris, of the Van Arsdale-Harris Lumber 





and 1,500,000 shingles, 
Cuba; Marsellaise, 500,- 
000 feet of shook, Mara- 
ecaibo, Venezuela; Maka- 
weli, 500,000 feet, Ha- 
waii; fF. J. Luckenbach, 
5,000,000 shingles, Gulf 
of Mexico. E. K. Wood 
Lumber Co., Makaweli, 
600,000 feet, Hawaii; Si- 
erra (due), 500,000 feet, 
California. At Anacortes 
seven vessels lifted lum- 
ber and shook during the 
last week and others are 
due soon. 

A recreational center 
for the Mount Baker na- 
tional forest is being 
mapped out by Forest 
Service officials. The 
Mount Baker Develop- 
ment Co. is opening the 
Austin Pass region to 
tourist traffic. 

Loggers in this district 
have been warned to be 
cautious about fire be- 
cause of the extreme heat. 
The temperature in north- 
west Washington was ex- 
ceptional this week, a 
maximum of 94 degrees 
being reached. 

The S. W. Barker Log- 
ging Co., of Seattle, has 
concluded its logging op- 
erations at Lake Whatcom, where it logged for 
seven years. President Barker owns extensive tim- 
ber limits on Vancouver Island. 

The Campbell River Lumber Co. has added a 
new 80-ton Climax locomotive to its equipment in 
the Maple Falls district. The company is operat- 
ing one side and will close next week for a short 


~ €OOS BAY, ORE. 


June 27.-This week a torrid wave hit this sec- 
tion, the temperature being the highest since es- 
tablishment of the weather bureau here in 1902. 
One June 24 temperatures of 100 degrees were 
recorded in the cities, and in the woods of 105. 
Camps at Powers were obliged to suspend. 

Milling industries are planning the Fourth of 
July shutdown, and generally two days is all that 
wilf be taken. The Coos Bay Lumber Co. will not 
operate between July 1 and 5, and other mills are 
expected to do the same. 

A week of dry weather following a wet spring 
brought the forest patrolmen to a realization that 
the woods had dried out rapidly. The first fire of 
the season occurred at Cunningham camp, near 
Coquille, but it was subdued after burning two 
days. 

The Stout Lumber Co. has adopted an efficiency 
campaign in its North Bend plant, and at intervals 
holds session for the discussion of waste saving. 
R. 'T. Bourns, manager, intends holding monthly 
sessions. 

Hfenry Buehner, former lumber operator of North 
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Have you received our 
latest stock list? 


If not, write for a copy 


F Yard Stock today. It offers big 
E Shed Stock : : 
3 | Ti values in many items 
imbers j 
Dieeenaten you need to fill up 


Car Materiai. yourbins. You'll like 
our service. 
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Write for prices. 
















W:-I-MSKEE LUMBER CO. 


ANUFACTURERS 
AND WHOLESALERS 


General Offices, QUINCY, ILL. j 











Warland Lumber 
Company 


Manufacturers and 
Merchants of 


Pondosa White Pine 


AND 


Soft Montana Larch 


General Offices and Mill at 
WARLAND, Lincoln County, MONTANA 


Shipments: Great Northern 
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Dunn Lumber Company 
SEATTLE, WASHINGTON 


FIR LUMBER, RED CEDAR | 
SIDING AND SHINGLES | 
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THE LUMBERMAN’S ACTUARY 


Shows at a glance the amount of any number of feet 
between 2 feet and 29,000 feet at any price between 
$6.00 and $75.00 a thousand feet. Seventh edition A 
book every lumberman can use. Price postpaid, bound 
in leather, $8.50. AMERICAN LUMBERMAN, Publish- 
ers, 431 S. Dearborn St., Chicago, Ill. 
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FIR 
OR 
HEMLOCK 


SHIPLAP 


Either No. | or No. 2 common 
shipped DRY in straight or mixed 
cars with uppers. 


Snappy Service 
PACIFIC STATES LUMBER C0. 


TACOMA, . . WASHINGTON 














REPRESENTATIVES: 


S.B. Marvin, 518 Peoples Gas Bldg., Chicago, Ill. 
K. J. Clarkson, 833 McKnight Bldg., Minneapolis, Minn. 
Joseph Lean, P. O, Box 744, Omaha, Nebraska 
Frank Probst, P.O. Box 1187, Fargo, No. Dakota 
O.G. Valentine. P.O. Box 171, Denver, Colorado 
H. G. Grabow, 1035 N. Topeka St., Wichita, Kansas 

















Lumber, Lath, Shingles, 


We Shi 

pion Garage Doors, O. G. Gutter, K. D. 
by Car Frames, Porch Rail, Door Jambs 
or Cargo in sets, Columns, Industrial and 


Railroad Materials. 


Rudell-Hayden Lumber Co. 


se... Tacoma, Wash. 


P. O. BOX,.1474 








SS 
__ ROE Ue EXXeaUe 


C. G. Atkinson & Sons 


713 PORTER BLDG., 
PORTLAND, OREGON 


Operating and Selling 
the Product of 
Tillamook Spruce Co. 


FIR-SPRUCE-HEMLOCK 


Factory Lumber 
Retail Yard Items. 
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Lumber €& Timber Company 
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PRODUCTS 

















5530 White Bldg. SEATTLE, WASH. 





Bend, now of Portland, called here to renew ac- 
quaintances, after a %,600-mile auto trip over 
Oregon. 

W. C. Ribenack, of San Francisco, president 
Stout Lumber Co. of Oregon, after a short visit to 
its plants in North Bend, returned south. 

Carl Bock, former manager Buehner and Stout 
lumber companies here, is touring the East with 
Mrs. Bock. They have recently been in Michigan. 


SPOKANE, WASH. 


June 27.—The heat wave affecting various sec- 
tions of the country hit the Inland Empire this 
week, and sweltering weather has established sev- 
eral new June heat records. To date, there have 
been no forest fires, but a continuation of this heat 
would bring the menace. Drying of lumber has 
been greatly accelerated. Demand is good for 
this time of year. The mills are shipping promptly 
and a good volume, so there are few orders on 
file. There is no lumber in transit, and no specu- 
lative buying. The mills are planning to shut 
down for several days over the Fourth. It is 
expected by some of the keenest observers that 
there will be an increased demand after the 
Fourth, which will be felt immediately here, for 
because of lack of speculation and transit cars 
there is no slack to be taken up. Stocks have 
never been in better shape. The odds and ends 
are cleared out of most if not all yards. 

Merrill Heald, of the C. M. Heald Lumber Co., 
returned Thursday from a trip into the Wenatchee 
and Yakima districts. He reports crop conditions 
excellent in both and looks for good business there 
this fall. 

L. S. Case, general manager Weyerhaeuser 
Sales Co., and Don Lawrence, of the same organ- 
ization, returned Sunday night from southern 
Idaho by auto. They reached Weiser on Saturday 
evening. The thermometer had reached 108 that 
day. Weiser is 425 miles from Spokane, 

D. H. Bartlett, of the Weyerhaeuser organi- 
zation’s service department, and B. E. Gaylord, 
of Cleveland, Ohio, engineer with the same organ- 
ization, arrived in Spokane several days ago and 
will spend two or three wecks at the mills of the 
Weyerhaeuser group here and on the Coast. 


W. H. Lummis, of San Francisco, northwest 
manager for the American Hoist & Derrick Co., 
and T. A. Hoeller, of Seattle, its newly appointed 
representative, arrived in Spokane yesterday to 
spend a week or two in this territory. 

William Fritz, of Wm. H. Fritz & Co., Philadel- 
phia, Pa., spent several days calling on whole- 
salers and visiting mills. 

L. M. Bullen, president L. M. Bullen Lumber Co., 
is now on a business trip as far east as Kansas 


City. 
” SACRAMENTO, CALIF. 


June 27.—All Klamath County sawmills are 
planning to shut down one to three days for the 
Fourth, The Wheeler-Olmstead Lumber Co, will 
close for three days, the Pelican Bay mill for one, 
the Shaw-Bertram plant Friday and Saturday, and 
the Shaw-Bertram camp for four days. 

The California & Oregon Lumber Co. suspended 
operations at Brookings indefinitely; it is ex- 
pected all orders will have been shipped out by 
next week. The camp at Smith River, employing 
about three hundred men, is practically closed and 
machinery is being housed for a long period of in- 
activity. 

The Hutchinson & Swayne Lumber Co., Oroville, 
is employing fully twelve hundred men in mills 
and woods. The daily cut is 500,000 feet, re- 
ported the largest of any mill in the State having 
three band saws. Sales run to heavy industrial 
sizes, roofers and eastern dimension. Much lum- 
ber now being cut is for spring demands. An 
average of over fifty carloads leaves Oroville each 
week for California and eastern markets. 

The Wutchinson Lumber Co., Oroville, has 
started a night shift, adding one hundred men in 
the last week. 

The new planing mill of the Algoma Lumber Co., 
Klamath Falls, is now complete. Equipment con- 
sists of two matchers, two resaws and a rip saw. 
It will operate shortly after July 4. 

The Lakeview Mill & Timber Co.’s sawmill at 
Lakeview, Ore., will be ready about July 15, ac- 
cording to President M. Peterson. 

Clement & Kennedy, of Forston, Wash., probably 
will ask for an extension of time on their contract 
calling for the beginning of logging this season 
on the Trout Creek unit, which contains about 
20,000,000 feet. It was purchased at the time 
the Shaw-Bertram Lumber Co. bought the Squaw 
Flat unit. 


The Alturas box factory, after being closed for 
ten days on account of shortage of lumber, is run- 
ning to capacity. It cut, made into boxes and sold 
3,500,000 feet of lumber in its first year. The 


Cooley, Fossett, Davis Creex and Likely lumber 
companies are selling it their box grades. 30x 
lumber at Alturas now brings $16.50, as against $18 
last season. ‘The price is expected to advance 
later. T. W. Phenegar, manager, is on a busi- 
ness trip to San Francisco and the San Joaquin 


Valley. 
RAYMOND, WASH. 


June 27.—The 6-day week in lumber mills of 
Raymond is being restored. Two weeks ago the 
Quinault Lumber Co. began operating Saturdays, 
The Siler Mill Co. and the Hanify Lumber Co, 
began full time Monday. The Raymond Lumber 
Co. began operating six days last week. It will 
close today and resume July 6, meanwhile making 
repairs. The Willapa Lumber Co. will resume the 
6-day week on July 6, but until then will operate 
five days. The Hart-Wood Mill Co. will close to 
remain down indefinitely. Logging operations have 
been at a standstill at all Willapa Harbor rail 
camps, for the new log tariff is so high as to be 


prohibitive. 
PORTLAND, ORE. 


June 27.—The Fourth of July shutdown of mills 
in Portland will last less than a week, but most 
outside mills will remain idle for ten days or more 
beginning July 3. However, this is a shorter period 
than was planned several weeks ago. Demand has 
improved considerably and the volume of business 
in fir is quite large. ‘The fir market is stronger on 
long dimensions, timbers and ear sills, with an ad- 
vance of $1 within the last ten days, but vertical 
grain flooring and drop siding are if anything a 
little weaker because of stocks having piled up 
while the manufacturers were holding for an ad- 
vance. On the whole, however, the market is re- 
garded more satisfactory than it has been for a 
number of months. 

Very hot weather with dry winds came unex- 
pectedly this week and several forest fires de- 
manded attention. They were nipped in the bud, 
however, and little damage has been done so far, 

E. D. Kingsley, president West Oregon Lumber 
Co., at Linnton, has donated to the public a tract 
of land in Linnton, a suburb of Portland, for play- 
ground purposes and it was dedicated this week 
with fitting ceremonies. : 


NEW YORK, N. Y. 


June 29.—H. B. Coho, secretary the New York 
Lumber Trade Association, is working on a manual 
of the lumber trade of the city, which he will dis- 
tribute generally to lumbermen. The manual will 
be unlike anything ever published before and will 
contain much information of general use. 


Frank Williams, vice president and treasurer of 
John Bros., Brooklyn, was last heard from when 
he was in Santa Barbara, Calif. Up to the time he 
was last heard from, Mr. Williams had visited the 
lumber regions of the Northwest and had come 
down the Coast through Washington and Oregon. 

William C. Reid, of Leary & Co., Brooklyn, and 
past president of the New York Lumber Trade 
Association, has returned from Asheville, N. C., 
where he went to recuperate after a severe illness. 
Mr. Reid’s health is very much improved. 


BALTIMORE, MD. 


June 27.—May exports from Baltimore were as 
follows: 





Feet Value 
Logs and hewn timber........ 44,000 $ 8,589 
Boards— 
Peta d lurelaptesioa aoe ks 16,000 1,634 
NOPEE ES  ai'aie aire Bhwvesas bee Whale bere ton 489,000 29,102 
PIII ~ ss oie eiece nceiere alaeuieccwas 17,000 1,827 
UAE Geile: iiscarsias si erate mn etoeucs 178,000 25,981 
Other hardwoods ..........< 167,000 15,295 
Manufactures Of WO0G..0.465 2 cece 54,915 
TOURS. ocei'eieireuscere ereslaesice 911,000 $137,343 


Col. J. E. Long, general manager Weyerhaeuser 
Timber Co.’s depot at Fairfield, returned last 
Thursday from Portsmouth, R. I., where he went 
to look after preliminaries to construction of a 
similar depot from which New England and Cana- 
dian trade can be expeditiously supplied. Great 
sheds are to be erected, together with equipment 
for resawing ete. A year or more will be required 
to complete construction. 

The Pomona arrived at the Weyerhaeuser Tim- 
ber Co.’s depot at Fairfield last week from Everett, 
Wash., with about 6,000,000 feet of fir and other 
stocks. The Kent is reported on the way to Balti- 
more with another full cargo. 

F. E. Hoffman, president National Lumber Ex- 
porters’ Association and head of the Hoffman Lum- 
ber Co., which operates at Columbus, S. C., stopped 
in Baltimore last week to see Harvey M. Dickson, 
secretary of the association. Mr. Hoffman said 
that he found his recent European journey highly 
interesting, and added that he had received a num- 
ber of orders as the result. 

R. A. Hufsteler, sales manager Little River Lum- 
ber Co., of Townsend, Tenn., was here last week 
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on a trip over the East. He said inquiries were 
pecoming more numerous. 

J. F. Highlands, of William Danzer & Co., of 
Hagerstown, Md., a visitor here last week, said 
his firm furnished the lumber used for the speed- 
way at Laurel, which included between 2,000,000 
and 3,000,000 feet. 


PITTSBURGH, PA. 


June 30.—Hardwood buyers are said to be com- 
ing into the market a little more freely to replen- 
ish stocks at present prices, which are unchanged 
from the level of several weeks ago, and which the 
retailers seem to realize have touched bottom. 
Pondosa, western white, Idaho and California white 
and sugar pines are holding strong, a good many 
orders being placed for these varieties. Southern 
pine is showing strength. Nos. 2 and 3 common 
boards, and No. 2 and better bill stuff are at bot- 
tom. Red and sap gum are quiet, there being little 
demand, especially for sap gum. Both are being 
bought at prices that many wholesalers say they 
are unable to meet, and buying is only for the 
needs of the day and for quick shipment. Busi- 
ness in general is fair, however, with a fair volume 
foreseen for the rest of the year. 

O. H. Babcock, of the Babeock Lumber Co., was 
in New York last week on business. 

William B. Stayer, secretary Retail Lumber Deal- 
ers’ Association of Pennsylvania, is spending his 
vacation at Ocean City, Md. He will return about 
the middle of July. 

Walter E. Hatch, of the Keystone Lumber Co., is 
spending this week with his family at their sum- 
mer home at Conneaut Lake, Pa. 


BOSTON, MASS. 


July 1.—-Retail dealers and many industrial con- 
sumers have continued their hand-to-mouth buying 
policy so long that their stocks are pretty well re- 
duced, while building is now at the peak and the 
builders are calling for a great deal of material. 
Local wholesalers therefore predict that demand 
will probably show expansion during the season 
when quietude is usual. Few large, important or- 
ders are being placed, but there are numerous small 
orders. Prices for several lines are regarded as 
too low. Very recently there have been some con- 
cessions on eastern spruce frames from $40 base, 
and random lengths from the eastern Canadian 
mills are about $1 lower. Some spruce producers 
announce they will close their mills if the market 
goes any lower. They find encouragement in the 
firmer tone of quotations on Douglas fir, which has 
lately and is now moving in heavy volume in east- 
ern territory. The southern pine flooring market 
also looks rather firmer this week. Hardwood 
flooring prices are still easy. 

The Margaret Coughlan has arrived from Port 
Alberni, Genoa Bay, Vancouver, Barnett and New 
Westminster, B. C., with 2,017,425 feet fir, 297,462 
feet hemlock, 7,528 bundles fir lath, 800 bundles 
red cedar lath. Only two small cargo arrivals 
from the Maritime Provinces are reported. 

Local specialists in west Coast lumber are ad- 
vised by their Vancouver connections that the lum- 
ber manufacturers there believe they have enough 
business in sight to keep them busy all summer. 


VANCOUVER, B. C. 


June 27.—Remarkably early hot weather follow- 
ing a long dry season has developed the fire hazard 
to an alarming degree. On Capilano River, across 
the inlet from Vancouver, a fire overran more than 
a thousand acres. The Capilano Timber Co. lost 
some camp equipment. Part of tract was in green 
timber. At Deep Ray, up the coast, the Canadian 
Robert Dollar Co.’s operation suffered the largest 
loss. More than twenty-five hundred acres was 
swept, much of it in green timber. The H. R. Mac- 
Millan Export Co.’s 40,000-foot mill at Qualicum 
Beach, Vancouver Island, was burned down. 
Maj. C. S. Cowan, district forester, proceeded to 
Deep Bay by airplane to take personal charge of 
the fire fighting. He said that his suggestion to 
operators was that they close from 10 a. m. till 
6 p. m. while the present extremely hazardous 
situation exists. The proposal is being considered 
by the association. A number of camps have 
voluntarily closed. 

Last week additional railway tie and sleeper 
orders have been booked for Egyptian and India 
delivery. The total is about 12,000,000 feet. Of 
this, 4,000,000 feet is creosoted ties for Bombay. 
An additional order for the same amount is in 
sight from India. Another 4,000.000-foot order 
is also in the offing for delivery at Taku Bar, Gulf 
of Chihli. Outside of these orders, the Far East 
has little prospect of developing into an active 
market. Japanese trade is almost at a standstill. 

Atlantic coast trade, which can be estimated at 
fifteen million to twenty million feet monthly, is 
keeping up and the outlook for fall business is 
Stated to be extremely promising. Last year the 
Atlantic trade exceeded the entire transpacific 


business secured by the export mills of this 
Province. 

Australian tradg is beginning to look more favor- 
able, following the approval of the Canadian- 
Australian trade pact by the Dominion Govern- 
ment at Ottawa this week. There is some in- 
quiry for lumber, and private advices from the 
Commonwealth indicate that there will be fairly 
heavy orders placed later in the season. The 
10,000,000-foot order secured from Australia two 
or three weeks ago was held up temporarily by 
some difference in price arising. That has been 
adjusted now and the mills will be delivering on 
it at once. 

Arrangements now being carried out by Messrs. 
Robertson and Hackett to replace their Vancouver 
sawmill, burned two months ago, are said to be 
on the basis of a much smaller plant. The com- 
pany now owns the new Dominion mill on the 
Fraser River, which is of sufficient capacity to 
take care of export trade. For its city and shop 
trade, the company figures that a small mill will 
suffice. The new plant will cut 65,000 feet a day. 
It will be available for cutting for rail trade also. 

Lumber circles were somewhat excited this week 
over the reported sale of the plant and physical 
assets of the B. C. Mills Timber & Trading Co., 
owner of the Hastings mill and of large timber 
areas on Vancouver Island at Rock Bay, where it 
has an extensive logging railway system. Eric 
Hamber, president, stated that no negotiations 
were pending and no option had been given. 

Touring the Pacific Northwest, where his com- 
pany has large interests, Allan Bole, president 
National Pole Co., of Escanaba, Mich., visited 
Vancouver this week. He was accompanied by 
a distinguished party, including C. W. Davis, presi- 
dent Dallas Light & Power Co., Dallas, Tex. ; 
W. B. Head, chairman Texas Light & Power Co., 
BE. H. Waddington, A. C. Cornell and C. G. 
Mathews, officials of the Western Electric Co.; 
H. G. Winston, Electric Power & Light Co., Chi- 
cago; J. Nelson and O. Hansen, managers for the 
National Pole Co, at Spokane and Everett. Mayor 
L. D. Taylor entertained the party while here. 


KANSAS CITY, MO. 


June 30.—Definite improvement in the lumber 
market was noted last week, with an increased de- 
mand for southern pine and fir, most of the new 
business coming from country yards along with an 
encouraging increase in inquiry from the same 
source. Whether city demand is going to show any 
permanent improvement is yet to be seen, but, as 
a rule, sales managers are not placing any great 
hopes in further expansion in city trade, unless it 
comes from the eastern States. In the South and 
the middle West, city demand has been sustaining 
the market up to this time. As an indication of 
the present situation, millwork plants are fighting 
harder now for business than they have at any 
previous time this year. Reports from the harvest 
fields are much better than the crop estimates be- 
fore the harvest began, which means that the 
farmers will have more money than they expected 
if prices do not shrink too much. 

Krank Watkins, sales manager Exchange Saw- 
mills Sales Co., was confined to his home all last 
week by an attack of jaundice. 

Orville Pier, southern pine sales manager W. R. 
Pickering Lumber Co., will leave next week on a 
motor camping tour in northern Minnesota. 


MINNEAPOLIS, MINN. 


June 29.—Business in the Northwest has im- 
proved materially, insofar as the lumber industry 
is concerned. The midyear finds the northern pine 
manufacturers and wholesalers doing an acceler- 
ated volume of business, and having difficulty in 
producing enough for winter reserve stocks. 
Northern hardwood distributers here are compelled 
to carry larger stocks than normally to meet 
“hand-to-mouth” buying. Competition from south- 
ern hardwoods has tended to make the prices less 
stable, although concessions have not been adopted 
generally. There has been a fairly large trade in 
northern white cedar posts and poles. Post de- 
mand has gone off slightly, although there is some 
signs of a larger volume of pole shipments. Dis- 
tributers of red cedar shingles, in the last week 
encountered an emergency demand _ following 
storms. This demand resulted in quick consump- 
tion of transit cars and prices reacted upward to 
some extent. 

M. J. Seanlon, of the Brooks-Scanlon Lumber 
Co., of Minneapolis, after returning from an ex- 
tensive trip, said that the low ebb of lumber prices 
had been reached and that prices are likely to ad- 
vance gradually. 

A. G. Hansen, of the White River Lumber Co., 
of Enumclaw, Wash., was here last week and said 
there is now more optimism among the fir mills. 

Theodore M. Knappen, research director of the 
National Lumber Manufacturers’ Association, of 
Washington, D. C., is making a tour of lumber 
centers. He visited the Forest Products Labora- 
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Willapa Lumber Co. 
Fir 
Spruce 
Hemlock 


Our Specialty 


Vertical Grain Uppers 


Carefully dried—Well manufactured. 
Mills: - - RAYMOND, WASH. 
General Sales Office: PORTLAND, ORE. 


Chicago Representative 
L. H. Dodd Lumber Co., 514 Railway Exch. Bldg. 


Old 
Growth 











Timber Financing 
WE purchase entire bond issues. 


Security must be sound and 
operating organization satisfactory. 


Timber owners interested in financ- 


ing active lumber, logging and wood- 
pulp operations or purchase of ad- 
ditional stumpage are invited to con- 
fer with us. 


FREEMAN, SMITH & CAMP CO. 
307 STARK STREET, PORTLAND, ORE. 
San mn, cee and Oakland 


pare Salesmen Wanted. 








DOUGLAS FIR Douglas 
YARD STOCK | 


Dealers will find it to their and 


advantage to investigate the Surfaced 
values we are featuring. Tell PLANK 
us what you would be inter- 

ested in. Bridge 
Material 

P. 4 McKENZIE Timbers 
Lumber Company —_ 
Gasco Building, Stock 


PORTLAND, ORE. 


# Commission Salesmen Wanted. 


H. J. ANDERSON 
LUMBER CoO. 


PRODUCERS OF WESTERN 
Red 


c-aar POLES Fi PILING 


RAIL OR CARGO 
S0-ae eReten Portland, Ore. 


Bank Building 


























FOR SALE—TWO HUNDRED PAGES OF LOGS, 
LUMBER AND LIFE 

In the new book, ‘‘Tote-road and Trail,’’ by Douglas 

Malloch, *“‘The Lumberman et.’’ Illustrated in color, 

$1.50 postpaid, AMERICAN LUMBERMAN, Publisher. 

431 S. Dearborn St., Chicago, 
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Cc CALIFORNIA C—oI 


alifornia White Pine 
alifornia Sugar Pine 


and Arizona Soft Pine 
Best Stock for Factory and Pattern Lumber. 


Ask LOUIS WUICHET, Inc. 
Room 712 Railway Exchange CHICAGO, ILL. 


Tel. Harrison 1295 











CALIFORNIA 


REDWOOD 


Siding 
Finish 
Ceiling 
Mouldings 


Tank Stock 
Silo Stock 


Squares 


Shop 
Ties 
Timbers 
Flitches 


Union Lumber Co. 


FORT BRAGG, CALIFORNIA 
Crocker Building, - : 


San Francisco 


Lane Mortgage Bldg., . - Los Angeles 
Grand Central Terminal, - - New York 
London Guarantee Building, |. , 

360 North Michigan Avenu, ( Chicago 
W. O. W. Building, - - Omaha 








_ y, 









H. B. Hewes, C.D. Terwilliger 
President Sec.-Treas € 
W. T. Virgin, Gen. Mgr. 
Vice-President F. E. Walker, 
R.H. Downman Asst. Sec. 
© Treas. 


J.H.McWilliams 


CALIFORNIA 
White Pine 


BOX, SHOP AND 
CLEARS 






We invite your inquiries and orders. 


Clover Valley 
Lumber Co., ciiironma 





Dealers 
find a ready 


market for 


Albion 


Lumber Co. 
General Office 
ALBION, CALIFORNIA 
Sales Office: Hobart Bldg., San Francisco 


San Diego Office, 320 Spreckles Bldg. 
Los Angeles Office, 397 Pacific Electric Bldg. 


Mills: Albion 
and Navarro, Calif. 


THE ACTUARY DOES A MAN’S WORK 


And does it accurately. A book to use for figuring 
moulding, lumber bills, car freights, car invoices, yard 
inventories, odd sizes, etc. Has a table for determining 
the list of new mouldings, a table of prices on door and 
window stock, a table of measurements on wall board 
in 32 and 48-inch widths and various other valuable 
tables. The Lumberman’s Actuary, price postpaid, bound 
in leather, $8.50. AMERICAN LUMBERMAN, 431 S. 
Dearborn St., Chicago, Ill. 





tory, Madison, and the WeVerhaeuser operations at 
Cloquet, Minn., before coming here. He plans to 
visit the Southwest and the Pacific Northwest. 

O. O. Bye, who for fourteen years was asso- 
ciated with the Clear Lake Lumber Co., at Clear 
Lake, Wash., has come to Minneapolis to assume 
charge of the Minneapolis office of the Booth-Kelly 
Lumber Co., of Eugene, Ore. He succeeds G. E. 
Grace. 

E. C. Laughlin, identified with the Hayes-Lucas 
Lumber Co. as manager at Owatonna, Minn., has 
joined with his brother, M. W. Laughlin, of Minne- 
apolis, in the wholesale oil business. 


DULUTH, MINN. 


June 29.—There has been a perceptible improve- 
ment in inquiry for all classes of northern pine 
lumber during the last ten days. Shipments have 
been going forward in substantial volume. Retail- 
ers order mixed carlots in just sufficient volume to 
keep stocks sorted up, and orders with few excep- 
tions specify rush shipment. Building operations 
are being fully maintained in Duluth and other 
northern Minnesota towns, while considerable busi- 
ness awaits developments in the crop situation. 
Some eastern inquiries for cargo shipments of No. 
3 and better northern pine lumber and box mate- 
rial were received here this week. All items of 
northern pine are firm, there being no inclination 
to shade prices in any quarter. Demand for lath 
is active, some good orders from Chicago and 
Milwaukee being booked. Complaints are being 
made, however, as to current prices, around $8.25 
at Chicago, leaving too narrow a margin of profit. 

Sawmills at Duluth, Cloquet, Virginia and In- 
ternational Falls are operating full time, and in 
some cases on double shifts, with every indication 
that sawing will be active for several weeks yet. 
The recent heavy rains have placed operators on 
easy street as regards getting their last winter's 
cuts to yards and storage ponds. With log sup- 
plies likely to come the closest to being cleaned up 
in several years, the sawmill companies are figur- 
ing upon putting in their logging camps compara- 
tively early next fall. Paper mills in this terri- 
tory are taking full deliveries on pulpwood con- 
tracted for last fall, and shipments are being made 
in good volume from various shipping points. 

Retail lumbermen of Duluth and Superior were 
given their annual fishing outing by Virginia & 
Rainy Lake Co. at its headquarters at Virginia and 
at Hines Island on June 26-28. <A party of about 
fifty went from here under the guidance of Charles 
Mattson, Duluth sales agent of the company. 


OMAHA, NEB. 


June 29.—Lumber prices have been stable for 
the last ten days, with general business a little 
quiet. Farmers are mostly busy cutting small 
grain and finishing corn cultivating, so have not 
done much in the way of buying lumber. There 
seems to be a little let-up on city building, with 
most contractors trying to clean up what they have 
under way. The generai outlook is far better than 
it was a month ago, because the whole State has 
finally got the much needed moisture. Small grain 
has turned out reasonably well, and the corn looks 
good although a little backward. The good rains 
had a temporary effect on reducing business for the 
reason that highways are in a bad condition. Shin- 
gles have been good sellers of late, as storms did 
considerable damage to roofs in many sections. 
Jobbers claim that the retailers are now in good 
shape. The yards have been conservative in grant- 
ing credits and consequently have very few bad 
accounts. Wholesalers look for a_ stiffening of 
prices by the latter part of summer, and all feel 
that trade this fall is to be satisfactory. 


WARREN, ARK. 


June 29.—Demand for Arkansas soft pine has 
been fair, but not strong enough to give prices any 
impetus toward higher levels. Volume of inquiries, 
especially from dealers, is good, but most orders are 
for mixed cars and call for quick shipment. In- 
dustrial buying has been of small volume. There 
is practically no inquiry for pine car stock, and 
very little business is being placed. Production 
this week has been normal, and shipments con- 
tinue normal, being in line with production and 
slightly ahead of new business. Manufacturers 
are expecting prices to strengthen and probably 
advance within the next few weeks, as stocks are 
broken and searce. Small mill production con- 
tinues normal where not hampered by lack of 
water, which is affecting a good many small mills. 
Low prices have not affected them yet, but a good 
many are beginning to feel the results. 

Upper grade hardwoods are moving readily, but 
at prices not altogether satisfactory. Production 
has been curtailed somewhat in this vicinity, and 
if the market does not soon advance, more 
mills will shut down. Dry stocks are somewhat 
searce. Shipments are normal and well in line 


with new business. Hickory continues weak. Hard- 
wood flooring is now moving in fair volume. It ig 
believed that prices may soon move upward. 


LAKE CHARLES, LA. 


June 30.—There has been gratifying improve- 
ment in demand for southern pine during the last 
two weeks. Recently there has been less shopping 
for concessions than was noted earlier in the 
month. Orders are still for small lots, but there 
have been enough to cause demand to exceed pro- 
duction and shipments. The bulk of buying is for 
rush shipment and comes from retail yards. Most 
purchases find quick consumption, for a great deal 
of building is being done in the South. Such items 
as siding, boards, ceiling and flooring are moving 
freely and at better prices than those of several 
weeks ago. A few mills are enjoying a fair call 
from the railroads, but generally speaking this de- 
mand is weak. There is a nice volume of lumber 
moving both to South America and the West In- 
dies. Local oil fields are consuming a good quan- 
tity. Dimension is not very active. Production is 
being maintained at a good rate, with most large 
mills operating full time. Mills show no tendency, 
however, to build up stocks, and those of both mills 
and retail yards are badly broken and rather low. 
Rains have greatly facilitated logging, not to men- 
tion the benefit to crops. 


LUFKIN, TEX. 


June 29.—Due to the long drouth and conse- 
quent low water in ponds, the Long-Bell Lumber 
Co.’s plant here is facing a shutdown within the 
next few days, and preparations are being made 
meanwhile to connect with the city reservoir. If 
this work is finished in time, the plant may con- 
tinue to operate until a good rain fills the lakes, 
one of which is dry while the other has only a few 
days’ supply. There are other mills in this terri- 
tory also suffering from reduced supply of water. 


BEAUMONT, TEX. 


June 29.—Southern pine is stronger because of 
stock shortage caused by heavy shipments and cur- 
tailed production, the latter partly due to general 
rains over practically all of Texas and Louisiana. 
It is generally agreed that the bottom has been 
reached, and that any price changes will be up- 
ward. Advances of from 50 cents to $1 were 
made on several items last week, and these ad- 
vances are expected to apply soon to others. There 
has been an excellent demand for timbers of alt 
kinds, and all mills have very heavy files of these. 
The hardwood market has been seasonably a little 
quieter. 

Texas Will collect between $150,000 and $175,000 
inheritance tax on the estate of the late Mrs. 
Frances Ann Lutcher, widow of the founder of 
The Lutcher & Moore Lumber Co., of Orange, Tex. 
Mrs. Lutcher’s “net estate for distribution” is 
given as $3,578,744. 


NORFOLK, VA. 


June 29.—There has been a slight improvement 
in demand for North Carolina pine, rough and 
dressed, and inquiries have also picked up, al- 
though they still call for items which the mills are 
not eager to ship. The disposition on the part of 
mills is to hold firm on prices, while buyers are 
waiting for transit car bargains. Many whole- 
salers have stopped buying anything other than 
what they have orders for. There is a lot of stock 
available for quick shipment, and if the weather 
continues good much air dried box lumber will 
become available and will have some effeet on de- 
mand for kiln dried. 


The demand for 4/4 edge No. 2 and better has 
been a little better, but not sufficient to keep 
down the surplus of band and circular sawn stock. 
One rather large sale of band sawn was made for 
water delivery at Baltimore, but the price is much 
lower than rail mills can meet. Air dried No. 2 
and better is rather plentiful, with demand slow 
and price holding steady, having hit bottom. Edge 
4/4 No. 3 continues very quiet. No. 2 and better 
4/4 stock widths have not been very active, but 
inquiries calling for thirty to sixty day shipment 
are more numerous. Prices show a wider varia- 
tion, and much stock is being offered. No. 3 4/4 
stock widths have not been active, but may be moy- 
ing better before very long. Edge, 5/4 and 
thicker, also stock widths, No. 2 and better, have 
been quiet, with prices showing no change as yet. 
No. 2 and better bark strips are very quiet and 
price is weak, although very near rock bottom now 
for good stock. 

Sales of 4/4 edge No. 1 box in the East have 
improved a little, several small cargoes being sold 
during the week. Box makers, however, are using 
little kiln dried. Locally mostly air dried is being 
bought to cover immediate needs, because of lower 
price, good weather having developed lots of bright 
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stock. The box business is quiet, with competition 
keen. Air dried box has hit bottom. No. 1 4/4 
stock box has been moving a little better. One or 
two mills making water shipments have secured 
mixed cargo orders calling for all widths, but 
prices are not as strong as they were two weeks 
ago. Edge 4/4 No. 2 box continues very dull, 
with surplus stock accumulating rather fast. Low 
prices are not appealing if stock is not wanted. 
No. 2 4/4 stock box has not been moving well, 
put inquiries are picking up. Air dried stock 
pox in 5/4 and 6/4 is in better demand, rough and 
dressed. Box bark strips, 4/4, continue very quiet 
eyen though low prices are quoted. 


There has been an improvement in demand for 
flooring, thin ceiling, partition ete., mostly notice- 
able in No. 3 flooring. Much stock is being offered 
at prices showing more variation than usual, but 
buyers are only interested when stock is really 
needed. Mills are not inclined to make further 
concessions. Kiln dried roofers in 6- and 8-inch 
widths have been moving a little better. Price is 
more or less unsettled, due to keen competition 
from air dried stock, transit cars of this at low 
prices still being numerous. Dressed framing is 
in light demand and quick shipment is always 
stressed. Prices show no further change, having 
about hit bottom. Lath are slow, with buyers try- 
ing for lower prices because of being solicited so 
vigorously. 


JACKSONVILLE, FLA. 


June 29.—There is a slightly better demand for 
southern pine from some sections, especially Flor- 
ida, but the market shows a lagging tendency, with 
yards in the North and East purchasing only what 


Call for %-inch ceiling is light and mostly for 
No. 2 grade on mixed orders; prices are being held 
firm by the Florjda mills. There seems to be a 
little stronger demand for thin ceiling from Ken- 
tucky, Tennessee and Virginia. Mill stocks are 
large, especially in the lower grades. Price of each 
grade of ;;-inch is firm. Prices of y;-inch are 
slightly lower; B&better sells at $23: No. 1, $20; 
No. 2, $11. There is nto demand for partition; 
prices are steady. 

Sales of bond siding have been very light. It is 
used for the most part in Florida and most dwell- 
ings now specify stucco. Some No. 2 is being sold 
direct to yards at $26 to $27. To the wholesale 
trade sales are being made as low as $23. Novelty 
is also not selling fast and stocks are plentiful. 
B&better and No. 1 are firm, but No. 2 is off, sell- 
ing to the wholesale trade at $20 to $21.50. There 
is very little demand for bevel; prices are, B&bet- 
ter, $22; No. 1, $19; No. 2, $11. A few orders for 
prompt shipment of square edge were booked at: 
B&better, $23; No. 1, $20; No. 2, $11. 

Demand for shortleaf air dried roofers is not as 
strong. Yards in the North and East are rather 
low on stocks, but are buying only what they are 
obliged to have for immediate use, and often pick 
up transit cars at less than mill cost. Order files 
are low. Some mills are running only part time. 
The 6-inch sell at $18; wider widths at $19.50 to 
$20. Weather is excellent and there is a good sup- 
ply of lumber at mills. Longleaf kiln dried roofers 
were in strong demand by southern Florida yards, 
but are not as firm, 6-inch No. 2 selling at an av- 
erage of $20.75. 

Demand for both longleaf and shortleaf finish, 
rough and dressed, B&better kiln dried, is slow. 
The northern and eastern yards are buying very 








Courtesy Atlantic Coast Line 





This club house at Winter Park, a town just north of Orlando, Fla., has a truly tropical setting 





they must have for immediate delivery. Produc- 
ers of Florida longleaf pine are very well taken 
care of by the demand from within the State. 
However, slow demand has caused manufacturers 
in the Carolinas, Georgia and Alabama to seek a 
market in Florida, and lower prices have pre- 
vailed. Shipments and orders are close in line, 
with production in excess of both. Rains have 
been general, but not heavy enough to hinder log- 
ging. Negro labor in some sections of Georgia is 
reported extremely scarce. 


Sales of shed stock to the wholesale trade 
equaled those of last week, with a larger amount 
sold direct to yards. Florida yards are delivering 
Stock to construction jobs rapidly and their pur- 
chases are expected soon to show a material in- 
crease. Southern retailers are the best buyers. 
Most orders are mixed, although flooring moved 
well in straight cars. The mills in most cases will 
reduce their list price $1 to make a sale. Demand 
for 4-inch B&better flooring has been very light at 
an average of $48; No. 1 is a slow seller in straight 
cars at $36 to $38; No. 2 is being sold by Florida 
mills at $18 to $19, others selling at $16.50 to 
$17.50; No. 3 was in fair demand at $10.50 to 
$11.50. Call for-3-inch B&better is not large but 
is steady ; No. 1 sells at $40 to $41; No. 2 averaged 
$18; No. 3 brings $10.50. Southern Georgia mills 
are selling 3-inch B&better rift at $70 to $71; ‘‘C”’ 
rift at $52. No. 2, 6-inch, has been in strong de- 
mand for two weeks, but price to the wholesale 
trade has declined, sales having been made at 
$19.50 and $20; No. 3 is not as firm. 


little. Florida yards furnish the best market, and 
they prefer shortleaf. Inquiries from the middle- 
western States is fair, but few materialize into or- 
ders. The larger mills are holding prices firm for 
specified widths of 4/4 and thicker stock. Small 
mills shade prices as soon as they have a ear or 
two on hand unsold. No. 1 D4S boards have been 
moving slowly for several weeks, and lower prices 
are accepted for random widths. No. 2 boards are 
wanted mostly in 6-inch. Price is off, sales having 
been made at $21 to $22. No. 3 boards are moving 
direct to the yards at $18 for 6-inch. 

Large orders for dimension and timbers for all 
rail shipment to the East seem to be a thing of the 
past. Practically all shipments by rail are to 
southern yards. The large mills are holding prices 
firm, but the small portable mills will readily make 
a concession. Small framing is slow in both long- 
leaf and shortleaf, and prices are not as firm. 

The car companies are buying in small lots to 
take care of repair work. Southern roads are buy 
ing fair amounts of all items of construction ma- 
terial, which is handled by brokers who purchase 
from small mills at low prices. 

Export stock to Cuba has been reduced 50 cents 
to $1. Demand from South America continues good 
at slightly lower prices. 

The Winter IHlaven Planing Mills, Winter Haven, 
Fla., in Polk County and almost airectly west of 
Tampa, are completing a new building of generous 
size to take care of the rapid expansion of the 
plant. 


(Continued on Page 99) 





Guaranteed 


COLONIAL COLUMNS 


Made with Tapered Dovetail Joint 








We guarantee to replace free of charge any 
of our colonial columns made with the taper- 
ed dovetail joint that comes apart in the joint 
from any action of the various climates. 


We can supply mixed cars containing 
any of the following items: 


Fir Columns—- Porch Rail— Mouldings 
Doors—3-Ply Panels—Windows 


Mutual Fir Column Company 
P. O. Box 1348, TACOMA, WASH. 











‘(DAVENPORT 
HOTEL procpsoress 


Lumbermen of 
Spokane, the Northwest 





Reasonable Rates 
Informal 
Numerous Dining 


Rooms, including 
Coffee Shop 





Circulating Ice Water 


Washed Air 
Ventilation 





























HOTEL BENSON 


Portland, Ore. 


E_helieve 
that there is 
no other hotel in 
the entire United 
States more hand- 
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the traveler. 


Keller and Boyd 


Owners and 
Operators 
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Douglas Fir 


Redwood, White Fir, Hemlock 
California White Pine 


California Sugar Pine 


Our values will interest you. 


Hammond Lumber Co., Inc. 
SALES OFFICE: 
London G Bldg., 
360 No- Michigan Ave., CHICAGO. price 11 
Mills at: Mill City, Ore., Samoa, Calif. 
and (Hutchinson Lbr. Co.,) Oroville, Calif. 








We'll Buy Those Odd 
Lots of Factory Lumber 


and special stock, all woods, that 
you have on hand if your price 
is right. 
John A.Spencer Lumber Co. 


Suite 801, 624 So. Michigan Ave., Chicago, Ill. 








WALNUT SQUARES 


AND DIMENSION 


For table legs, chairs, dressers and other fur- 
niture. Clear four sides andtwoends. Cut 
to exact size, steamed and ends paraffined. 


GRAM LUMBER CO. 


28 E. Jackson Blvd., CHICAGO, ILL. 








Telephones: Wabash 8117-8118 
Lumber and 


HUTCHIN Storage Co. 


Saw Mill, Band Resaw and Planing Mill 


Douglas Fir, 
Yellow Pine, 
White Pine, 


GENERAL OFFICES, YARDS AND MILL: | Spruce, Norway, 
139th and Western Ave., BLUEISLAND, ILL. | Railroad and 
Local Phone: Chicago Phone: Car Material 





Blue Island 800 Pullman 8020 (No Toll) | ORDERS SOLICITED 








OSGOOD-SIMONSON 


LUMBER CO. 


Specialists in Western and Northern 
FACTORY AND YARD STOCKS 


PHONE, Rand. 2000 11 So. LaSalle St., CHICAGO 











Geo. A. Hoene Lumber Co. 


Lumber Merchants 


Straus Building, CHICAGO, ILL. 
TelephoneflHarrison 2501 


Northern and Western 


Lumber, Yard Stock, Lath 














Ay 


tuth, manager of the Chicago office of the 
G. W. Jones Lumber Co., made a trip through the 
consuming cities of Michigan this week. 


J. F. Bryan, secretary of the Illinois Lumber & 
Material Dealers’ Association, is spending his vaca- 
tion in the Paw Paw Lake region of Michigan. 

James R. Andrews, manufacturer and whole- 
saler of Escanaba, Mich., was among the northern 
lumbermen visiting Chicago this week on business. 


Lon Fisher, of the Granite Lumber & Hardware 
Co., Sugar House, Salt Lake City, Utah, has been 
chosen president of the 100 Vercent Club of that 
city. 

C. A. Cook, formerly of the Badger Hardwood 
Lumber Co., Milwaukee, Wis., was in Chicago this 
week calling on some of his friends in the lumber 
trade, 

Cc. L. Gray; of the C. L. Gray Lumber Co., 
Meridian, Miss., has returned home after spending 
several days in Chicago calling on the consuming 
trade. 

L. L. Barth, vice president, and A. A. Adams, 
traffic manager, of the Edward Hines Lumber Co. 
were in the Twin Cities last week on a business 
mission. 

W. M. Farris, jr., of the Farris Hardwood Lum- 
ber Co., Nashville, Tenn., while calling on the 
local trade this week, stated that business was 
rather quiet. 

John H. Carroll, sales manager of the Major 
Sowers Saw Mill Co., Hattiesburg, Miss., arrived 
in Chicago the latter part of the week on a busi- 
ness mission. 

William J. Flower, of Eagle Grove, Iowa, has 
been named manager of the James A. Smith Lum- 
ber Co. yard at Osage, Iowa, succeeding Earl Dana, 
who recently resigned. 

Nils Gregertsen and Fred W. German, of 
Gregertsen Bros. Co. are spending the week end 
at the former’s summer cottage, Cypress Lodge, 
near Eagle River, Wis. 

A. L. Strauss, of the Malvern Lumber Co., 
Perla, Ark., was in Chicago this week conferring 
with his brother, C. T. Strauss, who is in charge 
of the company’s local office. 


William FE. Vogelsang, of the wholesale firm of 


Weidman-Vogelsang, Grand Rapids, Mich., was a 
visitor in Chicago the first of the week. He re- 


ported business was fair in the Michigan territory. 


George J. Farnsworth, president of the Oconto 
Co., and the Bay de Noquet Co., and family left 
last week for Castine, Me., where they will spend 
the summer. Mr. Farnsworth has a cottage at 
Castine. 

Ralph Steel, in charge of lumber purchases for 
the Zion Industries at Zion, Ill., was a Chicago vis- 
itor this week. According to Mr. Steel, there is a 
fair amount of construction work going on in Zion 
and vicinity. 

Clarence Hoard, of the Bainbridge Lumber Co. 
(Ltd.) Bainbridge, B. C., was among the west 
Coast lumbermen visiting Chicago last week. Mr. 
Hoard was looking over conditions and calling on 
the trade. 


James S. Merrill, vice president of the Soper 
Lumber Co., returned last week from an extended 
Kuropean trip during which he visited points in 
England and on the Continent. He reports an en- 
joyable trip. 


J. A. Claney, president of the Lumber Service 
Corporation, and Jackson Rinn, of Philip Rinn 
Co., accompanied by their wives, left Thursday by 
auto on an extended trip to Atlantic City, N. J., 
New York City, and other eastern points. 


J. H. Vanlandingham, purchasing agent for the 
Edward Hines Lumber Co., is making a trip 
through the South. Mr. Vanlandingham and G. W. 
Edwards, manager of the Edward Hines office at 
Meridian, Miss., were in Laurel, Miss., this week. 

Among lumbermen transacting business in the 
local market this week were M. F. Coe, represent- 
ing A. E. Kaiser, Park Falls, Wis.; H. W. Maffett, 
of the Maffet-Graef Lumber Co., Appleton, Wis., 
and R. G. Hammel, of W. C. Barlett Lumber Co., 
Locust, W. Va. 


W. W. Tilden, of the Corn Belt Lumber Co., 
Bloomington, Ill., is vacationing at South Haven, 
Mich., where the family has a summer home. He 
expects to return to Bloomington after the Fourth, 
but Mrs. Tilden and the children will remain until 
the opening of school in September. 


C. R. Johnson, president of the Union Lumber 
Co., redwood manufacturer with headquarters at 





San Francisco, Calif., was in Chicago this week 
conferring with Harold A. Knapp, manager of the 
company’s Chicago office. Mr. Johnson was return- 
ing from a trip to the East. 


H. Neubert, of the Hartmann-Neubert Lumber 
Co., wholesaler with offices at Seattle, Wash., 
stopped in Chicago this week to call on members 
of the trade on his way home from the East, 
where he has been visiting some of the larger 
markets. 


Arthur L. Fryxell, for the last eight years man- 
ager of the East Moline (Ill.) yards of Dimock, 
Gould & Co. has been appointed sales manager of 
the company and will be located in the Moline 
office. Rex P. Kendall will succeed him in the 
East Moline office. 


Henry P. Pope, of the D. S. Pate Lumber Co., 
was in Chicago last week conferring with Officials 
of the company. Mr. Pope has general super- 
vision of the D. S. Pate Lumber Co.’s mills in the 
neighborhood of Columbus, Miss., where he makes 
his headquarters. 


August C. Ebenreiter, sales representative of 
the Landeck Lumber Co., on returning from a 
business trip to Milwaukee this week reports that 
the furniture manufacturers of that section have 
secured a substantial amount of new business and 
have good order files. 


Albert Wallerstein and W. F. Coale, of the Lum- 
ber Mills Co., left Thursday by auto for Oconto, 
Wis., where they will inspect the plant of the 
Holt Hardwood Co., and play a little golf over 
the week end. The Lumber Mills Co. represents 
the Holt Hardwood Co. in this territory. 


L. W. Buchholz, manager of the Arlington Lum- 
ber Co., Arlington, Iowa, has resigned his position 
to become general solicitor and relief agent for the 
Central Lumber Co., Dubuque, Iowa, where he will 
make his headquarters. J. C. Meyer, of Winthrop, 
Iowa, has been named to succeed Mr. Buchholz at 
Arlington. 


Marvin Nichols, wholesaler of Muncie, Ind., was 
in Chicago this week on business. He reported 
good business with the small yards in the Indiana 
territory. Mr. Nichols was on his.way south, 
where he will inspect several mills in Mississippi 
and Alabama and make a general study of stock 
and manufacturing conditions. 


P. S. Fletcher, of the D. S. Pate Lumber Co., 
and wife, who have been touring Europe for the 
last three months, sailed Saturday, June 27, from 
Southampton, England, on the steamship Orbita, 
and are expected to arrive in Chicago July 9. Let- 
ters received from Mr. Fletcher indicate that he 
and Mrs. Fletcher have had a very pleasant trip. 


L. J. Wilson, of Moss, Blais & Wilson, manufac- 
turers of balsam lath with headquarters at Minne- 
apolis, was a visitor in Chicago this week. Mr. 
Wilson was returning from a trip through Ohio and 
Michigan, which included stops in Cleveland and 
Detroit. He reports the lath business is good but 
says the manufacturers are making very little on 
their product. 


E. N. McDevitt, sales manager of the Somers 
Lumber Co., Somers, Mont., stopped in Chicago 
this week en route East, where he will call on 
the consuming trade and make a general survey 
of business conditions. Stocks in the Inland 
Empire are not excessive, he says, but keen com- 
petition for business has forced the price down 
to a point where there is very little profit for the 
manufacturer. 


C. E. Klumb, general sales manager of the 
Finkbine Lumber Co., manufacturer of yellow pine 
with headquarters at Jackson, Miss., has been in 
Chicago this week conferring with the Charles L. 
Baxter Lumber Co., which represents the Finkbine 
company in this territory. Mr. Klumb made a 
short business trip to Des Moines the fore part 
of the week. He reports business as good and 
feels that the outlook is encouraging. 


Frank Day Smith, of Detroit, Mich., attorney 
for the Detroit Retail Lumber Dealers’ Association, 
was one of four men called into conference by 
Secretary of Commerce Hoover last week to dis- 
cuss the possibilities of uniform laws covering 
mechanics’ liens. Mr. Smith is one of the foremost 
authorities in the country on mechanics’ liens by 
reason of his close study of phases of law in this 
connection in the Detroit territory. 


P. Flannery & Son, of East St. Louis, Ill., will 
soon move to a new location, having erected a 2- 
story office building 4214x386 feet and a ware- 
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house 60x120 feet in size on a piece of property 
fronting on the only main thoroughfare through 
the city. Concrete driveways will be laid through the 
entire yard, and bins erected for seven commodities. 
The location is ideal, as practically all traffic 
through southern and eastern Illinois passes 
through this street. Mr. Flannery is a director 
of the Illinois Lumber & Material Dealers’ Asso- 
ciation. 


R. Bernard, of R. Bernard & Co., London, Eng- 
Jand, merchants and importers of American hard- 
woods, is visiting in the United States. This con- 
cern is a large importer of American hardwoods, 
chiefly yellow poplar, and Mr. Bernard is calling 
on the different mills in the northern hardwood 
belt, Indiana, Ohio, Virginia, West Virginia and 
Kentucky, from which States this company draws 
its supply. Mr. Bernard describes conditions in 
England in the lumber trade as dull and still un- 
settled, due chiefly, he thinks, to the unstable Eu- 
ropean situation. He expects to spend six to eight 
weeks in the United States. 


J. B. Edwards, president Hillyer Deutsch Ed- 
wards, (Inc.) Oakdale, La., was in Chicago this 
week calling on the trade and while here spent a 
day in the Furniture Mart getting in touch with 
the situation in the furniture industry. Mr. Ed- 
wards is a confirmed optimist, and believes that 
better times are in sight for the hardwood industry. 
That Mr. Edwards has under his direction a 
splendid organization all the way down the line, is 
indicated in the fact that his company’s plant at 
Oakdale has operated for fifty-seven months with- 
out the loss of a day of regular time. This is a 





MRS. JOHN W. 
BLODGETT, 
Grand Rapids, Mich. ; 
Wife of well known lum- 
berman, who has just pro- 
vided a fund of $550,000 
for Vassar College, her 
Alma Mater, to inaugu- 
rate a department of eu- 
thenics, the study of the 
home. Mrs. Blodgett has 
stipulated that all but 
$50,000 of the fund shall 
be used for the construc- 
tion of a new building. 
She remainder is to be 
used as an endowment 
fund for the new depart- 
ment. College women will 
be taught to fit them- 
selves for home duties 
and the rearing and care 
of children 








record that few mill plants have equaled and is 
especially notable because of the fact that the com- 
pany turns out only very high grade products, all 
of its lumber being carefully manufactured and 
scrupulously graded. Mr. Edwards is planning 
some important additions and alterations to the 
plant in order to take care of a rapidly increasing 
trade that requires a more complete refinement of 
the product before it leaves its source of origin. 


M. J. Dunne Lumber Co. is the name of a new 
concern which has opened an office at 1304 Conway 
3uilding and will specialize in northern and south- 
ern hardwoods and hardwood flooring. M. J. 
Dunne, who is active head of the business, has 
been associated with several successful lum- 
ber companies of the city for the last ten years 
and has'a wide acquaintanceship among lumber and 
flooring buyers. These qualifications will enable 
him to give the best of attention to the needs of 
the retail and industrial trade in the local terri- 
tory. 


Robert B. Beach, who for the last eight years 
has been business manager of the Chicago Asso- 
ciation of Commerce, has been made executive vice 
president of the Republic Realty Mortgage Cor- 
poration, in full charge of its affairs, announce- 
ment to this effect having been made by the board 
of directors of the mortgage corporation this week. 
Among the directors of the Republic Realty Mort- 
gage Corporation is Herman H. Hettler, president 
of the Herman H. Hettler Lumber Co., and one of 
the outstanding figures in the lumber industry of 
this section. 


C. M. Hales, of the Hales Timber Co. (Inc.), 
Fifield, Wis., was in Chicago during the week con- 


ferring with both users and manufacturers of 
motor trucks and trailers, and getting all the in- 
formation possible that will be of assistance to 
him in making the investment in motor equipment 


necessary for handling the output of his com- 
pany’s mill, which is located in the timber about 
twenty miles from Fifield. The Hales Timber Co. 
is a manufacturer of high grade hardwoods and 
hemlock and Mr. Hales says that he now has a 
nice stock of both hardwood and hemlock in ship- 
ping condition. Discussing market conditions, Mr. 
Hales expressed the belief that there soon will 
be a distinct improvement both in demand and 
price. 


P. L. Grady, of Topeka, Kan., has recently been 
appointed chief engineer of the National Associa- 
tion of Box Manufacturers. In addition to looking 
after all technical matters of the association, Mr. 
Grady will assist in the trade extension work, 
which was left without a head when Raymond 
Watts, former manager of this department, re- 
signed to accept a position with the American 
Demograph Co., an industrial advertising concern. 
Among the duties falling within Mr. Grady’s prov- 
ince will be the designing of containers along ap- 
proved engineering lines and the furnishing of 
technical information to all box manufacturers. 
Prior to coming to Chicago, Mr. Grady maintained 
his own offices in Topeka, Kan., where he was re- 
tained by the public utility interests. While en- 
gaged in this work, he came in contact with im- 
portant trade associations and so is thoroughly 
conversant with association activity. He is well 
qualified to handle the engineering problems of 
the association, both from the standpoint of train- 
ing and experience. 


Elected Vice President of Firm 


Announcement is made this week that Robert 
S. Burnside, Chicago representative of the Willapa 
Lumber Co., Raymond, Wash., and son of R. H. 
3urnside, president of that company, has acquired 
the interest of E. B. Simonson in the Osgood- 
Simonson Lumber Co., 11 South La Salle Street, 
Chicago, and has succeeded him as vice president 
of the company. 

This change holds more than usual interest as 
W. T. Osgood, now president of the Osgood-Simon- 


son Lumber Co., several years ago was in charge 
of the Willapa sales office in Chicago and Mr. 


Burnside was associated with him. Although the 
Osgood-Simonson company is one of the younger 
concerns in the local field, it is well and favorably 
known to the trade. 

Mr. Burnside brings to his new connection the 
sales account of the Willapa Lumber Co. of Port- 
land, Ore., and Raymond, Wash. The Osgood- 
Simonson company also has the exclusive sales 
accounts in this territory for the a Co., 
Garibaldi, Ore., and Ernest Dolge (Inc.), Tacoma, 
Wash. ‘These three accounts represent one of the 
strongest combinations of western mill accounts in 
the city. 


Box Manufacturers Seek Slogan 


The National Association of Box Manufacturers, 
through its trade extension committee, has an- 
nounced its intentions of conducting a contest for 
the purpose of selecting a suitable slogan for the 
association to use in its trade publicity work and 
one that might advantageously be used by all box 
manufacturers. In order to allow employees of all 
box manufacturers to participate in the contest, 
the closing date for submitting slogans has been 
placed at Aug. 31, 1925. The slogans will be 
judged on the basis ‘of originality, brevity, simplic- 
ity, and euphony, and should be submitted on a 
plain sheet of paper, with the name and address 
written a sufficient distance below the slogan so 
that it may be detached while the judges are ren- 
dering their decision. Other conditions of the 
contest will be announced at an early date. 


Seasonal Declines in Key Industries 


Small seasonal declines for May in the produc- 
tion of automobiles and sales of agricultural equip- 
ment, and a gain in new business by furniture 
manufacturers are reported in the July issue of 
“Business Conditions,” trade review of the Sev- 
enth Federal Reserve district published by the 
Federal Reserve Bank of Chicago. 

In the automobile industry, the output of iden- 
tical American manufacturers from their plants 
in the United States and Canada totaled 382,972 
passenger cars. While this figure represented a 
decline of 2.4 percent over the preceding month, 
the recession last year for the same period was 
16.7 percent. Production this year increased 23.6 
percent over May, 1924. Manufacturers producing 
46,765 trucks in April, reduced their May output 
to 42,322, a decrease of 9.5 percent but a gain 
over last year of 26.0 percent. The ratio of 
dealers’ sales to receipts stands at 104.9, indicating 
that cars are being sold to users faster than they 
can be secured from the manufacturers. 

Figures on the sales on farm machinery and 
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A. J. BARKER H. T. FALL Cc. F. CARNEY 


Fir, Spruce, Redwood 


Idaho White 
and 
Western Pine 


Red Cedar 
Lumber 
and Shingles 





Acme Lumber & Shingle Co. 
Tel: Wabash 2991-2992 
20 W. Jackson Boulevard. CHICAGO 





Winegar-Gorman 


Lumber Co. 


Birch, Maple, Ash, Basswood, 
Elm, White Pine, Hemlock, Lath 
Mills:— Rhinelander, Wis.—Winegar, Wis. 


Sales Office:— 
39 So. LaSalle St., CHICAGO, ILL. 





YPRESS Svecialists 


Everything in 
Yard and Shed Stocks. 


Gregertsen Brothers 
Co. 2 Grvismaan'a%, CHICAGO 


Yards and Planing Mills:—CAIRO, ILL. 





“Good Lumber at Prices YOU Can Afford to Pay” 


E. L. Cook Lumber Co. 
Kiln Dried and Air Dried 
Northern -HARDWOODS — Southern 


Ash Chestnut Plain Oak Walnut 
Basswood RedGum Quartered Oak Mahogany 


Birch Sap Gum Poplar Maple 
White Pine Western Pine Fir Cedar 
3101 So. Western Ave., CHICAGO, ILL. 





GEO. D. GRIFFITH Cc. C. HUBBARD 


Geo. D. Griffith & Co. 
WHOLESALE LUMBER 


Northern and Southern Hardwood and Pine 


Telephone: Room 805, 11 So. La Salle St 
Randolph 2165 Chicago, Ill. 





WHITE STAR LUMBER COMPANY 
811 Lumber Exchange Bldg., CHICAGO 
Randolph 1069 Mills at Mattoon, Wis. 
Jobbers of Yellow Pine, Fir and Red Cedar 
Manufacturers of HEMLOCK and CEDAR 


Sales Agents for Redwood Manufacturers’ Co., and 
“1. F.C.O.” Maple, Beech and Birch Flooring. 





PILSEN LUMBER COMPANY 


White Pine — Yellow Pine 
Hemlock, Lath and Shingles 
Straight or Mixed Cars. 

Quick shipments from our mills or from a 
large stock in our seven acres of yard at 
Laflin and 22nd Sts.. CHICAGO 








THE LUMBERMAN’S ACTUARY 


Shows at a glance the amount of any 
number of feet between 2 feet and 29,000 feet 
at any price between $6.00 and $75.00 a thou- 
sand feet. Seventh edition. A book every 
lumberman can use. Price, postpaid, bound 
in leather, $8.50. AMERICAN LUMBER- 
MAN, Publishers, 431 S. Dearborn St., Chi- 
cago, Ill. 
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| A Code of Ethics 
| ThatInsures You 
A Square Deal 
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Whether you buy or sell through the 
following members of the National 
Association of Commission Lumber 
Salesmen, their code of ethics insures 
you a square deal. 

Read over the first five points below 
and look for the remaining five points 
in our ad on July 18. 

(a) We believe in the principle of arbi- 
tration and agree to submit to a 
board of arbitration all disputes 
arising between members, or be- 
tween members and non-members 
in any other branch of the lum- 
ber industry and we agree to abide 
by such decision. 

(b) Members shall not misrepresent 
stock in any way. 

(c) Members shall not send orders to 
shippers that are not  bonafide 
orders. 

(d) Members shall notify buyer or 
seller immediately of any neces- 
sary change in an order. 

(e) Members shall notify buyer with- 
out delay of inability to place 
order or of rejection of order by 
shipper. 


Violation of same may be con- 
sidered as basis for suspension 
or expulsion from the association. 


CHAS. L. BAXTER LUMBER CO. 
111 W. Washington St., Chicago, IIl. 


NAT. F. WOLFE LUMBER CO. 
209 So. State St., Chicago, IIl. 


JOHN H. SHOOK LUMBER CO. 
30 No. La Salle St., Chicago. Ill. 


J. L. LANE & CO. 
11 So. LaSalle St., Chicago, IIl. 


SHEAD LUMBER ASSOCIATION 


322 So. Michigan Ave., Chicago, IIl. 


LUMBER SERVICE CORPORATION 
30 N. La Salle St., Chicago, IIl. 


PENDELL & HAMILTON 
111 W. Washington St., Chicago, IIl. 


JOHN HANSEN LBR. CO. (WéSBs 
11 So. LaSalle St., Chicago, Ill. 


THE TOMBAUGH LUMBER CO. 


Canton, Ohio 


R. D. HUNTING LUMBER CO. 


Cedar Rapids, Iowa 


GEORGE B. ROOKWOOD 
P. O. 15, Peoria, Illinois 


CHAS. 0. ASCHMANN LUMBER CO. 
123 West Madison St., Chicago, III. 


VANLANDINGHAM-COOK LBR. CO. 
19 So. La Salle St., Chicago, IIl. 


( Other members of association are 
invited to join in this advertising. 




















equipment to customers by manufacturers in the 
United States show a slight decline in May as 
compared with April. The marked improvement in 
sales this year over both 1923 and 1924 is ac- 
counted for largely in the unusual demand for 
heavy machinery. 

Reports from twenty-one furniture manufactur- 
ers in the seventh district reveal a gain in new 
business over April of 10.4 percent. The amount 
of business still on hand, however, declined 7.4 
percent over the preceding month as a result of a 
falling off in shipments which exceeded orders. 
Order books indicate a much larger volume of 
unfilled orders at the end of May than a year ago. 

30th in number of accounts and in amount of 
deposits, aggregate savings on June 1 for 196 
reporting banks in the seventh district showed 
substantial gains, averaging 35.8 percent over a 
year ago. Individual increases by States ranged 
from 1.6 percent in Illinois to 7.7 percent in Iowa, 
while the increase of 1.2 percent over the May 1 
total reflected gains in IJllinois, Michigan and 
Wisconsin and declines in two other States. 


Enters Business on Own Account 


Martin Lunow, has severed his connection with 
Martin MeDonnell, jr., and has entered the lumber 
business on his own account with offices in suite 
1206 on the Union Trust Building, 7 South Dear 
born Street. He will operate under his own name, 
doing both a comimission and wholesale business 
and handling all kinds of woods. 

Mr. Lunow has been identified with the lumber 
business practically his entire life. His first ex- 
perience was gained in a lumber yard owned by 
his father. fle is thoroughly familiar with the 
box industry as he was for some time associated 
with the Republic Box Co. During the last four 
years he has been connected with Martin McDon- 
nell, jr. Mr. Lunow is conversant with many an- 
gles of the industry and is well equipped to take 
care of the needs of both the yard and industrial 
trade of this territory. 


Set Aside Day for Golf Tourneys 

Chicago members of the National Association of 
Commission Lumber Salesmen, at their regular 
meeting Thursday, June 25, voted to set aside the 
first Tuesday of each month during the summer 
and fall for golf. On this day the members will 
gather at one of the many golf courses of the city, 
and stage a friendly tourney. The present plan is 
to rotate the play among the various courses of 
the city in which the participants hold member- 
ship. Although the first tournament would ordi- 
narily be held Tuesday, July 7, it is likely that it 
will be postponed until later in the month since it 
follows so close on the Fourth of July. A com- 
mittee is now at work on a schedule of tourna- 
ments and the location of each will be announced 
at a later date. Aside from the pleasure which 
the members will derive from the game, the pur- 
pose of these tournaments is to allow commission 
salesmen of the city to intermingle and to pro- 
mote a cordial relationship in this branch of the 
lumber trade. 


Enters Porkless Politics 


PORTLAND, ORE., June 27.—F. W. Roblin, who 
during business hours sells pine lumber, has en- 
tered politics on the side, and last week carried off 
a big fat plum in that he was elected one of the 
directors of the Milwaukie Union high school dis- 
trict. This district is the largest in Oregon, and 
is to begin at once the construction of a union 
high school at Milwaukie, a prosperous suburb of 
Portland. “I am on the job for five years,’ said 
Mr. Roblin today, ‘unless they invoke the recall.” 
Mr. Roblin was vested with the authority of a 
deputy sheriff several months ago, but as neither 
position carries pay, it is expected he will be al- 
lowed to retain both. 


Elected International Rotary Director 


JACKSON, MISS., June 30.—Carl Faust, president 
Faust Bros. Lumber Co., is being congratulated by 
his many friends upon his election as a director in 
International Rotary. Mr. Faust has been active 
in Rotary for years, having held many important 
posts. He served as president of the local Rotary 
club and has served as district governor, and has 
been delegate to many conventions. He has re- 
ceived requests from all sections of the country for 
his services as a speaker at Rotary as well as other 
oceasions. 

Faust Bros. Lumber Co. came to Jackson several 
years ago, operating the mill which was formerly 
operated by the Hendricks Lumber Co., and also 
one at Crew Lake, La. When the Faust concern 
cut out at Crew Lake, a new and uptodate plant 
was built in Jackson, known as Faust Bros. Hooker 
Avenue mill, which has been operating since Christ- 
mas, 1923, with an output of 50,000 feet daily. 


The old mill, which is now known as the Faust 
3ros. Gallatin Street mill, closed down June 1 on 
account of market conditions. 


Opens New Retail Yard in Colorado 

SEDGWICK, CoLo., June 30.—A new retail lumber 
yard is to be opened here by the J. H. Melville 
Lumber Co., with headquarters at Broken Bow, 
Neb. This yard will be under the management of 
Pat Melville. While the new concern will not have 
its sheds completed until about Oct. 1, some stock 
is on the ground now and it is prepared to begin 
serving the needs of home builders in this com- 
munity. 


To Handle Pine and Fir Sales in East 
KANSAS City, Mo., June 29.—J. K. Wesson, gen- 
eral sales agent of the Central Coal & Coke Co., 
has announced that C. I. Millard, until recently 
president of the Chicago Lumber & Coal Co. with 
headquarters in St. Louis, will handle the sales of 
southern pine and fir lumber of the Central Coal 
& Coke Co. in New Jersey, eastern Pennsylvania, 
Delaware, Maryland, Virginia and West Virginia. 
Mr. Millard has been prominently identified with 
the lumber industry for many years and few men 
in the industry are better or more favorably known 
than he is. He was well known in the East as 
president of the John L. Roper Lumber Co., of 
Norfolk, Va., until that company was liquidated. 


Review of Lumber Trade Conditions 


(Continued from page 37) 
have widespread effects on the prosperity of 
producing States. 

Current shipments have been running well 
ahead of output for the last month, so that 
mill stocks are of course being reduced, and 
tend to get somewhat out of balance. For the 
weeks ended June 6, 13, 20 and 27 the excess 
of shipments over production amounted respec- 
tively to 7, 5, 10 and 8 percent. Orders during 
these four weeks ran 9 percent above, even, 3 
percent above and 4 percent below, and this 
week’s drop in orders must be at least in part 
accounted for by the depleted stocks. 

The domestic water movement shows the most 
striking difference in comparing the June 27 
figures with those of the preceding week (115 
mills reporting as against 113 the previous 
week), bookings having dropped from around 
thirty-four million to about twenty-three mil- 
lion feet. It is claimed that many intercoastal 
operators bought cargo space ahead of a pro- 
spective advance in space rates, and find that 
the mills now want more money for their lumber. 
The California water movement is also lighter. 
Rail volume is well sustained. The price situa- 
tion is rather muddy. Vertical grain flooring 
and drop siding may be 50 cents weaker, and 
dimension may be off about the same amount, 
but timbers are somewhat stronger, and the 
general trend is believed to be toward greater 
firmness. 


Cypress Demand is Improving 


Cypress finds such favor for farm uses that 
improvement in country demand is cheerful 
news. Country buyers evidently find their stocks 
depleted, for most of their orders are for mixed 
ears, and to increase in bookings of these most 
of the market betterment is to be attributed. 
While city demand may not be quite so large as 
recently, the total movement has expanded. The 
industrial users, however, have been buying 
somewhat less than they were expected to, but 
it is felt that they are following the business 
trend toward smaller stocks, and that their total 
takings for the year will be well up to normal. 
The brisk inquiry now being received at mill 
centers gives promise of further improvement in 
demand that may soon find its reflection in more 
remunerative prices. 


A LARGE WHITE OAK TREE on the land of Wil- 
liam Dallam, in Harford County, Maryland, has 
been entered in the State-wide tree contest con- 
ducted by the Maryland Forestry Association. 
The tree is said to be at least 200 years old and 
it has a height of 85 feet, with a spread of 
branches of about 115 feet. The trunk at one 


foot above the ground measures 17 feet 8 inches, 
and four feet from the ground the circumfer- 
The contest will close July 20. 


ence is 13 feet. 
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t of MICHIGAN HARDWOODS POPLAR 

eu Prices as a whole remain very firm, but there have been small reductions on a few items dur- Cincinnati, Ohio, June 29.—The following are 

oa ing Ling te Seo rage gc 12/4 and 16/4 No. 1 and better and No. 3 soft elm—quotations f.o.b. average wholesalers’ carlot prices, Cincinnati 

ti Lower Michigan mills being- base, on “soft texture’ poplar, from Virginia, 

ym- ein tail No. 1 No.2 No.3 No. 1 No.2 No.3 West Virginia, Kentucky and Tennessee, and 
Seenaiine elects com. com. com. ‘ . FAS _ Selects com. com. com. on Mississippi Valley poplar: 

f Sort ELM— 

4/4 $ 70@ 75 $ 60@ 65 $ 47@ 50 $28@30 $23@25 | 12/4 115@120 100@1 Sorr Tsxturs— 4/4 5/4&6/4 8/4 
ast | 5/4 75@ 80 65@ 70 52@ 55 30@32 24@26 16/4 130@135 115 120 108Q110 sBO80 eo FAS ......... 5 Se SS OS 
gen- § 6/4 $00 by a a Hae 35@37 25@27 Harp MAPLE Saps & select. aaa sa = a = = 
Co., 8/4 @ 8 5 0 40@42 ..@.. a se - GO 3 COM. 26s. 5 35 G 

10/4 95@100 8@ 90 70@ 75 45@50 ..@.. | 4/4 80@ 8 70@ 75 55@ 60 35@37 16@18 No.2 com. A.. 36@ 38 42@ 45 45@ 48 
nt] c € 
y 5/4 90@ 95 T5@ 80 60@ 65 40@42 18@20 95 9 9 
vith BEECH— 6/4 95@100 80@ 8 70@ 75 43@45 18@20 a ee ee a 
s ; 5/8 No. 2 common and better 33@36 13@15 @105 147 ae fa 6 VALLEY— 
s of 4/4 65@ 70 55@ 60 40@ 45 26@28 18@20 8/4 100@105 8s5@ 90 75@ 80 48@50 20@22 s 
Yoal | g rh ‘ @ 10/4 115@120 105@110 90@ 95 55@60 23@25 FAS .......-. $ 87@ 92 $ 92@ 98 $ 98@103 
: 5/4 70@ 75 60@ 65 45@ 50 30@32 20@22 | 4974 130@135 115@120 100@105 60@65 264@2 Saps & selects. 60@ 65 70@ 75 75@ 80 
nia, 6/4 75@ 80 65@ 70 50@ 55 35@37 20@22 | 3474 i0m@iis 125012 [oe No. 1 7 28 
8 85@ 90 7@ 80 60@ 6S : 14/4 140@145 125@130 110@115 60@65 ..@.. Cs Xk eee 45 48 52 55 55 60 
son /4 G @ @ 65 40@42 20@22 | 16/4 155@160 140@145 125@130 60@65 ..@.. No. 2 com. A.. 33@ 35 37@ 40 40@ 42 
men | Mf 110@115 90@ 95 50@ 53 30@32 18@20 a ae a ecient aiemasenste eamadaeaannmed Eee 
pectin 5/4 115@120 95@100 60@ 63 37@40 20@22 | B44 "11@it! lII@ lll Bs@ B7 sear Be fe POP BEVEL 
ig 6/4 115@120 95@100 65@ 70 40@45 20@22 aa I AR 
4 8/4 120@125 100@105 T3@ 80 45050 -.@-. | SORT Marte E SIDING 
» 10/4. 125@130 105@110 85@ 90 50@55 ..@.. 4/4 70@ 75 60@ 65 45@ 50 28@31 18@20 Cincinnati, Ohio, June 29.—The following are 
. 12/4 130@135 110@115 90@ 95 50@55 ..@.. a4 po = bs. a oa rs pos er anaes average wholesalers’ carlot prices, Cincinnati 
16/4 oo 130@1385 115@120 ..@.. ..@.. 8/4 100@105 ae 95 13 80 40@45 3032 base, quoted on poplar bevel siding: 
Sorr ELM— , : D I f 
4/4 70@ 75 60@ 65 45@ 50 28@30 20@22 | END Driep Wuite Marte— cl Sel Kei Ke 
ons 5/4 80@ 85 =65@ 70) 55@ 60 30@32 22@24 4/4 115@120 @ 90@ 95 a @ . ear elect com. com. 
§/ S54 G( 754 { a / by 294/95 99 GP 9 0G oF oa ar > ans .% —— 6 eee ewer eeereee $55.00 $48.00 $30.00 $20.00 
5/4 1@ 90 75@ 80 65@ 70 33035 22@24 5/4 120@125 ...@... 95@100 ..@.. ..@.. 5” 55.00 45.00 30.00 20.00 
8/4. 95@100 85@ 90 70@ 75 40@45 ..@.. 6/4 125@130 ...@... 100@105 ..@.. ..@.. | ga *o°7 rr ttre 50.00 40.00 23.00 18.00 
of 10/4 110@115 95@100 85@ 90 50@55 ..@.. S/4 150 iss. Gta. SIGGNG. cs 2. Qian Se , ; : 
W W Louisville, Ky., June 29.—The poplar siding 
vell . ; : ISCONSIN HARD OODS market is firm, while demand is reported as a 
hat Following are prices of hardwoods f.o.b. Wisconsin mill points: trifle better than it has been. Conditions point 
and eee F No. 1 No. 2 No. 3 : No. 1 No. 2 No. 3 to continued good demand for siding. Prices at 
the — FAS _ Selects com. com. com. FAS _ Selects com. com. com, Louisville read: 
oad ae Rock ELM— 
cess. | r r ‘ 7 @or ? Clear Select No. 1com. No. 2 com. 

j 4/4 $100@105 $ 85@ 90 $ 63@ 67 $35@37 $21@22 7 r ras P 
pee- | 5/4 1100115 95@100 70@ 75 42@45 23@24 | 8/4 hoQ oo Oct 5300 47 25@28 19@21 | ¢-inch ....$58 $46 $32 $22 
‘ing | 6/4 115@120 100105 75@ 80 48@50 23@24 | 6/4 5 88 O11. Bam eo B20R5 30523 5-inch .... 58 42 30 22 
‘-_ 8/4 120@125 105@110 85@ 90 52@55 23024 | 3/4 sq 90 lil. «b8@ 10 35040 Boog | fimeh.... 50 40 7 18 
this Bass woop— i 0@ 9% ...@... 70@ 75 45@50 ..@.. 
per 4/4 70@ 72 60@ 62 50@ 52 28@31 22@23 2 95@100 ...@... 75@ 80 45@50 ..@.. W 
art 5/4 76@ 78 644 66 . 5@ Ba 30032 24@25 HARD MAPLE— HARD OOD DIMENSIONS 

6/4 83@ 85 72@ 74 63 @ 65 32@34 26@27 4/4 75@ 80 65@ 70 55@ 60 38@40 16 Chicago, July 1.—Actual sales of clear short 
10s8¢ 8/4 93@ 95 82@ 85 73@ 7 40@42 ..@.. 5/4 90@ 95 80@ 85 65@ 70 42@45 ry th hardwood dimension, maple and birch selling at 
27 a is . 8/4 wee bos 90 70@ 75 43@45 19@21 the same price as oak, were made f.o.b. Chicago 
12@116 90@ 95 538@ 55 33@35 (21@23 00@105 90@ 95 75@ 80 48@50 20@22 is week < > following prices: 
15 5/4 1170120 950100 60@ 62 38@10 23@24 | 10/4 110@115 100@105 85@ 90 58@60 ..@.. | ee ee ee 
ious 6/4 122@126 100@105 65@ 68 48@50 24@25 12/4 115@120 105@110 90@ 95 63@65 wits Furniture stock— Plain oak Gum 
vena 8/4 126@128 105@110 85@ 88 58060 21@22 | Sorr MarLe— 2X2K19" eee eee e ee ee ee eeees $50.00 ea 
¢ Q5 6 6 ” F 
mil- 10/4 131@135 110@115 90@ 95 50@60 ..@.. | 4/4 68@ 73 58@ 62 40@ 44 25@28 20@22 | 2%BX2%X19" ....--.-+-e sere eee 55.00 30. 
12/4 a) “ 100@105 ( @ 2x?x30 65.00 60.00 
wee abil oe Mista. “apni ar @105 ..@.. ..@.. a ea 85 65@ 70 + 60 35@38 21@23 «OC agi te os << 
. . y v1, — ) 9 @ 95 75@ s() > @ 65 35@40 21@ 23 S 2. OU i jj~@aeeeeeeeeneeeeeeeeee vw. . 
pro- 4/4 68@ 70 58@ 60 42@ 45 25@28 21@23 8/4 95@100 80@ 85 T0@ 75 40@45 21@23 | 2X8X30" «1... see eeee eee eeee renee 80.00 70.00 
chat 5/4 75@ 78 65@ 68 50@ 55 30@35 23@25 | Oak— Chair stock— ‘ 
ber. a4 Hoe 4 + dea the une ose 4/4 115@120 90@ 95 60@ 65 35@38 20@22 | 1x4” and wider x 19”........... 55.00 55.00 
ter 10/4 100@115 bt 4 os 10@ 75 40@45 23@25 5/4 120@125 95@100 65@ 70 37@40 22@24 | 11%4x4” and wider x 19”......... 60.00 60.00 
wet 1274 1tO@ 115 95@100 80@ 85 50@55 ..@.. | 6/4 125@130 100@105 T0@ 75 37@40 22@24 | 2x4” and wider x 19”.........-. 75.00 70.00 
tua- “ )@115 10@105 85@ 90 55@60 ..@.. 8/4 130@1385 105@110 75@ 80 50@55 23@25 po oo rer reer: t 70.00 70.00 
‘ing 
and 
mnt, WISCONSIN HEMLOCK 
the The following are f.o.b. mill prices on Wisconsin hemlock: 
ater No. 1 —e BoarDs, ye HeMLockK, No. 1, S1iS1E— 
” =e” 16° 18-20" 8-16" 8’ 10-14" 16’ 18-20" 22-24" 
=f nee cage $27.00@29.00 $29.00@31.00 $31.50@33. 60 $28.00@30.00 | 2x 4”  $31.00@33.00 $30.00@32.00 $31.00@33.00 $34.00@36.00 $35.00@36.00 
-00@30.50 = 29.50@31.50 = 31.00@33.00 33.50@35.5 30.00@32.00 | 2x 6”  26.50@28.50 27.50@29.50  30.00@32.00  33.00@35.00  35.00@36.00 


tx 8” 30.50@32.50 31.50@33.50 33.00@35.00  35.50@37. 30 32.00@35.00 2x 8” 30.00@32.00  30.00@32.00  31.00@33.00  33.50@35.50  35.00@36.00 











1x10” 31.50@33.50 32.50@34.50 34.00@36.00  36.50@38.50  33.00@35.00 , ‘ D 35 32 
: a . . OF. -VO@oso. ‘ -00@so. 2x10” 30.00@32.00  32.00@34.00 33.00@35.00  35.00@37.00  36.00@37.00 
=. en aaa are * 35.00@37.00  37.50@39.50  34.00@36.00 2x12” 3100033.00 33.00@35.00  34.00@36.00  36.00@38.00  37.00@38.00 
merchantable educt $3 from price of No. 1; for No. 2, deduct : : 2x4” and wider, $17@19; 1x4” and 
»cks For shiplap or flooring, add 50 cents to prices of No. 1 boards. - wha, 418020," Se ' seienecihamiiaauiitins 
ixed 
nost 
ted. SOUTHERN HARDWOODS HARDWOOD LOGS 
@ as St. Louis, Mo., June 29.—Current quotations on southern hardwoods f.o.b. St. Louis: Memphis, Tenn., June 29.—Following are av- 
The — 1 4/4 5/4&6/4 8/4 4/4 5/4&6/4 8/4 erage quotations on logs in Memphis, and at 
ring Qtd. red: UARTERED Rep OaAk— points in the Memphis territory, based on aver- 
FAS $ 82@ 84 $ 84@ 86 $ 84@ 86 Q yAG = d si i 
but a ca" Ge Gia Of Osa Os _ | ehoretty $105@110 $120@125 $130@135 | 28¢ imensions, 14-inch and up in diameter, and 
ness No. 2 com...) 30@ 32 33@ 35a 3 3% No. f com... 65@ 68 70@ 72 75@ 77 12- to 16-foot in length: 
otal arn esis .- 30@ 32 bp 3d 85@ 3 No. 2 com..... 44@ 46 50@ 53 57@ 60 — P a pm cars 
nal. ME aies Care "53@ 54 55@ 56 55@ 56 PLAIN WHITE OaK— _ Memphis conve 
1 he 1 com. & U/L ere eee 79@ 80 108@110 118@120 
- eee 38@ 40 40@ 41 40@ 41 No. 1 com. and Vasieny = no 
t in No. 2 com 25@ 26 nu 204 c ¢ oS Sear 56@ 57 64@ 65 68 a Red & ‘white oak. — 00 "$30. 00 $17.00 to $22.00 
.++ 25@ 26 28@ 29 30@ 31 , ae a » > @ 70 | Gum 0.00 to 22.00 12.00 to 14.00 
Lore Site, sok: No. 2 com..... 36@ 37 39@ 40 42@ 44 | Bonar “ ‘ate 20 
_ ; No 3 com..... 20@... 24@ 26 a #6 I awd kaeanuas 37:00 to 33.00 20.00to 26.00 
re 75@ 76 82@ 8% 84@ 86 Sorel ae 31@ 32 486 49 «556 67 | EMM cnctccc eee 20.00 to 22.00 12.00to 14.00 
No. 1 com... 51@ 52 60@ 62 65@ 66 eh. ome ee 99 9) Ash (12” and up). 30.00 to 45.00 23.00 to 38.00 
Vil No. 2 com... 29@ 30 31@ 32 36@ 38 PLAIN RED OaK— Hickory (12”& up) 25.00 to 35.00 17.00 to 27.00 
‘i1- Plain sap: | dS eee ree 76@ 78 98@100 108@110 
ee FAS P ot 46@ a7 50 58 54@ 55 aa 4 oak cn y aa are classified by buyers here roughly as 
oe lan ian. sae 34 35 38@ 40 onset 55@ 56 60@ 62 65@ 68 No. 1 and 2, and the foregoing price range is 
0 , No. 2 com... se.” 23@... 23.50 No. 2 com..... 35@ 36 38@ 40 42@ 44 — to cover the average prices paid for 
spice OTTONW : POPLAR— . 
and FAS Acne . 50@ 52 53@ 54 ...@... 5a 88@ 90 100@105 105@110 The difference in variation as between deliv- 
| of No. 1 com..... 35@ 36 38 -— a. Saps and sel.. 62@ 65 75 78@ 80 ered prices and f.o.b. prices is based on the 
one | No. 2 com..... 30@ 31 35 36. (i«; “<= No. 1 com..... 47 48 a 50 51@ 52 distance the logs are hauled, and the weight of 
no QuaRTERED WHITE OAK— No. 2 com. A.. 33@ 34 36@ 38 37@ 38 | the timber. Oak, ash and hickory are drawn 
f 2 eee 120@122 135@140 150@155 No. 2 com. B.. 27@ 28 30@ 31 31@ 32 | from wider distances; while gum, poplar and elm 
€ No. : com. and Sorr MaPLE— can be profitably drawn into Memphis only from 


20. BOR once 72@ 75 82@ 84 90@ 95 0 | 38@... 55@ 60 65@ 70 ° nearby points. 
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“SOFT TEXTURE” SOUTHERN HARDWOODS 


Cincinnati, Ohio, June 29.—Average wholesalers’ prices, carlots, Cincinnati base, 


4/4 5/4&6/4 8/4 
QUARTERED WHITE OAK— 
IPP $135@145 $145@155 $155@165 
eS eee 105@110 110 115 115@120 
No. 1 com..... oom 90 90@ 95 95@100 
No. 2 com..... 45@ 50 b4@ 59 eo 60 
Sound wormy.. 43@ 45 52@ 57 55@ 60 
QUARTERED RED OAK— 
| a+ we oa: a ees 
No. 1 com..... 60@ a. — 
No. 2 com..... 40 45 aes 
PLAIN WHITE AND RED OAK— 
Le OO $105@108 $115@125 $130@140 
Selects ....... on 75 80 85 85@ 90 
NO. 2 COM. 6.10 60@ 65 70@ Th 70@ 75 
No. 2 com..... 40@ 45 45@ 47 a5 49 
No. 3 com..... 21@ 23 22@ 25 23 26 
Sound wormy. 43@ 48 55@ 60 55@ 60 
Basswoop— 
i eee $ 70@ 75 $ 75@ 80 $ 7T5@ 80 
No. 1 com..... 50@ 53 55@ 58 55@ 58 
No. 2 com..... 28@ 31 33@ 38 38@ 43 
CHESTNUT— 
WAS. osiescsaes at eH $115@120 $125@130 
No. 1 com..... se 70 70@ 75 75@ 80 
No. 3 com..... 20@ 21 21@ 22 21@ 22 
Sd. wormy and 
No. 2 com.. 31@ 33 33@ 25 338@ 35 
Sd. wormy and 
No. 1 com. & 
better ...... 35@ 37 37@ 39 39@ 40 
Brrco— 
eee ee $115@120 $120@125 $125@130 
No. 1 com. and 
ere 67@ 72 72@ 77 72@ 77 
No. 2 com..... 33@ 35 35@ 40 40@ 42 


on Virginia, West Virginia and Tennessee hardwoods today: 


Hickory— 4/4 Athy 8/4 BEECH— 4/4 5/4&6/4 8/4 
2 eee <0 oes $ 95@105 $ 95@105 ERS 5 ahaa eie S508 $ 65@ 70 $ 70@ 75 $ 75@ 80 
No. 2 COM: 2.6 -@. 65@ 70 ong 70 INGOs A CODY. .+ 60.6 42@ 45 47@ 50 47@ 50 
No. 2 com..... .@ 35@ 40 35@ 40 No. 2 com..... 27@ 30 30@ 33 338@ 35 

MaPrLe— 4/4 5/4&6/4 8/4 10&12/4 16/4 
SE Ce $ 80@ 85 85@ 90 $ 85@ 90 $ 95@110 $115@120 
RR as en's SAGs MSD SSeS 50@ 5 5 70 65@ 70 75@ 90 95@100 
St ER akae bin bas keh oaabies 38@ 43 40@ 45 38@ 43 40@ 45 45@ 50 

be ey ASH— 

PD. saliseee sedis spon pasar $ 90@ 95 $105@110 $110@115 $125@130 $155 @160 
uO; 2 COM; GU WEL s-6:66.0156's: 6:00: 50 55 70 4 75 80 100@105 95@100 
PAO; ON s.5 asin sas wi@assis w oseenss 380@ 32 33 388@ 43 45@ 50 50@ 55 





VALLEY HARDWOODS 


Cincinnati, June 29.—Average wholesalers prices, carlots, Mississippi Valley woods, Cincinnati: 


GuM— 4/4 5/4&6/4 8/4 
. red: 
ot ee $ 80@ 85 $ 85 90 $ 90@ 95 
No. 1 com. 55@ 60 62 67 65@ 70 
a red, Rap no = ' et: 
LS eee 59 64 
No. 1 com. a0 42 47 
Plain red: 
Se 75@ 80 83@ 85 85 90 
No.1com... 50@ 55 55@ 60 60@ 65 


@ 
@ 
p: 
Bxbds., 13-17” WD ix 
‘a 55 
@ 


60@ 65 as 
Plain FAS 6” 
& wider... 45@ 50 5 55@ 60 
No. 1 com... 31@ 33 34 38 9@ 42 
No. 2 com... 21@ 23 23 25° 238 25 


MAPLE— 
Spot worms N. 


D., log run. .$ 40 $55 $60 
Sorr ELM— 4/4 5/4 6/4 8/4 
DAS. cswasces = $65 $65 $70 
No. 1 com.... 45 48 48 55 
No. 2 com.... 24 26 26 26 





CoTTON WooD— 4/4 5/4&6/4 8/4 
, 6” & wdr.$ 50 4 be pid -++Q.., 
oO COM... 60% 35@ ¢ Pars, | eae 
No. 2 @COM.. 0+ 30@ 32 32@ 34 ...@... 
QUARTERED WHITE OAK— 
0 er "90 98 + 130 $130@135 
le a 100 100@105 
No. 1 com..... 75 8 80 80@ 85 
No. 2 COM: «<6 Ps | 45 45 50 50@ 55 
QUARTERED RED OAK— 
DAS. wscc esos eR etic, © «ae @ew 
ING. DAGON «0-4 4 TO caves. <.1@es 
INO. 2 COM s...0'66 35 40 —* 
PLAIN WHITE AND ReD OaK— 
FAS .......+-$ 75@ 80 $ 95@100 $105@110 
BEICCES onc b6s 57@ 62 62@ 67 67@ 72 
0 } COMA. 5 60 48@ = 53@ 58 58S@ 63 
NO. 2 COMM: é.0.5.% 35 8 40@ 45 45 50 
INO: 3 COM « 0: 20 22 22 25 25@ 30 


Sound wormy.. 32@ 34 38@ 43 





HARDWOOD FLOORING 


Sales by Michigan and Wisconsin flooring mills 
of maple, birch and beech flooring, D&M, as re- 
ported to the Maple Flooring Manufacturers’ Asso- 
ciation, averaged as follows, f.o.b. cars flooring mill 





basis, during the week ended June 27: 
MAPLE— Clear No. 1 Factory 
GBx116” 0.0.2.4... $81.45 $58.40 $33.03 
Sn en 82.85 67.53 37.67 
2 2 gel Ec 91.02 71.54 38.63 
BY, ala bi ine See oN 80.00 72.88 46.38 
= 4 | hl ae 88.67 74.75 39.50 
BRX1IG” ... cece cere 63.09 son auee ww eee 
Be. UP Ase bean oD os 6 Ose £‘s¢55% w8:0rks 
BrEECH— 
§3x1%4” ee ee eT ae 5359 | 
le ae 80.75 60:00 ke ees 
%x1y” BOAO 9 kcces 8 ssw awe 
BircH— 
PERO” vcinaescsensak Ce 
ROE” 56s Weietewninaiee 80.90 S628 «sass 
SEES 634d s5buS shun COO | sieses  aaiwwn 
The following are average prices, Memphis 


base, obtained for oak flooring during the week 
ended June 20, as reported by the Oak Flooring 
Manufacturers’ Association: 


8x1 ¥," 33 x2 A ” 3x1” 36 x2” 
Clr. qtd. oak....$134.00 $135.01 $96.77 $99.17 
eS 102.50 SI00 0.6.0.6. 
DOL, GEG. WET. ovo 76.93 67.00 67.92 
Cie, pln, wht.... 79:78 90.89 54.55 62.66 
Clr. pln. red..... 72.94 80.20 55.06 56.99 
Sel. pln. wht.... 59.37 74.62 49.09 47.95 
Sel. pln. red..... 58.37 70.99 48.20 47.90 
No. 1 common.. 45.84 56.77 23.99 25.69 
No. 2 common.. 19.82 es | rer 

axl ” Y% x2” 5X14” fsx2” 
a A | ole) 
RSS: BIS-30 sae: leraternre 
Sel. Ota. WE... veces BEeDD aoweais ews 
Clr. pln. wht $ 82.50 80.70. ..... $87.73 
GTS Ce: a ne 7030. wees 78.68 
Sel. pln. wht.... 65.44 (Uy ie 64.80 
Sel. pln. red..... 62.63 oS | ar 58.90 
No. 1 common... 40.00 _ ni! rer 37.57 





OAK FLOORING STRIPS 


Chicago, June 29.—The following are carload 
prices, f.o.b. Chicago, on #,;x2-inch square edge 
oak strips, weight estimated at 1,250 pounds a 
thousand feet. 








—wWhite—— Red 
Qtrd. Plain Qtrd. Plain 
J $129.00 $82.00 $116.00 $79.00 
Sap clear ....... LOE. s6a65%. 25h. <enaoe 
NORE. 6498408566 139° 00 71.00 89.00 71.00 
0,1 
SOMO 6 5055s skinSaevan sen ck aa eueks eseone $42.00 
Cincinnati, Ohio, June 29.—The following are 


today’s prices on American black walnut, f.o.b. 
Cincinnati: 


4/4 5/4 6/4 8/4 
BASS, sis eseee esse $215.00 ry 00 $230.00 $240.00 
IOCUS sksserceen 150.00 155.00 160.00 170.00 
B50. 2.00000 geccce 100.00 110. 00 115.00 125.00 
INO, Zocccvcscvese 45.00 47.50 47.50 50.00 





CYPRESS 


The following are current f.o.b. Chicago prices 
on cypress: 
GULF COAST RED CYPRESS— 


New Grades 
Factory, Rough 


Factory 


bg FAS Selects Shop Box Peck 

4/4....$118.50 $108.50 $ 76.50 $51.50 $34.50 $34.50 

5/4.... 123. 0 113.50 86.50 63.50 36.50 34.50 

6/4.... 126.50 116.50 89.50 66.50 36.50 34.50 

8/4. 135.25 124.25 97.25 74.50 35.25 35.25 

10/4. 141.26 180.26 108:25 80.25 wccce cvcse 

12/4. 141.25 180.25 108.25 80.25 ..cee cscs 

16/4. 146.25 185.25 108.25 865.25 ..... 47.50 

Boards, Rough 

No.1 No.2 No.3 

1x4 to 12”, random length...$55.50 $44.50 $36.50 
Finish, S2S, Random Lengths 

Clr. heart A B Cc D 

1x4 to 11”...$109.00 $104.00 $ 94.00 $84.00 $74.00 

ix2 to 11”, 
spec. wdths. 109.00 104.00 94.00 84.00 74.00 
i.) re 116.00 112.00 102.00 93.00 81.00 


For 5/4, add $5 to above prices; for 6/4 add 
$8; for 8/4, add $16; for 5/4 and 6/4 ‘‘D’” grade, 
add $3; for 8/4 add $6. 


Bevel Siding 


A B c D 
1%4”x4, 5 or 6”, std. Igths.$49.25 $45.75 $41.75 $28.75 
Bungalow Sidi - 


0x KS” from 1” BtOCK iscscicces $53. 75 $45. 75 Oe. "5 
8” from 134” BLOCK. .22<< 71.25 62.25 60.25 
For 10-inch, add $5. 
Lath 
No.1 No. 2 
PERI E | eeesi enone a eesculenieic ee ciensie $9.25 $8.25 
RED CYPRESS— 
Old Grades Factory, Rough 
No.1 No.1 No. 2 
FAS Selects’ shop eom. com 
4/4 ....$100.00 $ > = $ 55.00 $50.00 $40.00 
5/4 .... 105.00 70.00 50.00 40.00 
C/4 cv. 10700 oe. 00 70.00 50.00 40.00 
8/4 .... 110.00 100.00 80.00 50.00 40.00 
10/4 -- 135.00 120.00 Me “Saase « sweets 
12/4 135.00 120.00 DeD” -seees ~atealew 
16/4 245:500 280:00 T0000  csscce seca 
Boards, Rough 
No. 1 com. No. 2com. Peck 
int, aD Bae a" ccakenaccee 53.50 re 
Se ee ere 60.50 52.00 Backers 
i sandiak A $28.50 
YELLOW CYPRESS— 
Factory, Rough 
No.1 No.1 No. 2 
FAS Selects shop com. co 
SL eer $ 85.00 $62.00 $43.00 $37.00 $33.00 
a) ere 95.00 70.00 53.00 39.00 34.00 
a oe 95.00 70.00 53.00 41.00 34.00 
Tt ee 100.00 75.00 66.00 42.00 35.00 
Boards, Rough 
No. 1 No. 2 
Selects com. com. Peck 
BOG  nsnsannas $75.00 44.00 $37.00 $29.00 
US ae ny 44.00 37.00 29.00 
CT ——— es 77.00 44.00 8.00 9.00 
Ts | ene 85.00 54.00 41.00 31.00 
BP PREC s:sa0 6544% hee wane -00 





Cincinnati, Ohio, June 29.—The following are 
average wholesalers’ carlot prices today f.o.b. 
Cincinnati: 


RED CYPRESS— 
Rules of March 18, 1922 


Factory— Selects, rough ee 
BEV esl oig Dies ata len siaiate eS piaratarsise SEE $74.25 $49.25 
SRA eee ja eaar Kcitavamear 84.25 61.25 
WI eieeindase amen weeeelewsa ee coee Baeee 64.25 
Be eckschnve sas Sees eee . ae peony 
Common, Rou No om. No. 2 
1”, random oiiths and lengths. 363. 25 $42 25 
Finish, S1S or S2S— 

Clear 

Heart A B S D 
TSA £0. 22" o ccisas $107.50 $102.50 $92.50 $82.50 $72.50 


For 5/4, add $5; 6/4, add $8; 8/4, add $15.50. 
YELLOW CYPRESS— 


Factory Rough— i 1 Rand widths 


Sel hop No.1 No.2 
Cf: SOOO. — 85 $600 65 Hate $33 $25 
5@6/4 .. 90 T0@75 38 27 
BIE aces 90096 80@85 Ha 41 30 
Boards— No. 1 com. No. 2 com. 
PRTG KEE. BT viene bwhsrereewoewee $40.00 $33.00 
DAO ONG TS” 6 v.c-cnic tet reiasae ces 47.00 30.00 
St. Louis, Mo., June 29.—The following are 


current quotations on cypress, f.o.b. St. Louis: 


GULF COAST RED CYPRESS— 
New Grades 


Factory 
Tank Selects Shop Box 

WTR Kaninisicne e+e $116.75 $ 68 4 $48.75 $32.75 

DYE: Ssedleouwas 121.75 78.7 60.75 34.7 

Ss 123.75 81. i 63.75 34.75 

oe eer en 131.75 94.00 71.50 33.50 
EE “aiciwisshiereietels aie 136.75 102.75 in ier 
Pe cleaaopece aie 136.75 102.75 (Ore 
NG A .-eikiasorevwecajnieis 141.75 107.75 S220 seas 
PORK WOMGOTII ELE ois s0senb ceed sos Resewks $24.75 
Common Rough— No. 1 No. 2 No. 3 
EO osiesin gikceevib erediesiare $52.75 $43.75 $31.75 
Bae is) alerae's.avnie is areais e 6'8.00% 59.75 48.75 31.75 


Add $2 for specified lengths on common grades. 
Finish, S$1S or S2S— 


Clear 
Heart A B Cc D 
1x4—10” +o Ee $ 99.00 $ 92.00 $ 82.00 $72.00 
SRE swidaeee 110.00 108.00 110.00 Mey pe 79.00 
Co) er 127.00 122.00 112.00 104.00 ..... 
MME igs:as6 oer 137.00 132.00 ee 00 _ m0 ieee 
Bungalow Bevel Siding— 
TORR” 606 needs 54 ses wewees $74, 75 $65, 75 art % 
PRED. cic6sinwese eens € annie = " 25 = 25 
Bevel Siding— 
lll ised @eee 4 $45 00 sai 00 $28. 00 
YELLOW CYPRESS— 
Factory— No.1 No.1 No.2 
FAS Select shop com. com. 
YR ors ee laloterars $ 78 $60 $38 $31 $26 
BPG: 45.56.s70eure 80 63 50 35 29 
Bie 2s2nscasis 80 65 52 35 29 
Sh ee 85 70 55 37 4 
ee 105 80 - 70 ree 
Boards— No. 1com. No. 2 com. 1” random 
HONG? svavelerexscevare-acate $42.50 9333. C!S Sor 
RE sree oreve arse bree 2.50 4:00 i i severe 
Ns Sass soseverearnsore Sie 43.50 S000 <6wwars 
BE spe decee sae 53.00 BECO)” eanmeas 
Peck, 15327 2... rer sewer $23.00 
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5) 
Jacksonville, Fla., June 29.—Following is a recapitulation of f&o.b. mill prices obtained in this territory during the two weeks ended June 27: 
0 Week ended— June 27 June 20 Week ended— June 27 June 20 } Week ended— June 27 June 20 | Week ended— June 27 June 20 
0 ; idi Longleaf Di 
Flooring Siding Boards g imension, No. 2 and 
1x4 B&better $42.00 Bond, 1x6”— B&better— mee Better, D4s 
eoereeree seers pita. + gare " = ? - 
Ho. 8 COM... 002650: $40.45 41.00 Pi to ~~ ipa cit dled 5/4e [on ee, “= Strela onze 
No. 4 : ag Novelty, 1x6”— f ( Skee e eee eees : scene | SUM  ceteséeeesvinedinds ause, 
bah ping ste eeeees a op ie gi 42.00 ve eer TREO cease Ms utebuessdavnnsaes 24.12 22.68 
st a in a alc — 4 Nk 2 COMsccrccscens 20.95 No. 1 common— gu pecttet lengths— 
ix3 B&btr. rift........ 70.00 71.00 TOR: FG ccevcnccsee aeves i. eae 42.00 ..c.0 | GES ceceeecceeeeeeeees 24.50 23.5 
MO” PEE sccians OU <ceen Square edge, %4x6”— ee eS Tea ‘ee ce. ox 6 Sen ebheeedee dunes e eee 25. oH 
Bé&better flat .... 55.79 52.92 B&hbetter .....ccceee seen, Wa EMS ccccacccces ra BEG cscisewncducadiduucace, 35.75 
No. 1 com. flat.... 45.80 41.39 ING. 2 COMB scceccceus 21.00 B/EEES DSS © ci ccacncens Ge” -cades 10’ to 20’— Mixed order 
No. 2 com. flat.... 18.13 16.86 No. 2 COM..+-+++++++ 14.00 No. 2 common— SIO es esindinniiewncdas 26.00 ..... 
No. 3 com. flat.... 10.67 10.78 . . =a 
1x6 No. 2 com......... 20.65 20.93 Pine Shingles a oe oo Cong 
No. 3 com......... 14.00 16.25 | 4x18 NO. 2 peeeeeeeee ee veers 1x 8 D4S ..cccccccee 27.00 ..... 1x4 a 1 COM. 2.02050 eM eeeee 
4902 ING. SS svacciccncew coees FET) Cee ee 7 Cae ° x33 oO. 4 com......-.. 20.00 19.46 
1x 8 & up S2S...... 20.00 ..... 16X3% — lcom...... 36.00 ..... 
Roofers Lath, Std. 4-Foot 6. 8 coe Ne : —_ iace 17.00 a 
1x6 No. 2 com......... 20.88 25.50 | No. 1 kiln dried............ Pe kee 19.00 | %x3% B&better ../°"' 23°90 sate 
No. 2 Georgia..... .<.+: 19.50 | No. 1 green .....ceeees 3.32 1x6 & up D4S...... WAGs ccsus No. 2 com...... ISG 2h. 
D5 
B5 
55 | ‘The following f.o.b. mill prices are taken from sales made during the week ended June 27 in sections named: 
Bir- Hat- Kan- Bir- Hat- Kan- Bir- Hat- Kan- 
Alex- ming- ties- sas Alex- ming- ties- sas Alex- ming- ties- sas 
andria, ham, burg, City, andria, ham, burg, City, andria, ham, burg, City, 
| Ia. Ala. Miss. Mo. La. Ala. Miss. Mo. la. Ala. Miss. Mo. 
| eee Flooring E Shortleaf Timbers Longleaf Timbers 
1x3” EG 4 Rabeiter 0100000 ones jaras ae 73°38 No.3 rough, 20’ & under: —_ No. 1 Sq.E&S S4S, 20’ and under: 
10 Breen, ete aie 66.00 ee rattan teens aceunendddae, abune. wdean 25.48.00. 
72 4 apna baa iced oe Bie eoeeS ee eee 59.07 BP - vacstbccesncscunsedeue guden Gaved FOE seve 
8 PO I ah wg taco steee 30.50 woes secs Boards, S18 or 82S 
os FG Bé&better veeeeeee 51.00 51.19 62.89 53.55 | wo. 1, 128”, 16 amd 16°... secee cover coves 32.92 
48 R SASSO KS eSAe eS. (SSNS 43.50 44.99 . Oeher Wie nck ceecx 45.00 45.00 ..... 
Be ie. Shree et es i7eg 19:14 2472 1x10”, 14 and 16’.... 39.00 ..... reese pines 
— ae een SEES Fe ERE aad ‘ an ae Re NO 6aa cceee deuce aemas 95 
1x4” EG Bebettes were COOP cccks ences oe hae ee. 8 50.00 50.00 53.22 
3 eeeeereeerereseeee ef © e 46.50 erree — No. 2 (all 10 to _—s 
eee SenKeees ees ees i. eee 1x6 ER perc cawcases ae 26.46... 
Ciena Beas: Mgeel eeune SHO cncus PO ne ile 
— PG Babette 42.19 445i 48.30 48:12 | Tyho" seeneersnsecanconess gala Jam 2176 31:09 
- 7 Ae ipamameecenes ae ae ie THIS ncovernsavevecvees 28.93 20.64 23.38 27.89 , 
a 1 ae “ ose en aca No. 3 (all lengths): (All 1x4 ana 6°): Car Material 
i ee EK CES AES or 12.50 ‘ ini ERG UO ES ceccccnccdvscews seuee 17.00 17.50 ..cc- Bé&better, 9 and 18’ 8 
—. No. 3  eaadeensaltncrap ye ee euwns Sl ile es paren Ny seaaae VEOO™ «00. 17.11 16.88 ’ 10 vo a lel eee - -00 
1x” No, 2, C. - ae eee neee cases ped ee aaeee 1 SOE ORT SIE. 18.00 17.50 18.10 17.39 MO etdade -c0ece savee xedes 3.50 
+3 No. 3, Oe Wc cave cceow eaeee \e Dmob ccocce _1x12” ca ua ie a cy Re 18.68 17.92 17.31 No. 1, 5’ at ‘maliigien.. eeoee e866¢6 eesee cease Pry 
2 sae Ceiling nme ree 11.3.4... OUP Be WEecscrccre-csece cae soe 22.75 
. ; xt” BE GE Gckiotttsaee wees Vaeees ¢ 5 
25 - No ee oe eee SOO ueccy saass ° ; Roofers a Car Sills 
00 | reel eiaheair cane soe 8 i PR Te ER, whe stossvenncen svens a Be «++ S48, SqE&s: 
m. ne Babetsee 2200 35.50 ..... 36.67 35.42 me ShseRenttockian: “Hanes ae Se eases IN ins grams. ‘enbie coca 35.00 
5 : INGE eiocuccheue noes 29.00 33.00 35.50 30.27 Shiplap WO Oe” sc cacdekaded dawn scdds. ewes 41.21 
E No. 2 20.00 16.00 18.25 20.34 Ue CGM OF” Voccansasas Sse 41.06 
Buse Bebetter I I IN aaite aap | No 2, 128", 14, & 16°...... 82.00... -o0ee a'65 | UP to 12%, 38 to doc l CI I 45.98 
NGG tS dens cnn cussmsce, maede: scene 39.75 nee 2 ae ot & a ee ee P to , 38 to 40 ae adam eenee 53.00 
Partitio No. to ' 
“a 1x4 & 6” B&better....... — ra 44.50 45.01 46.88 1X 8” wccccccccccecvececs 21.47 21.10 20.83 90% hrt., 7x16 & 8x16”: 
é , 
| Nel ees corned eben 42.50 42.77 38.01 | “8 epreseaaaaursesenyss 22.50 21.50 21.41 21.40 26 to 28’....... teeeeeee oe ceece coece coves 57.00 
Ee eck. stoi noe ees eee 26.00 26.00 23.68 0 all lengths 
ths f 1x6” a abetier SevivcveeUsees.  S00Ck Keene .cOewe 47.75 ng «Tee ee eeeeeceeeees 16.30 16.00 18.00 16.63 
| sie died a 2 jiagaaeats 17.50 17.50 ..... 17.21 RED CEDAR SHINGLES 
- i WINE ve viccszenee: weees. a a. asi 32.00 Grooved Roofing Seattle, Wash., June 27.—Eastern prices f.0.b. 
NO. 2 ceceseseccseeee sees 16.00 ..... cwece 9 Nex 3, ES1G", COHORT ccc cccce ccdew ence 36.00 | mill are: 
0 Drop Siding Per square Per M 
om. | ics of 6° BOnAtel c.c.cccs osas 44.00 44-14 43.68 Dimension, S1S1E 4 bunches 4 or 5 bunches 
0 Nis Eh éiscacscuee 35.50 40.50 37.45 39. . 1 First Grades Standard to 
0 We a 22:27 21.58 22.74 27.63 | No 1, 2x 4", 3 Extra stars, 6/2...... en $2.50 
Finish Extra stars, OsAKecakcdunds 312 2.65 
are | sellin ‘aieiatis Extra GION A xecsesscccens 2.44 3.05 
+ ERG 00: Bol wire cine'siv creo we Stuee, beens AQT s5c0 ey eae Perfects, 5/2 ....cccceceee 3.01@3.05  3.75@3.80 
WERE ee aaunirat cerns. “Giils esaen (eeaed 52.82 2x 6", Burekas ....eseeee eee e cess 2.73 3.75 
1 re rete e eee e eee eeee neeee antes 55.00 WONIOCENINUE Fa cacdidccnaeced 3.43 4.65 
1x5 and Mi icticdececten sakan eence Sumees 59 25 First Grades, Rite-Grade Inspected Stock 
DE cakceriarceekesiebed savee seecs: anes 62.25 
ox EERO ITS ee Bees Extra stars, 6/2........... $2.04 $2.55 
2.75 G6 & O/4z12" . 0.0 0c0sses ate aes 69.50 ..... 2x 8”, Extra stars, 5/2........... 2.3 2.75 
4-75 B&better surfaced: 1 Extra CHORIG Sdcntcedcsaves 2.64 3.30 
+. wert 54.75 i Le See Ses -——— 09 ——— 
) 9.2 DA ’ 55.6 GUAM vacecsescdccwnduesare } 
3.50 1 TS SER ar ees are re 47.00 55.50 53.20 56.45 x10” WOPIGCUOGRE occdcccscecccns 347 4.70 
eee 9 € J 41. 3¢ -? , 
vs Telarc sccoleiicic G32 40 6.88 6888 Second Grades, Standard Stock 
ore Tee WP wire ccectes GEG2 F208 ices sews Common stars, 6/2........ $0.88@1.00 $1.10@1.25 
4.75 See icine lO ee atigc. see 60.25 ..... Common stars, 5/2......... -92@1.08 1.15@1.35 
“~_" DE cehtcxcivesnanee secs 68.47 1... — Common clears............ 1.48 1.85 
1.75 ee a a res cose a British Columbia Stock, Seattle Market 
1.75 i ~ "ihe eon ¢ x ee CO CNN Saco ccccadcsewsaedes $3.45 @3.55 
les. 1% and 2x4 to 12". 00.0... 64.50 76.00 ..... ..... or" XXX (U. 8.)...----+-- $3.25 4.05 
WEEE TBR oon eats cate ieee? “sack a” teats 48.19 | No. 2, 2x 4”, Pestants eecccces aadakecees 12 548 4.00 
CREO So ccccccudans sisee sadene pane 62.39 SFLECTIONS cc ccccccoccsace J .00 
D CAGE ckccwccvens, deexe “suas 75.00 69.12 XX 6/2 16” (Canadian) .. a aneaaues 1.45@1.70 
2.00 C ee: “04 xx 5/2 16” (U. S.) ececccece 1.51@1.55 1.90 1.95 
9.00 BOE. Aienains ace casacacewaer cokes wens SAO xnce% — 
11 | SS A eee ee ecces “AO Saens 2x 6", . 
aha EON MR” osu o-w seus ees ee 44.68 cisce . 
gee cs 1x12” EE ea Le EL Oe mete eee 50.97 60.25 : CROSS TIES 
btr. EE GCE RRURECEKER, SLOT. (CURED, “GOREN 55.84 . St. Louis, Mo., June 29.—The foll 
: ” 4p 2x 8”, Y : ’ ” . e following cross 
8:25 aw Ss ae ) ‘83 | tle prices prevail, f.0.b. St. Louis: 
D ep career ee a Ata h 1G’ .... eee. 20.25 cece ; 22.91 Untreated 
3.00 Fencing, S18 18 & 20’..... eee coon 20.10 23.93 White Southern 
- We. 4, Sn”, 10 255-005: ree ee wa“ me. ane ones nena 7; Ss aero 
Other Igts. ... 0... ees .awene 32.52 seeeiliick ~ “Manntenirice 3100 21.50 178i dros | NO: 5 7x2. 8°. 9-Inch face.....$1.60 $1.30 
lo. 2 PEO" 1G) cas concess SHO: Jock, Gacek.. aeeas a See 21:00 -.... 20:72 Re No. 4, 7x8”, 8’, 8-inch face..... 1.40 1.15 
om. OGbert 18th. .c- ceves ceten, esees 36.83 “a oe lala 18°74 31. No. 3, 6x8”, 8°" 8-inch face..... 1.25 1.05 
, 2 ee ~ aes 15.15 17.00 1458 17.11 10° to 202225. 28000 Titil tee cota, | No: 2 6x7, 8°, T-inch face..... 1-15 -90 
3 «OE 1x6” LIILIIIEIIED 198 19:82 20°77 19°76 2x12", 12 eeeeeees a Ded. © Eappedindinepdidhd datecmahancusinapeanag - 
30 No. 3 on lengths) : pe Ta Aalale pd eece? saee Pope Red oak and heart cypress ties, 10 cents less 
cas Pat aeeeeeeeeeeee geese 13.37 13.80 12.77 10’ to 20°.... 2400 (2..! , than white oak; sap cypress, 20 cents less than 
4 1x6 eo seccceccccccee 15.32 16.00 15.81 15.10 | . 9 ox4» ¢ 13.25 12.18 13.61 white oak. 
om NO. DG, CEB sec ccccsccccccce eecce 4s e 8 
- Casing and Base SEUOME Sosa uncavaus \aatan cede eee 13.48 a Hite 
“9 better: Sage cuties caegnee Sdewe"adesen ‘aeees 14.78 es n 
a a eee 43.50 ..... 61.50 64.94 MU kc uacannad: aaekes ONGeah Cae 14.50 | White Oak .......eeeeeeeeeee es +$43.00 $42.00 
A ONO IO? doc ds noscucasece i eee 66.73 72.5 See i Be wed cacnavnss Caneus 15. Khuda PRO OG ccciccccncccscvecesssace GS 38.00 
00 
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ARKANSAS SOFT PINE 

















The following are current f.o.b. mill prices on Arkansas soft pine made during the week en ded June 26: 
Flooring Dimension—Dressed Ceiling and Partition \ Fencing and Boards 
Edge grain 1x3” 1x4” No. 1 No. 2 Cle,. Cie. - Cie: Part. No.1 No.2 No.3 
A. , once ses aeeeoee nae es $68.50 12,14, 10, 18, 12,14, 10, 18, Rah 54” 34” 34” WEA: . dsb adeiorecels $32.00 $18.00 $15.25 
B& better anne $78.50 67.00 16 20 16 20 Se a eae Ol AY Nt MEG: £45%i0056 BOCOe 20.00 16.25 
Ee deceessavisesi nek Reem. 6 66.50 $27.00 $29.50 2x 4” $23.00 $25.50 ie gall Y) $41. = srtiwate => SS ae eee Dee: 33.00 22.00 17.75 
MS piaessscneutoees exeee exces 24.50 26.00 2x 6” 20.00 21.25 | Nol 9) 1 88 = Sar segs q ees 37.00 22.25 18.00 
Flat 25.00 27.00 2x 8” 20.50 21.50 i a pa aie: Seeae TSS? os. teaisioeone 49.00 27.00 19.25 
“lat grain 26.25 28.25 2x10” 21.50 22.00 a eee : 
B&better ........... 5 53.00 45.50 28.00 30.50 2x12” 23.00 25.50 iain Casing and Base 
BG. Bk cssvesrancasas 46.26 38.50 , B&better C w B&better 
No. 2 2.205000 23.50 24.00 S28&CM—Shiplap RT EES: OOO MERE EE ED Mow scent snes con ance i ey 
No.1 No.2 No.3 1x6 & 87. 68.50 53.50 REG MO: Maye: tre cs crate este ox conte ware are 78.50 
Lath AK CY. sa0a0edsgeo00” B2050 “Sab80 Ie, 10) BO" fac ccskcenas 70.50 56.50 Moldings 
No.1 No. 2 LS ere 33.00 22.75 18.00 Me Dg ORE TOS” Scisics LOO. oniwavave 1%” and under..27 percent discount 
BEX196"—4" ok eee $4.60 $2.55 ORIG” csevatioes) sagas 23.00 18.00 1¥,, | 1, 2° 25, 10; 12” 78. RS is rors 1%,” and over....20 percent discount 
Norfolk, Va., June 29.—The following prices for North Carolina pine have been obtained f.o.b. Norfolk: 

Edge, rough No. 2 & better No. 3 30x Cull & red heart No. 2 & better 
errr. $48. 00@51.00 $30.00@33.00 $24.00@24.50 $20.00@21.00 Lath, No. 1.$ 5.30@ 5.50 Roofers, 6”.$26.00@27.00 D4S, 67%.$52.00@58.00 
SC Perrcrrrrr err 50@56. ° 35.00@37.00 25.00@ 25.50 Rg 3 eae No. 2. 3 50m 4.00 9” “97-00 @28.00 8”. 54.00@60.00 
RAE: acctesasheeudes oa 56. 5O@ 60.5 37.00@39.00 25.50@ 26.00 eve -@ Reieaie Factory, 2”. 97 -00@31.00 10”. 28.00@29.00 10”. 56.00@62.00 
BPE vanncveveceveced G0.50@ 64.50 40.00@ 42.00 ee Pee — ee Sizes, yn | 20. 50@ 25.50 12”. 29.50@30.50 12”. 62.00@68. 00 

2 1 4/4 bbc , : TR, ¢ 
“ # snd ai0:6 80 oe CN 53.50@55.00 36.00@38.00 26.50@27.50 21.50@22.50 Finished widths— No. 2 & btr. No. 3 No. 4 
10” error eras 55.00@ BT. 00 39.00@41.00 27.50@28.50 22.50@M23.50 Flooring, 1§x2% and 3” rift........$75.00@80.00 .....@..... (7 ape 
100 ows 61.00@63.00  43.00@45.00  29.00@30.00  23.00@24.00 DIG, SONG BIG” vie ce slscc 46.00@52.50 $36.50@41.00  $23.50@25.50 
Bark strips, Nos. 1 & 2.$30.00@32.00 3ark strip pi artition, COE See suwa dees tc csi eanet 29.00@30.00 24. 00@ 25.50 15. 00@16.00 
BOX once 13.75@14.75 INOS) Bee Qoccncxeccne $40.00@42.00 rE ME Co ahi sistarusiane open rete 30.00@33.00 — 25.50@27.50 —17.00@18.00 
Cull red aoaek Ciuichwaute 10.00@11.00 PION PN s4carsea tele. oles clause tines Gers 47.00@53.50  37.50@42.00  24.50@26.50 





NORTHERN PINE 


Duluth, Minn., June 29.—Bookings of all northern pine items are on a good scale. 


COMMON BOARDS, Roucu— 


6 8’ 10’ a2” 14&16’ 18’ 20’ 
No.2, BO wsccvsws .-$55.00 $57.00 $62. - $62.00 $62.00 $65.00 $65.00 
| ee 61.00 63.00 69.0 71.00 66.00 71.00 71.00 
|) SRE ry. 65.00 68.00 75. 00 75.00 70.00 75.00 75.00 
NG: 2, B"cc00250002 38.00 40.00 47.00 49.00 47.00 53.00 55.00 
| a Ee: 41.00 43.00 50.00 50.00 47.00 53.00 55.00 
| res 46.00 48.00 57.00 57.00 52.00 60.00 63.00 
ae SE ee 29.00 31.00 33.00 32.00 33.00 33.00 33.00 
IDF. cpieinnnee 29.00 31.00 33.00 33.00 33.00 33.00 33.00 
|. ge 31.00 32.00 34.00 34.00 34.00 34.00 34.00 
For all white _, ne 1 and 2, add $1. 
Boards, 6 to 20’, 0 and 12”, ‘No. 4, $30; No. 5, $21. 
For S1 or 28, add os. pheved S1S1E, add $1; for resawed, add $1. 


Drop siding, grooved roofing and O. - shiplap, 8’ and up, add $1.50. 
Shiplap and D&M, 8’ and up, add $1. 
No. 1 P1gce STUFE, — 


é 30.00 $80.00 $29.00 $3100 $33.00 $33.00 
ree: 26.00 28.00 $30.00 : i f : i 

4 er", Sees ¥36 00 00 29.00 29.00 28.00 30.00 32.00 32.00 

SS ere 27.00° 29.00 30.00 32.00 31.00 31.00 34.00 34.00 

BE10" . oxen BELUD 32.00 34.00 36.00 34.00 33.00 36.00 36.00 

Bete” 5.cse 32.00 33.00 35.00 37.00 35.00 ey 00 37.00 37.00 

BEIe" 555005 37.00 38.00 40.00 42.00 40.60 00 43.00 43.00 

No. 2 piooe stuff, $3 less than No. 1; pine, rough, Pin nd 75 cents; D&M 
or S48, add 


Minnesota oki 2x4- and 2x6-inch, $3 under Norway pine. 





FENCING, RouGH— 


Prices are firm, quotations f. 


o.b. Duluth being: 


6’ 8’ 10,12&14’ 16’ 18&20’ 

Or pINOn hw bsi0-43010:0:0;6% «+++ $52.00 $55.00 $60.00 $62.00 $61.00 
PMO si iisisis\ vera s/aie'o siciei -- 37.00 41.00 e 44.00 44.00 
(Ri Tees a aero ooece 26.00 28.0 29.00 30.00 30.00 

Ry INO. Diniccnieics\e0iwieie -»- 50.00 53.00 55.00 61.00 63.00 
NO. Qeccccccccccccccs Sarl 38.00 39.00 45.00 47.00 
INO. Bis.cesceeie's secccee 21.00 27.00 29.00 30.00 29.00 


No. 4, 6-foot and longer, mixed widths, 4”, $24; 6”, 


5” fencing same as 6”. 


$28. 


All white pine, Nos. 1 and 2, add $1. 
S1 or 2S, add 75 cents; S1S1E, add $1. 
Flooring, %- and %-inch ceiling, or beveled well tubing, add $2. 


Drop siding or partition, add $1.50. 


Well tubing, D&M and beveled, add $2. 


SIDING, 4 AND 6”, 4 TO 20’°— 


” 


2 
eed sane sie iae -$40.00 $44.00 
eee eines se eecccccces BOLU0 38.00 
D weiewiersuiele secece . 28.00 31.00 


Siding may conte not to excéed 


etre oie —— * $24.00 
Norway, C&better.... 34.00 36.00 


20 percent of 4- and 9-foot. 


Siding run to O. G., $2 a thousand extra; product of the strip as it grades. 
Beaded ceiling, %-inch, $1.50 more than same grade of siding. 





CALIFORNIA PINES 


San Francisco, Calif., June 27.—The following 





WESTERN PINES 





are average prices, June 21 to 27, of California [Special telegram to AMERICAN LUMBERMAN] Spokane, Wash., June 27.—The following are 
pines, f.0.b. mills, those on common being 1-inch Portland, Ore., June 30.—The following are | Inland Empire prices: 
stock only: nates aaa f.o.b. Chicago shop, prices OM | poxposa on WasTseN WHITE PND, 16-Fr., INCH— 
California White Pine White Fir —87o=- No.1 No.3 No.3 No. 4 No. 6 
Nos. 1.& 2 clr...$87.50 C&btr. ......0600% 45.75 ’ Be caeceistaneayere -$41.50 $33.00 $18.0 ° ee 
. & Y « > 0 fF " 
C select ......... 75.00 No. 3 com. & btr. 20.50 6” ecccccccee 42.5 34.00 20.50 eee eoee 
D select ......... 52.00 No. 1 dimen..... 25.75 Br teeeeeeeee 40.50 29.00 19.50 ee eee 
No. 3 clear...... 62.25 No. 2 dimen..... 18.25 a tee ceeeees ra es ake - vee 
Inch shop ....<... 33.25 i PP cee comsgeniesa . noe or? ee 
No. 1 shop....... oe. wee 4” and Wider. ...0. 0 Lec. cece $15.00 $8560 
No. 2 shop....... 28.50 Se ree $45.2 WESTERN Pine SHOP, S2S— 
Panel, %” a.w... 83.75 = No. 2 111.1021, 28.00 Factory ; 
Dé&btr., std....0. 52.25 NO. 3 ..0sss000 2EDO No.1 No.2 No.3 Com 
Shop, std........ 19.75 a 4oweeeeeeee pe St & 6/4. 888 4 ry -50 $31.50 $21.50 ..... 
Sugar Pine NO. ID: caauasase 0.25 Selects S2s $094000:0.0: 5 S00 «641.00 (S160 ccces 
Nos. 1 haps clr. . .$94.00 No. 1 dimen..... 20.00 F &btr.” “ar “Dp” Ae a ccaterwtaveisimariteloc’s. 2a ieiexe weal coos $26.2 
C select ........ g1.25 No. 2 dimen..... 18.50 1x at 6” and 8”, 10 to 20’...$78. oo $66.00 $45.00 | Ipano Wuire Prinz, 16-Foot— 
shipct ....... 2 66.25 Beveled siding— | IxMO” ceccccccccccccccscssces O100 17.00 67.00 No.1 No.2 No.3 No.4 No.& 
On 3 clear...... 15.75 “ 3&Dtr. we eee eee $38.25 PALL eee eee e cece teen eens ‘ 3:00 88.00 67.00 "ee .++-$52.00 $45.00 $21.00 ia 
Inch shop ...... 42.50 jjj§ _Y seeeeeerecere 35.25 BRIG” COG WAGE sc ccccccccenc 98.00 93.00 72.00 6” 53.00 46.00 Rae fe ee 
No. 1 shop....... 50.00 D cee ee reescees 28.00 5/4, 6/4x4” & wadr., 10 to 20’ 96.00 91.00 74.00 g” Ree eioet 51.00 41.00 25.00 sets vA ee 
No. 2 shop bia piala te 30.75 ID: oss a0seab wee 13.00 8/4 and wider er er 98.0 0 93.00 76.00 10” herbal ai amet 55.00 41.00 25.00 ets xs 
No. 3 shop....... 20.50 Cedar Shop, S28, f.0.b. Chicago RP aseesien a.) at ee ere 
ge age oe pion Miscellaneous ...$31.25 No.2 No.3 | 4” and wider......  .....  ... -- $16.50 $8.00 
No. 3 clr., std... 40.00 4 1 LS SOT 55. 00 43.0 33. 
Shop, std........ Co tee _ athe garantie i 5.00 °53-00 *33:00 | Were Fin, 6 ak ee Oe 
Douglas Fir MO; 2 onset $ 6.00 sf prices are for shipments of No. 3 and 1 & 2....$25.00 $27.00 $28.00 $29. 00 wv “ 
CSET. viscenadke $48.00 BO: 2. sgvscades 4.50 better, shop. For straight cars of specified Ft a 
oO. B secssies 20000 91.00 22:00 23:00 sae 
Com., 6/4 & up.. 24.25 932”... 022020. 2.75 | grades, add $5. TE hacivven sesns. Senne sanns ines SOO 








CYPRESS SHINGLES & LATH 


Cincinnati, Ohio, June 29.—The following are 
average wholesalers’ carlot prices today f.o.b. 








Cincinnati: 

Shingles ti , 

Best Primes Economies a oe 
4 ae pineseses ries $3.20 ae Cedar: $15 to $17. 
ss ee 4.85 $3.90 : 
Wccouwkconcine tether ok 6.95 6.45 4:30 SS en ve eee 
6” sone SOD: 5.45 4.30 Red fir: $16 and $15. 
Lath, 4-Foot, = Yo-Inch Spruce: $32, $25 and $12. 

No Re .90 SP Biwewassaeoneeeeeee Hemlock: $11 and $12. 


[Special telegram to AMERICAN LUMBERMAN] 
Portland, Ore., June 30.—Present log quota- 


WEST COAST LOGS 


Fir: 
Cedar: 


Spruce: 





Hemlock: No. 2, $13; 


Everett, Wash., June 27.—Log quotations: 
Seattle, No. 1, $24; 


No. 2, $18; No. 3, $12. 


Rafts of shingle logs only, $18 base; 25 


cents added for each one percent of lumber logs. 
No. 3, $11. 
$1 higher than fir. 
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DOUGLAS FIR 


[Special telegram to AMERICAN LUMBERMAN] 
Seattle, Wash., June 30.—The following prices 


paid for yard items, f.o.b. mill, were reported 
today: Pre- 
High Low vailing 
prices prices prices. 
Vertical Grain Flooring 
1x4” No. 2 clear...........$42.00 $41.00 $42.00 
No. 3 Sieunyeeentee ses 28.00 yh re 
Slash Grain Flooring 
1x4” No. 2 and better..... 29.00 26.00 ceevs 
1x6” No. 2 and better..... 37.00 A |) ee 
WOK Os cates Pee ee Rew Ene BUG eens. weenie 
Stepping 
No. 2 clear and better.... 64.00 B00 sive 
Finish No. 2 and Better 
TER ANG AO ok ckicekewnceas OU «weet save 
Casing and base..........- 64.00 GROG saws 
Ceiling 
5x4” No. 2 clr. & btr..... 29.00 yt: rere 
IMO ce eh ew ent- tees 0 RS a 
txé” No. 2 cir. @& Btr..... 27.00 G00 - suas 
IU. - cavieWaslecewe was SUG wavee  -seses 
Drop Siding 
1x6" No. 2 er. @& btr..... 34.00 32.00 33.00 
INO. S GIEAP vs05icnces Qe yi a 
No. 1 Common Boards and Shiplap 
EG I BOP dnc vis tieio escalates 17.50 16.00 16.50 
CEES hese Ka cn eacaere ens MOU 3 2 |) ere 
Dimension, No. 1 Common S4S 
eh?” OF OMG. BE? oc ciccveee 16.50 15.00 15.50 
Plank and Small Timbers, No. 1 Common 
se 4". 12 to 16° SAB... ccc 19.50 16.50 18.50 
x12”, 12 to 16’ S4S..... SGU . gacce <euies 
Timbers, 32’ and Under, No. 1 Common 
GR SUS ae eisiwanvenneknins Melee BOUG  cweecs 
Shon 
$/4 No. I, etl ried, S28. occccicccccsseauas $38.00 
4/4, 5/4 & 8/4 No. 1, v. g., kiln dried, S2S. 35.00 
6/4 No. 1, Vv. &;. Bim dried, S2S........cssee 37.00 
8/4 No. 8 & 2, mised er., rough. .....cec. 19.00 
4/4 Com. Kim Gried, FOUR... c6cccsccccec« Banue 
4/4 Com, Kil Gried, S28... .cccccccceccess 29.00 
8/4 Shop’ & btr.— 
OCIS techn we mak chee to Gane aie we eaonlas 50.00 
Sel. - NOR da an eaencawan eka euiimecees 43.00 
Oh SR ts eranst ci ecard ena schol ces at we or at ae OYA a TG 33.00 
6/4 & 8/4 ‘Sel. & btr., kiln dried, S2S...... 43.00 
No. 1, kiln RIG, (SRe ee 6 cs eens 33.00 
No. 2’ KIM. GFICE, BAS. 0s es cccses 23.00 


[Special telegram to AMBRICAN LUMBERMAN] 
Portland, Ore., June 30.—Fir prices today, car 
basis, f.o.b. mills, are as follows: 
Vertical Grain Flooring 


ine” No. FE CIGARS oc cccccs ree POCO ECT - $48.00 
INGG et CHOMES 6 ccc neeaueareieeeeeaKacaRe 43.00 
ING) @ CIOUT WicccLesnauereecastnussceneus - 28.00 
1x3 and 14” No. 2 clear and better....... - 45.00 
NOs GO QIOME vis bccihccnccncocenas 35.00 
Slash Grain Flooring 
1x4” No. 2 clear Q@nd Detter... .ceccccces Pree (i, 
ING: GlOUEs wes csc chenensdenswediacee ne 24.00 
1x6” No. 2 clear and “better hinvieuaenea wanes 32.00 
ING: SO GCIORE Seeeicoccs nndecceaddcensccus 26.00 
Vertical Grain Stepping 
1% and 1%” No. 2 clear and better........ 64.00 
Finish 
No. 2 clear and better.......... PETE COT 60.06 
Ceiling 
5x4” 7 2 Clear ANd: DEEP. oc cccccccccccs 26.00 
INGy G- GUM ciceweccdavvacaeaceeewaieves 19.00 
1x4” No. 2 aunt MEE. AGERE: cawaccccacnsce 27.00 
INGOs SB CHORE oecccaccdvsccsciaws erere 24.00 
Drop Siding and Rustic 
TAG” Ot BOO NOCCOR es ck sscanccasccssedceste 31.00 
Ae SO CHO hc 0.kik de Cask cececacneccseoed 25.00 
Boards 
INO’ b. Gcecasnces bbeceewaseenauae cena $16.00@ bg 50 
ING) -& 660.06 sesscissecedserrccacwce eiawes eae 1.00 
Gimnenston~tiet. Inch, S4S 
NO: F, US BRO £8 os occ eraves etknvecteeawees 16.50 
ENG al a ccaicha eo oikiel a aun bp AWM D ES RE Ca eew ER eae 12.00 
Timbers 
RRMEENNE SA Menara era dara mele Reed enlace SAG eRe ee Hee 16.00 
CLG” GN TAVROR ws avis cceewaccaveseoenceuses 17.00 
Miscellaneous Items 
California, ne Nba ARRR aE H HREM METRES CARR 15.00 
1 AR 1 a aR ei Ee 3.25 





WEST COAST SPRUCE 


[Special telegram to AMpRICAN LUMBEBMAN] 


Portland, Ore., June 30.—The following are 
Prices for mixed cars prevailing here today: 
MRI PMR ee ota walled we don coceaudeeaes $78.00 

ee Ch SEOs bce ase ecnseves dacdancese 67.00 
Bevel siding, be Pi cecuuanenpadceareaceees 30.00 


Lath 


Seem m eee eer ses eeere teers reese eeeseseeese 


1%, SRG be Miia Maal Reore seen 34.00 
214" Oca cecccceccccoccocccccse 41.00 


Box lumber, oie Re ees nesweae éeeae nda laals 19.00 





REDWOOD 


The following are the prevailing redwood 
prices f.o.b. Chic&igo (72-cent freight allowance): 


Bevel a Ypa-Inch, S$1S1E 


r—Clea ed: ad “ B” 

3°-7’ a" -20"" 3’-7’ 8’-20’ 3’-20’ 

A” .cccccccce -$24.25 $34.25 $20.25 $30.25 $23.25 
BY wc cccccccee 29.25 39.25 25.25 35.25 27.25 
CG nccce coccce 26.25 36.25 22.25 32.25 26.25 


Random Shop, Rough or S2S, 8’ to 20’ 
1” 1%&14%”" 2” 24%” 3” 4-6” 
5” to 12”.$43.50 $57.50 $53.50 a 
$75.00 $73.00 $77.00 
14” & up. 53.50 62.50 63.50 


Finish, Rough, S2S or S4S 
Clear “‘All Heart’? -———“‘A”’ 


l-inch— 3-4%’ 65-7’ 8-20’ 3-4%’ 5-7’ 8-20’ 
ae weaves $50.50 $60.50 $76.50 $42.50 $49.50 $63.50 
4” ....+.- 50.50 60.50 82.50 42.50 49.50 69.50 
GF icveuea 59.50 69.50 84.50 51.50 58.50 73.50 
6” ..-. 52.50 62.50 82.50 44.50 51.50 69.50 
 vaeeaas 69.50 74.50 84.50 59.50 64.50 73.50 

Me seaenas 79.50 84.50 88.50 69.50 74.50 78.50 

ie csaseua 81.50 86.50 90.50 71.50 76.50 80.50 
3 to 6” 50.50 60.50 ..... 42.50 49.50 ..... 
Glens cca ccace aaeee GREG dsccc ccccs 76.50 

1% &1% in 

eeeeee $00.50 $65.50 $81.50 $47.50 $54.50 $72.50 
re waaueas 55.50 65.50 87.50 47.50 58.50 78.5 
| Pee 64.50 74.50 93.50 61.50 71.50 88.50 
CC scecus . 57.50 67.50 89.50 51.50 61.50 80.50 
= seada -- 78.50 81.50 93.50 73.50 76.50 88.50 

He ‘acasads 90.50 93.50 97.50 85.50 88.50 92.50 

Be seeaees 92.50 95.50 99.50 87.50 90.50 94.50 
3 to 6” 55.50 65.50 ..... 47.50 G&GO ..... 
OU EE cca Hike Kees Lt err 87.50 

2-inch— 

a \sawawe -$54.50 $64.50 $80.50 $46.50 $53.50 $67.50 

 caacude 54.50 64.50 86.50 46.50 53.50 73.50 
GF ccucues 63.50 73.50 90.50 55.50 62.50 79.50 
 wasecde 56.50 66.50 86.50 48.50 55.50 73.50 
8” .e- 73.50 78.50 90.50 69.50 72.50 79.50 

10” ..- 87.50 92.50 96.50 79.50 82.50 86.50 

ae cadena 89.50 94.50 0 -81.50 84.50 88.50 
3 to 6” 564.50 64.50 ..... 46.5 S60 .cace 
OAS xs cade 6 ede GROW dens caaue 2.50 

Bungalow aes fon 4 to 20-Foot 
Far 5x10 %x8 %x10 %x12 

CIGaP. cca $40.25 sit re $54. 2 $66.75 $68.75 $70.75 

 Kahcee 35.25 42.25 61.25 64.75 66.75 68.75 


Wide Clear Finish, “All Heart,’’? Rough or S2S, 
Random, 8- 20° | 


1%-1%” 

14°. $101. oy rg z ry Pog $126.00 $131.00 $134.50 
RO << 131.00 0 

18”... 117.60 136. 80 138. 80 
20”.. 131.50 130.50 
22”... 127.50 136.50 135.50 
24”... 132.50 141.50 140.50 
26”... 146.50 145.50 
28”... 142.60 151.50 150.50 
ae -. 147.50 156.50 155.50 


wie 112.50 121.50 120.50 


. 
_ 
sa 
ao 
oO 


_ 
i] 
Ya 
o 
Oo 


166.00 


131.00 136.00 139.50 


Add for S4S, $6; add for specified lengths, $2. 
Clear and Tank, Rough or S2S, 8 to 20’ 
Width— 6” 8” 10” 12” 6-12” 

r : cement 
Se adeudws “aeeead wae «i $107 $108 $109 $107 
| cecsdieccddccanssédes 111 112 118 #114 «#112 





For Editorial Review of Current Market Con- 
ditions See Page 37 


NORTHERN PINE 


MINNEAPOLIS, MINN., July 1.—The volume 
of northern pine business shows a weekly in- 
crease. Retail yards and industrial consumers 
are buying conservatively for immediate needs, 
and few orders for future shipment are being 
received, 


BOSTON, MASS., June 30.—Retailers are tak- 
ing more northern pine as the activity of building 
has forced them to make replacements, but they 
are calling for mixed cars and moderate assort- 
ments for immediate needs only. Industrial 
consumers are buying more frequently. There 
is a fair run of moderate orders for barnboards 
at: No. 2, 1x4 to 1x7, $57; 1x10, $60; 1x12, $62@ 
65. No. 3, 1x4 to 1x7, $46; 1x10, $48@49; 1x12, 
$52@55. 

BUFFALO, N. Y., July 1.—The 
demand is somewhat improved, 
large amount of building. 
a small scale, 
for immediate 


northern pine 
owing to the 
Factory buying is on 
being in most cases in small lots 
requirements, 


NEW YORK, June 
proving in demand, 
not much insistence 
levels, 
spring. 


30.—Northern pine 
though gradually. 
from mills 
which are an 


is im- 
There is 
at present price 
improvement over late 


NORTH TONAWANDA, N. Y., June 30.—Last 
week demand was on a satisfactory basis but 
the last few days buying has been curtailed. 
Industrials are ordering continuously. The ar- 


HEREVER new. 

bodies of timber 
are being opened up 
on a large scale on the 
Pacific Coast, you inva- 
tiably find Willamette 
Logging Machinery being 
used. 


We offer our services, with- 
out obligation, to prospective 
Pacific Coast operators seek- 
ing information. 


Manufacturers of 
LOGGING MACHINERY 
PORTLAND, OREGON 

U.S. A. 




















TheBESSLER 


MovableStairway 
Fits Any Ceiling 


No matter how wide the joists may be, the 
adjustable hinge of the new Bessler brings 
the panel flush with the ceiling. Metal 
parts are of pressed stee!,—stronger, lighter, 
work easier, look better. 


Send for details. 


The Bessler Movable Stairway Co. 


General Offices: 1903 E. Market St., Akron, O. 














Vest Pocket Ready Reckoner >: itancal 


including a lumber calculator for standard sizes, log rules, 
estimated weights of lumber and miscellaneous useful lumber 
tabulations. Prepaid, 50 cents. 


AMERICAN LUMBERMAN, Publisher, 431 So. Dearborn St., Chicage 
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PER DIEM MILEAGE 


Increase On Lumber Ship- 
ments Affects Buying 





Business men accustomed 
to quick changes in condi- 
tions experienced during the 
past few years are now ad- 
justing themselves to the 
new buying habits brought 
about by improved railroad 
transportation. 


Naturally reducing the 
time of delivery on lumber 
shipments from mill to re- 
tail yard or consuming fac- 
tory from fifty to sixty days 
to about one-fourth of that 
time is going to encourage 
buyers to order oftener and 
in quantities that will en- 
able them to turn their cap- 
ital more frequently. 


Sales managers who 
would keep in closer contact 
with these buyers and deal- 
ers who are from now on 
going to be in the market 
oftener will find advertising 
a valuable help. Between 
calls of their salesmen the 
printed word carried in the 
columns of the buyers’ fa- 
vored trade paper will main- 
tain contact between buyer 
and seller and orders by 
mail will follow as a logical 
result. 


If you desire, we shall be 
glad to tell you how we can 
help you maintain your 
friendly relations with the 
thousands of lumbermen 
who regularly read the 


— nfiumb | 


Published in Chicago, Il. 


READ WHEREVER LUM- 
BER IS CUT OR SOLD. 














rival of large consignments of Pacific coast lum- 
ber at New York by boat at prices below those 
of northern pine has tended to cut down orders 
placed for delivery in the metropolitan district. 


EASTERN SPRUCE 


BOSTON, MASS., June 30.—Orders for frames 
are not numerous or important enough to keep 
the mills on full time schedules. Although $40 
is still quoted as the base price it is being 
shaded frequently. Provincial random is dis- 
tinctly easier. Concessions of $1 on scantling 
has made retail dealers more cautious than ever. 
Boards are moving slowly and quotations on 
matched, clipped, show a slightly lower tendency. 


Quotations: Dimension, rail shipments, f.o.b. 
Boston, 8- to 20-foot, 8-inch and under, $40; 
9-inch, $41; 10-inch, $42; 12-inch, $44. Provincial 


random, 2x3 to 2x7, $33@34; 2x8, $37@38; 2x10, 
$3839. Covering boards, 5-inch and up, 8-foot 
and up, D1S, $33@34; matched, clipped, 10- to 
16-foot, $38@40. Furring, 1x2, $34; 1x3, $33. 


NEW YORK, June 30.—Good orders for east- 
ern spruce placed in the last two weeks have 
resulted in increased shipments, even though 
prices have shown no improvement for the week. 
Comparatively little Canadian lumber is coming 
into the market and mills are not encouraging 
their representatives to sell at existing prices. 


WHITE CEDAR 


MINNEAPOLIS, MINN., July 1.—The post de- 
mand has eased off slightly while there has 
been slight gain in the call for poles from 
concentration yards here. Prices generally are 
not as firm as earlier in the year. 


HARDWOODS 


CHICAGO, July 1.—Although there is little 
tangible evidence of an improvement in the hard- 
wood market, distributers are feeling better and 
see prospects of price advances within the next 
thirty days. Demand has picked up and, with 
the mills gradually working off their surpluses, 
better times are predicted. The closing down 
of some southern mills has created a scarcity 
in some items, notably common and better red 
gum and a consequent strengthening of price. 
The oak flooring manufacturers continue to buy 
some lumber, but the maple flooring interests 
have not entered the market to any extent. 
Hand to mouth buying still prevails in the auto- 
mobile and furniture industries. Prices gener- 
ally are soft. 


COLUMBUS, OHIO, June 29.—Hardwood trade 
is fairly well distributed between retailers and 
factories. Box, furniture and automobile fac- 
tories are the best buyers although orders are 
coming from casket and musical instrument con- 
cerns. Retail stocks are only fair and in some 
instances badly broken. Shipments are coming 
in promptly. Prices of oak at the Ohio River: 


No. 1 No. 2 No. 3 

FAS com. com. com. 
Quartered........< $155 $90 $55 ei 
PAO. cc Sehiwserace 105 75 50 $20 


KANSAS CITY, MO., June 30.—Oak flooring 
has been in fair demand with retailers, but 
other yard items have been draggy. Industrial 
demand also was reported quiet last week. There 
is a good demand for heavy and rough stock, 
one order placed here last week with a Louisiana 
mill calling for forty cars of piling. There is a 
fair demand for low grade stock for crates and 
boxes. 


MINNEAPOLIS, MINN., July 1.—Competition 
from southern hardwoods has had a tendency to 
make northern hardwood prices less stable al- 
though there have been few concessions in the 
last week. Industries and retailers are buying 
only for immediate needs. 


HOUSTON, TEX., June 29.—Hardwoods have 
experienced a general improvement in the last 


week. Prices are still somewhat disappointing, 
however, as far as the manufacturer is con- 
cerned. Mills hold to a reduced schedule of 


operations. 


NEW ORLEANS, LA., June 29.—Conservatives 
who have discounted recent reports of improved 
call for southern hardwoods, now begin to ad- 
mit that they are finding a better market and 
that there is noticeable improvement of call for 
the -week. Mills are tightening up on quota- 
tions, but sap gum is still weak. 


CINCINNATI, OHIO, June 30.—Dealers report 
that in the last week or two there has been some 
improvement in the hardwood market. The 
furniture manufacturers at Chicago and Grand 


Rapids are entering the market. Immediate 
business has improved in volume and there hag 
been some future buying. Prices are steady, 


ST. LOUIS, MO., July 2.—Southern hardwood 
prices remain firm and no change is noted except 
a possible strengthening in red gum. Stocks of 
furniture manufacturers are low and it is ex- 
pected that buying will show a decided increase 
when it is determined at the Chicago show what 
types of furniture will be manufactured. 


BOSTON, MASS., June 30.—Reports of cur- 
tailed production in southern producing centers 
have stiffened wholesalers’ views regarding 
hardwoods, but prices are still rather soft. FAS 
grades in hard texture oak, inch, are offered 
around $90 to $95. Common grades are in more 
active demand than the higher quality, and prices 
are relatively firmer. Demand for ash is good 
and all grades and thicknesses are being called 
for. The call for flooring is not especially active 
and prices are easy. Quotations, }}x2%4 clear: 
3irch, $82.50@84; maple, $98.50@103; oak, white, 


plain, $99@100; selects, $883@94. Quotations, 
inch: 

FAS No.1 com. 
PMAR bhai td mice alata iauiatar eA $105@115 $80 @85 
PR NIIIOGD . <65:5.o6 ona see OoaaS ede 83@ 90 63 @68 
MORN asics Sa SSW wa ees aa 75@ 80 45@50 
RPOR, VCO vin kv0is cine daeankess 130@140 75@80 
POMC BO o.i.kccesarerdvew ands 115@125 62@70 
RCRNONIE «Secu cae aes ateales 110@120 80@85 
EI: hi as sk ae ea eA wa R Ee 95@105 Pee 
Oak, White, PIA «occ 0ccas 90@120 oe. 
Oak, white, quartered*...... 145@150 Qin 
PR, si mieten seine ae 105@120 


*Lower prices, hard texture; higher, soft tex- 
ture oak. 


NORTH TONAWANDA, N. Y., June 30.—The 
unsteady demand for northern and southern 
hardwoods has affected prices, quotations being 
shaded to encourage buying. Retail yards are 
carrying the smallest supplies in years, ordering 
stock only as required. 


INDIANAPOLIS, IND., June 30.—While hard- 
wood demand has shown a general but gradual 
expansion during the last week, prices seem 
rather unstable. Many of the weaker spots in 
so far as demand is concerned were wiped out 
during the week. Industrial demand has 
strengthened in some quarters and others appear 
to be holding their own. The automobile trade 
continues to be an active buyer, with oak, 
hickory and ash most popular. The body plants 
also appear to have sufficient orders to maintain 
present production schedules for some time to 
come. The flooring plants are buying actively 
of oak and maple and while their orders show 
plainly "they are for immediate use, they are 
frequent. Railroads and utilities have cut their 
repairs to the bone and this source of demand, 
which was active last year, has slumped off. 
Retailers continue in the market; this is es- 
pecially true in city yards where construction 
continues. <A large volume of inquiries from 
rural communities indicates a better demand for 
these yards when the first harvests are reaped. 


BUFFALO, N. Y., July 1.—Hardwood demand 
continues on a small scale, buying being mostly 
to cover prompt needs. The furniture factories 
are running on short time and are buying but 
little stock. 


NEW YORK, June 30.—The market has held 
stationary for the week, with flooring still lead- 
ing in demand. Prices hold steady. An absence 
of large orders has characterized a general buy- 
ing movement, indicating that retailers are buy- 
ing strictly to their needs. Chestnut is scarce. 
Gum is a little more plentiful than a month ago. 
Large arrivals of oak have come through re- 
cently. Industrial buying is keeping a satisfac- 
tory pace, especially with the railroads. 


FIR, SPRUCE, CEDAR 


CHICAGO, July 1.—Prospect of the Douglas 
fir mills closing down for a period varying from 
a few days to two weeks has caused prices to 
advance on certain items. The mills are asking 
from $1 to $2 more for both 4- and 6-inch No. 
2 uppers, and price of dimension is also stiffen- 
ing. Long joists seem to be weak in spots, but 
some mills are asking $1 more than last week. 
Calls for transit cars are being received from the 
yard trade to replenish stocks, which are said to 
be badly broken. 


KANSAS CITY, MO., June 30.—A considerably 
improved demand for fir, especially from country 
yards was reported last week, and the volume 
of inquiry indicates a good volume of business 
still to come. Prices on the lower items have 
stiffened a little, with the prospects of a more 
extensive holiday shutdown at the mills. Boards, 
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aS 
dimension and flooring have been in especially 
good demand with buyers. 

QMAHA, NEB., June 30.—Fir demand js nor- 
mal for the season, and prices have remained 
fairly steady. General rains over the State have 
improved crop conditions, and country dealers 
gre beginning to get ready for a good fall trade. 


BOSTON, MASS., June 30.—The continued ac- 
tive demand has made the general tone of the 
Atlantic coast market for Douglas fir a little 
stronger during the last few days. Transit ship- 
ments continue to be sold for $1 or so less than 
for direct mill shipments. Some sellers ask $34, 
ship’s tackle, Boston, for dressed fir running 
%,-inch scant sizes; transit lots sell at $38. 
No. 1 common fir boards are $29.50 to $31. 


SAN FRANCISCO, CALIF., June 27.—Fir, 
hemlock and spruce have all joined the upward 
trend in increasing business during the last 
fifteen Gays. In fir, increased exports, good 
domestic demand and curtailment of mills have 
caused a strengthening effect on the market. 
Spruce and hemlock have shown slight gains 
in volume and no changes in prices. 


INDIANAPOLIS, IND., June 30.—An increase 
in fir inquiries during the last week leads local 
jobbers to believe July will be a fair month. 
Orders during the last week have been rather 
frequent, but for small amounts and all ask for 
quick delivery. Reports from rural yards show 
stocks light and prospects for late summer busi- 
ness good. 


NEW YORK, June 30.—As a leading retailer 
expressed the situation today: ‘Fir is every- 
where.’ This is true and volume of sales seems 
to mount with each successive week. There have 
been more large cargoes in recent days and yet 
it does not appear that the market is in the least 
overburdened with supplies. Prices are the same 


as a week ago. 
CYPRESS 


CHICAGO, July 1.—The cypress market is 
devoid of features. Demand is spotted with the 
business about evenly divided between the yard 
and industrial trade. Wistributers say the -vol- 
ume of business is fairly satisfactory but they 
complain of the prices, which at present show 
no tendency to firm up, although there have 
been some minor fluctuations in the last two 
weeks. 


KANSAS CITY, MO., June 30.—Country de- 
mand for cypress has improved in the last week 
and prospects are for a good trade from rural 
yards from now on. City demand is running a 
little slower. 

BALTIMORE, MD., June 29.—Cypress appears 
to be about holding its own, with local require- 
ments not especially augmented, but with values 
well maintained. Producers are getting enough 
orders to keep mills operating steadily. 


BOSTON, MASS., June 30.—Retail yards are 
buying red cypress somewhat better than in- 
dustrial consumers. Prices are steady. Demand 
for yellow cypress is not of more than fair vol- 
ume, but this species is moving more freely than 
the red. Prices are unchanged from last week. 


NEW ORLEANS, LA., June 29.—Another 
slight improvement in buying is reported for the 
week, with prices unchanged and steady. Call 
for mixed cars is contributing most to the im- 
provement and brisk inquiries point to its con- 
tinuance. Production rules steady, car service 
adequate and shipments prompt. 


CINCINNATI, OHIO, Jure 30.—The cypress 
market has been fairly active. June was not 
up to normal but there was a fair volume of 
business nevertheless. Prices are steady. 


INDIANAPOLIS, IND., June 30.—Demand for 
yellow cypress is slow, and red cypress is barely 
holding its own. Prices show no change. Some 
inquiry is being received from rural yards, but 
buying is light. 

NEW YORK, June 30.—The cypress demand 
measures fully up to expectations, according to 
Inquiries throughout the trade. Shipments have 
been considerably heavier than a year ago and 
there appears to be less lumber on hand than at 
that time. Prices hold steady. 


HEMLOCK 


CHICAGO, July 1.—Local distributers report 


4 Zood business in hemlock. Demand from the 
country 


Up well 
York. 


yards of Michigan and Wisconsin holds 
and some lumber is being sold in New 
Dry mill stocks are low and assortments 
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letter from D. J. Peterson Lumber Co., 
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Edham 








nency of colors. 





NEW YORK, N. Y. 
DALLAS, Texas 





KOLORED 
Shingles 


HEY are manufactured from 
British Columbia Red 
Cedar—100% edge-grain, 100% 
clear,and 100% heart—a perfect 
Shingle. Each shingle as it comes 
from our dry-kilns, hot, free from 
moisture, with the pores of the 
wood open and receptive to 
color, is hand-dipped in strong 
color pigments, linseed oil, cre- 
osote preservatives and “binder,” 
ensuring penetration and perma- 


DEALERS: Write for full Particulars 
with Sample Pads and Outline of 
Advertising and Sales Service 


EDGECUMBE-NEWHAM 
COMPANY LTD. 


General Offices and Mills: 
VANCOUVER, CANADA 


Sales and Service Offices: 


TORONTO, Ont. 































CINCINNATI, Ohio 





not be 
sixty days. 


are badly broken. Green stocks will 
ready for shipment for thirty to 
Prices are steady. 


NORTH TONAWANDA, N. Y., June 30.—De- 
mand has improved during the last few weeks, 
although supplies are being taken in small lots. 
Wholesalers are carrying a fair supply and hold- 
ing supplies at prices prevailing for several 


weeks. 
BOSTON, MASS., June 30.—Demand for hem- 
lock is moderate. There is brisk competition. 


Building is active. 
moderate stocks 


Retail dealers are carrying 
and ordering replacements con- 
servatively. 3oards are quiet. Eastern clipped 
boards, 10- to 16-foot, are $33; northern clipped, 
$32; random, $30. 


NEW YORK, June 30.- 
tinues to improve. 


—~Hemlock demand con- 
Generaily the New York 
dealers associate hemlock with fir and the two 
woods are sold together in many instances. 
Hemlock prices are firm. 


WESTERN PINES 


CHICAGO, July 1.—Although there has been 
an improvement in demand for western pine, 
buying has not been in sufficient proportion to 
strengthen the market. Competition for orders 
is keen, with distributers making concessions to 
secure business. Trade in shop is a little better. 
One distributer says that it can not be bought 
at as low a figure today as two weeks ago. 
Prices are generally soft. 


OMAHA, NEB., June 30.—There has been a 
slight falling off in demand for western pines, 
although prices are unchanged. Fall prospects 
are very good and a stiffening in price is looked 
for as soon as farmers get some of their crops 
out of the way. 


KANSAS CITY, MO., June 30.—Western pines 
trade has been rather dull the last week. In- 
dustrial consumers appear to be rather doubtful 
over the future and are buying closer to im- 
mediate requirements. Yard demand also has 
been slow, though there has been some new in- 
quiry from country uate in Nebraska and Iowa. 


SAN FRANCISCO, CALIF., June 27.—Pine 
demand shows a slight increase, and production 
has been curtailed because of the exceptionally 
hot weather increasing fire hazards to such an 
extent that many mills have curtailed logging 
operations or shut down entirely. Others have 
their logging crews in the timbers fighting forest 
fires, which are prevalent over the State at 
present. 

BUFFALO, N. Y., July 1.—The volume of busi- 
ness in western lumber is reported fairly satis- 
factory, but prices are not. Much competition is 
encountered on every order placed. Dry Cali- 
fornia white and sugar pine factory lumber is 
firm. Idaho pine prices keep steady. 


NEW YORK, June 30. —Most encouraging re- 
ports are being received from mill centers, one 
of them having reported that one week in June 


es, 


was the best it had ever experienced. A number 
of dealers report getting all the business they 
can handle. Prices have not advanced in th. 
last week, but in all grades there is a pronounceg 
steadiness. 

BOSTON, MASS., June 30.—A very fair bugj. | 
ness in Idaho pine is reported by local whole. | 
salers. Pondosa pine also is moving fairly 
well on the following basis: No. 2 common, 1x4 
$49.25@50.25; 1x6, $49.25@51.25; 1x8, $46.75 @47.25- 
1x10, $46.25@47.25; 1x12, $47.25@48.25. No, 3 
common, 1x4, $35@36; 1x6, $36.75@37; 1x8, $37@ 
37.75; 1x10, $37.25@37.75; 1x12, $38.25@38. 50. Quo- 
tations on Idaho pine: 

No. 1 com. 








Sara So 


MPMI 


No. 2 com. No. 3 com, | 
$35.25 @36.09 ' 


1x 4 . -$68.50@70.00 $59.50@60.50 

1x 6 - 69.50@71.00 60.50@61.50 40.00@42.5% 
Ix 8 - 68.50@70.00 57.00@58.00 41.50@43.59 
1x10 - 71.50@74.00  57.00@58.00  37.00@37.54 
1x12 . 88.00@..... 59.00@60.50  42.50@44.5) 


REDWOOD 


KANSAS CITY, MO., June 30.—After a burst 
of speed the previous week, redwood buyers let | 
down again last week and the market was re. 
ported dull with the chief demand for siding and | 
strips. 

BOSTON, MASS., June 30.—Industrial demand | 
for redwood is about fair for the season. Re. 
tailers are placing numerous small orders for | 
mixed assortments and insisting on prompt de. | 
livery. There is still strong competition, but | 
sellers are not so willing to grant concessions 
as a short time ago. ; 


SAN FRANCISCO, CALIF., June 27.—Redwood 
has shown considerable strengthening during 
the week and indications are that a much 
greater increase may be expected within the 
next thirty days. From northern California | 
and parts of the southern half of the State | 
increase in volume, with no change in prices, | 
has been noticed during the last fifteen days. 
Foreign business still continues to increase, 
Western business has also shown slight gain 
over the previous week. 


NORTH CAROLINA PINE 


BALTIMORE, MD., June 29.—North Carolina 
pine buyers are still placing orders only to take 
care of immediate wants. Yard stocks are low. | 
Stocks on the wharves are quite large. 


BOSTON, MASS., June 30.—Retailers and in- | 
dustrial consumers are buying North Carolina | 
pine moderately for immediate requirements. | 
Rough edge, 4/4 under 12-inch, is offered at $54 | 
to $60. Shortleaf flooring is steadier, low range | 
on 1x4 being: $75 for B&better rift; $56 for C | 
rift;. $54 for B&better flat. Bé&better partition | 
is not selling below $52.25. Roofers are still soft; 
for air dried 8-inch local sellers are taking $i 
to $30.50. 


BUFFALO, N. Y., July 1.—North Carolina pine 
buying is conservative, and from transit cars s0 
far as these are available. Prices are fairly 
steady. Six-inch roofers are around $29. 


NEW YORK, June 30.—A large volume of | 
North Carolina pine is moving throughout the | 
district, retailers having come to a point where | 
replacements are necessary. Shortleaf flooring | 
is in active call. ' 


SOUTHERN PINE 


CHICAGO, July 1.—The southern pine market | 
is gaining strength. Prices have advanecd from | 
50 cents to $1 on inch No. 2 common board 
and on some items of 14- and 16-foot dimension 
Mill stocks of these items are said to be deplete | 
Demand from the yards has revived somewhat 
with retailers placing orders to fill out stocks 
which have been depleted by the recent heavy 
removal of lumber to construction jobs. Transits | 
are a trifle lighter and moving readily. 


KANSAS CITY, MO., June 30. —A larger volume | 
of orders and a more active inquiry from county | i 
yards has put a little more stiffness in the south: 
ern pine market and the outlook is for a furth¢ 
strengthening of prices. Some mills are a 
cumulating orders, while stocks are becoming 
more badly broken. The mixed car still is thé 
big feature of the market, most of the new cou! 
try busiress so far running to well mixed lots 
City demand holds up well on the west side, but 
east of the Mississippi demand still is slow. 





BOSTON, MASS., June 30.—Wholesale_ bus 
ness in southern pine is fair, demand _ beilé 


slightly better at the end of June than at the 
beginning of the month. The best prices Tt 
ported obtained during the last week for gy 
leaf flooring, 


1x4, are: B&better rift, $83; 
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mber rift, $60; B&better flat, $57. Bé&better partition 
they f nas sold up to $56.25. The board market retains ff >, 
| the its recently reported soft tone. Some transit 
inced cars have been moved at rather low prices. Mill 


advices are more confident and there is less will- F I N A N Cc I N G T H E F O R E Ss : I N D U Ss T R I E Ss 


jingness to accept new business at concessions 








busi- F from list prices. 

hole. | a 

fairly § HOUSTON, TEX., June 29.—The pine market 
1x4, § is firemer than for several weeks. All items on 
47.25; § the list have improved with orders coming in 
10. 3 from various sections of the country, particu- 
$37@ | larly the middlewestern States. There are no 
Quo- | soft spots left in the market, sales managers 

declare. 

com, ——————— 

136.00 NEW ORLEANS, LA., June 29.—Mill reports 
D 42.50 indicate an increase in bookings and production. 
43.50) Orders lead by a good margin, with shipments 


> ° 
037.50 second, but shipments and production were close EF na 
44,5) to a parity. Local observers note improved 1 nein 
market conditions also. Mills hold quotations 
firmer. 





Ben fois eee oeee hia eanin RP Seag 

sr | fave adopted a stiffer attitude with regard to bond issues, Lumber and Pulp 
"ll Bia theeenns on vetoes tome, Wn nutans and Paper Companies with sub- 

mand | Anges Be gy saieiian and ordering ahead to stantial assets and established 

ie seh cee eee Un toe ee ie ee oe earnings. 

1, but in southern pine, further indicating that dealers 


Sslons | have let stocks run low and are buying only 


what they absolutely need. Improvement in 


— transportation conditions has enabled the dealer 
ee to operate with smaller stocks. Most orders 
pose placed during the week were for rush shipment. 


> INDIANAPOLIS, IND., June 30.—A further 
fornia 


e,e S 
expansion is shown in southern pine this week. Securities Cor oration 
State Much of the increased demand comes from rural 
prices, dealers who report prospects for farm construc- 

days. tion brighter than at any time this year. A 
Tease number of transit cars are in the local market 332 South Michigan Avenue, Chicago 
t gain and are selling for better prices than have pre- 
vailed for some time, City trade is about holding 


its own. suilding continues at a high level. SECURITIES DIVISION—JAMES D. LACEY 8 Co. 

















srolina BUFFALO, N. Y., July 1.—The southern pine 
o take trade shows some improvement in volume but K 
‘e low prices remain about the same. tetailers are - 





holding off in most cases, as they look for a 
slowing down of business in the near future, and 





nd in- they will probably fill in their stocks only as ~ é 
arolina | these run down. - a, a 
ments en ae ; i" G 
at $54 | NEW YORK, June 30.—Activity in timbers is K| LMOTH CLOSET LININ 
- range one of the brightest spots in the southern pine , 
- for C market, although orders and inquiries keep hen am 
rtition | wholesalers fairly busy. Prices have not ad- 
11 soft vanced, but hold steady. 
ing $30 
SHINGLES AND LATH in g “KILMOTH” 

na pine OMAHA, NEB., June 30.—Cedar shingle trade F ini 
cars 80 has been quite active recently, as the storms and at the same time give your customers the finest quality Closet Lining 
fairly during the last thirty days have necessitated flooring. You can do this when you sell our should be stocked by 


considerable repair work to roofs. Cedar siding 


all lumber dealers. It 
has been in fair demand at unchanged prices. “Quality” OAK FLOORING is manufactured in ¥% 














? , 
ca i \ ] 1 ; ; _— ; Order any quantity you desire—carlots or L.C.L. Better x 2, 2%; and 3% inch 
ou A : COLUMBUS, OHIO, June 29.—Shingle buying include some “Kilmoth” Cedar Closet Lining. Write for stock widths from Tenn. 
. where | to replenish dealers’ stocks is quite general, list and prices today. Aromatic Red Cedar. 
flooring especially in country districts. Shipments from 
: the Pacific coast are sufficient for current needs. 2 
Some transit cars are reported but these do not De Soto Hardwood Flooring Company 
i affect market conditions as a whole. ted cedar MANUFACTURERS AND WHOLESALERS 
market | extra clears range from $4.70 to $4.80, and Sledge Ave. and Southern Ry. MEMPHIS, TENN. 
xd from | extra stars $4.10 to $4.15, delivered. There is not 
boards | much demand for other varieties. Lath trade is 
esi | fair and prices continue steady. Soe annem - . ——————_———— ——— 
leted iis cial, eee | 
al | KANSAS CITY, MO., June 30.—Demand is 


‘ a niin aus tems ee Ge | @ FLEXIBLE ’ 
‘tose | 2d estan om the Sarwar teeteeee |! Garland fighewheer Wagons and ‘Trailers 


rransits | three months. Prices have shown no change for 


the last thre ks. Demand for lath is fair, 
Saat ate, monks, Seen for. hae Se Samy FOR TEAM AND TRACTOR HAULING 
| 














oT Dems sidi yr is lig ° ° : ' 
volams emand for siding is light. Equipped with Solid Steel Axles Guaranteed for One Year. : 
sountry | oo ° a t 
aged MINNEAPOLIS, MINN., July 1.—The last || Also ™ 2 Also 
furthet pry! —: large -— of red oie es, | Four Wheel Lumber 
, ar: = largely to recent storms in the Northwes Log Wagons i 
cnasina Which forced reroofing. Dealers have been i ate Buggies, 
: the pressed to keep up with the demand. Cars in | = a Haul-off | 
tag oo transit were spotted quickly. Clears have gone i Loading Gears, 
ed Jots to $3 at the mill while stars are $2.40. | Skidders Etc. 








side, but BOSTON, MASS., June 30.—Quotations on 


OW. oe shingles are being well maintained oan 9°... The Only Eight Wheel Trailer one PF 


le busi: sp light demand. Extras are offered at 
a peine $4.75 @5.25 and clears at $4.25@4.75. Few im- Recommended by Tractor Manufacturers. 


> at the portant orders for red cedars are being placed a 
New Orleans, La., U.S.A. 











; but prices are firm, the best British Col bia Ga d C 
‘ices re- XXx ete P ° , she P stele i pal leadabe rlan Wagon oO 
AAXX) € 3 > a ; salers 
or long: X, rail shipment, bringing $5.86. Dealers . caneeeniscnnctibstsr. pole pat 


$93; are ordering lath cautiously. Spruce lath are ——— 
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SALES REPRESENTATIVES: 


J. C. Lackey, 5832 McGee £t., Kansas City, Mo. 


G. S. Patterson, Cconomowoc, V is. 


R. D. Hunting Lumber Co., American Trust Elcg., Cedar Rapids, lowa 


Colorado Continental Lumber Co., 
Chamber ot Commerce bidg., Denver, Col. 


Alex W. Stewart, 709 Lumber Exchange Bldg., Minneapolis, Minn. 


mowntain PONDOSA PINE 


Quality LIGHT — SOFT — WHITE 


Few kinds of lumber can match Craig Moun- 
tain Pondosa Pine for yard sale. It’s so nice and 
soft, smooth textured and light in weight. Build- 
ers, carpenters, contractors can see ata glance 
that it is easy to work, that it is superbly manu- 


factured. 
Give this lumber a trial. 


Winchester, Idaho 


E. H. VAN OSTRAND, Pres. 
W. C.GEDDES, Vice Pres. & Gen’! Manager. 


Craig Mountain Lumber Co. 


























Capacity 
100,000 
Feet 
Daily 
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Quick 
Shipments 


in 
Straight 
or 
Mixed Cars 


= 


Timbers, Dimension, Boards, 
Shed Stocks, Crating, Boxes 














bringing $6.50 for 1%-inch and $7.50 for 15%-inch. 
Some west Coast lath, including fir, hemlock, 
spruce and red cedar, is on offer at prices 
slightly under those quoted for the eastern prod- 
uct. 

HOUSTON, TEX., June 29.—Shingles are quiet 
at prices prevailing for some weeks. Lath are 
going strong at $4.25 for No. 1 and $2.25 for 
No. 2. 


NEW ORLEANS, LA.,—June 29.—Cypress 
shingles are seasonably quiet, but cypress lath 
are in active call, with a likelihood that if it 
continues, acceptances may in the near future be 
largely limited to mixed cars. Prices of both 
items are unchanged and well held. Southern 
pine lath also are in better demand. 

ST. LOUIS, MO., July 2.—Shingle prices are 
the same as last week; clears are $2.95, mill 
base, or $4.66, St. Louis; stars, $2.40, mill base, 
or $3.84, St. Louis. 





INDIANAPOLIS, IND., June 30.—Shingle de- 
mand shows a continued expansion, with rural 
yards dominating the market. Red cedars are 
most popular and prices are firm. Inquiries con- 
tinue heavy and reports indicate that with the 
wheat and oats harvest out of the way, a good 
deal of construction will be started in farm 
communities. 


BUFFALO, N. Y., July 1.—Shingle prices are 
Extra clears, $4.76; stars, $4.01; British Columbia 
XXXXX, $5.76. This is a slight decline on bet- 
ter grade shingles, but there is no great supply 
of stock in the market. Retail stocks are not 
large. 


NEW YORK, June 30.—There is a better de- 
mand for shingles and lath than a week ago. 
Eastern spruce lath hold firm in price and are 
being sold just as fast as they are brought to 
the wharves. The Long Island demand has 
shown a decided upturn for the week in both 
lath and shingles. 


CLAPBOARDS 


BOSTON, MASS., June 30.—Demand for clap- 
boards is fair. Suburban yards are carrying 
light stocks and ordering small lots to take care 
of current requirements. Dry eastern spruce 
clapboards are in light supply and prices are 
firmly held. The 4-foot are quoted $120 for ex- 
tras and $110@115 for clears. Western spruce 
are on offer at $38@40 for clears, 314%4- to 6-foot; 
while red cedars have lately sold here at $32@35. 


BOXBOARDS 


BOSTON, MASS., June 30.—Boxboard. pro- 
ducers report a general policy of curtailment and 
some reduction of stocks of dry lumber on sticks. 
Demand is about normal for the season. Fair 
quality boxboards, inch, round edge, are offered 
f.o.b. Maine and New Hampshire shipping point 
at $19@20 for hemlock and $23@25 for white pine. 


MAHOGANY 


BOSTON, MASS., June 30.—The mahogany 
trade has slackened recently and prices are some- 
what easier for grades and sizes in slow demand. 
The furniture trade, while rather quiet, is now 
consuming more mahogany than any other in- 
dustry. Production is on a part time basis. 
Quotations on air dried plain mahogany, log run 
for figure, f.o.b. Boston: 


No. 1 No. 2 No. 3 

FAS com. com. com. 

UE aan $205 $160 $ 95 $40@50 
Vic Sra rer trsie 210 160 95 40@50 
Ee anes 210 170 100 40@50 
BY -aciedess 210 170 100 45@50 
WORE ocaicck 220 180 110 60@.. 
OE ei nccelpcs 225 185 120 60@.. 
IG)@  cccscine 200 185 120 60@.. 


IN AN EFFORT to reduce the waste of spruce 
and pine trees used annually as Christmas trees, 
the Retail Lumber Dealers’ Association of 
Pennsylvania early in 1924 began to urge people 
to plant these trees on their lawn in such a 
position that they could be decorated and 
lighted by electricity. Many adopted the idea 
and the outside Christmas tree attracted con- 
siderable attention in that State. The associa- 
tion estimates that should this suggestion be 
carried out on a nation-wide scale, 2,000,000 
trees would be saved annually, which would 
have a value twenty-five years hence of not 
less than $35 apiece, at present market prices. 
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News Letters 


(Continued from page 85) 
SHREVEPORT, LA. 


June 29.—The demand continues good for No. 1 
dimension, but rather slow for No. 2. There is 
steady call for No. 2 boards, but buying is ex- 
ceedingly close. One wholesaler remarked, “I 
could sell about fifty cars of shiplap, No. 2 com- 
mon at $29 f.o.b. Chicago, but can hardly get a 
single order at $29.50, the price I am asking.” 
The same is true of No. 2 center matched. A lot 
of dealers want to buy, but are trying to hold out 
for lower prices. Some mills are not booking or- 
ders at all, holding off for better prices. Dry 
weather still prevails and many mills have to 
drill wells and pipe water from a distance to 
supply boilers. Ponds have evaporated and the re- 
maining water makes boilers foam. This situation 
has been serious. Mills can log by team in low 
places usually covered by water, but mill output 
is plainly declining on account of physical con- 
ditions. There seems to be a fairly good demand 
for all the hardwoods this market produces, and 
prices are slightly on the up-grade. 


JACKSON, MISS. 


June 30.—Local manufacturers of southern pine 
are confident prices from now on will show an up- 
ward tendency. Many large mills in this section 
are either closed down or are operating part time, 
and all will close down around the Fourth of July 
for a considerable period. Orders last week have 
exceeded production, and stocks are considerably 
lower. Special cutting continues strong, and 
some items of flooring are in heavy demand. ‘The 
export market continues good, with advances in 
sawn timber prices holding firm. Lath are very 


strong. 
HOUSTON, TEX. 


June 30.—The southern pine market is firmer 
than in many weeks, and hardwoods are more 
active. All soft spots in the pine market have 
disappeared. Price advances before the end of the 
present week are predicted. The demand seems to 
be general all over the country, and is attributed 
by some to semi-annual inventories and purchases 
to replenish low stocks. The manufacturers are 
not accepting every order that comes to them, but 
are picking business to suit themselves. Hardwood 
purchases have increased notably during the last 
ten days, but prices are unaffected. Mills are cur- 
tailing, and stocks have been reduced considerably 
in the last thirty days. 

There will be a meeting of lumber dealers of the 
Rio Grande Valley July 24 at La Feria, Tex. 
This will be the first of the district meetings of 
the Lumbermen’s Association of Texas. 

The Peavy-Moore Lumber Co. mill in Dewey- 
ville, Tex., which burned March 15, has been re- 
built and has been operating since last Monday. 
It has 150,000-foot capacity and new timber 
docks. 

The Turner Lumber Co. is erecting a new 
modern plant in Sweetwater. Carl Evans, of 
Granger, is to manage it. 

The Whaley Lumber Co., of Lubbock, has 
bought a site for a new yard in Lehman, Cochran 
County. 


The Wooldridge Lumber Co. has purchased a 
site in Dimmitt and is to erect a plant. 

The Temple Lumber Co. is establishing new 
yards at Banquete, Chapel Hill, Orange Grove, and 
La Grange. 

Henry S. Sauer, of the Spencer-Sauer Lumber 
Co., left today with his family for an extended 
vacation on the west Coast. 

J. Claude Dawson, Standard Export Lumber Co., 
Jeaumont, was a recent visitor in Houston. 


NEW ORLEANS, LA. 


June 29.—Improvement in varying degree is re- 
ported from all the southern departments of the 
lumber industry for the week. Thus far it seems to 
be limited to demand, but the hope of more satis- 
factory quotations is strengthened as orders are 
followed by ‘repeats’ and hurry-up-shipment ap- 
peals. A healthy increase of southern pine orders 
is noted, and it is added that the mills are taking 
a firmer stand about prices. The opinion that they 
have reached bedrock is frequently expressed, and 
there are reports of advances obtained on some 
items urgently needed and in small supply insofar 
as immediate shipment is concerned. ‘The south- 
ern hardwoods with one or two exceptions are said 
to be enjoying better call and prices, while unsat- 
isfactory, apparently have sagged no farther. The 
eypress folk also report improved bookings with 
quotations unchanged and well held. Shingles are 








Moore 


Moist Air 


Dry Kilns | 


Let us tell you how Moore Kilns will 
improve the quality of your lumber. 





Delivering Satisfaction 


‘““*** the Official Inspector for the Southern 
Pine Association was here today and we look- 
ed over the rough kiln dried stock as it was 
being taken down and out of 244 pieces run- 
ning 6" and wider we found only four pieces 
that had developed kiln checks. 
was a kiln car of long and short leaf lumber 
| with quite a number of 10" and 12” boards, 
| some of which was of a nature that the Inspec- 
| tor was astonished that the lumber could pos- 
| 


Among this 


sibly have been dried without checking.” 


(Signed) 


WIER LONG LEAF LUMBER CO. 


Moore Dry Kiln Company 


“KILN BUILDERS SINCE 1879” 











Jacksonville, Fla. “ 2 Fally Equipped Plants. ~~ North Portland, Ore. 











Fleet of Ross Carriers at 


Grays Harbor Lumber Co., Hoquiam, Wash. 


Ross Carriers Cut 
Handling Costs 


As proof of their economy and effici- 
ency, we quote the following from a 
letter received from the Grays Harbor 
Lumber Co., Hoquiam, Wash.:— 


“Six Ross Carriers have enabled us 
to dispense with 36 horses and 60 men 
in the yards.” 


Ross Gasoline or Electric Carriers will 
do as much for you—handle your entire 
output with fewer men and at less cost. 


The Ross Carrier Co. 


Office and Plant 


Benton Harbor, : : Michigan 


ROSS 
Carriers 


; $269.23 Daily 
ale °Perating cost 
trucks and o— 











60 men,.., 
Total daily pPerating coat — 
6 drivers vey Carriers, 


and transfers, 


118.80 


ee 


Net daily saving .__ $269.23 





Write for complete data on Ross 
Electric and Gasoline Carriers. 


MURRY JACOBS COMPANY 


69 Columbia Street, - - - - - - - Seattle 
249 Monadnock Building, - - San Francisco 
546 Maison Blanche Annex, New Orleans, La. 
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rated quiet, but both cypress and pine lath are 
said to be selling in good volume. 

Plaquemine (La.) advices report the transfer of 
the wholesale department of the Arkla Lumber & 
Manufacturing Co. from St. Louis to Plaquemine, 
where the company operates a mill. The company 
has contracted for the output of the new Moorman 
mill, just above Melville, La. It is specializing in 
ash and is said to be introducing to the furniture 
manufacturing industry the “Deep Bayou willow,” 


manufactured at the Plaquemine mill. The com- 
pany maintains its home office at St. Louis. 

Construction of the new mill buildings for the 
Gloster Lumber Co., of Gloster, Miss., whose plant 
was burned several weeks ago, is reported prac- 
tically complete and ready for the machinery in- 
stallation. The new plant will include a band saw 
rig and a planing mill unit and will have, it is 
said, a larger capacity than the old. 

The Peach Harvest Festival at Picayune, Miss., 
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Saving Power 


‘THE saving in power by using 

only sharp saws may be 
easily reckoned in dollars and 
cents. 


NICHOLSON Saw Files are 
finely tempered, cut sharply 
from the first stroke, require no 
“breaking in.” 

They retain their cutting edges 
where inferior files go dull. 


NICHOLSON FILE CO. 
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last Tuesday proved a gratifying success. The 
development of peach orchards on the cut-over 
lands surrounding Picayune is largely the work of 
its lumbermen, L. O. Crosby, Lamont Rowland, 
Eastman and Monroe Tate and C. J. Coppock being 
among the first to set out orchards. 

The Lyon Lumber Co., of Garyville, La., will 
shut down its mills in July for two weeks or longer, 


TUSCALOOSA, ALA. 


June 29.—The market seems to be a shade bet- 
ter this week. Wholesalers have raised their bids 
on common boards and common dimension any- 
where from 50 cents to $1, as they have a more 
definite idea of prices at which they can have or- 
ders accepted by mills, and find it necessary to 
raise their bids. Reports show that transit cars 
have been moving fairly well when properly loaded. 
The inquiry from the yard trade shows a disposi- 
tion to do business, and there are indications that 
certain items are getting scarce, especially 18- and 
20-foot framing. Orders, shipments and produc- 
tion are running about 80, 80 and 60 percent re- 
spectively of normal. 


LAUREL, MISS. 


June 29.—Southern pine prices firmed up con- 
siderably during the week, and apparently retailers 
and wholesalers are beginning to realize that a 
great many items are scarce. Some price ad- 
vances have been made. One mill reports an ad- 
vance of $2 on all items of No. 1 common dimen- 
sion. A great many dimension items are not to 
be had for prompt shipment, on account of lack of 
dry stocks. There is a general scramble for plas- 
tering lath. July pine production in this section 
will undoubtedly be considerably below normal, as 
a number of the larger mills are down for repairs 
and many small mills are running part time on 
account of their labor being on farms, and also on 
account of unsatisfactory prices. Export is show- 
ing some improvement. There has been an ad- 
vance of probably $2 on 380 cubic average sawn 
timber in the last ten days. Other items are 
stronger, and exporters are having trouble in se- 
curing necessary stocks. 

The entire plant of the Wausau-Southern Lum- 
ber Co. has closed down for repairs until July 6. 

J. R. Devine, of Lexington, Ky., representative 
for the Wausau-Southern Lumber Co., is spending 
the week here. 

F. A. McCoy and R. J. Terrell, of the Gilchrist- 
Fordney Co., and S. H. McLaughlin and Otto 
Hervig, of the Wausau-Southern Lumber Co., were 
members last week of a fishing party on Mobile 
3ay. Their host was Mr. William Hunter, promi- 
nent exporter and president of Hunter, Benn & Co., 
Mobile, Ala. 


WINNIPEG, MAN. 


June 29.—Continued rains throughout the entire 
West have further established the hope that west- 
ern Canada is to harvest another bountiful crop. 
The tremendous amount of figuring being done 
leads retailers to believe that the bulk of this year’s 
business is to come in fall and winter. Sales for 
June show a marked improvement, far better than 
for the same month a year ago. Reports from Al- 
berta indicate one of the best building seasons in 
years, due to very good crops. In Saskatchewan 
certain districts report a very marked improve- 
ment, though in large centres few large buildings 
are being constructed. Winnipeg recailers report 
a slackening off, but it is expected that business 
will pick up again just as soon as some of the 
houses started in spring are disposed of. Northern 
spruce manufacturers are endeavoring to advance 
their prices, but the Mountain mills have a large 
surplus to dispose of and are inclined to keep their 
quotations as low as possible. 


TORONTO, ONT. 


June 29.—The Forest Products Co., wholesaler, 
recently formed, has opened offices in the Deltonia 
Building, Hamilton, Ont., and will handle Cana- 
dian and American hardwoods, specializing in re- 
quirements of furniture manufacturers and plan- 
ing mills. Mr. Lorne Heeney, of Kitchener, Ont., 
is manager and associates are R. J. Press and 
C. C. Lawson, of the Alliance Lumber Co., Ham- 
ilton. The latter two are not taking an active 
part in the management. 

The planing mill of the Indian Lake Lumber Co., 
Osaquan, Ont., which was destroyed by fire re- 
cently, has been rebuilt and considerable new 
equipment installed. 

David Riddell, manager Fairbank Lumber Co., 
Toronto, had the misfortune on June 26 to lose 
one of his arms as a result of coming into contact 
with a resaw. He is making satisfactory progress. 

Thompson Bros. Lumber (Ltd.), Port Credit, 
Ont., was recently granted a provincial charter, to 
take over Thompson Bros. 

Arthur H. Campbell, of the Campbell-MacLaurin 
Lumber Co., Montreal, Que., and chairman Mon- 
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treal Wholesale Lumber Dealers’ Association, re- 
cently visited Toronto. 

Charles Plant, sales manager Vancouver Lumber 
Co., Vancouver, B. C., spent a few days in Toronto 
lately with his brother, R. S. Plant, Canadian 
sales manager of the Creo-Dipt Co. (Inc.). 

I. C. Swan, of Madison, Wis., general sales man- 
ager Vancouver Lumber Co., Vancouver, B. C., 
spent a few days recently in Toronto. 

R. G. Chesbro, wholesaler, Toronto, recently re- 
turned from an extended motor trip to Cleveland, 
Ohio, and points in Pennsylvania and New York. 

Frank Pryor, general sales manager W. M. Rit- 
ter Lumber Co., Columbus, Ohio, spent a few days 
in Toronto recently. 

A. E. Gordon, of the A. E. Gordon Lumber Co., 
Toronto, has returned after an extended trip to 
Quebec and New Brunswick. 


PEREZ GGGG@G@“G®) 


TROUBLE AND LITIGATION 


SPOKANE, WASH., June 27.—The first of probably 
several condemnation suits for the acquiring of 
necessary land in connection with the Weyer- 
haeuser mill project at Lewiston, Idaho, was 
started today by the Inland Light & Power Co., 
which is to furnish the necessary power. Eugene 
Armone, against whom the suit was filed, is one 
of several property owners with whom the citizens 
committee which has acquired contracts for more 
than 450 of the required 500 acres has been un- 
able to reach an agreement. The action is brought 
under the State condemnation law which provides 
that the principle of eminent domain may be ap- 
plied for the condemnation of land where a vital 
industry of the State is concerned and such the 
lumber industry is denominated by the law. The 
complaint puts the value of the land at $1,500. An 
appraisal and arbitration committee is_ appointed 
by the district judge under the law. Should the 
property owner not accept the award of such com- 
mittee, then the case is transferred to the district 
court where the trial may be by jury. In the 
meantime, however, by providing bond, the com- 
pany may take possession. The complaint filed 
sets out that of the 500 acres required, 300 will be 
used as a forebay to regulate the flow of water into 
the power plant and also as a mill pond for the 
storage of logs. 


LOUISVILLE, Ky., June 29.—A long term litiga- 
tion involving 25,000 acres of timber land in 
Pulaski and McCreary counties, Kentucky, pur- 
chased in 1907 by the Bauer Cooperage Co., 
Lawrenceburg, Ind., was settled in the United 
States court at Cincinnati, on July 27, when Fed- 
eral Judge Hickenlooper, ordered the creditors’ 
committee in charge of the Bauer company to pay 
over $80,000 and interest in 90 days, to satisfy the 
long term suit, or else said land will be sold by a 
master commissioner. The Bauer interests pur- 
chased the property from the late Jacob G. Schmid- 
lapp and Lawrence Maxwell, Jr., former solicitor- 
general of the U. S., for $200,000, in the form of 
ten promissory notes of $20,000 each, payable in 
five years. Notes with interest amounting to 
$150,000 were paid, the price which Maxwell and 
Schmidlapp originally paid for the land, the Bauer 
interests then suing for possession of the land, 
claiming that they had paid off the mortgage trans- 
action, and that the additional sum asked repre- 
sented usury. Judgment for the plaintiff was 
rendered in the United States district court, which 
was later reversed by the United States court of 
appeals, and the United States Supreme Court 
refused to review the case. 


LOUISVILLE, Ky., June 29.—On June 28, Circuit 
Judge Henry R. Prewitt named receivers for the 
Salt Lick Lumber Co., as a result of a suit brought 
in Bath County circuit court at Owingsville, Ky., 
asking that a receiver be named for the company. 
The petitioners were Judge Earl W. Senff, repre- 
senting the Dawkins Lumber Co., of Ashland, Ky., 
and Drew Evans, of Morehead, Rowan County, 
who hold claims of $80,000 against the company, 
which is located at Salt Lick, in Bath County. 
G. W. Pritchard and T. Bruce Skaggs were named 
receivers, and at once executed bond in the sum 
of $50,000 and qualified. It is alleged that the 
company has liabilities of $200,000, but assets of 
$500,000. The company is a large producer of 
hardwood floorings. 


SPOKANE, WASH., June 27.—An assignment of 
the King Sash, Door and Lumber Co. for the benefit 
of creditors has been made by that company to 
A. M. Owen, Cecil Moffatt and A. E. Nelson. The 
head of the firm, James J. King, its organizer and 
for many years its president and manager, died last 
fall leaving the business to his widow. ‘The plant, 
which employed about 50 men, has been closed 
down since last winter and arrangements are being 
made to sell it. Mr. Owen and Mr. Moffatt named 
above are former company employees. 


New York, N. Y., June 29.—Creditors have filed 
an involuntary petition in bankruptcy against 
Frank J. Clancy (Inc.), a building concern located 
at the foot of Broadway, Astoria, L\I. The three 
petitioning creditors, all lumber firms, declare that 
they have information that the Clancy concern has 
only $700,000 in assets, while its liabilities exceed 
$500,000. The creditors are E. H. Daley Lumber 
Co., $25,896.53; Stanley Lumber Co., $4,091.52; 
and Apex Lumber Co., $7,451.91. 








Advertisements will be. inserted in this de- 
partment at the following rates; 
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advertisement. Copy must be in this office not 
later than Wednesday morning in arder to 
secure insertion in regular department. All 
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under heading Too Late to Classify. 
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DO YOU KNOW JOHN THOMAS HAMER? 
Last known to have operated in the lumber industry 
in the Ontario district near Lake Superior region. 
Please send his address to 

“B. 38,’’ care American Lumberman. 





MILLWORK MAN 
High grade millwork man to take charge of wholesale 
and retail sales of millwork, and handle estimating for 


concern doing $40,000 monthly business in stock and 
special millwork. Give references, State salary ex- 
pected. POST OFFICE BOX 73, New Orleans, La. 


WANTED—EXPERIENCED 
Sash, Door and Millman, One familiar with special high 
grade residential work; acquainted with this business 
thoroughly. Must know how to handle men diplomat- 
ically and get results. In answering state age, experi- 
ence references and salary. 
Address “B. 39,’’ care American Lumberman. 


WANTED—ENERGETIC YOUNG MAN 
With lumber experience to assist sales manager Chicago 
wholesaler, handling office details and doing some sell- 








ing. State age, experience, references and salary ex- 
pected. 
Address “B. 37,’’ care American Lumberman. 





WANTED—EXPERIENCED YARD MANAGER 
For established retail yard in growing Colorado city, 
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WANTED—STATIONARY BOILER FIREMAN 
For single band and resaw mill, five 72x18 boilers, wages 
will be made satisfactory to anyone who can keep steam, 
Address “*W. 121,” care American Lumberman. 


WANTED FOREMAN 
For planing mill doing high-class interior millwork. 
State experience. 
Address ““A, 24,’? care American Lumberman. 


WANTED—BOOKKEEPER—STENOGRAPHER 
With retail lumber experience. Reply in own hand- 
writing, stating reference. 

Address “T. 110,’’ care American Lumberman. 


WANTED—EXPERIENCED DETAILER AND 
Biller for sash, door and interior finish factory; steady 
Porition. Address ‘*K. 132.’ care American Lumberman. 


ARE YOU LOOKING FOR A JOB? 


There is a job some place for every man. Sometimes 
a man does not fit in the particular job that he has ana 
there is another job he would fit in if he only knew 
where it was. 

It is our mission to bring the man and the job to- 
gether. We have done it a thousand times and we can 














do it again. 

The American Lumberman is over 50 years of age, 
but it is young, progressive, active, read by the real 
men in the lumber trade—men who are looking for the 
best that money can buy. Put your ad in the 

AMERICAN LUMBERMAN, 














WANTED—A SAWYER AND PLANER MAN, 
For a ten thousand capacity mill, a Hall & Brown 
15-inch square head planer, or could use a sawyer only. 
— wages wanted. A good town in Southwest Ar- 

ansas. 


Address ““A, 18," care American Lumberman. 














WANTED—HARDWOOD SALESMEN: 


territories. 
Must be a 
Don’t apply 


For Detroit, Philadelphia and Pittsburgh 
Good commission or salary and commission. 
live wire and acquainted with the trade. 
unless you can produce the business. 
Address “B. 35,’’ care American Lumberman. 


WANTED—BY LIVE WHOLESALE COMPANY 
Shipping in excess of a hundred cars per month of big 
mill yellow pine exclusively, a responsible commission 
representative for Southern Michigan territory. Don’t 
reply unless you’re a quality salesman, a price getter, 
and already have an established following of trade. Re- 
plies confidential. References required. 

Address “B. 18,’’ care American Lumberman. 


WANTED—HIGH CLASS SALESMAN 
Yellow pine and West Coast lumber. Familiar with 














who can invest $15,000. State age, experience, date Chicago trade. Real opportunity for right man. 
can report. Address P. O. BOX 355, Denver, Colo. Address “B. 30,’? care American Lumberman. 
“ee HIGH CLASS, ACTIVE COMMISSION MEN 
. WANTED—YARD SUPERINTENDENT _ In all large manufacturing centers, to sell genuine 
Must be thoroughly experienced and capable taking Alaska Sitka Spruce, chiefly Factory stock and Uppers 
charge large wholesale and retail yard Chicago. Should Alaska Sitka spruce, y y a 


have general knowledge of Northern Pine and Yellow 
Pine; particularly should be executive capable institut- 
ing modern devices, changes to reduce costs; liberal 
salary to competent man. In replying explain your 
experience, where, with whom, in detail. 

Address “B. 26,’’ care American Lumberman. 


WANTED: 

In town of 10,000 Western Penna. young man with 
broad experience building work and acquainted with 
planing mill practice. Must have executive ability, be 
able to drive a car, write a clear legible hand, be able 
to make ordinary drawings and blue prints of buildings, 
material lists, ete. A man who has worked with tools 
preferred, Address in own hand writing and accompany 
with photo of self. State salary expected to start. 








Address ““B. 10,’’ care American Lumberman. 
. IOWA OPPORTUNITY 
Wanted. Immediately. Office man capable figure plans 


and lists using Cost Book ‘‘A.’’ Past experience and 
references required with application. 
Address “B. 9,”’ care American Lumberman. 


WANTED 
First-class box shop foreman for southern plant. One 
thoroughly familiar with the manufacture of veneer for 
egg cases and packing boxes. A good position for the 
right man. Apply STATE LINE LUMBER COMPANY, 
Texarkana, Tex. 


WANTED—MAN AS ESTIMATOR 
Also with ability as salesman. Must know millwork 
values and be able to handle plans. Willing to advance 
himself in general sash and door house. Not a floater, 
but one looking for an opportunity. Give references, 
age, and all information in first letter. 


Address “T. 136,’’ care American Lumberman. 


BAND MILL WORKING BOSS WANTED 
Must be capable of handling small band mill and thor- 
oughly competent inspector in’ all kinds of hardwood. 
One not afraid to take hold and handle lumber or any 
other kind of work when occasion requires. Be able to 
get out production with a small crew, producing highest 
grades possible. Must be expert in handling labor. 

WARREN ROSS LUMBER CO., Jamestown, N. Y. 


WANTED—CREDIT MAN 
If you have had experience as credit manager in retail 
lumber, coal, etc., know positively that you are capable 
of holding accounts receivable down to a minimum, and 
desire a permanent position in a Chicago suburban yard, 
Address “S$. 120,’ care American Lumberman. 














A. L. CLARK COMPANY, 343 S. Dearborn St., Chicago, 
Illinois. 


WANTED—RETAIL LUMBER SALESMAN, 
Who understands taking off interior trim from plans or 
in new houses. 

Answer in own handwriting, giving age, experience 
and salary expected. GRACE HARBOR LUMBER CO., 
11822 Russell St., Detroit, Mich. 


SALESMAN WANTED 
20 lumber salesmen of good standing who have or can 
establish office in supply or market center to associate 
themselves with nation wide selling company. No in- 
vestment except office, full time and expenses. You to 
receive full earnings produced. Experience and willing- 
ness to help build strong organization absolutely essen- 


tial. 
Address ‘*TRANSIT,’’ 304 Bank Block, Denver, Colo. 


RED CEDAR SHINGLE MANUFACTURER 
Wants good salesman for Ohio and Indiana, especially 
Ohio. Specialize in stained shingles. An attractive 
proposition open for right man, 

Address “B. 4,’’ care American Lumberman. 


WANTED 
Experienced lumber salesman to cover Ohio and adja- 
cent territory, making headquarters Dayton or Colum- 
bus, representing large long-leaf yellow pine operation; 
some knowledge white and Norway pine, as arrange- 
ments can be made handle stock from large Minnesota 
operation. Give complete details first letter, stating 
age, experience, and what woods, territory covered, for 
whom, compensation now earning or feel yourself worth. 
Will pay reasonable salary, legitimate expenses for 
competent, practical man. 
Address “A. 6,’’ care American Lumberman. 


SALESMEN WANTED 

An old established company, with assembling yards, at 
a centrally located city, is extending its whole opera- 
tions and is prepared to handle a larger volume of 
business, specializing in Railroad and Car material, 
lumber for the Industrial Trades, Switch Ties, Cross 
Ties and Piling, as well as Crating Material cut to 
size for Domestic and Export uses, yard and direct 
mill deliveries. 

Representatives are wanted 
tories: Chicago, Detroit, Buffalo, Cleveland, Pitts- 
burgh, Philadelphia, Boston and New York. 

The arrangement will carry a liberal commission and 
division of overages. If you have the trade and de- 
sire an A-1 connection 

















in the following terri- 





Address *“*“A, 2," care American Lumberman. 
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WANTED—TWO LIVE WIRE SALESMEN 
To call on high class Industrial and small Contracting 
Trade. Chicago Retail Yard featuring White Pine. 


Address “*B, 2,"’ care American Lumberman. 


EXPERIENCED SALESMAN 
To represent in Chicago large wholesaler and manufac- 
turer. Must know Chicago trade in yellow pine and fir. 
Give reference and experience. 
Address “A, 25,’’ care American Lumberman. 


WANTED: SALESMAN 
To sell stained cedar shingles. Good commission paid. 
Central and Southern Illinois. 
Address “A. 10,’ care American Lumberman., 


WANTED—SASH AND DOOR SALESMAN 
Competent to figure simple plan work. Attractive In- 
diana territory. 

Address “A. 4,”"’ care American Lumberman. 


WANTED: 
Experienced Yellow Pine Salesman for Kentucky terri- 
tory. COMBS LUMBER COMPANY, Lexington, Ken- 
tucky. 


WANTED—COMMISSION SALESMEN 
To sell North Carolina and southern pine on commis- 
sion. Write for further information, 

HANKS LUMBER COMPANY, New Bern, N. C. 


WEST COAST MANUFACTURER & WHOLESALER 

Highest rating, many years established, wants reliable 

commission sales representatives. Exclusive territory. 
Address “K, 106,’’ care American Lumberman., 


WANTED—SALESMEN 
To sell southern pine and gulf red cypress lumber on a 
commission basis. 
ELM CITY LUMBER COMPANY, New Bern, N. C. 


WANT A GOOD SALESMAN ? 
Place an advertisement in the Wanted & For Sale De- 
partment under heading Wanted--Salesmen. AMERI- 
CAN LUMBERMAN, 431 8S. Dearborn St., Chicago, Ill. 





























BEST WAY TO GET EMPLOYMENT 


Advertise in the Wanted—Employment columns of the 
AMERICAN LUMBERMAN, 431 S. Dearborn St., Chi- 
cago, Ill. 











MAN, 32, EXPERIENCED MILLWORK AND 
Lumberman, understand estimating, selling and billing. 
At present managing a mill. Not afraid of hard work 
and to shoulder responsibility. Want connection where 
there is a chance to build up the job and a future for 
myself. 

Address “RB. 36,"’ care American Lumberman. 





SUP’T OR FOREMAN 
Of large sawmill operation. A man with the ability to 
produce both quality and quantity. First-class refer- 
ences, 
Address “BRB. 21,’’ care American Lumberman. 


AGGRESSIVE YARD MANAGER 
Wants position with live line yard concern; 15 years’ 
experience, Available at once. Write C. BE. ONSTAD, 
Lena, Wis. 


EXPERIENCED LUMBER BOOKKEEPER 
With six years experience in large lumber office as 
head bookkeeper wants permanent position. Age 39, 
married. Can furnish A-1 references. At present em- 
ployed, changing because no opportunities here,  Ad- 
dress W. R. RICE, P. O. Box 1503, Savannah, Ga. 


SOME LUMBER COMPANY CAN PROFIT 
Through my thirteen years’ experience as lumber ac- 
countant and practical mill operator. Seven years ac- 
counting and auditing work—three years assistant man- 
ager—and three years manager of band mill operation 
is my record. Now open account mill cut out.  First- 
class references on request. Correspondence invited. 

Address “B. 20,’’ care American Lumberman. 


YOUNG MARRIED MAN 
Desires position with Lumber Co.; had seven years’ 
experience in retail yard. Can estimate, collect and 
do general work in office. 
Address ““B. 32,’’ care American Lumberman. 


TAKE A CHANCE—YOU MIGHT WIN! 
Have considerable selling experience; can buy to ad- 
vantage; know the hardwood game, handle rates, etc., 
and all office detail. A woman and want an opportunity. 

Address “RB. 31,”’ care American Lumberman. 


WANTED—POSITION AS 
Lumberyard Foreman in a large Wholesale or Retail 
Lumber yard. Understand National Hardwood Associa- 
tion Rules. Honest and not afraid to work. Best of 
References. 
Address “BRB. 25,’’ care American Lumberman. 


MAN OF 28, MARRIED 

Speaking and writing both English and French, 8 years’ 
experience in lumber business in Canada desires posi- 
tion anywhere in United States, in bookkeeping, yard 
checking, estimating, grading, salesman in Lumber re- 
tail yard, would prefer a branch yard. Good references, 
Write GEORGE ETHIER, Devon Siding, Pine P. 0O., 
Ontario, Canada, 


WAREHOUSE SUPERINTENDENT. 
A broad statement, but true. Can systematize a sash 
and door warehouse, any department to eliminate lost 
motion. Reduce your employes one-third, getting same 
production, keeping cost always to a minimum. 
a “WAREHOUSE SUPT.,’’ care American Lum- 
yerman, 















































WANTED—A JOB SELLING LUMBER 
With manufacturer or wholesaler. Experienced and 
producer, 
Address “BR. 27,’’ care American Lumberman. 





WANTED—POSITION AS PLAN BILLER 
Or Architectural Designer. Six years’ experience jp 
both. Prefer latter if possible. 

Address “W. 128,’’ care American Lumberman, 





STENOGRAPHER—SECRETARY 
Thoroughly competent, familiar with all details con- 
nected with wholesale and commission lumber business, 
desires position, pre ferably in Chicago office. 

Address ‘B. 29,"’ care American Lumberman. 





YOUNG MAN, AGE 23, MARRIED 
Wishes position with West Coast lumber firm, wholesale 
or mill, intend to settle permanently on coast. 
Address “RB, 22,’ care American Lumberman. 


WANTED POSITION BY AN 
Experienced Hardwood lumber buyer and inspector with 
a Wholesale or large Manufacturing Firm to buy and 
inspect, Understand National Hardwood Association 
rules. sest of references. 

Address “BB, 24,”? care American Lumberman. 


YOUNG MAN—GRADUATE FORESTER 
Of New York State College of Forestry wants situa- 
tion with lumber, timber company or private individual, 
or wants writing work on salary. Advertising, pub- 
licity. Experie need college journalist. 

‘Address “B. 14,’’ care American Lumberman, 


SAW FILER WANTS EMPLOYMENT 
Band, Gang or C ‘ire ular, Lath Heading, Stave or Shingle 
Saws. 25 years’ experience. Can give good references 
for further information, write. 


BOX 82, Cohasset, Minn. 
SITUATION WANTED 


With large corporation, by thoroughly experienced ac- 
countant, Understand your costs, and remove Income 
tax worries, C, 3est references, Capacity for 
work unexcelled. Middle age, married, best health and 
habits. Know the business. Not a cheap man, Advise 
location, size and ser. of operation. 

Address . 7,’ care American Lumberman. 


COMPETENT STENOGRAPHER—ASST. 
sookkeeper. Young lady with over three years’ exper!- 
ence wants position in Chicago or Buffalo. 

Address “B. 8,’ care American Lumberman. 


WOODS SUPT. WANTS POSITION 
Strong, energetic, competent logger, wants position. 
45 years old, 25 years’ experience in woodswork. Will 
go any place after July 10th. 
Address “2B. 5,’? care American Lumberman, 


YOUNG LUMBERMAN 
With fifteen years’ practical experience wants position 
as aecountant or manager. Wholesale or manufacturing. 
Best of references. Moderate salary. 
Address “DB. 3,’’ care American Lumberman. 


HARDWOODS AND CYPRESS 

Sales manager, now employed, desires change owing to 
unhealthy local conditions. Thoroughly experienced lum- 
berman and salesman. Splendid knowledge of distribu- 
tion to the consumer as well as wholesaler, well and 
favorably known in the buying markets. Mill office 
preferred south or southeast, handling both rough and 
finish. Correspondence invited and held confidential. 

Address “A, 26,’’ care American Lumberman. 


WANTED—SITUATION AS AUDITOR 





























Line Yard. ‘Thirty years’ experience as Manager and 
san deliver the goods. Know the game. Best refer- 
ences. 

Address “WW. 125,’’ care American Lumberman. 





POSITION WANTED BY EXPERIENCED 
General office lumber bookkeeper. 
Address “G, 125,’’ care American Lumberman. 


RETAIL LUMBER YARD MANAGER 
Wanting position to manage yard, 16 years’ experience 
in all details. Good references. 

Address “A. 27,’’ care American Lumberman. 


WANTED POSITION—SALESMAN 
Good producer, wide travel selling experience Ohio, New 
York, Pennsylvania. Familiar with pine, cypress, hard- 
woods, western lumber. Capable sales manager. Sal- 
ary basis, but reasonable. 
Address HOO-HOO, 504 Marshall Bldg. Cleveland, O. 


BAND SAW FILER WANTS POSITION 
Age 37, seventeen years’ experience all kinds timber. 
Best reference. Address BOX 99, Skyles, W. Va. 


LOGGING SUPERINTENDENT 
Twenty-five years’ experience teams and skidders; have 
logged hardwood and pine. Can furnish good reference. 

Address “A, 19,’’ care American Lumberman. 


WANTED—POSITION 

With reliable lumber firm. I have had many years’ ex- 
perience in all branches of office and road work with 
manufacturer and wholesaler; formerly a sales manager 
for large western pine mill and have good knowledge 
all softwoods; best of credentials and know how to 
produce right results. Chicago territory preferred. 

Address “A, 21,’’ care American Lumberman. 


SALES EXECUTIVE WANTS POSITION 
With first-class southern manufacturer or wholesaler. 
Well qualified to buy and sell and manage business in 
general. Address ‘‘A. 7,’’ care American Lumberman. 


WANTED—POSITION AS MANAGER 
Or assistant manager of lumber yard, 15 years’ expe- 
rience in all phases of retail lumber, buying, manager, 
selling, superintending and material estimator. Avail- 
able at once. 
Address “Pp, 101,’’ care American Lumberman. 


SUPERINTENDENT OR ASSISTANT MANAGER 
Thoroughly acquainted with manufacture of pine and 
hardwoods, efficient, economical executive ready for 
work after July first. Salary dependent on results. 
References. 

Address 


























“S.131,’’ care Ameriean Lumberman. 





YOUNG BAND SAWYER WANTS POSITION 
Left hand rig only; five years’ experience in hard ang 
soft woods. Will be ready by Aug. 1. Best of refer. 
ences. 


Address “Ww. 129,’’ care American Lumberman, 


HARDWOOD SALESMAN 
Acquainted with industrial trade in North Carolina and 
Virginia and thoroughly conversant with manufacture 
and grades desires connection with good Delta Bang 
Mills on commission basis, 
Address “Ww. 116,’ care American Lumberman, 


A BAND SAW FILER 
Wants position. Can give good references in fast, up. 
to-date mills, hardwood or pine. 
BOX 342, Warren, Ark. 


RETAIL YARD MANAGER 

Sixteen years’ experience in mitlwork and retail yard 
management, excellent business experience, now con- 
nected with yard doing nearly million annual business, 
desires to communicate with party who would be inter. 
ested in securing services of high class executive for a 
Florida yard, 

Address 

















“*W. 112,’”’ care American Lumberman, 


ACCOUNTANT—AUDITOR 
Capable taking full charge accounts in wholesale, retail 
or manufacturing, wants responsible position. Salary 
around $175. 
Address “T. 124,’ care American Lumberman, 


WANTED—POSITION AS GENERAL MANAGER 
Of sawmill. South preferred. In last thirty years have 
run mills from 2,500 ft. per day to 250,000 ft. per day, 
As entire owner in smaller, and from one-third to one- 
half in larger ones. Have bought the timber, laid rail- 
roads, logged mill, sawed, kiln dried, assorted and 
shipped, have financed some. I am hoping this to at- 
tract the notice of some mill that is not efficiently man- 
aged, Salary not much of an object, but hope to get 
a percent of the profits if I can make any. Best of 
New York references given. 
Address ““T 108,’’ care American Lumberman. 


WANTED—YELLOW PINE MILL CONNECTIONS 
Energetic live wire salesman operating in Chicago and 
Illinois territory wants several good mill connections on 
commission basis. Can get results. Well acquainted 
in Chicago and Illinois territory. 

Address ““T, 122,’ care American Lumberman. 


BAND SAW FILER 
Open for position, Can come at once. 15 years’ experi- 
ence. Address A. H. F., 16 Buffalo St., Elkins, W. Va. 


HARDWOOD INSPECTOR 
Ten years’ experience, all hardwoods, mahoganies, for- 
eign woods and softwoods. Four years on road buying 
logs and lumber. Employed as buyer but plant closing 
soon. Permanent position with reputable firm with 
chance for advancement desired. Good education and 
habits. Married. 
Adgress “T, 118,’? care American Lumberman. 


POSITION WITH INDIVIDUAL OWNER 
As manager retail lumber yard, where owner has other 
interests or wishes to retire. Wish opportunity to ac- 
quire interest. Must be good town, schools and churches, 
No volume too large. Married. Fifteen years’ expe- 
rience house, oilfield, industrial and farm trade. 
Address “-T, 131,’? care American Lumberman. 


BAND SAW FILER WANTS POSITION 
Age 48. Twenty years’ experience. References. 
J. L. ROBINSON, Rocky Gap, Va. 


HIGH GRADE SALESMAN 
West Coast lumber, desires position with A-1 manufac- 
turer or wholesaler. Have large trade following in 
Western New York State. Salary and commission ar- 
rangement only. 
Address “G. 139,’’ care American Lumberman. 





























DO YOU WANT EMPLOYEES? 


The best way to obtain good help would be to insert an 
advertisement in the ‘‘wanted’’ department of the 
AMERICAN LUMBERMAN, as our subscription list is 
larger than all other weekly lumber journals, and 
reaches every state in the Union. If you did not want 
it known you were advertising, we could key the adver- 
tisement. AMERICAN LUMBERMAN, 431 S. Dearborn 
St., Chicago, Il. 





WANTED DERRICK IRONS 
One set of guyed derrick irons. State condition, price, 
location. 
LONG BAYOU LUMBER CO., Fuqua, Tex. 





LOOK AROUND AND SEE 


If you have some second-hand machinery, logging equip 
ment or anything used in the lumber world. Want to 


sell it? Advertise in the classified section of the AMER- 
ICAN LUMBERMAN, 431 S. Dearborn St., Chicago, Ill. 

















